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KANSAS SUIT DISMISSED 


COURT REFUSES INJUNCTION 


Companies Win in Celebrated Anti- 
trust Case—Held There is an 
Adequate Remedy at Law 





Because there is an adequate remedy 
at law the Kansas supreme court, in 
a decision last Saturday, ordered the 
dismissal of the suit in equity for an 
injunction against fire insurance com- 
panies doing business in Kansas in 
which violations of the antitrust law 
were charged. The court did not pass 
upon the merits of the case, merely 
handing down a decision to the effect 
that it was not a proper matter for an 
injunction, a Kansas law giving the 
superintendent of insurance ample au- 
thority in such cases. 

Suits Brought by Jackson 

The suits, brought by former Attor- 
ney-General Fred S. Jackson against 
seventy-five fire insurance companies, 
was first filed in 1908, and on a hearing 
a judgment in favor of the defendants 
was rendered. Later, about a year 
after the judgment was handed down, 
a petition for a new trial on the 
grounds that new evidence had been 
secured, was filed. This also was 
denied. Both rulings were appealed 
to the supreme court, and by consent 
were incorporated in one case, upon 
which the court’s decision was ren- 
dered last Saturday at Topeka. 

Superintendent Has Full Power 

The original cases charged the com- 
panies named as defendants with com- 
bining to fix insurance rates, and 
charged that the rate sheets issued by 
Charles E. Eldridge of Topeka were, 
by agreement, the rates used by all 
companies. The suit also charged that 
by virtue of the agreement as to rates, 
excessive rates were charged on many 
kinds of risks. An injunction restrain- 
ing the use of the Eldridge rate sheets, 
and restraining the defendant com- 
Panies from further agreeing on rates 
tu_be used, was asked. 

In passing upon the case the Kansas 
supreme court declared that the mat- 
ter of rates was in the hands of the 
superintendent of insurance of the 
State with full authority to make re- 
ductions where he saw such reductions 
were necessary, and that any remedy 
for acts complained of lay through the 
superintendent rather than the courts. 

A_ suit for an injunction is a suit in 
equity and a suit in equity can not be 


maintained where there is an adequate 
remedy at law. : 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 
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THE WESTERN DEPARTMENT 
Northeast Cor. Fourth & Elm Sts., CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers ‘Agencies in all cities and towns 











BLAKE REJECTS RATES 
ACTION TAKEN IN MISSOURI 








Superintendent Holds Basis Schedules 
and Estimates Based Thereon Are 
Unjust and Discriminatory 





Superintendent Blake of Missouri has 
issued a finding and order on the rea- 
sonableness of the general basis 
schedules and specific rates filed with 
him by insurance compames under the 
act of March 18, 1911. 

The superintendent finds all the basis 
schedules and rates based thereon to 
be unjust, unreasonable and discrim- 
inatory, and all insurance companies 
affected by the ruling are prohibited 
until further notice, from filing with 
the department any specific rates pro- 
vided for or derived from the schedules. 
All companies are further prohibited 
from putting into force or effect, as 
mandatory, any specific rates founded 
upon or derived from the schedules. 

The superintendent, in a _ public 
statement, asserts he had an agree- 
ment with the rating bureau that no 
specific rates were to be published, 
except with a statement or condition 
that they were advisory only and not 
binding. He claims that specific rates 
have nevertheless been put out without 
any such statement, and that a number 
of companies have entered into a trust 
or pool, the purposes of which was to 
maintain and exact the new rates. 

Have No Statistics 


It is stated by Mr. Blake that the 
basis schedules are not only not based 
on statistics, but that the companies 
have no statistics that would justify 
any of the schedules filed. 

The finding and order is interlocu- 
tory only, and the investigation here- 
tofore begun is to be continued with 
a view to securing schedules that will 
be just and reasonable. 

Copy of Official Order 

The official order and finding of the 

superintendent is as follows: 


Certain insurance companies, operating 
in this state and represented by the Mis- 
souri Actuarial Bureau of St. Louis, Mo., 
or by H. M. Hess of St. Louis, Mo., chair- 
man of said bureau, or James A. Water- 
worth of St. Louis, Mo., or J. V. Parker 
of Chicago, Ill., have heretofore filed with 
me as superintendent of insurance general 
basis schedules, and amendments thereof, 
showing all charges, credits, terms, priv- 
ileges, riders and conditions which in 
anywise affect rates or the cost of in- 
surance against loss or damage to prop- 
erty in this state occasioned by fire, 
lightning, hail, windstorm and sprinkler 
leakage, as required by section 4 of an 
act of the general assembly of the state 
of Missouri, approvad March 18, 1911, and 
entitled “An act to regulate insurance 


(CONTINUED ON PAGE 16) 








NORTH 





E. G. RICHARDS, Manager 


METROPOLITAN, W. P. YOUNG, Deputy Assistant Manager 
MIDDLE, C. R. PERKINS, Deputy Assistant Manager 
NEW ENGLAND AND SOUTHERN, W. S. ALLEY, General Agent 


BRITISH & MERCANTILE 


OF LONDON AND EDINBURGH 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 


J. F. HASTINGS, Assistant Manager 


DEPARTMENTS: 


IMPROVED RISKS, E. T. CAIRNS, General Agent 


CENTRAL, GEO. H. BELL, General Agent 
WESTERN, CHARLES E. CASE, General Agent 
PACIFIC, W. S. BERDAN, General Agent 




















2 


THE WESTERN UNDERWRITER. 





November 14, 1912. 











RESULTS OF ELECTION 
HERMAN L, EKERN TO REMAIN 





New Commissioners Will Be Ap- 
pointed in Michigan, Missouri, 
Illinois and Tennessee 





Complete returns on the election last 
week make no change in the “dope” on 
insurance commissionerships except in 
Wisconsin. In that state the later re- 
turns show Governor McGovern was 
reelected. This puts out of the ques- 
tion any attempt to legislate Commis- 
sioner Herman L. Ekern out of office. 
His six-year term does not expire for 
several years yet. 

The election of a Democratic gov- 
ernor in Michigan means that Commis- 
sioner C. A. Palmer will not be reap- 
pointed. His term runs to July 1, 1913, 
and it is not expected that he will be 
removed earlier, although it is said the 
governor has power to replace him at 
any time. So far there is no one in 
sight who seems to have a particularly 
good chance for the place. The change 
of administration -probably means the 
end of the state insurance scheme put 
forward by Commissioner Palmer. The 
governor-elect, W. N. Ferris, is said to 
hold to the old Democratic prejudices 
against government mixing in private 
business. 

It is possible that an effort will be 
made to have the legislature increase 
the salary of the insurance commis- 
sioner, in order to make the office at- 
tractive to competent men. Formerly 
it was worth about $6,000 a year, $3,500 
of which was fees. The fees were cut 
off and the salary raised to $3,500. 

Bleakly and Preus Continued 

John L. Bleakly was reelected audi- 
tor of lowa by 17,000 or thereabouts at 
the election of last week. Mr. Bleakly 
ran better than any other republican 
candidate except two, but there was a 
big slump all along the line. Mr. 
Bleakly’s reelection means that C. S. 
Byrkit will remain as chief clerk in the 
insurance department for the next two 
years. The Bleakly administration has 
proved popular with insurance men and 
the latter were for him almost to a 
man, 

The reelection of Governor A. O. 
Eberhart in Minnesota insures the re- 
tention of J. A. O. Freus as insurance 
commissioner for another two-year pe- 
riod. This is definitely known. Mr. 
Eberhart became governor in 1909 on 
the death of the late John A. Johnson. 
He was then lieutenant governor. Im- 
mediately upon his accession to office, 
he appointed Mr. Preus his executive 
clerk and when elected in 1911, made 
him insurance commissioner. The two 
are very close friends. Mr. Preus was 
secretary of the Republican state cen- 
tral committee during the recent cam- 
paign, and is active in politics. 

Lewis Wins in Kansas 

From more or less incomplete re- 
ture in Kansas it is or assured 
that Superintendent Ike S. Lewis, Re- 
publican candidate for reelection, has 
won over Carl J. Peterson, Democrat, 
in spite of a big Democratic landslide 
that carried with it the United States 
senator, governor, a plurality for Gov- 
ernor Wilson and perhaps several of 
the minor state offices. 

Lewis was assistant in the superin- 
tendent’s office under Charles W. 
Barnes, superintendent, and two years 
ago was elected to his first term. He 
has handled his office with credit to 
himself and the public, which is be- 
lieved to account for his victory while 
others on the same ticket failed to se- 
cure the offices sought. 

WhiJe cunning on the Republican 
ticket Lewis espoused the Progressive 
cause, and for that reasuu was more or 
less opposed by an organization of 
“regular” Republicans who included his 
name with other Progressives on a “roll 
of infamy” that was sent broadcast to 
Kansas voters. Lewis’ majority un- 
doubtedly will be considerably below 
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PROMOTION FOR HOME MEN 





Two More Vice-Presidents Are Added 
and Two Employes Become As- 
sistant Secretaries 





Following the death of E. H. A. Cor- 
rea, vice-president of the Home of New 
York, there have been promotions all 
along the line. E. G. Snow continues 
as president and F. C. Buswell becomes 
the ranking vice-president. C. A. Lud- 
lum, assistant secretary, is made a vice- 
president, as . C. L. Tyner, one of the 
secretaries. . M. Burtis is now the 
sole ne ing “HL J. Ferris is the rank- 
ing assistant secretary. Moore, 
eastern New York state agent, is made 
an assistant secretary, as has also V. P. 
Wyatt, head of the company’s New 
York City agency. 





Ryon in New York 
O. B. Ryon, manager of the legisla- 
tive bureau of the National Board of 
Fire Underwriters, is now in New 
York to open an office in that city to 
handle eastern matters. He expects to 
place an experienced lawyer in charge 
there. It is understood that he is ac- 
companied by C. J. Doyle, Illinois sec- 
retary of state, who may become con- 
nected with the bureau later. 





Fire underwriters in New York and 
Newark expect the year to close favor- 
ably, judging from present loss records. 
The early part of the year was very un- 
profitable, but most of the companies 
claim a trade profit on the business since 
June and July. The west has furnished 
the greater percentage of loss, business 
in the east and south being mostly fa- 
vorable. 
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CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED and TWENTY-SEVEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANSICO OVER 
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agents prove the practi- 
cal value of representing 
the Fidelity-Phenix. 








Home Office 
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137 S. LaSalle St., Chicago 
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illimitable resources, 
the Fidelity Under- 
writers Policy is the 
strongest fire policy 
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Holding Powers of Attorney to accept service, adjust and pay all losses. Special Deposits in 
United States for protection of Policy Holders. 














American Casualty in railway line..... 30 
Report on the New Amsterdam........ 30 
New Chicago surety company......... 31 


(Compagnie d’Assurances Generales contre l’Incendie) 


General Fire Assurance Company 


OF PARIS, FRANCE 
ESTABLISHED 1819 


The OLDEST and STRONGEST Fire Insurance Company of France 
AGENCIES desired in the principal cities and towns 


FRED. S. JAMES & CO. 


United States Managers - - - - 


123 William Street, NEW YORK 






































November 14, 1912. 








THE WESTERN UNDERWRITER. 














‘ of field men and is one of the leading 


CHANGES IN THE FIELD 


PROMOTION FOR STEPHENSON 





Northwest Field Man for State of 
Pennsylvania to Take Charge of 
Canadian Business 





H. W. Stephenson of Minneapolis, 
state agent of the Insurance Company 
of the State of Pennsylvania, for Min- 
nesota, South Dakota, and Montana, 
has been promoted to an official posi- 
tion with the company, and will have 
charge of its business in Canada, with 
headquarters at Toronto. Mr. Stephen- 
son will assume his new position Jan. 1. 

He is succeeded in his northwest 
field position with the State by Charles 
G. Stone, who now represents the Sun 
of England in Minnesota and the Da- 
kotas. 

Mr. Stephenson is one of the solid, 
substantial men of Minnesota who has 
paid strict attention to business, and 
has made rapid success. A few years 
ago he was chief clerk in the Minne- 
apolis Insurance Agency, and took his 
position with the State, which was then 
the Spring Garden, succeeding Walter 
D. Williams, who was called to the 
home office as vice-president. Presi- 
dent Porter has recognized in Mr. 
Stephenson a man of initiative, energy, 
and capacity, who is worthy to assume 
the larger responsibility of looking 
after the company’s growing business 
in Canada. Last year Mr. Stephenson 
served as vice-president of the Fire Un- 
derwriters’ Association of the North- 
west. 


K. D. Weaver 


K. D. Weaver, who as special agent 
in Ohio and West Virginia has assisted 
State Agent Jones, has been trans- 
ferred by the Sun of England to the 
northwest field, embracing Minnesota 
and North Dakota. 





John D. Pollock 

John D. Pollock, Illinois special 
agent of the Northern of England, has 
resigned to go into the local business. 
He will become manager of the 
Thomas agency at Bloomington, III. 
Mr. Pollock is a graduate of the rating 
bureau school and has made an en- 
viable record in the field, especially on 
work that required a knowledge of 
schedules and forms. This success as- 
sures him success in his new field of 
endeavor. He is one of the best known 


farceurs of the insurance business. 





J. F. Dieber 
J. F. Dieber, manager of the Ft. 
Wayne branch of the Indiana Inspec- 
tion Bureau, has been made special 
agent of the Hartford Fire in Indiana 
succeeding H. H. Tyrrell of Bourbon, 
Ind., who retires after many years of 

active and faithful service. 





BEN F. CRISWELL 


Ben F. Criswell of Denver has re- 
signed as special agent of the Commer- 
cial Union and Palatine and has be- 
come a partner of Charles F. Wilson in 
bo independent adjusting business at 

mver, 





H. HARRY SMITH 


H. Harry Smith has become southern 
California special agent for the New York 
Underwriters and Teutonia under R. H. 
Mann & Co. of San Francisco, general 
agents. He will cover Arizona and Colo- 
rado as well for the Teutonia. He for- 
merly traveled in the mountain field. 





JOHN C. CASE 

John C. Case, formerly with Crum & 

Forster, becomes special agent of the 

Vulean of New York. He will travel in 
the east and west. 





SEND FOR OUR PRICES ON 


POLICY LABELS 








SUN 








IN ITS THIRD CENTURY 


INSURANCE OFFICE 


OF LONDON (OLDEST IN THE WORLD 
203rd YEAR OF ACTIVE BUSINESS EXISTENCE 
The Oldest Insurance Company in theWorld furnishes the Longest Tried Indemnity 


UNITED STATES BRANCH 
54 Pine Street, : New York 39 S. La Salle St., CHICAGO  sansome and sacramento Sts, San Prancisce 





WESTERN DEPARTMENT 


4, J. Guile A. M. Thorburn H. N. Kelsey P. T. Kelsey Willard 0, Wayman and Carl A. Henry 
Founded Manager Asst. Manager Joint General Agente 
A.D.1710 AGENTS WANTED. CORRESPONDENCE INVITED WITH SAME IN UNREPRESENTED POINTS 


PACIFIC COAST DEPARTMENT 











NEWS ABOUT COMPANIES 


STATE OF ILLINOIS QUITS 


Hanover Fire Reinsures All the Busi- 
ness and the Company Will 
Liquidate and Retire. 





The Insurance Company of the 
State of Illinois of Rockford was re- 
insured last week in the Hanover. For 
some weeks negotiations have been on 
to dispose of the company, the direct- 
ors desiring to sell the stock rather 
than reinsure. It was thought that 
some company -might purchase the 
stock and run the State either as an 
annex or an independent company. 
The directors held for $170 or $175 a 
share. One offer of $150 was made by 
an eastern company, and _ perhaps 
others were also presented. The gen- 
eral opinion was that the directors had 
the price too high. The reinsurance 
deal was negotiated in the east. 

Several of the directors have been 
getting bids on the company and 
hence it became generally known that 
it would soon retire. 

Hubble Took Charge July 1 

Joel W. Hubble, Illinois state agent 
of the Liverpool & London & Globe, 
took charge of the State July 1 as 
vice-president and manager. George 
L. Wiley, as secretary, devoted him- 
self to other departments than the 
underwriting, leaving Mr. Hubble in 
command. A few weeks ago Mr. 
Wiley resigned to take charge of the 
New York office of S. W. Strauss & 
Company, the Chicago mortgage bond 
people, Mr. Strauss being a director 
of the State. 

Mr. Hubble saw the necessity of 
having a larger surplus, urging that 


number of changes that were of ad- 
vantage. 

The State was one of the original com- 
panies that joined the Western Insurance 
Bureau. The Hanover now has a right to 
appoint all the State agents as its agents 
but in bureau agencies it can only pay 
the union graded scale of commissions. 
The fact that the Hanover replaces the 
State in a bureau agency does not mix it 
and hence other union companies can not 
enter such offices. 

Hanover is a Strong Company 

The Hanover is one of the strong east- 
ern companies and will give added pro- 
tection to the policyholders of the State. 
The State operated in 13 states, chiefly in 
the west. It did reinsurance in New York 
and had an agent at Buffalo. It also 
operated in Pennsylvania and Masschu- 
setts. There are about $800,000 of 
premiums in force and the classification 
is excellent. It had a particularly desir- 
able plant in Illinois, there being some- 
thing like a thousand agents in all states, 
half of which are on a bureau basis. 

Once Did a Farm Business 

The State at one time was a farm com- 
pany, but it got rid of this class a few 
years ago and also reinsured the rest of 
its term business. It, however, took back 
its term business a year ago. Wallace 
Mink, the Illinois special, recently went 
with the Prussian National. Other west- 
ern field men were: F. E. Hoffman, Sr., in 
Missouri, Kansas and Nebraska; Harry A. 
Sundberg, in Minnesota, Wisconsin and 
Iowa; Thomas C. Parsons for Ohio, Mich- 
igan, New York, and Pennsylvania. New- 
burger & Co., of Chicago, were Cook 
County managers. 

Last Financial Statement 

Its statement, Dec. 31, showed capital, 
$400,000; assets, $1,010,121; net surplus, 
$101,890; reserve, $398,109; premiums, 
$378.415; losses $296,744; loss ratio, 72.6 
percent, expense ratio 41.6 percent. Its 
average loss ratio for the last ten years 
was 62.2 percent and average expense 
ratio 44 percent. 

The company started business in 1895, 
with $100,000 capital and was chiefly al- 
lied with building and loan associations. 
George F. Penfield was the first manager. 
On his retirement Mr. Wiley succeeded 
him. For some years past A. W. Worth- 
ington was assistant secretary and had 
much to do with the underwriting. The 
company increased its capital from time 





it be increased either by decreasing 
the capital or some other means. This 


then it was determined to sell out. 
Wanted Larger Resources 

Mr. Hubble realized the great handicap 
of attempting to accomplish much with- 
out ample surplus. When the directors 
failed to follow his advice in this matter 
he recommended that the company sell 
out. Mr. Hubble, however, ho that 
some deal would be put through that 
would continue the State under a dif- 
ferent control with stronger resources. 
Since going to the home office he made a 


the directors decided not to do, and | 
| it started and piled up too much business 
| to be properly assimilated. This ate into 


to time until it reached $400,000. 
Expanded Too Rapidly 
The company expanded too rapidly after 


its surplus and kept it too near the mar- 
gin. It has always been popular with 
agents and had more funds been added to 
its surplus, it was in a position to accom- 
plish something. 

The company will pay out probably be- 
tween 160 and 170 to stockholders. It has 
paid 10 percent dividends for some years. 
The later stock issues were sold at a 
premium. That last year was marketed 
at 175. Prior issues went at 200 and 225. 


There is $50,000 agency balance on the 
books. 

Vice-president Hubble has a term con- 
tract and will remain with the company 
to gettle the estate. He has not formu- 
lated his future plans. 

Had Choice Cook County Business 

The State had a very choice Chicago 
and Cook County business, amounting to 
about $80,000 in premiums, the most of 
it being the highest class of preferred. 
It is the best block of Cook County busi- 
ness that has been on the market for 
some time. Considerable of the holdings 
came through the mortgage bond house 
of S. W. Strauss & Co., and its connec- 
tions. It is said that the Strauss inter- 
ests were about to be withdrawn from 
the company. 

The Hanover has twenty-three men in 
the western field working on agency 
transfers owing to the reinsurance, It 
has its own force, it called in some men 
from states in which the State was not 
operating and employed some per diem 
men. The Harover expects to save about 
half of the State’s agents and augment 
its own plant to that extent. The divi- 
dends paid stockholders of the State con- 
stituted a severe drain on the company’s 
resources. For instance, on its $400,000 
capital it was paying 10 percent or $40,- 
000, which was a sap on the surplus of 
the company which was too small as it 
— eee 


TWO NEW ILLINOIS CONCERNS 





Conservative Fire and United Owners 
Fire Are Now Being Promoted 
at Springfield, Ill. 





Charters for two fire insurance cor- 
porations—the Conservative Fire and 
the United Owners Fire, have been re- 
recently granted by the insurance de- 
partment at Springfield, Ill. The incor- 
porators of each company are the same, 
VizZ.: 

A. N. Fitzgerald, George B. Gillespie, 
Robert E. Fitzgerald, George E. Colby, 
Alfred Booth, H. P. John, W. O. Holm- 
berg, C. P. Summers, F. M. Tenwell, 
F. M. Bechtel, F. G. Schroeder, R. G. 
Snell and G. P. Lowery. 

Several of these gentlemen are business 
men at Springfield, where the companies 
are being promoted. Messrs. Fitzgerald 
and Gillespie are the mmbers of a well 
known law firm in the city, Mr. Gillespie 
having been assistant attorney-general 
under Attorney-General Hamlin. Mr. Gil- 
lespie is also consulting attorney for the 
Illinois insurance department. The com- 
pany is being promoted by F. L. Smart of 
Pennsylvania, John C. Wilcox of Cadillac, 
Mich., and C. E. Canright of Milwaukee. 
Mr. Smart has been in the promotion busi- 
ness for some time, Mr, Wilcox is a 
manufacturer, and Mr. Canright has been 

(CONTINUED ON PAGE 17) 
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INSPECTION IS FAVORED 
WOULD CUT DOWN FIRE LOSS 








Company Men Would Have 
Spend Surplus Tax Receipts 
on Prevention Work 


State 





Milwaukee’s fire protection facilities 
were declared to be entirely adequate, 
while hazards in that city were de- 
clared to be plentiful by the majority 
of the witnesses who appeared before 
the Wisconsin legislative investigating 
committee on fire insurance, which held 
its hearings in Milwaukee last week. 

The committee adjourned on Friday 
until probably Nov. 21, when Com- 
missioner H. L, Ekern and the other 
committee members will return for a 
few days and complete the inquiry in 
Milwaukee. Several more managers 
and officials of Milwaukee fire insur- 
ance companies, together with a few 
special agents, will be called upon to 
testify. 


Milwaukee Company Men Speak 


William L. Jones, president of the 
Milwaukee Mechanics, who occupied 
the stand most of Friday afternoon, 
agreed with Wilford M. Patton, presi- 
dent of the Northwestern National, 
who appeared during the morning, that 
hazards in some sections of Milwau- 
kee are especially bad. He spoke par- 
ticularly of the northwest side, where 
there are so many shingle roofs and 
where the houses are close together. 
Mr. Jones told of his company not ac- 
cepting dwelling risks in this portion 
of the city and was positive in his as- 
sertions that, considering the risks, 
dwelling house rates in Milwaukee are 
not too high. 


Jones Favors Fixed Rate 


Mr. Jones favored the preliminary in- 
spection of all risks, including dwelling 
house risks and declared that this prac- 
tice is followed by his company. He. be- 
lieved that there is a tendency on the 
— of companies, in the rush to secure 

usiness, to overlook the inspection prop- 
osition. He expressed himself as being 
strongly in favor of the cooperation of 
companies. 

While Mr. Jones would not commit 
himself in regard to the matter of local 
boards making rates, he stated that he 
was opposed to any form of state regu- 
lation of rates and said that he thought 
the Louisiana scheme is ideal, where the 
companies are obliged to charge fixed 
rates, but at the same time are at liberty 
to make the rates. 

Bxposure Hazard Is Great 

Wilford M. Patton, president of the 
Northwestern National, declared that the 
exposure risk in dwelling houses of Mil- 
waukee is greater than in any other city 
in the country. Mr. Patton referred 
especially to the northwestern portion of 
the city and believed that there should 
be a city ordinance, empowering’ the 
building inspector to demand the roofing 
of all frame buildings with noncombusti- 
ble material. 

“The closeness of frame dwellings on 
the northwest side and the fact that all 
have shingle roofs increases the exposure 
risk and adds to the fire hazard,” said 
Mr. Patton. 

Mr. Patton’s most concern about the 
risks in this portion of the city seemed 
to be the possibility of a fire getting be- 
yond the control of the first alarm com- 
panies during the time consumed in rush- 
ing additional apparatus to the scene. 
No mention was made of the installation 
of a new fire company on the northwest 
side, or its relation in reducing the fire 
hazard. 

Suspicious Fires 10 Percent 

Mr. Patton stated that he believed 10 
percent of fires were either of incendiary 
origin or left evidence to arouse sus- 
picion. This 10 percent did not include 
fires whose origin is unknown, he said, 
but added that fires listed as unknown 
in origin were not always suspicious fires. 
He believed that the Milwaukee fire de- 
partment is better able to cope with fires 
than are the departments of many other 
cities. 

Charles H. Barry, western manager of 
the Pennsylvania Fire, with headquarters 

Position as 


WANTE D Special Agent. 


Eight years experience as local 
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Princeton, Ind. 

















in Chicago, was the leading witness on 
Thursday and his testimony showed some 
interesting facts regarding control and 
management of city fire insurance patrol 
companies. Mr. Barry said that the Mil- 
waukee insurance patrol was. the best he 
knew of and added, that from his posi- 
tion as a member of an investigating 
board appointed to look into the running 
expenses of fire insurance patrol systems 
in the west, he can speak with author- 
ity on the subject. 
Patrol Benefits All 


“The average cost of insurance com- 
panies to maintain a fire insurance patrol 
in a city is 2 percent and up of their 
total expenses,” said Mr. Barry. “In 
Milwaukee, by means of a competent con-. 
troling board, the introduction of motor 
apparatus and employment of patrolmen 
of high average intelligence, the expense 
has been reduced to 1% percent.” 

In reply to a question of Commissioner 
Ekern, Mr. Barry said that a city should 
bear part of the expense of maintenance 
of an insurance patrol, giving as his rea- 
son the fact that when the patrolmen 
arrive at a fire they do not stop to ask 
whether the unfortunate property owner 
carries insurance or not, but protect him 
and that therefore, the whole community 
benefits from the work of the patrol, as 
well as the insurance policyholder. 

Mr. Barry declared that the tax on 
fire insurance companies in Wisconsin is 
higher than the average tax of other 
states and that the surplus revenue de- 
rived above the cost of maintaining the 
state insurance department or commis- 
sion, should not be turned into the gen- 
eral fund of the state, but should go to 
help the state reduce the fire waste by 
means of an adequate system of inspec- 
tion. He argued that the policyholder 
is twice taxed, since receiving no im- 
mediate benefit from the surplus fund de- 
rived from the tax on insurance com- 
panies. 


Letter from C. BE. Sheldon 


The following letter has been re- 
ceived from Manager Charles E. Shel- 
don of the American in regard to his 


testimony at the hearing last week: 

In the Nov. 7 issue of The Western 
Underwriter, your Milwaukee correspond- 
ent in reporting my testimony before the 
Wisconsin legislative committee, now in- 
vestigating the fire insurance business, 
quotes me as saying: 

“I favor state supervision over rate 
making.” . 

I should like to make plain my posi- 
tion as being opposed to rate making by 
the state, which I consider impracticable 
and against public policy. I believe in 
rate making by the companies; that it 
should be legalized by the state, and 
rates made mandatory on all companies 
in order that discrimination may cease. 
Under such conditions I should not ob- 
ject to supervision by the state. I em- 
phasized at Milwaukee the desirability 
of full cooperation between the state in- 
surance departments and the companies. 

As to the inspection proposition, if the 
fire insurance companies are compelled 
to continue the payment, year after year, 
of excessive taxes, I can think of no 
better or more appropriate employment 
for the surplus funds thus collected than 
to use them for the expense of the in- 
spection of insurable property in a man- 
ner to lessen the fire waste. I do not 
contemplate, however, the inspection of 
country risks. 





October’s Fire Loss 
The fire loss of the United States 
and Canada during the month of Octo- 
ber, as compiled from the records of 
The Journal of Commerce, shows an 
aggregate of $13,651,650. The fire 


losses for the first ten months of 1912 | 
reach the sum of $191,181,600. The ! 


following table gives a comparison by 
months of the fire losses for this year 
and the two preceding years: 


1910 1911 1912 
Jan. .$15,175,400 $21,922,450 $35,653,450 
Feb. . 15,489,350 16,415,000 28,601,650 
Mar. . 18,465,500 31,569,800 16,650,850 
April 18,091,800 17,670,550 16,349,400 
May . 18,823,200 21,422,000 21,013,950 
June . 13,183,600 20,691,950 16,103,450 
July . 26,847,900 25,301,150 15,219,100 
Aug. 21,570,550 12,662,650 14,158,800 
Sept. . 11,700,000 11,333,250 13,779,300 
Oct. 37,188,300 13,945,000 13,651,650 





Total.$196,530,600 $192,933,800 $191,181,600 


The losses of November so far have 
been lighter than usual, probably because 
of the mild weather, and it is therefore 
quite possible that the fire loss for the 
year 1912 may be slightly less than the 
sum chargeable against 1911. The fire 
insurance companies had a severe expe- 
rience in January and February, 1912, and 
several retirements are expected before 
the year closes. 





New Commissioner in New Jersey 

George M. La Monte has been ap- 
pointed commissioner of banking and 
insurance of New Jersey, succeeding 
Professor Henry J. Ford. 
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PROPOSE WISCONSIN LAW 
EKERN HAS TENTATIVE FORM 


Would Regulate Rates, Methods and 
Inspections—Sends List of Ques- 
tions to Companies 





Commissioner Ekern of Wisconsin 
has sent to companies draft of a ten- 
tative bill referring to rates, methods 
and inspections. He also transmits a 
set of questions to be answered with 
comment on various phases of the 
bill. His letter is: 


The Wisconsin legislative fire insurance 
investigating committee is Sgwinceennge its 
conclusions and report. By request of the 
committee, I am sending you herewith 
draft of a tentative bill referring to rates 
and methods in fire insurance, and to in- 
we for the purpose of fire preven- 
tion. 

Will you kindly return the inclosed list 
of questions before the 15th of November, 
with such comment, information and sug- 
gestion as you can conveniently give? 

It is understood that your replies do 
not commit you or anyone whom you may 
represent in any manner, and that you are 
not to be quoted without your specific 
authority. 

it is intended to have the existing law 
amended to embrace the ideas contained 
in the tentative bill. The propositions as 
to rating, forms and inspections should 
be considered separately. As to these sub- 
jects we wish to make the bill complete, 
with the understanding that the commit- 
tee’s report will probably cover other 
ee with recommendations for legis- 
lation. 

The purpose is to work out such legis- 
lation as will serve the public interest, 
and tend to the promptest possible elim- 
ination of all unnecessary fire losses and 
to the fairest distribution of the loss that 
is unavoidable. 


List of Questions 
The interrogatories are: 


1. Should the law compel membership 
in an inspection bureau, and fixed rates, 
without exception; all reports to be 
stamped; all blanks to be uniform? 

2. Should the law continue to grant 
power to local boards of agents to make 
and maintain rates, as now provided by 
section 143b, Wis. Stats.? 

8. Should the commission to review 
rates as a whole be permanent, as pro- 
vided in the Massachusetts law, or special 
for each case? 

4. Should the law require the insur- 
ance company to make inspections of all 
risks (except dwellings) before the policy 
is issued? 

5. Should the policy contain an agree- 
ment on the part of the insurance com- 
pany to maintain periodical inspection of 
the risk? 

6. Should the law require form of de- 
scription and conditions to be made a 
part of the survey to be used on all 
policies? 

7. Should rates be subject to review by 
the commissioner of insurance as to dis- 
crimination within the state? 

General Questions 

8. Should the law prohibit all co-opera- 
tion between companies or between agents 
in fixing rates, leaving every company 
absolutely free in this respect? 

9. Should the law permit/require co- 
operation between all companies/groups 
of companies, in making rates—rates to 
be public and to be adhered to? 

10. Should the law permit the co- 
operation suggested in No. 8, providing, 
however, for a right of review by state 
authority on the question of discrimina- 
tion in rates between individuals or lo- 
calities or states, or on the question of 
the adequacy or excessiveness of all 
rates? 

11. Should rates be fixed by a state 
board or commission, the companies re- 
maining free to accept or reject risks at 
rates so fixed? 

12. What about a public monopoly of 
fire insurance, voluntary/compulsory as 
to owners of property, but to the exclu- 
sion of all other insurers, with— 

(a) The state directly carrying all the 
risks, reinsuring in exceptional cases 
only; or 

(b) The state doing the work, and re- 
insuring the total state risk on insurers’ 
bids for parts thereof? 

The tentative bill is: 

A Bill 

To create sections 1900b to 1900k, inclu- 
sive, of the statutes, relating to fire in- 
surance rates and methods and to the 
prevention of fires. 

The people of the state of Wisconsin, rep- 
resented in senate and assembly, do 
enact as follows: 

Section 1. There are added to the 
statutes ten sections to read: 

Companies to Charge Fixed Rates 

Section 1900b. 1. Every corporation, 
company, association or individual au- 
thorized to effect any insurance against 
the risk of loss by fire or lightning in 





this state, herein called “insurer,” shall 
maintain or be a member of an “inspec- 
tion bureau” as herein provided. No in- 
surer shall be a member of more than one 
such inspection bureau. 

2. Every insurer shall file with the 
commissioner of insurance a statement 
giving the name and location of the in- 
spection bureau maintained ‘by it, or of 
which it is a member, and any change 
in this respect shall be specified in the 
annual statement of the insurer. 

3. No policy of insurance against the 
risk of loss by fire or lightning shall be 
issued or delivered by any insurer in this 
state unless: 

(a) The rate specified therein and 
charged and collected therefor shall be 
the rate in effect in the inspection bureau 
of which the insurer is a member; 

(b) A report of the issue of such pol- 
icy and of any change in or termination 
of such policy be forthwith forwarded by 
mail to the inspection bureau of which the 
insurer is a member, to be stamped and 
forwarded, as provided in section 1900c. 

4. Any insurer issuing policies on the 
mutual plan may charge and collect a 
sum in addition to the rate in effect, and 
may provide for a return of gains and 
savings; provided, that the schedules on 
which such charges and such returns are 
made shall first be filed with the com- 
missioner of insurance. 

. No insurer shall issue or deliver in 
this state any policy of insurance against 
any risk of loss other than by fire or 
lightning or in addition thereto except in 
compliance with the provisions hereof. 


Section 1900c. An inspection bureau 
= consist of one or more insurers, and 
shall: 

(a) Admit to membership any author- 
ized insurer applying therefore upon its 
agreeing to pay its share of the expenses 
in proportion to the gross premiums re- 
ceived by it during the year in this state; 
provided, that such expenses may be paid 
in part from an initial fee not exceeding 
one hundred dollars, and an annual pay- 
ment not exceeding $25; 

(b) Grant to each member one vote; 

(c) Maintain an office open to the pub- 
lic at reasonable hours; 

(d Before making any rate, adopt and 
file with the commissioner of insurance 
basis schedules and other data by or upon 
which rates are to be charged: 

(e) Make an inspection of every risk 
specifically rated by it, and make a writ- 
ten survey thereof in compliance with 
the schedule and basis for such rate, 
which survey shall be filed in such office 
ood before the time of making such 
rate; 

(f) Make reinspection in case of any 
new construction or change in construc- 
tion or of hazard, upon receiving infor- 
mation or notice thereof, or upon request 
of any member or of the owner of the 
property or risk, and make and file sur- 
veys thereof: 

(g) Make a rate upon every property 
or risk insured or proposed to be insured 
by any member of such bureau, and from 
time to time change such rate to corre- 
spond with changes in construction and 
hazard, which rate so made shall be filed 
and be in effect from the time of mailing 
the same, as herein provided; 

(h) Give notice by mail of the making 
of each rate and of any change or changes 
in such rate simultaneously to each mem- 
ber, and to each agent designated by any 
member, and to the commissioner of in- 
surance; 

(i) Stamp upon each report of the is- 
sue of any policy, or of any change in 
or termination of any policy conforming 
to the rate in effect, the word “Correct,” 
and forward the same by first mail to the 
insurer, and if such report shall not con- 
form to the rate in effect, to stamp the 
same “Not Correct,” and forward by first 
mail to the insurer, and notify by same 
mail the insurer and the agent of the 
proper corrections; 

(j) Reply in writing by mail to all 
written inquiries and furnish copies of 
any schedules, surveys and rates on file 
in such bureau, upon payment of a rea- 
sonable charge specified in a schedule of 
fees filed in such bureau and in the office 
of the commissioner of insurance. 
Rates Reviewable Before the Commission- 

er of Insurance on of Dis- 

crimination Wi the State 


Section 1900d. 1. Any rate or charge 
for such insurance shall be subject to re- 
view before the commissioner of insur- 
ance upon his own motion or upon the 
application of any property owner or other 
insured affected thereby. e 

2. Upon such application, notice of 
hearing shall be given to persons inter- 
ested as may be ordered by the commis- 
sioner of insurance, and the questions to 
be passed upon shall be: 

(a) Whether the schedule has been 
correctly applied to the risk; 

(b) Whether the use of any schedule, 
including any basis used for making rates, 
is discriminatory, compared with any 
schedule or schedules in use in this state, 
or as between different localities within 
the state. 

3. If it be found that the rate or sched- 
ule filed is discriminatory, the commis- 
sioner of insurance shall fix and order 
substituted therefor such rate or schedule 
as shall not be discriminatory, which rate 





shall be put into effect by such bureau 
as directed in such order. 

(An appeal to the courts from all or- 
ders of the commissioner of insurance is 
already provided by section 1970p.) 


Rates for Entire State Reviewable Before 
estion 


Section 1900e. 1. The governor may, 
and upon petition of five hundred or more 
persons owning property insured to an 
amount not less than $1,000,000, or of a 
less number owning property insured to 
an amount not less than $10,000,000, shall 
appoint a special commission to investi- 
gate and hear and determine the question 
whether the rates and charges made for 
the insurance mentioned in section 1900b 
within this state by any insurer or by 
any inspection bureau are, as a whole, dis- 
criminatory or unjust or unreasonable as 
compared with the rates or charges made 
in other states, and taking into consid- 
eration the expenses and risks of the busi- 
ness and the earnings upon accumulated 
assets and the profits which reasonably 
should be allowed on the investment in 
capital and surplus. 

2. The commission shall consist of five 
members. One member shall be a person 
of recognized standing and experience in 
the management and supervision of fire 
insurance; one shall be a person skilled 
in the science of accounts; one shall be 
a person engaged in a general manufac- 
turing or mercantile business; one shall 
be an expert fire prevention engineer; and 
one shall be the commissioner of insur- 
ance. The commission shall serve without 
pay, but shall be allowed their necessary 
and actuai expenses incurred while in the 
performance of their duty. The commis- 
sion shall have the assistance of the de- 
partment of insurance, and is authorized 
to employ the necessary clerical, steno- 
graphic and expert assistance, and incur 
such other expense as may be necessary, 
and shall be provided by the superintend- 
ent of public property with necessary 
office room, supplies and stationery. 

3. The commission shall hold public 
hearings. _At least ten days’ notice of 
such hearings shall be given to persons 
interestedas may be ordered by the com- 
mission. 

4. If the commission shall find that the 
rates and charges made within this state 
by any insurer or by any inspection bu- 
reau, as a whole, are discriminatory, un- 
just or unreasonable, it shall determine 
and by order fix just and reasonable rates 
which shall be in effect as specified in 
such order. 

5. The provision of subsection 1 of 
section 1968f shall apply to each member 
of such commission, and the provisions 
of section 1968f and 1970p of the statutes 
(relating to testimony and court review 
and other matters) shall apply to such 
—— and its proceedings and or- 

ers. 

6. An order made under this section, or 
under section 1900d, may be suspended 
pending determination of an appeal there- 
from as provided by law on the condition 
that all the charges and interest on and 
after the making of such appeal be de- 
posited in the court to which the appeal 
is made to be refunded if the order be 
sustained. 


How Act to Become Operative and New 
Rates to Have Effect 

Section 1900f. 1. Excepting when 
there has been a change of hazard, the 
rates charged by any insurer on the Ist 
day of October, 1912, shall be the maxi- 
mum rates to be charged by such insurer 
until different rates shall have been fixed 
through its inspection bureau upon the 
survey required by section 1900c. 

2. Subject to such maximum, and ex- 
cepting changes in hazard, the rate 
charged by each insurer upon each policy 
in force on the taking effect of this act 
shall be the rates to be charged by such 
insurer until the inspection bureau of 
which such insurer is a member shall fix 
the rate for the risk covered by such 
policy. 

3. Before the first day of January, 
1914, each inspection bureau shall fix a 
rate upon every risk insured or to be in- 
sured by any member of such bureau, 
provided that the fixing of such rate need 
not be preceded by an inspection or mak- 
ing or filing of a survey, except that any 
survey in the possession of or under the 
control of such insurer or bureau shall 
be filed with such rate. 

4. Immediately after its organization, 
each inspection bureau shall as rapidly as 
possible proceed to make the inspections 
and surveys required by section 1900c, 
and shall make and give notice of the 
rates. After the year 1914, no inspection 
bureau shall continue in effect any rate 
unless the survey required by section 
1900c shall have been made. 

Reports to and Examination by Commis- 
sioner of Insurance 

Section 1900g. 1. Before any inspec- 
tion bureau shall make any rate, it shall 
file with the commissioner of insurance 
a statement, verified by its manager, 
specifying: 

(a) Its name; 

(b) The location of its principal office 
where its records are kept, and the loca- 
tion of each branch, the territory to be 
served from such branch, and the extent 
of such service. 

2. Every inspection bureau shall, on or 
before the thirty-first day of January of 





: 


each year, make and file with the com- 
missioner of insurance a report for the 
preceding calendar year in such form as 
required by him, and shall at all times 
answer such inquiries and furnish such 
information as he may require. 

Every such inspection bureau shall 
at least once in three years, and oftener 
in the discretion of the commissioner of 
insurance, be examined by him and a re- 
port thereof filed in his office, which ex- 
amination shall be conducted as provided 
> Ss 1968 at the expense of such 

u. 


Agreements Between Insurers Must Be 
Beneficial and Open to the Public 
Section 1900h. Any two or more insur- 

ers or inspection bureaus may enter into 
any agreement relating to their rates or 
service, and any such bureau may make 
rules governing the members thereof and 
their agents, provided that: 

(a) A copy of such agreement or rule 
shall before it takes effect be filed with 
the commissioner of insurance and with 
the bureau making such agreement or 
rule, or of which the insurer making such 
agreement is a member. 

(b) Such agreement or rule shall not 
ss - Fay ny 4 service be unjust 
easonable to the whole or an 
of cae poems of this state. oe 
. © such agreement or rule shal 
in effect after an order specifying that te 
is unjust and unreasonable with the rea- 
sons therefor shall have been made by 
the commissioner of insurance and served 
upon the insurers or bureaus entering into 
such agreement or making such rule. 
3. The commissioner of insurance shall 
in his annual report specify each such 
tye J we . — statement of 

8 ereto and the 
purpose thereof. a ae 


Uniform Blanks 

Section 19001. No blank, form or s - 
ule hereinafter mentioned shall be — 
by any insurer or inspection bureau un- 
less the same contains a serial number 
and unless a copy of such blank, form or 
schedule shall first have been filed with 
such bureau and with the commissioner 
of insurance, nor after the latter has made 
and served upon said insurer or bureau 
pee 3 disapproving the same: 

r any survey or r - 
spection or reinspection: —— 
wtieen ae the at alteration or ter- 

an oO > 
ceo y policy, or for any report 
(c) Any schedule of fees fixing char 
for copies or information made. =~ 
nished by such bureau. i 


Forms and ‘Descriptions for Po 
-& icles of 


Section 1900j. 1. Upon the makin 
any survey for a rate, the inspectors Shai 
obtain from the insured the description 
form and conditions, herein called “form,” 
desired for his insurance, or in the ab- 
sence of such form make one according to 
rules prescribed by such bureau, which 
form shall be attached to the survey and 
be a gare of the basis for the rate. 

2. form differing in any respect 
from the form attached to such survey 
shall be used in connection with any fire 
policy, except that a different form may 
be used in whole or in part where the 
rate is not affected thereby, and when an 
additional copy of such different form 
when first used, is forwarded to such bu- 
reau and filed with the survey. 


Policy Contract for Inspection of Risks 
by Company or Bureau 

Section 1900k. 1. Every fire policy is- 
sued by any insurer upon any apocttealiy 
rated risk in this state, shall contain an 
endorsement in the following language: 
The insurer agrees to make or procure 
inspections of the property hereby insured 
within the following periods from the 
date hereof, and periodically within like 
periods thereafter, as follows: 

(a) For sprinklered risks, not 
than once in every six months; 

(b) For mercantile and manufacturin 
and other specifically rated risks, excep 
sprinklered risks, once in every year.” 

2. The insurer shall make the inspec- 
tions agreed in the policy, provided that 
the inspection bureau of which the in- 
surer is a member may elect to make any 
or all such inspections, in which case the 
bureau shall define the class or classes 
of risks to be inspected by it and make 
uniform rules with respect thereto. 

8. A written report of each such in- 
spection shall be made to the bureau of 
which the insurer is a member and be 
filed with the survey of the risk inspected. 

4. A copy of such report shall forth- 
with be given to the insured, and, if any 
violations of any law or ordinance be 
disclosed thereby a copy shal! be for- 
warded to the state fire marshal. 


less 





CONSIDER SEPARATE DEPARTMENT 

John L. Bleakly, state auditor for 
Iowa, has been considerably interested in 
the recommendations of Insurance Deputy 
Pierce of the state auditor's office, Lin- 
coln, Neb. Mr. Pierce has come qut for 
a separation of the insurance work from 
that of the auditor’s office and he de- 
clares that in insurance legislation, Iowa 
and Nebraska are behind the times. Mr. 
Pierce suggests a commission of insur- 
ance experts, named y the governor 
oe porns from the leading political 
parties. 
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AS VIEWED FROM CHICAGO 


CLASSIFICATION MEETING 

The special committee on classifica- 
tion of risks of fire insurance com- 
panies, consisting of the insurance 
commissioners from New York, IIli- 
nois, Wisconsin, Connecticut and North 
Carolina, will meet Friday in New 
York City. Superintendent Potter of 
Illinois left for New York Tuesday to 
attend the meeting. He is especially 
interested in the work of the commit- 
tee, because of the fact that the Illinois 
law has given him authority to require 
any number of classifications, which he 
has not seen fit to exercise owing to 
the fact that the experience thus ob- 
tained would only cover one state and 
not be nation wide. If, however, laws 
be passed in all the states requiring 
classification, it is possible, the Illinois 
official thinks, that after a long period 
of years such information might be of 
some value. 





+ . 
MARSHALL & CO”S AFFAIRS 

Regarding the status of E. T. 
Marshall & Co., the surplus line agency 
of Chicago, concerning which state- 
ments have appeared in the papers to 
the effect that it paid its companies 25 
cents on the dollar in settiement of 
balances, the firm writes this paper as 
follows: 


The firm of E. T. Marshall & Co. has 
been in business for twenty-five years 
and has enjoyed, we believe, a good name. 
In March, 1912, E. T. Marshall, the ma- 
jority owner and active manager of the 
business, died. The business was con- 
tinued by Ludwig Wemhoener and con- 
tinued to represent among others, Glad- 
bach, Russian Transport, Savoy, El Dia, 
Italiana, and Salamandre. Along at the 
commencement of summer, business was 
not as good as it might be and the above 
named companies decided to change their 
representative at Chicago and take the 
agency away from E. T. Marshall & Co. 
We had a contract with each one (except 
the Gladbach), peovaeing that the agency 
should not be terminated without a notice 
to us of four months. 

The companies desired to terminate the 
agencies at once. We demurred to this, 
insisting that it would be a very great 
loss without the notice as provided in 
the contracts. Again the companies de- 
sired a cash settlement for all the busi- 
ness written, whether we had collected 
the premiums or not. We insisted that, 
if the companies wanted to terminate the 
agencies and wanted a cash settlement 
and have us assume payment of the pre- 
miums on business written and not paid 
for, they should stand some of the loss. 
After considerable negotiations, terms 
were agreed upon and a settlement had. 

The Gladbach contract was made un- 
der different conditions; it did not have 
the four months clause and ~ ~ ocr 
was made by it nor asked by 

We have no hesitation in saying that 
the settlement had with the- insurance 
companies above named in no manner 
involved the moral integrity of E. T. 
Marshall & Co. and was a settlement that 
any agent of any company could and 
would have entered into. 


FARM BUSINESS COMPETITION 

Competition for farm business is on 
with renewed keenness, notwithstand- 
ing the class is always reported as un- 
profitable. The companies which 
specialize on this class, of course, 
come out better than those writing 
only an occasional farm risk. The in- 
novations being introduced from time 
to time by the companies maintaining 
large and well equipped farm depart- 
ments are causing the other companies 
some alarm, and they are slow in work- 
ing up to the new departures. Among 
these modern “catch business” issues 
is the covering of live stock, wherever 
it may be, at the time of loss. A wail 
has gone up from one of the companies 
in connection with a risk near Colum- 
bia, Tennessee. An agent wrote 
a policy on mules in a frame barn, 


_———EaE 


Cash Capital Fully Paid, $850,000.00 Net Surplus, $473,580.69 Surplus to Policyholders, $1,323,580.69 


Poor, Selden & Van Ness TERLING The ee Co. 


General Agents 
3 Abell Building, 
Baltimore, - - Md. — FIrR5 a 23 Liberty Street, 
Have Junction Quer and Promply Adio INSURANCE @MPANY New ‘York 
Carolina, Maryland and District of Columbia. HOME OFFICE 

115 North Pennsylvania Street, I ND IANAPOLIS, INDIANA 
JAMES F. JOSEPH, Vice President and Managing Underwriter. 
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Pllincis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Liters! Commissions 


No Delay WRITE TODAY Attractive Contracts 


Local Agents Wanted Everywhere 
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six miles west of Columbia, and in- 
corporated: = 
“Tt is understood that this policy 


covers the said mules while on or off RA 
~ above mow gy ene age el , INSU NCE COMPANY 
n attempt to have the liability | Established 1857 
limited to lightning only while off the Hamburg, Germany 
premises brought forth the statement UNITED STATES BRANCH 
that several large companies are mak- 123 WILLIAM STREET NEW YORK 


ing a practice of writing insurance 
against fire under this clause. Investi- 


gation reveals the fact that the agent’s Assets $650,294.07 Surplus $461,238.84 Liabilities $180,055.23 
statement is correct, and the practice 
J. H. LENEHAN 


will likely continue, 
LABOR TROUBLES AND FIRES 

ag aoe have go gg United States Manager 
ously avoiding acceptance of lines on : 
buildings where there have been labor alae 
troubles or manufacturing plants that Mose 
have strikes semioccasionally. They _ 
are especially interested in the arrest 
last Saturday in Chicago of Charles 
Cameron, who, it is alleged, has fired 
a number of buildings in Chicago and 
Harvey, Ill., where men belonging to 
Local 376 of the International Brother- 
hood of Electrical Workers had done 
the work. This local has been the point 
of attack for local 134 of the same or- 
ganization and was generally favored 
as against 134 by contractors. 





DALLAS: 
J. S. Aldehoff & Co. 
General Agents 






INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE .GERMANY. 
. UnitED STATES BRANCH 





CHICAGO 
CASE IN THE WEST Harvey Vv. Murray 


General Agent Charles E. Case of General Agent 
the North British is visiting the west. 
He will go to the Dakotas to appoint 


p ecesor to sate Agee W:| WULCAN INSURANCE. COMPANY 


— eas NEW YORK 


INDICT J. J. MABRIS & CO. Home Office, 89 Fulton Street. 
Refusal to pay the insurance on a 


race horse belonging to Edward F.| Total Assets Jan. T, 1912 $327,768.09 A&NTS desired in principal cities 


Geers, the veteran racing driver of 
Memphis, Tenn., led to the indictment J = towns in New York, New 
of Miss Florence W. Brocklebank, J. ersey, Pennsyloania, Illinois and Ohio. 


J. Harris and Joseph Ryan, all of Chi- | Cash 3 rt ae 000 Correspondents desired for sprinklered 
cago, by the federal grand jury last Capital 200, -00 risks and high grade mercantile and 
week, on the grounds of fraud. The special hazards. Policies issued on new 
indictment charges that the mails were automobiles at lowest rates subject to 


used unlawfully in the insurance of the ° 
race horse. The horse was insured by Surplus to Policyholders 295,645.23 most liberal conditions. 


. J. Harris & Co. a Chicago in- EDGAR 
surance firm, of which the defendants | THOMAS L. aa, Secretary % gy Agency Superintendent 


tail NEWARK FIRE 


ATLANTA: 
Dan B Harris 
Manager 








stock’ in Lloyds and caught many 





The Reisch Indemnity Company 





Harris & Co. insured live 
INSURANCE COMPANY 











Newark, N. J. 
(A PARTNERSHIP) ques . : : - $1,876,593.29 
OF SPRINGFIELD, ILLINOIS Surplus to Policyholders "= 1,980,881.30 
Chicago Office, 1560-1564 Insurance Exchange I along wing ae 
Resources Exceed $4,000,000  Dram-Shop Indemnity| Ais, 524Sgus Bina Woregnens parecer tae tamm 
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people in the meshes. The policies are 
said to be of little or no value. THE WORLD'S GREATEST FIRE COMPANY 
CHICAGO FIRE INSURANCE CLUB —— 
At the regular meeting of the Fire & Pelley pieced in the FIRE 
jean tangy § cow  Sabaae Tuesday poe es Tela a tower gl yoy 
evening Darby A. Day, icago man- of cheng. £0206 ally 
ager of the Mutual Life, delivered his | | Stting_troublous times. AUTOMOBILE 
second address on life insurance. It EE 
is reported more fully in the Life Un- INSURANCE COMPANY, Limited 
derwriters supplement to this issue of 
THe WESTERN UNDERWRITER. Good en- Western Department - Royal Insurance Bidg., - Chicago 
tertainment was as usual provided. ancnet @& iAa @ 
* * *& . ’ anager 
E. W. CASE REMAINS —E. STANBERY P. W. CADMAN Assistant Managers 
E. W. Case, former Cook county 
special of the Liverpool & London & = 
Globe, who was appointed fire protec- 
ay engineer when the new bureau of 
re protection was created within the M [; L & H b b d 
Chicago fire department, has received oO oO r e cd a ~ e * y m a hh u a og 
the permanent appointment. Both he 
and C. W. Hejda, formerly with Fred STRONG SURPLUS COMPANIES REPRESENTED 
S. James & Co., who was appointed 
chief inspector of the bureau, took the ASS ASSETS 
engineer's examination for the perma- National General Ins. Co. of London............ $2,039,410 Nye Danske (New Danish) Ins. Co. of Denmark .$1,636,486 
nent position, it being understood that Excess Ins. Co., Ltd., of London ................ 2,063,665 idland & Textile Ins. Co., Ltd., of London..... 1,376,951 
this would put i line ad Royal | London Aux. Ins. Co., Ltd. of ape on 616,620 Bernese Reinsurance Co. of Switzerland......... 1,201,737 
promotion should Mr. Case leave. By (Owned by Royal London Mutual—Assets $13,000, 
ge Ric Blase me ap ogg Ag average Wire Orders at Our Expense. Policies Furnished at Once. 
and according to civil service rules was 
entitled to first chance. He finally se- INSURANCE EXCHANGE = ss ™ “a =: CHICAGO 
cured a satisfactory arrangement on 
the salary oye = oS ey » of ae = 
chief inspector and has withdrawn from | jive up to it, much waste of time and 
the competition for the engineer’s place. | money in making collections will be & PROMPT LOSS SETTLEMENTS & 
Early = — Mr. —— was “oe a saved. 
about for a place in the insurance busi- * * * 
ness, natonmg pe lower average had SOME LOCAL EVENTS m THE a 
put him out of his city position. G F M 
se aplingo Palmar & Co, have been appointed | 1A APTRARD KFIRE & MARINE |r 
TO HANDLE INSURANCE STOCKS | Chicago, with an independent line. The| | B . z E 
F. A. Hill & Co., stock brokers at 933 | Delaware Underwriters is backed by the| | J Insurance Company of Philadelphia @ 
Rookery, Chicago, have opened a de Lat cece age rae, = a —— —— L ‘'R 
’ > = x reinsur e elaware when retire 
Bae eR Devlin who has been | _ United States Manager Charles Lyman | | 2, W.E. ROLLO & SON, Managers 2 
with the concern for some time, will| tary f Martin of the New Hampshire | |-¥ 2021 Insurance Exchange, CHICAGO, ILL. Y 
have charge of the department. Fire are in Chicago this week. it oli 
a OWSKY eid, who r vi 
MEW BOOKS IN LIBRARY ~ 2 gf A yt Bk Ae aT Organized in 18653. Agents Wanted eT) 
Books added to the library of | pendent fire line. ‘ 


the Fire Underwriters Association of 
the Northwest and the Fire Insurance 
Club in the Insurance Exchange, Chi- 
cago, during the year are: 

“Business of Insurance,” by Howard P. 
Dunham—3 vols. 

“Lectures on Fire Insurance,” 
the Boston Library Association. 

“Fire Prevention and Fire Protection,” 
by Joseph K. Freitag. 

“Cyclopedia of Fire Prevention and In- 
surance,” by the American School of 
Correspondence. Four volumes. Pub- 
lished 1912. 

“Fire Insurance Laws, Taxes and 
Pal by Spectator Co. Revised to Aug., 


before 


State Fire Insurance Laws. 

Best’s Insurance reports, 1912. 

“Fire Insurance by States,” Weekly 
Underwriter, 1911. 

“Fire and Explosion Risks,” 
Schwartz. 

Reprints from Weekly Underwriter on 
“Special Hazards.” 

“White Ashes,” by Kennedy-Noble. 
(Fiction. ) 

“Recollections of a Fire 
Man,” by Robert S. Critchell. 

“Insurance Engineering,” to date. 

“New International Encyclopedia.” 

“Cooley’s Digest.” 5 vols. 

“Finch’s Digest” to date. 

Spectator Year Book. 

Post Magazine Alamanac, 1912. 


Insurance Journals and Magazines cur- 
rently received. 


Von 


Insurance 


. * 
FORTY-FIVE DAY RBRULE 

Special agents have now had time 
to make some test of the forty-five day 
rule for agency balances, agreed on by 
the two western company organiza- 
tions. While many agents fall into 
the arrangement without delay, there 
are a number that will have to be edu- 
cated to it, and some will need con- 
siderable prodding. The field men, 
however, feel that when it becomes an 
established custom, if companies will 


FIELD Position Wanted— 


By a field man of experience in Michi- 
gan and Ohio, a special agency in either 
State or both. Young, energetic; highest 
references; good habits; possessing strong 
local agency following. Address 29-H, 

Care THE WESTERN UNDERWRITER. 








Cc. F. Sturhahn, United States manager 
of the Rossia, was in Chicago this week, 
and on Monday evening gave a compli- 
mentary dinner to a number of managers 
— companies are patrons of the Ros- 
sia. 

The Delaware Underwriters has placed 
independent line agencies with the local 
office of the Calumet and H. Dalmar & 
Co., at Chicago. The policy is guaranteed 
by the Westchester. 

Newberger & Co. of Chicago get an in- 
dependent line of the Prussian National. 





With Chicago Brokers 











Brokers are watching with interest the 
companies that are supposed to be buying 
their business in Chicago at an excessive 
price, especially if their resources are 
not equal to the occasion. Discriminat- 
ing brokers do not care to have their 
business disturbed and prefer it in perma- 
nent companies. The high commission 
payers usually get the small broker and 
the suburban agent, as well as some of 
the real estate concerns, and buy the 
business at a very high commission. The 
established brokers who feel it their duty 
to properly protect their customers are 
watching this policy of companies very 
keenly. Aa 


Chicago brokers who handle grain lines 
are reaping a & harvest these days, 
as grain is coming into Chicago in large 
quantities. sal i 


The nonboard liability companies are 
edging in on the Chicago brokers and 
some of them are making a strong bid for 
brokerage business. Some of the brokers 
are sticking by their board companies un- 
less the competition becomes too strong. 
A broker aims to satisfy his customers 
and if he feels that the nonboard com- 
pany can not render the proper service 
he recommends that a higher price be 
paid and remain with the board office. If, 
however, he considers the indemnity of 
the nonboarder gilt-edged and believes 
that the company will render adequate 
service his influence goes with the out- 
side company. In case the experience of 

companies is favorable, the broker 
has no trouble in getting a special rate 
to meet competition. Some of the brokers 
who have been dealing with certain com- 
panies for many years find that it does 
not pay to do too much shopping about 
as a choice business with a company 
places it under obligations to the broker 
and he can demand the best service at all 
times and gets it. Other brokers take the 


























CLARK & ASH COMPANY 
INSURANCE PRINTERS 
732 SHERMAN STREET 


HARRISON 4170 


PHONES) AUTOMATIC 52223 


CHICAGO, ILLINOIS 





NATIONAL INSPECTION COMPANY 
rated 1903. 
Joseru G. HuBBELL, Manager. 
108 South La Salle Street, Chicago. 

Inspects special hazards, sprinklered and large mer- 
cantile risks in all important towns in the Central 
West, St. Louis excepted. Inspects all classes and 
thazards in Cook County. 

Straightforward, non-technical reports by experi- 
enced men. References furnished. Inquiries cheer- 
ully answered. those who use us, 


E. A, Botmar, President. Wanasn 274 


INSURANCE SYSTEMS & AUDIT CO. 


FIRE 819 Insurance Exchange CASUALTY 
MARINE 175 West Jackson Boulevard SURETY 


CHICAGO 





AUDITS—SYSTEMS—OFFICE ORGANIZATION 
TABULATOR SYSTEMS—DETAILS RE-INSURANCE DEALS 





HENRY P. MAGILL @ COMPANY 


GENERAL AGENTS AND MANAGERS 
1523 Insurance Exchange, Chicago, Illinois 


LOCAL AND REINSURANCE DEPARTMENTS 


NIAGARA-DETROIT UNDERWRITERS 


Comr osed of 
Niagara Fire, Detroit Fire and Marine, and Michigan Fire and Marine 


NEW JERSEY FIRE, of Newark 


CENTRAL NATIONAL FIRE, of Chicago 


CENTRAL MANUFACTURERS MUTUAL, of Van Wert 


OHIO FARMERS, of Leroy 


BEN FRANKLIN UNDERWRITERS, for lowa 





position that it does not pay to have too 
many eggs in one basket in case of dis- 
pute. This element therefore places part 
of its business in board companies and 
part outside. pert 

Brokers are finding a growing business 
in auto-trucks, as more are coming into 
use every month. Both liability and the 
general floater are sold. Although it 
would not be supposed there is much de- 
mand for the theft feature on heavy 
trucks, yet brokers report that cases are 
cited where thieves have broken into 
barns, gotten out the trucks, had them 
repainted or revamped and sold them. 
Many of the owners, however, only carry 
the fire floater. aa 

A preminent broker of Chicago calls 
attention to the fact that the companies 


are paying out considerable more money 
than they should in the adjustment of a 
number of losses. He states that the ad- 
justments are mere settlements and the 
insured in some cases, is receiving more 
than he is entitled to. This particular 
broker declared that a practice of this 
kind is liable to create trouble because in 
future settlements, unless an assured is 
treated just as liberally as he has been 
in the past, in case he has a loss, he will 
make trouble and perhaps be lost to the 
broker as a customer. his broker stated 
that if a man has a loss he should receive 
all that he is entitled to but no more and 
there should be no delay in the adjust- 
ment. Under this plan, he said, customers 
are satisfied. This broker contends that 
the companies should investigate some of 





the adjustments that are being made in 
Chicago. 








THE WESTERN UNDERWRITER. November 14, 1912. 





OHIO AND WEST VIRGINIA 








INSURANCE CLUB’S MEETINGS | 





Cleveland Society’s Program for No- 
vember Sessions—Educational 
Topics to be Discussed 





The next meeting of the Insurance 
Society of Cleveland will be held on 
the second floor of Eber’s restaurant 
on Nov. 14. Lunch will be served at 
5:45 and, if possible, the business meet- 
ing will commence at 6:20. 

C. F. Barnard, manager of the Cleve- 
land branch of the Western Adjust- 
ment & Inspection Company, will make 
an address on “Adjustments,” and B. T. 
Duffey, state agent of the Royal and 
member of the educational committee 
of the society, will present a summary 
of the recent report on conditions in 
Cleveland by the National Board. The 
subject of the insurance course for 
this meeting is “Principles and History 
of Fire Insurance” and this will be pre- 
sented with an analysis by C. H. 
Patton, chairman of the educational 
committee. A discussion will follow. 

The second meeting of the month 
will be held in the library of the 
Chamber of Commerce on Tuesday 
evening, Nov. 26, when M. W. Nelson 
of the Cleveland Inspection Bureau 
will read a paper on “Fire Hazards,” 
the regular subject of the course. It 
will be followed by a discussion. 

C. H. Patton, chitin of the edu- 
cational committee, has sent out a 
booklet, published by the Insurance 
Institute of America, giving informa- 
tion as to the courses of study and the 
examinations. He urges the members, 
in a letter accompanying it, to take up 
the study of the subjects given and 
that as many as possible take the ex- 
aminations. 





September Losses in Ohio 

The report of Fire Marshall Zuber 
of Ohio shows there were 271 fires in 
the state in September, the loss amount- 
ing to $231,271. Lightning caused 
thirty-one fires, with a loss of $45,943; 
spontaneous combustion, eighteen, with 
a loss of $35,622; carelessness with 
matches, twenty, loss $19,094; smokers’ 
carelessness, eight, loss $26,210; ex- 
posures, twenty-three, loss $17,598. 
Thirty-five fires from unknown causes 
resulted in loss of $33,258. 





Big Loss at Akron 


Last Tuesday evening, while thou- 
sands of people were watching the 
election returns on the streets, Akron, 
Ohio, had one of the worst fires in 
its history, with an estimated loss of 
perhaps $250,000 or $300,000. A num- 
ber of business houses at the corner 
of Main and Exchange streets, includ- 
ing the Clarendon hotel, the Houser 
livery barn, Ben Pfeffer’s jewelry store, 
Top-to-Bottom haberdashery, Evan’s 
confectionery, Laffer’s drug store and 
other places were either destroyed or 
so badly damaged as to be almost 
total losses. 

The fire department was prevented from 
raising ladders to the top of the building 
by the network of electric wires at that 
point. As a result only one line of hose, 
carried up a ladder that did not reach 
within twenty-five feet of the building, 
could be used from the vantage point de- 
sired. Later on the water main burst 
and the engines had to be taken to the 





Fire Insurance Agency 


For Sale 


Good-will, office furniture, commission 

income of over $3000 annually, in promi- 

nent court house town in Ohio, for sale. 
For price and other particulars, 


Address 26-E, 
Care The Western Underwriter. 











AGENTS WANTED IN OHIO 


H| NATIONAL coseans 
A oF CINCINNATI 


ORGANIZED-1851- _¢ want, Pe 








F. H. HAWLEY, Pres, W E. HAINES, Sec’y. ~ 

Ohio Farmers Ins. Co. 

Organized 1848. LE ROY, OHIO 
i bttns dss ccan ae a Reseree for Becgenden,. $125,000. 


AGENTS WANTED IN ILLINOIS AND MICHIGAN. 


McCONNELL & HECOX, Gen’l Agen‘s 
Insurance Exchange Building, CHICAGO, ILL. 
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Western Reserve Insurance Company 
e& CLEVELAND, OHIO 


CAPITAL = $250,000.00 
MARS E. WAGAR, President J. EDGAR LYONS, Secretary and Treasurer 


An Ohio Company Operating in Ohio Only 




















been responsible. 

An investigation of the situation rela- 
tive to overhead wires has been made by 
H. Whitford Jones and it is believed that 
he will recommend in his report that all 
wires in the business district be placed 
underground. 


canal. This occasioned the loss of valu- | R. W. ALEXANDER, President 
able time. NT 
The origin of the fire is unknown, but 
it has been suggested that a cigar stub 
or cigarette carelessly tossed into some- > 
LA 


thing about the livery barn might have is \ 
ml Ay GAG x > y 





DEPUTY MARSHALS RUN FOR OFFICE 
Three deputy state fire marshals in 


Ohio were also candidates at the late BA RE 
election. W. A. Fishinger was elected LTIMO ? MD. ‘ 
recorder of Franklin county; B. F. Zuber, | FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS D. M. TANNER, SPECIAR 


brother of the state fire marshal, was AGENT, RICHWOOD, OHIO, OR HOME O) 
elected sheriff of Paulding county; Lloyd, 
also a deputy, was defeated for probate 


judge of Logan county. Southern Hotel WESTERN and 











Ohio Agency Appointments Col b Oh 
Palatine—C. E. Waggon Fremont. 
Pa. Fire—F. D. “De "Vous, Cumberland; olumbus, io 
Ames & Lersch, Norwood; Reynolds & Palmer, 
Napoleon; W. j. Dodge & Co., Ravenna. 
hoenix, Ct.—Howells & Gill, Cleveland; 


sinc & Williams, Higginsport. Insurance Men’s Official Hotel I N S U RAN CE C O. 


-. Moyer, Columbus. 


Royal—C. E, Plaisted, Cleveland. FIREPROOF NASHVILLE, TENN. 


St. Paul—C. E. Bush, Hoch Bros., Marion; 





Seth McColloch, Piqua. CAPITAL ---... $200 000.00 
Seerllng—-Gu, Becker, Doyen, Corner Main and High Streets || WET suppius - - - - $122760.00 
wh Weta W. Grimes, Portsmouth; D. J. R. DOWNEY, Manager se 
F Zz, elby. 





Svea—J. T. Hanes, Martin’s Ferry. H. H. RIMINGTON, Manager 
Vulcan—F. J. Dawson, Columbus; 


V J. A. AGEN 
Dailey, Toledo; Schieble Bros., D.: 5 a G estern erwri! TS WANTED IN OHIO 
Bloomield, “Akron, nt > & | Cote Sent as Se te Satay Seed C. A. ROWLAND, Special Agent 
Alliance—T, H. Geer Co., Cleveland. 21 S. Linwood Ave y Crafton, Pa. 
5. ae ? 





Boston—Merrill Pheatt, Toledo. 


Calumet—J. C. Myers, Miamisburg; R. R. Dil- If you want service let us handle your H. C. EDDY Jr., Special Agent 
lon, Fostoria. Cincinnati business. Our Companies are nh Fon. 
Gammapen’ 0; YJ. B. Steen, Toledo. the largest and best. ee Insurance Exchange, Chicago 


Coml. Union, Eng.—M. E. Krohm, Pandora; P , 

F. J. Greer, Ottawa; G. C. Hipp, Grover Hill. Fire—Surety Bonds—Automobile Liability. Tennessee 

Connecticut—F. J. Gillam, Bloomville. preiale, 
tt 


wet ee McKendry, South Solon; EA R # S & J Oo HA N S I N G 


mer) Napoleons °°? Ravenna; Reynolds & Pal) BioneMain327 1404 1st Nat. Bank Bldg. 
Fire Assn.—J. L. Borchers, Rockford. 
Fireman’s Fund—C. T. McKisson, Cambridge; fi = Sata ¥ 

well Elyria; V. F De Witt sevile Stephen AN YOU appreciate the selling possibilities of Accident 

5 t ; R. D. Earl, ter; » me — . 

Miller & Houser, Mitord Center; J. E. Lan- and Disability Policies accumulating fifty per cent on 
er, Upper Sandusky. ; . ji ‘$ e 

Week wali: FW Amaia Metsition” | the Weekly Indemnity? Write today for Agency particulars. 
Franklin, Pa.—George Setzler, Bellevue. 


Ph em ty ayy ee NEALE BROS. & COMPANY, Cleveland, O. 


OPERATING IN 

Pensylvania, Ohio, Maryland 
West Virginia, North Carolina, 
ucky, Alabama, Loutslanias I > 


and Georgia 
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Hunnicutt, Columbus; Ward Bros., Gallipolis; 
ce, Columbus. 

Amer. +. * B er gs, Union City. 

Ger. Amer., Y.—C. H. Merritt, Geneva; 


land; tines Ag es "Co., Saat 
Mich. Coml. Te Schneiler, Minster. 
Millers Natl.—C. Peters, 
North River—H. z Simonton, Lima. 
Norw. Union—S. Ulmer, Cleveland; E. D. 
Crebaugh, London. 
Richmond—C, J. Marr, Troy; Mrs. O. B. 
Hava Ex — ent L. eng Columbus. 
bbott, Conneaut. 
Reval Mine M. G. oo Dayton. 
Security, Ct.—E. W. Harp, Cleveland. 
Standard, Ct.—Palmer-Blair-Shanks Co. and 
R. M. Kearney, Toledo. 
Sterlin ~~ 3 Roberts, Piqua; 


Colum 


Stone, 


Urichsville; D. A. Leffingwell and “Ghaties Cre- 
sup, Dennison. 
eutonia, La.—F. W. Arnold, Massillon. 


United States—Virden & Ream, Salem; Mrs. 
oO. B. Loa and Myra L. Hunnicutt, Colum- 
bus; B. F. Bolton, Findlay; H. C. Grafflin, Pi- 
qua; H. F. Vallance, Columbus. 

Westchester—Jacob Hunter, 


Painesville; C. 
E. Butler, Canton. 





OHIO NOTES 


The North Carolina Home has entered 
Ohio for reinsurance only. 

The Svea, which recently entered Ohio 
has appointed the Laws Insurance Agency 
agents for Cincinnati. 

EB. A. Cain of Liberty, Miss., acting as 
agent for W. C. Farrar, the Cincinnati 
broker, was fined $500 and costs for plac- 
ing policies in the Franklin of Washing- 
ton, D. C., @ company unauthorized in 
Mississippi. 

On the night of Nov. 6, eleven families 
in the Stoneman block, Cleveland, had a 
narrow escape from asphyxiation in a 
fire that did damage to the extent of 
$150,000. The blaze is thought to have 
been of incendiary origin. 


Five boys, who had escaped from the 
Ohio Boys’ Industrial Home at Lancaster, 
were captured at Rushtown, heavily 
armed with weapons stolen from fishin 
camps, and after the general store an 
- railway waiting room had been set 
afire. 

Companies are asking agents at St. 
Marys, Ohio, to erase the following clause 
from policies issued to the St. Marys 
Woolen Manufacturing Company: ‘“Pro- 
vided, however, that wherever the loss 
does not exceed 5 percent of the amount 
of the insurance involved, the coinsur- 
ance clause need not be applied to the 
adjustment.” 





Indiana Agency Appointments 
Allemania—O. W. Stafford, Crawfordsville. 
American, N. J .—Huntington & Thornton, 

Bloomington. 
Boston—D. F. Ault, Fort Wayne. 
Camden—Miss Geor, 7. Weaver, Warsaw. 
Cent. Natl.—J. L. Webb, Anderson. 
Connecticut—W. V. Hutson & Co., Attica; 
G. W. Collern, LaCrosse. 


Continental—G. F. Ogden, Laketon; E. M. 
Brien, Koutz. 
Fid. Phenix—G. Collern, LaCrosse 


Ger. Amer., N. yo ohn Downing, Sdaizee; 
Fox & Pfister, Terre Haute. 
rmania—A. J. Hassoner, Lawrenceburg. 
ae State—Turner Seiders & Kidd, Bra- 
Z1 


Hanover—J. L. Winter, Jamestown. 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





Cash Assets . . . . . « « « + $922,878.00 
Net Surplus over capital and all liabilities $649,198.00 





EDW. PAPE, Pres. J. LINXWEILER, JR., Sec. 
L, F. CREAMER, Special Agent 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets . . - $965,667.00 
Net Cash Assets - 143,648.93 
Losses paid . - 1,010,305.88 
J. R. VERNON, Pres. J. AMBLER, Sec’y 


During its entire history the Com: eee continu- 
ously fulfilled cottmane of saving 
to the Policyholders. 


Ohio Business Only Through Local Agencies 





MICHIGAN AND INDIANA 


FIELD CLUB HOLDS ELECTION 


Landslide for Old Officers—New Mem- 
bers Are Admitted—Kessberger 
Was Detained 


The Michigan Field Club, the bureau 
organization, held its annual meeting 
and banquet at Detroit Tuesday. The 
old officers and the executive commit- 
tee all were reelected by a landslide. 
They are as follows: 

President, A. E. Henry, Northwest- 
ern National; vice-president, Horace L. 








Spice, Germania; secretary and treas- 


urer, N. B. Jones, State of Pennsylva- 
nia. Executive committee, W. G. Titus, 
Prussian National; George P. Kess- 
berger, Milwaukee Mechanics, and H. 
V. Luce, State of Pennsylvania. 

Six new members were admitted. 
They are: H. L. Newnan, Millers Na- 
tional; F. M. Rice, Central National; A. 
E. Hayes, National-Ben Franklin; S. T. 
Sheppard, Detroit National; Walter G. 
Wallace, Ohio Farmers, and Edward 
Bliven, Jefferson Fire. The applica- 
tion of Henry M. Zweig of the West- 
ern of Pittsburgh was received after 
the meeting was over. 

Nineteen were at the banquet. There 
would have been twenty, but for the 
fact that at the home of George Kess- 
berger there arrived a new member of 
the family that morning, necessitating 
George’s attendance in that vicinity all 
day. The matters taken up were of an 
executive nature, tending to the ad- 
vancement of the organization’s inter- 
ests. Charles L. Hecox, of Chicago, 
general agent of the Ohio Farmers, 
was present as a visitor. 


Held Monthly Luncheon 

The monthly meeting of the 
Luncheon Club of the union special 
agents in Michigan was held at the 
Hotel Pontchartrain Monday. Twen- 
ty-five field men attended. Routine 
business, such as bulletins regarding 
undesirable risks, etc., occupied most 
of the time. 

The field men find that the forty-five 
day rule is working out very satis- 
factorily, though it has to be applied 
by slow degrees. There are some cases 
in which it forces a good agent with- 
out much capital to lose business to 
an agent with a large bank account 
because the latter can give credit him- 
self to insurers of high standing who 
demand such accommodation. This is 
taken philosophically as part of the 
game, however, for it is generally con- 
ceded that the forty-five day rule will 
in the end work for the benefit of the 
agents. 








LOST IN REPUBLICAN LANDSLIDE 

Otto Stoll, head of one of the eye 
fire insurance agencies and a member of 
the organization committee of the Inter- 
state Fire was reelected register of deeds 
of Wayne county last week, by a major- 
ity of about 5,000, over his democratic 
opponent. C. O. Davis, organizer of the 
Interstate Fire, and F. J. Riggs, a fire 
insurance agent, both of them Democratic 
candidates for aldermen of the Fourth 
ward, were defeated in the customary Re- 
publican landslide of presidential years. 
Wayne county was about the only place 
in the country where “Republican land- 
slide” held good this year, and it sounds 
queer, even there. 





CANCELLING ON BIG LINE 
A number of companies have cancelled 
off the Holland & St. Louis Sugar Com- 
pany line at Decatur, Ind. It is chiefly 
fireproof construction. The tariff is 72.7 
cents on building and 94 cents on con- 
tents with 45.6 cents on the pulp ware- 


house and 62.6 cents on contents. The 
value of buildings and machinery 
amounts to about $700,000. The insur- 


ance to be carried was $100,000, and the 
concern is said to have gotten it cov- 
ered at 40 cents. Now a Ft. Wayne 
agency is claimed to be offering to write 
it at 20 cents. Companies in moat cases 
refuse it at the low rate. 





MORE INSPECTIONS MADE 
The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: Adrian Knitting Com- 
pany, Adrian; Aspinwall Manufacturing 
Company, Jackson; Crown Chemical Com- 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 








H.R. SMITH, President R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 


Cash Assets—$567,833.48 Cash Surplus—$35 1,738.36 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO: 
MT. VERNON, OHIO 
CASH SURPLUS $181,951.76 


BUSINESS CONFINED TO OHIO 
W.A. BOUNDS, President 














ORGANIZED 1837 


H. H. GREER, Secretary 











Organized in 1908 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 
Cotumbes Badersoment Sqrende AGENTS WANTED 


Dayton Mutual: Fire?" Senenaun 


Insurance Co.,°cui0"|wansfield Mutual 


B. C. COLEMAN, Secy. Fire Insurance Company 
Assets Jan. 1, 1912, $146,673.87 OF MANSFIELD, OHIO 








Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 


Insurance - $4,931,049.00 
Total Assets - 622,780,256 





An Agency Company 


Business Confined to Ohio 


Industrial Fire Insurance Co. 








Cash Capital $100,000 AKRON, O. Surplus $50,000 
AN OHIO COMPANY WRITING OHIO Farm 
BUSINESS THROUGH OHIO AGENTS Department 





HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 


CAPITAL, $400,000.00 
S242 William Street 


GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000, Net Surplus $234,549.22 


NEw YorRE 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Cao. 
Organized 1864 Organized 1881 








COMBINED STATEMENT 





WM. F. STIFEL, President Capital - - - . $250,000 
FE. RIESTER, Secretary Assets = o e - 720,044 
S. W. RICE, Supt, of Agencies Surplus to Policy Holders- 462,618 
E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Obie | p. 4, ROTHIER, Prest. | ADAM BENUS, Secty, 





Special Agent for Obio and Indians R. HEINTZ, Asst. Secy. R. B. HEATON, State Agt, 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Com wealth Bidg., Pittsburg, Pa. 
UNDERWRITTEN BY en 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co 
National-Ben Franklin Insurance Co Teutonia Fire Insurance Co. 


all of Pittsbur, 
Capital, $1,700,000.00 Assets, $7,278,471.40 Surplus to Poli sy 392,150.11 
"o. o Werte er Toledo, Ohio Special 0 ie lodlooe and Ohi an Pa 


enga, iL, t pat ing Illinois 
Fish & Schulkamp, M ison, Wis., General Agents for Wisconsin 








New Agents Solicited. 
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pany; Cheboygan; Fisher Body Company, 
Detroit; Frost Gear & Machine Company, 
Jackson; Hancock Manufacturing Com- 
any, Charlotte; Hardie Manufacturing 
ompany, and Helvetia Condensed Milk 
Company, Hudson; Jackson Glass Works, 
Jackson; Michigan Fence Company, 
Adrian; New Way Knitting Company, 
Williamston; Alden Sampson Manufac- 
turing Company, Detroit; Warne-Douglass 
Company, ronson; Worthing & Alger 
Company, Hillsdale. 

New oks of estimates have been is- 
— Lapeer, Marysville and Smith 
ree 


CHANGE OF MIND NOTED 

For about a quarter of a century the 
old Merrill building on Woodward ave- 
nue, Detroit, now at least fifty years of 
age, has been fought shy of by all insur- 
ance agents as an undesirable risk. It 
has been hard work for the owners to 
* get any insurance at all. It contains the 
Avenue theater and a number of mis- 
cellaneous stores and offices. But sud- 
denly the inspectors have been passing 
on it as a good risk and liberal lines are 
being written on it. The reason seems 
to be a mystery, as, so far as is known 
in fire insurance circles, the structure is 
in about the same condition as it has 

been for the last twenty years. 





Michigan Agency Appointments 
Detroit Natl.—Emanuel Rosenthal, Detroit; S. 
D. Ketchum, Edmore; E. A. Lane, Midland; A. 
A. Rose, Detroit; H. L. Murphy, St. Joseph; F. 
ol Stapleton, Decatur; A. E. helby; 

William Poets, Zeeland. : 
Eygrire City—L. C. Ketcham, New York City, 


Souter, 


Fid. Phenix—R. G. Fer son, Sault Ste 
Marie; D. F. Goss, Chicago, Il. 
Fire Assn.—H. V, Yocum, Jackson. 


German, Pa.—F. - Schultheis, Marquette. 


L . Chauncey, Bridgman; R. 
E. Chapman, Fenwick; H. 5S. Leeke, Rives 
Junction, 


Ger. Alli—Mrs. Elzora Palmer, Blissfield. 

Girard—F. G. Schlagel & Co., Saginaw. 

Ham-Brem.—F. B. Stover, Pt. Huron; Somers 
Real Estate Exchange, Detroit. 

Hanover—B. P. Taggart, Bronson; Young & 

Young, Charlevoix. 

ome—R. W. Gannon, White Cloud; R. G. 
Ferguson, Sault Ste Marie. 

umboldt—W. G. Dailey, George Anuskavitz, 
foceeon: F. E. Bowen Ins. Agency, Inc., Cadil- 
ac; Edward as Boy oe i Pg > & 
Nichols, Jared Van Vieet, lint; . Hartill 
ompany, Bay City; . Kinne, Owosso. 

State of Pa—c, N. baie % Detroit. 

L & L. & G., Eng.—W. 

Carl Fritz, Vandalia. 

Lon. & Lanc—J. E. Kelly, Detroit. 
Lumbermen’s, Pa.—Nathan Simons, Detroit. 
Mich. Coml.—Edward Pilkey, Detroit. 
Mechanics—Avery Ginsburg, Detroit. 
Nassau—J. A. Eckert & Co., New York City, 


1. 

Natl. Union—M. H. Bogue, Detroit; H. L. 
Campau, Highland Park. 

Northern, Eng.—The C. A. Johnson Ins, 
Agency, Ovid; He L. Campau, Highland Park. 

. W., Natl.—C. R. Wolferd, Owosso; 

Preston, St. Joseph. 

Orient—F. B. Stover, Pt. Huron. 

Nor. Union—G. E. Wagner, Belding. 

Prov. Wash.—F. B. Stover, Pt. Huron. 

Phoenix, Ct.—C. L. Aldrich, Augusta; Smith 
& Ter Avest, Coopersville; Minnie A. Lawrence, 
Hartford; J ilson, Horton, 

Pa. Fire—-G. E. Wagner, Belding; J. M. Fer- 
Fa, Houghton; Frank Burt, Capac; H. 1. Jenks, 

vid, 

Reliance—Geo. Herrmann & Co., Chicago, IIl.; 
Van Voord & Van Dellen, Grand Rapids. 

Royal—Mrs. E. M. Johnson, Ovid. 

Scott. ag hed Ins. paeney, Inc., Bad 

i 4 


. Warren, Capac; 





Axe; Walter Churchill, New Era; H. Beam, 
Shelby. 
Svea—Bentley & Yokom, Detroit. 
Security—M. A. Sooy, Holland; E. J. Meier, 
Manistee. 


Sterling—J. W. O’Brien, Grand Haven; D. A. 
Bidleman, Sparta. 
voa"a fatee—22. Mossenthal & Son, New 
or’ he 
Caledonian—J. E. Kelly, Detroit. 
Allemania—William Poest, Zeeland. 
American—Ella M. Johnson, Ovid; G. B. Ste- 





vens & Co., Inc., Detroit; Marsh & McLennan, 
Chicago, 

Amer. Cent.—F. B. Stover, Pt. Huron. 

Detroit Natl—L. W. McDonald, Douglas; J. 
T. Bird, Millett. 

Empire City—T. H. Smith, New York City. 

Fid.-Phenix—G. E. Wagner, Belding; : M. 
Ferris, Houghton; J. B. Zwemer Saugatuc 

Firemens—J. E. Harder & Co., Niles. 

Fireman’s Fund—C, G. Matzen, Clio. 

General—Sault Ins, Agency, Inc., Sault Ste 
Marie. 

Ger. Amer.—F. G. Schlagel & Co., Saginaw. 

Hartford—O. S. Richardson, Grand Rapids; 
D. S. McClure, Marlette. 

Home—Kountz, Steig & Co., Toledo, Ohio. 

Humboldt—N. E. Retallick, Battle Creek; C. 
H. Garrett, Kalamazoo; Cady & Andrews, Ben- 
ton Harbor; J. P. Seven and i Barge, 
Grand Rapids; Roy Doane, Muskegon; J. L. 
Sibben, Manistee. 

Lumbermens—J. Van Wagoner, Pontiac. 

Mechanics—J. Meltzer, Detroit. 

Mich. Coml.—Ella om. Johnsin, Ovid. 

Mich. F. & M.—C. G. Matzen, Clio. 

Northern, Eng.—C. N. Bishop, Chicago, Ill. 

Northern, N. Y.—F. E. Bowen Ins. Agency, 
Inc., Cadillac. 

— River—T. H. Smith, New York City, 


N. W. Natl—C. J. LaHuis, Zeeland; Harry 
Bradley, St. Johns; W. M. Langworthy, Fen- 
ton; E,. E. Slye, Ionia. 

Norw. Union—Miss E. A. Morris, Detroit. 

Old Colony—Brown & Rehm, Sturgis. 

Orient—Birchard & Ruttle, Bay City. 

Peoples Natl. Fire—F. B. Stover, Port Huron. 

Prov. Wash.—Graham & Bricker, Marlette. 

Queen—The Cooper Ins. Agency, Flint; M. 
E. Moore, Kent City; F. A. Lehman, Manches- 
ter; H. B. Woodward, Benzonia; D. H. Power, 
Provemont. 

Royal Exch.—W. D. Hopkinson, Big Rapids. 

Standard—F. B. Stover, Pt. Huron. 

Sterling—Negaunee State Bank Ins. Agency, 
Negaunee; E. H, Richardson, Flint; Marquette 
National Bank Ins. Agency, Marquette. 

United States—E. D. Wagoon & Co., Muske- 


gon. 
Western—Snell & Bowne, Battle Creek. 


MICHIGAN NOTES. 


John P. Sheridan, state agent of the 
Hartford Fire, left Detroit for his home 
in Saginaw Tuesday, completely recovered 
from the operation he recently under- 
went in St. Mary’s hospital. 

Mrs. W. T. Benallack, wife of the man- 
ager of the Michigan Inspection Bureau, 
is in Harper hospital recovering from an 
operation which she was compelled to 
undergo this week. It was not serious 
and it is probable that she will make a 
quick recovery and be greatly benefited. 
The physicians assure Mr. Benallack that 
there is no danger of complications. 








INDIANA NOTES 


George M. Cobb & Co., of Indianapolis, 
Ind., have been appointed general agents 
of the Vulcan of New York for Indiana. 

The Arlington hotel, Richmond, Ind., 
sprinklered, has been inspected and the 
Rockford one-source equipment  pro- 
nounced good. 

The Batesville Casket Company, Bates- 
ville, Ind., has been inspected, and the 
Grinnell dry pipe sprinkler system pro- 
310000. superior. Line of insurance, 


Blanket policies have been issued by 
agents at Washington, Ind., for the Wil- 
liam H. Close Manufacturing Company, 
covering buildings, machinery and stock 
of agricultural implements. Specified 
form or the 90 per cent coinsurance clause 
is being asked for. 

Inspection has been made of the large 
plant of the Maxwell-Briscoe Motor Com- 
pany, New Castle, Ind. Risk is equipped 
with Niagara-Hibbard 1910 wet pipe 
sprinkler system, supplied by large grav- 
ity tank, non-automatic fire pumps and 
city water, and is classed excellent to 
good. The line of $1,500,000 is written 
= — Western Factory Insurance Asso- 
ciation. 








Total Assets . - . 


F. D. Bennett, President 
B. L. Hewett, Ass’t Secretary 








FIRE, TORNADO AND AUTOMO 
INSURANCE — 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders . . 





A D. Baker, Secretary and Treasurer 


~ | 


$1,104,776.10 
482,759.67 


. Robert Fienkel, Vice President 
Ralph Rewlings, Asst Secretary - 




















The Sovereign Fire 


Assurance Company 


OF CANADA 





Head Office UNITED STATES BRANCH 

Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 

FIDELITY SURETY ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 


LIABILITY PLATE GLASS 


BURGLARY AUTOMOBILE 





ASSETS $1,120,133 


ORGANIZED 1853 


SURPLUS $557,492 


LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W.H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











’ ESTABLISHED 1870 








Detroit Underwriters Company 


SUCCESSORS TO: 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 

















Whitney Office Building bj b DETROIT, MICH. 
STRICTLY FIREPROOF GEORGE R. BRANSON, President 
‘ ew F. H. DOUGLASS, Secretary 


BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


ORGANIZED 1853 


Williamsburgh City Fire 


Insurance Company 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers 
1501 Insurance Exchange, Chicago 





ADVERTISEMENT 


A Company located in the East desires to take on about 
$200,000 in premiums as re-insurance from one or more 


companies. 


Northern business preferred. 


All communications treated confidential. 


Address 27-F, care The Westen Underwriter 





Companies Bought or Reinsured 


We are able to negotiate the sale of the stock or the reinsurance 
of all or part of the liability of fire insurance companies desiring 
to make a quick deal. Communications absolutely confidential. 
Address £283-G,, care The Western Underwriter. 





London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39S. LaSalle St. Chicago, Illinois 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, Wis. 





Cash Capital ~ ~ $600,000.00 
Reinsurance Reserve - 1,052,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets - ~ 2,356,990.48 





STATE AGENTS: 
A.R. MARKS, Peoria, Ill., for Il. 
#. C. SECOR, Detroit, Mich., for Mich. and Ind. 
®.E. NORRIS, Columbus, Ohio, for Ohio. 
F. BE. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
&. G. PORD, Seattle, Wash., for Wash. and Ore- 


y 









































November 14, 1912. 


THE WESTERN 





UNDERWRITER. 








ll 








IN ILLINOIS AND WISCONSIN 


TO GET AFTER DELINQUENTS 








Wisconsin Insurance Club Devises Plan 
to Deal with the Chronic Slow 
Pay Agent 





Realizing that the curse of the 
agency system today from the com- 
pany’s and field man’s standpoint is the 
chronic slow pay agent, the Wisconsin 
Insurance Club, which is composed of 
special agents of bureau companies, at 
its monthly meeting held in Milwau- 
kee, Nov. 11, passed a very drastic 
resolution on the subject by which ac- 
tion the field men propose to cooperate, 
and when any company or companies 
are compelled to leave an agency be- 
cause of deliquent balances every other 
bureau company represented by its 
membership pledges to keep out of 
such agency for twelve months there- 
after. ; eet 

Before adopting the resolution it was 
submitted to Insurance Commissioner 
Herman L. Ekern of Wisconson for his 
approval. After reading it, he replied 
in part as follows: | : 

“There is nothing in your resolution 
which, so far as I can see, in any way 
violates any law relating to insurance. 
The object you are seeking is a very 
desirable one and ultimately must build 
up the agency force.” : ; 

Following is the resolution which 
was adopted by unanimous vote: 

Whereas, certain conditions exist among 
some of the fire insurance agents in the 
state of Wisconsin that are detrimental 
to the best interests of the business, and 

Whereas, one of the evils which exists 
is that of continual delinquency on the 
part of certain agents in the payment of 
balances due the company, to such an ex- 
tent that it is felt that drastic action 
should and need be taken to remedy the 
evil; Therefore be it 

Resolved, by the members of the Wis- 
consin Insurance Club in meeting as- 
sembled, that committees be appointed to 
deal with these delinquent agents, and 
that they call on such agents at such 
times as may seem necessary, for the pur- 
pose of forcing payment of delinquent 
balances and that such action be taken 
as the several cases seem to require, even 
to the extent of taking up the supplies of 
the several companies represented and 
closing the agency; and be it further 

Resolved, That, whenever any such 
agency is closed by the companies repre- 
sented, no other company or companies 
represented by our membership shall seek 
or have representation in such agency for 
the period of one year from the date when 
such agency was closed. < 

A copy of the resolution has been 

sent to every bureau company with the 

request that it give full cooperation in 
the enforcement of its rules. ; 

_The Wisconson Insurance Club is a 

pioneer in this movement in the state 

and all field men will watch with in- 
terest its outcome. 





Princeton is Howling 
Princeton, IIl., is still fighting the 
new rates. Recently one local paper 
came out with a column and a half 
attack on the insurance companies. 
The article did not appear to be the 
work of the average newspaper man 
and the insurance reader can see the 
fine Italian hand of some insurance 
man who hopes to benefit by the 
storm that is raging. Princeton has 
not been rated for eight years, and 
tisks are now more hazardous than 
they were then, in spite of the fact 


that many) have recently been im- 
proved. The city has had a good fire 
record, but its business section ex- 
tends almost continuously along one 
street and through the absence of fire 
walls presents a serious conflagration 
danger. 


October Losses in Illinois 

The fire loss in Illinois in October, as 
reported to the state fire marshal, was 
$1,160,725. There were 250 fires in Chi- 
cago and 372 outside. In Chicago the 
loss on buildings was $133,110 and on 
contents, $249,215. Outside of Chicago 
the loss on buildings was $456,159 and 
on contents, $322,241. 

Outside of Chicago some of the causes 
of fires were: Defective flues, 47; sparks, 
54; unknown, 110; incendiary, 24; ex- 
posures, 20; gasolene explosion, 40; 
matches, 14; spontaneous combustion, 12; 
overheated stoves, 10; lightning, 14; elec- 
tric wires, 6. 





In Chicago exposures caused 13; de- 
fective wiring, 10; defective flues, 19; 
explosion of gas, 2; gasolene and benzine, 
10; lamps, candles, gas jets, 11; matches, 
24; overheated stoves, 16; overheated 
machinery, 2; sparks, 7; spontaneous com- 
—~ 5; incendiary, 12; unknown, 106; 
ms, 





May Meet in Peoria 

It is likely that the Illinois State 
Board and the Illinois Field Club will 
hold meetings at Peoria, Dec. 10, that 
being the time of the quarterly meet- 
ing. It is also thought that the Blue 
Goose will hold a meeting in the eve- 
ning. Last year the three organiza- 
tions met at Peoria, and their sessions 
were very interesting and profitable. 





Will Inspect Springfield 
The Illinois Fire Prevention Asso- 
ciation will make an inspection of 
Springfield, Ill, Nov. 20. An effort is 
being made by Secretary Fred B. Luce, 
to stir up interest in the event, and 
get out a large attendance. 





LIGHT INSURANCE FOUND 

Light insurance as to value is reported 
in connection with policies issued to the 
city of Milwaukee and the Milwaukee 
Auditorium Company on the fireproof 
building known as the Milwaukee Audi- 
torium. It is said the value of building, 
excluding foundations, is not less than 
$400,000, and policies contain a warranty 
for only $100,000 insurance. Some of the 
companies have retired their policies. 





OBJECT TO CONDITION 

In connection with grain insurance 
through Superior, Wis., companies have 
encountered the following conditions 
which are not satisfactory, applied par- 
ticularly to the Globe Elevator Company. 
“Loss, if any, under this policy is to be 
adjusted with, and paid to the Globe 
Elevator Company, and the basis of set- 
tlement of loss on grain and seeds in 
bond shall be the value of like grades of 
grain and seeds in store in terminal ware- 
houses at Fort Williams and Port Arthur, 
Ontario, Can., based on the Winnipeg, 
Manitoba credit at time of fire; no stor- 
age or other charges to be added to the 
wd value of the grain and seeds cov- 
ered.” 





Wisconsin Agency Appointments 
American, N. J.—O. J. Falge, Ladysmith. 
mer. Cent.—F. A. Stuessy, New Glarens; 
Frank Whitney, Belgium; G. B. Thompson, 
Argyle; Mary J. Atterman, Cudahy; Octave B. 
Bansey and Ernest Baldwin, Oconto, 
Cent. Natl.—L. A. Boyanowski, Stevens Point. 
Coml. Union, Eng.—Miss L. F. msey, Kil- 
bourn; W. B. Washburn, Portage; M. J. Duffy, 
Patch Grove. 
Concordia—J. P. Ney, Holy Cross; F. H. Fox, 
Plainfield. 
German, Ind.—H. F. Silverthorn, Orfordville; 
J. M. Schmitt, Hortonville; E. J. Stauffacher, 











DETROIT, MICH. 


D. M. FERRY, JR. E. J. BOOTH 
President oe ae 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,506,000 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital. ...............++-$400,000.00 


H. E. EVERETT E. P. WEBB 
Secretary Asst 


HEAD OFFICE 
FOR UNITED STATES 
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Assurance Co. 


United States Branch, Ist January, 1912 
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Surplus to Policyholders 


Fred S. James Gen. Agent 


NATIONAL 
Fire Insurance Co. of Hartford, Conn. 
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The Yorkshire 


Ample funds have be 
and investment. 


FRANK & DUBOIS, 
United States Managers. 


Insurance Company, Ltd. 
of YORK, ENGLAND 


Is now entered for Agency Business in New York, Massachusetts, Ohio 
Illinois, Pennsylvania, New Jersey, Maryland, Louisiana, Georgia, an 
the Pacific Coast States, and will soon be prepared to consider other territory. 


ESTABLISHED 1824 
The “Yorkshire” is the Oldest and Strongest of the English Fire Com- 
panies not heretofore represented in the United States. 
en furnished for purposes of United States deposit 


ERNEST B. BOYD, 
Underwriting Manager. 


O. E. LANE, Superintendent of Agencies 
No. 47 William Street, New York 


New York Life Insurance & Trust Co., United States Trustee, No. 52 Wall Street 





Monroe; L. M. McCormick, Appleton; C. C. 
Beglinger, Crandon. 

Ger. Amer., N. Y.—E. F. De Bower, Dane. 

Glens Falls—E, J. Stauffacher and Tessa L. 
Stearns, Monroe. 

Imperial—F. R. Hughes, Chippewa Falls. 

United States—S, A. Silverthorn, Orfordville. 

Milw. Mech.—L, A. Karel and V. J. Janda, 
Kewanee. ¢ 

New Brunswick—H. J. and John Boland, 
Green Bay; Nicholaus Haupt, Kaukauna. 

Northern, N. Y.—W. H. Davis, Oshkosh. 

North River—H,. O. Hamilton, Whitewater. 

N. W. Natl.—A. Devos, Neillsville; F. H. 
Fox, Plainfield. 

— Colony—F. J. and W. H. Blair, Janes- 
ville. 

Security, Ia.—C. A. Smart, Wild Rose; E. S. 
Mason, Beaver Dam; J. C. Flanagan, Hurley; 
W. R. Babcock, Antigo; R. D. Hogan, Toma- 
hawk; L. J. Sugen, Stevens Point; F. L. Schill- 
ing, Minocqua; John Tobin, Mellen. 





Illinois Agency Appointments 
American, N. J.—W. G. Miner, Browning. 


Allemannia—V. T. Winters, White Hall; E. 
Agricultural—C. M. Feezer, Mt. Carroll. 
Cent. Natl—Bausum Land Co., De Kalb. 
Connecticut—H. F. Roberts, Ellis Grove. 
Commercial, D. C.—G. W. Swartz, Dixon. 
Coml. Union, Eng.—A. R. Crouch, Normal. 
Fire Assn.—I. W. Rigby, Dundee; Oo. G. 

Katharine E. Jenkins, El Paso. 

Forest City—A. L. Cavanagh, Kewanee. - 
Baird, Carthage; Edward Johnson, De Kalb; 
O. R. Morey, Kankakee; N. M. Crook, Prophets- 
Delavan. 

German, W. Va.—E. A. Ross, Danville. 
Christopher; D. O. Jones, West Frankfort. 

Ger. Amer., N. .—Zuber & Schuett, Jr., 

Gran. State—E. M. nes, Centralia; 
Renfro, Carbondale. 

Humboldt—Gilhofer Insurance Agency, Cairo. 

Hartford—Robert Hicks, Bingham; Frank Her- 
& Walter, Savanna; Keykendall & Wood, En- 
field; J. E. Keisling, Brownstown; D. R. Kerley, 
Hopedale; Goddard & Phelps, Cypress; B. 
Swinehart, Cooksville; H. L. Bozeman, Carmi; 














P. Waters, Joliet. 
Caledonian—C. L. Anderson, Morgon Park. 
Commerce—H. R. Bills, Peoria. 

Hooker, Pearl City; A. G. Bailey, Le Roy; 
Franklin, Pa.—E. E. Bliss, Lafayette; 

town; G. E. McQueen, Robinson; H. P. Jones, 
Ger. Alli—J. W. Smith, Casey; H. M. Rea, 

Murphysboro; H. J. a Taylorville. - & 
State of Iil—C. R. Rice, Gillespie. 

ren, Fillmore; M. V. Carter, Ramsey; Brearton 

Simpson; G. W. Hobble, Glasford; J. D. we 4 

A. R. Dixon; La Place; L. G. Morrison, Arthur; 





a a Reichert, Grand Chain; Hamm & Naylor, 
isher. 

State of Pa.—A, L. Stimple, Geneva; William 
Colwell, Ottawa. 

ondon—W. S. Weller, Elmhurst. 

Lon. & Lanc.—W. G. Baird and W. W. Doerr, 
Chicago. 

L. & L. & GL, Eng.—C. C. Thill, Savanna; 
E. L. Springer, Rogers Park. 

Mechanics—J. R. Sharp, Taylorville. 

Mich, F. & M.—Vera L. Crumbaugh, Le Roy; 
T. A. Cleavelin, Grayville; L. A. Richards, 
Newton. 

Mich, Coml.—F. J. Sauter, Chicago; C. H. 
Metcalf, Girard. 

Northern, Eng.—W. J. Cagle, Metropolis. 





NEW APPRAISAL COMPANY FORMED 

Articles of incorporation of the Rau Ap- 
praisal Company of Milwaukee have been 
approved at Madison, with capital stock 
of $15,000. The stated purpose is to con- 
duct a general appraisal business, the 
furnishing of information to clients and 
customers with respect to conditions sur- 
rounding insurance contracts; the fur- 
nishing of expert services in and about 
the adjustment and settlement of fire 
losses. The incorporators are Henry C. 
Rau, William F. Worcester and Henry F. 
Birkholz. 





ILLINOIS NOTES 


Virgil C. Bradley, formerly agent for 
the Hawkeye & Des Moines at Geneseo, 
Ill., has gone on the road, selling gro- 
ceries, and the company has transferred 
to J. 8. Roberts. 


George A. Ebeling of Moline, Ill., has 
purchased an ice company and sold his 
local agency to Bergstrom & Schafer. 
Both companies, the Hawkeye & Des 
oe and Buffalo German, have trans- 
erred. 


M. L. Sniff has purchased the interest 
of T. J. Kelly in the agency conducted by 
the two men under the firm name of Sni 
& Kelly at Princeville. Mr. Kelly was 
formerly a traveling salesman and will 
probably return to the road. 





The Thorpe-Johnson Investment Com- 
pany has bought out the insurance agency 
of F. R. Fuller at Madison, Wis. The 
company is a copartnership, the members 
being Albert H. Thorpe and Ollis John- 
son. Mr. Thorpe was until recently sec- 


retary of F. A. Bridge & Co., investments, 





Madison. 
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IN THE GREAT NORTHWEST 


1OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








MILL RATE BEEN DECREASED 


Contest Over Some of the Lines in 
Minneapolis is Causing Much Un- 
easiness 








The contest over the milling business 
in Minneapolis seems to be up in the 
air. The rating bureau has made a rate 
of $1.25 on the Washburn-Crosby mills, 
which is a reduction of about 25 cents. 
The rates have been presented to the 
companies interested for their action, 
but it is not understood that there has 
been any action taken on the matter. 
In this connection, there was a fire in 
the milling district last Saturday, not 
in the mills of either of the two com- 
panies affected by the action under con- 
sideration. This was in the feed mill 
plant of the New Occidental Mill Com- 
pany, a four-story building of old con- 
struction and unsprinklered. It has been 
feared that in the event of a fire get- 
ting a good start in the milling district, 
the fire department would be unable to 
cope with it. This experience worked 
out to the credit of the fire department. 
It has been claimed that the depart- 
ment could not get at a fire in that dis- 
trict, but the general alarm which went 
in brought out every engine in the 
city, and an excellent stop was made, 
the fire not extending from the build- 
ing in which it started, despite there be- 
ing another building very close. If 
this stop was made in a non-sprink- 
lered building, it is fair to assume that 
a better stop could and would be made 
in any of the sprinklered structures. 





Resents the Criticism 

The Thief River Falls Lumber 
Company at Thief River Falls, Minn., 
rather resents the recent criticism of 
its sawmill plant and has taken the 
matter up with the Minnesota State 
Fire Prevention Association in the fol- 
lowing communication: 


The writer has looked over water bar- 
rels on ground floor of mill and found 
them nearly full, with exception of two, 
which were about one-third full and will 
see that these are filled at once. Will 
say further in regard to these barrels, 
that there are so many of them on the 
ground floor that we did not consider it 
a serious matter if one or- two were not 
completely filled with water. eee | 
hose at standpipe, will say that at al 
times there is hose at all our hydrants 
but only a portion are connected for the 
reason that a leaky hydrant will rot the 
hose, and we always have figured that a 
hose which was in good shape and hang- 
ing by hydrant with all tools for making 
connection was better protection than a 
rotten hose attached. Regarding tangled 
hose, will say there is at no time any of 
our hose which is used for fire fighting 
purposes which is not in proper condition 
for instant use. The hose evidently re- 
ferred to is some old hose which we have 
at several places around plant, used for 
wetting down ashes, etc. Will state fur- 
ther that the inspector of one of the in- 
surance companies interested on the plant 
called at about the same time as your in- 
spector was here and stated be found 
everything in first-class shape. 





Wants City Insurance Fund 

Councilman Zell G. Roe of Des 
Moines is advocating a sinking fund 
for the insurance of city property, the 
premium now paid for insurance to be 
paid into the fund. He would include 
all city and school property. He claims 
that a large amount of money has been 
wasted in over-insurance, and already 
a policies have been allowed to 
apse. 





Secretary Martin in Iowa 
Secretary F. E. Martin of the New 
Hampshire is in Des Moines this week 
iscking for field material. The com- 
pany will soon appoint a successor to 
pecial Agent Kruger who was trans- 
ferred to the mountain fieic 





TAKES ACME-SOVEREIGN FUSINESS 

The Iowa department has beex notified 
that the Globe & Rutgers Fire, which 
has asked permission to enter Iowa, will 
take over the insurance in that state of 


Minneapolis Fire & Marine Insurance Company | 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - = = = $200,000.00 
Total Liabilities (except capital) 182,433.85 


Total Assets - - = = = = $655,414.87 
Surplus to Policyholders - - 372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 








the Acme of Cedar Rapids, which was 
reinsured in the Sovereign of Toronto. 
The Sovereign is withdrawing from 
Iowa. It is not known whether Edd G. 
Doerfier, who has been handling the busi- 
ness from Des Moines since the Acme 
reinsured, will be retained by the New 
York company. The Globe & Rutgers 
will be admitted to Iowa, so it is an- 
eeenese at the state house, without de- 
ay. 


“BLACK HANDER” CONFESSES 


Carl E. Osborne, a farm hand near 
West Liberty, Iowa, has confessed that 
he is one of the gang of twenty-five 
“black handers” which have been making 
life a terror for people in the vicinity of 
Iowa City and Cedar Rapids. This 
bunch has been writing threatening let- 
ters, promising to set fire to the prop- 
erty of wealthy residents unless the lat- 
ter should leave money at _ specified 
places. Many fires have been started 
and United States secret service men 
have joined hands with State Fire Mar- 
shal Roe in seeking to trace the gang 
to its lair. Osborne wrote one of his 
letters with a peculiar green ink. It de- 
veloped that only one store in West 
Liberty used that kind of ink and by 
this means Osborne was_ successfully 
“sleuthed.” He is out on bonds. 





FPINED FOR LACK OF INSURANCE 

John A. Moen, a thresherman of Gar- 
retson, S. D., was fined $100 last week 
for failure to carry insurance’ to reim- 
burse his patrons in case sparks from 
his engine set fire to grain. The state 
law requires that such insurance be car- 
ried and that the policy be registered 
with the county clerk. 





Minnesota Agency Appointments 


Hartford—O. W. Harrison, Kensington. 

Cent. Natl.—L. H. Whipple, Duluth. 

N. W. Natl.—H. D. Tompkins, Le Roy. 

Franklin—E. W. Campbell, Litchfield. 

Mich. F. & M.—Nicholaus Henningsen, New 
Ulm. 

New Jersey—J. H. Maybury, St. Cloud. 

State of Pa.—H. D. Tompkins, Le Roy. 

National, Ct.—C. H. Dahlstrom, Milaca. 

Prov. Wash.—J. P. Ross, Winona. 

Coml. Union—C. A. Morse, Sauk Center. 

Connecticut—W. A. Swift, Waseca. 

Phila, Und.—E. J. Steinbring, Markville. 

United States—Harry De Chambreau, Hibbing. 

Northern, N, Y.—W. F. Wieland, Brainerd. 

L. & L. & G—J. C. White, Mabel 

Northern, Eng.—L. J. Jarchow, Luverne. 

Orient—C. E. Heffelfinger, Minneapolis. 


MINNESOTA NOTES 


The Northwestern Insurance Agency of 
Minneapolis has filed a formal amend- 
ment to its articles of incorporation, 
changing the title to the Stone-Pray 
Company. 

Inspection has been made of the sprink- 
lered ice cream factory of the Ives Ice 
Cream Company, 201-217 Second avenue, 
S. E., Minneapolis. Risk has Niagara- 
Hibbard 1909 dry sprinklered system, pro- 
nounced good to fair, or worth 75 percent 
rate credit. Line of insurance, $50,000. 

Two suspicious fires occurred in Min- 
neapolis during the week. One was in 
the feed store of H. L. Elliott, 1201 
Twelfth avenue South, which was started 
in the hay stored in the building and 
speedily spread. It was put out with a 
loss of about $1,000. Fire also started 
in a vacant livery stable located at 2100 
Minnehaha avenue, owned by C. J. Pryts, 
and had a good start when discovered. 
3600 was put out with a loss of about 
600. 


A warning notice has been sent out 
against the practically vacant building 
owned by the estate of H. F. Lillibridge 
and formerly occupied by the 
Wiles Biscuit Company, 15-19 Third 
street South, Minneapolis, Minn. Recent 
inspection developed the fact that no 
steam is available for air pump, hence 
the sprinkler system will probably soon 
be shut off to prevent freezing. Little if 
any credit for sprinkler service is rec- 
ommended until a new tenant moves in 
and = caretaker is provided for the equip- 
ment. 





M. V. Bolton & Co., local agents at 
Cedar Rapids, Iowa, have appointed W. J. 
Reese manager of their insurance depart- 
ment, John J. Wagner being transferred 
to another department. 


Anchor Fire Insurance Co.. 
Des Moines, Iowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents-wanted in Iowa, North and South Dakota 


SEHCURITWY 


Fire Insurance Company of Davenport, Ia. 
Ss. FF. GILMAN, Pres’t M. C. HINSCH, seo’ y 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. e want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


W.W. MARSH lIOW A 


Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 








HERMAN MILLER 
SECRETARY 











Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
and Towns, make application direct 


LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 

Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 

President D. W. CLARE, Secretary 




















“NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


DECEMBER 3lst, 1911 
Total Assets $807,752.58 Capital $300,000 
Net Surplus $262,994.90 








OFFICERS 
WALTER C. LEACH........ Saha eae ayo Fale ..--. President and Manager 
ALVIN ROBERTSON...........0.seceees eanrunssy snavnesan Vice-President 
AMES D. BROWN ........ seobees eanbitties <dain saRuccenboehed Vice-President 
. > 9° ey a 8686 2 0eO ei sesepeocenen Vice-President 
Sy ME ccc socannsossdedésewnsiosadeve ...Secretary and Treasurer 




















Middlewest Fire 
Insurance Co. 


Capital - - - $200,000.00 
Admitted Assets 818,633.77 
Surplus to Polic 

*Piolders - ne 243,197.35 








Valley City, North Dakota 
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CALLS COMPANIES ON CARPET 


Superintendent Blake of Missouri Be- 
comes Positive in His Instructions 
to Fire Companies 





Some of the fire companies have been 
called to account by Superintendent 
Blake of Missouri for insisting that 
their agents get the new rates promul- 
gated by the Missouri Actuarial Bu- 
reau. In one or two instances it is 
stated that Mr. Blake is very positive 
in his letters and insists that com- 
panies have no right to require the 
new rates. In these cases it is thought 
the agents have laid before Superin- 


_tendent Blake letters from their com- 


panies on the subject, and he is tak- 
ing up such cases with each company 
direct. In one instance at least, it 
is said he threatened to revoke a ‘com- 
pany’s license. 


INTEREST IN WORK GROWING 


Kansas Fire Prevention Association 
Has Many Requests for Inspections 
—Annual Meeting Next Week 








The annual meeting of the Kansas 
State Fire Prevention Association will 
be held at the Commercial Club rooms 
in Topeka, Kan., next Tuesday. The 
business meeting will last all day. At 
night a dinner will be served to mem- 
bers of the association and their friends 
at which the public interested in the 
cause of fire prevention is invited. 

The morning meeting will be taken 
up with reports of officers and com- 
mittees. In the afternoon these re- 
ports will be finished and there will 
be the regular election of officers. At 
night, after dinner, several prominent 
speakers will be on hand, among them 
Ernest Palmer of the bureau of pub- 
licity and education of the National 
Board, who will deliver au address. 
Several local men also are promised 
for the occasion. 

Interest in the work of the associa- 
tion has been growing rapidly, and in- 
spections by committees of the asso- 
ciation have been so thorough and to 
the point that they are coming to be 
in general demand in Kansas. Numer- 
ous inspections of smaller towns in the 
state have been made recently at the 
request of business men and city of- 
ficials. 

Plans for more and better work an- 
other year will be discussed and va- 
rious phases of fire prevention will 
come up. Secretary E. C. Fox expects 
to see the largest attendance ever had 
at an annual meeting. 





COMPANIES WIN CASES 
The Concordia and Royal Exchange 
need not pay a claim of $1,500 each as 





damages to a barn burned four years 
ago, because the fire was believed to have 
been started by the owner himself with 
intent to burn the premises, according to 
a decision of the Kansas courts a few 
days ago. The plaintiff in the case was 
G. V. Stamey, who is now serving a term 
of years in the state prison for arson 
in connection with the burning of a house 
in which he lived a short time. The 
da: es asked were on a livery barn 
own by Stamey, and which burned in 
the spring of 1909. The only defense of- 
fered by the defendants was that the fire 
was set by the plaintiff himself. 





INTEREST IN A LOSS CASE 





Companies Compromise for $500 on 
977 Claim of the Parisian 
Cloak Company 





Much interest has been shown in 
the adjustment of the loss on the 
Parisian Cloak Company of Emporia, 
Kan., which suffered a fire loss March 
27, 1912. There was $8,000 in the 
Northwestern National, Royal Ex- 
change, Concordia and Central Union 
and claim was made for $6,977. The 
total final payment was $500. Attor- 
neys Yates & Mastin of Kansas City 
and Adjuster C. W. Crossan fought 
the claim and compromised finally at 
an amount less than the cost of fur- 
ther litigation would have amounted 
to. Examination of the claimant and 
other witnesses under oath showed 
that William Brown had been in busi- 
ness in Chicago and Holland, Mich., 
under the name of Wolf Herman and 
had previously gone through bank- 
ruptcy and also had a fire. “Brown” 
left Emporia for New York to take 
depositions tending to prove an alibi 
on these charges and failed to return. 
His Emporia wife, who it was alleged 
was his sister-in-law, also left after 
selling the remnant of the stock there 
for $150 without leaving a future ad- 
dress. The claimant’s attorney ac- 
cepted the settlement of $500. 





Form Adjusting Firm 
Harry G. Fowler and Guy W. Shir- 
ley, as Fowler & Shirley, have opened 
an adjusting bureau in the Scarritt 
building, Kansas City, Mo. They will 
—— on fire and automobile 
osses. 





Palmer to Give Address 


Ernest Palmer of the legislative and 
publicity bureau at Chicago will be 
present at the meeting of the Kansas 
Fire Prevention Association at Topeka, 
Nov. 19, and will give a talk. He will 
also address a public meeting in the 
evening. 





FRANK 8S. JACKSON IS DEFEATED 

Fire insurance men are pleased to learn 
that Frank 8S. Jackson, former attorney- 
general of sas, who brought the anti- 
trust suits in that state, has been de- 
feated in his district for congress. He 
has always assumed a hostile attitude to- 
ward fire companies. During the last 
session of congress he introduced a bill 
providing for a national investigation of 
fire insurance. He was backed in this 
action by George H. Holt and H. B. 





W. F. BAGLEY, President 


ELMER F. BAGLEY, Secretary-Treasurer 


The Grain Growers Bail Insurance Co. 


Home Office, Columbian Building, Topeka, Kansas 


Insures Growing Crops Against Loss or Damage by Hail. New Liberal Contracts. Good Commission 
Exclusive Territory. Agents Wanted in Unoccupied Territory. 





Live Stock Insurance metisrts risen = Hes Ns 





Standard Live Stock Insurance Company 


1353 Lemcke Annex, Indianapolis, Ind. 


Capital Stock $250,000 


Assets $325,000 


For Agencies in Territory Designated, address 


INDIANA—Home Office 


MINNESOTA—Gorham-Braden Co., Minneapolis, Minn. 


ILLINOIS—R. F. Stericker, Aurora, Ill. NEBRASKA—Russell & Poush, Lincoln, Neb. 
OHIO—I. M. Dye, Urbana, O. SouTH CAROLINA—W. K. Sease, Orangeburg, S. C. 





Seeley of the Policyholders’ Union of | W. O6esterle, Richmond Heights; Farmers & 
Chicago. Merchants Trust Company, St. Louis. 

~@ G., Eng.—Kinkhorst, Merrill & 
Jackson, Brunswick. 

London—W. C. Shannon, Mountain Grove. 

N. W. Natl.—J. A. Wheeler, Mountain Grove; 
I. S. Gardner, Briikfield, 

Northern, Eng.—B. T. Harvey, Eldon; Chat- 
ham & Harrison, Kennett. 

Newark—William Atkinson, Mexico. 





COMPANIES STAND SUIT 
Harry Gerson as trustee in bankruptcy 
for Henry Bridges, formerly an Oklahoma 
City clothing merchant, has filed suits 
against the insurance companies which 
carried policies on Bridges’ stock at the 
time when his store was burned last 


June. 

Shortly after the fire, Bridges was in- 
dicted by a grand jury for burning his 
store with intent to defraud the insur- 
ance companies, but the indictment was 
later quashed on technical grounds. 





Kansas Agency Appointments 
Amer. Auto.—Joseph Burns, Hoyt. 
American, N. J.—L. D. Richardson, Circle- 
ville; Jo Pulliam, Lyons; S. A. Sward, Me- 


Pherson. 

Cent. Union—J. L. Musgrove, Sabetha; F. J. 

Missouri Agency Appointments Rayfield, Horton; S. E. Wait, Blue Mound. 
: : Connecticut—S. A. Dickson, Beloit. 

L. L. & G. Eng—R. W. Blair, Winfield; J.| Fid. Phenix—L. R. Gephart, Canton; F. W. 
S. Current, Queen City; W. W. Carpenter New| Roberts, Greensburg; M. E. Mowrey, Hutchin- 
Franklin; J. W. Tindall, Fayette; J. C. Young, | son; G. W. Nolan, Larned; Lotta R. Olund, 
Connelsville. : . Leavenworth; D. L. Moore, Logan; F. L. 
mS F. & M.—Rieger, Moon & Milton, Kan- | Fletcher, Morganville, P. T. Rite, plters: 

. : . le . er- 

N. Ww. Natl.—Geo. Halsted, West Plains; S. La Forge ao City; c. 3S Coulter, 
T. Pollard, Stoutsville. Cottonwood Falls; T Lewis, Lebo; Charles 
Payne, Traer; J. W. Fisher, Virgil; G. W 
McKinney, Webber. 


Fire Assn.—J. D. Adams, Atchinson; E. B. 
West, Caney; A. W. Cunningham, Humboldt; 
W. F. Law, Parsons; I. H. Hutton, Abilene; 
H. T. Taylor, Larned. ’ 

Fireman’s Fund—O. W. Young, Hutchinson. 

Firemens—Charles Reitz, Reserve. 

Franklin, Pa.—J. H. Young, Oberlin; F. F. 
Freeman, Dighton. 





Pa. Fire—D. R. Campbell, Monroe City. 
Royal Exch.—D. O. Vernon, Lebanon. 

Sun, Eng.—W. V. Huebsch, Monroe City. 
Yorkshire—W. H. Markham & Co., St. Louis. 
American, N. J.—Z. B. Greene, Oregon. 
Atlas, Eng.—Butterbaugh & Long, Stanberry. 
Coml,. Union, Eng.—F. A. Lambert, Prince- 


ton. 
Coml. Union, N. Y.—E. C. Edgar, De Soto. 
Connecticut—H. G. Kenney, Butler. 


General—T. W. Hogg, Springfield. Ger. All—E. B. West, Caney; C. T. Car- 

North Amer.—L. A, Kinkhorst and L, T. nter and J. S. Tuder, Coffeyville; P. T. Ellis, 
Jackson, Brunswick; G. Urban, Altamont. Pittsbur 5 ; 

. & LL. , N. Y.—R. E. Boyce, Trenton. Ger. Amer., N. Y.—W. N. Tincher, Topeka; 


Phoenix, Ct.—Kinkhorst, Merrill & Jackson, 


A. W. Cunningham, Humboldt. 
Brunswick; Smith, Catron, Evans, Columbia; C. 


North Amer.—J. D. Adams, Atchison; E, B. 











1898 Fourteen Years of Service 1912 


Security Mutual 
Fire Ins. Co. 


Chatfield, - - 


M. C. TIFFT 


Insurance Law 
a Specialty 





Minn. 





Insures Against Loss by Fire, 


901-2 Andrus Bldg. Lightning or Tornado 


MINNEAPOLIS, MINN. 


F, L. TESCA 
President 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


CHAS. L. THURBER 
Secretary 





























Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 


Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTA 


The Indiana and Ohio 
Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 

Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company le 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to theagent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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West, Caney, A. W. Cunningham, Humboldt; 
H. T. Taylor, Larned. 

Hartford—F. A. Soderstrom, Hoisington. 

State of Pa.—A. ii Willaby, Eureka; A. H. 
3rown, perpery - Norris, Kinsley; E. R. 
}Jarnes, Pratt; . H. Pieston, Dodge City. 
National, Ct.—J. FE. rrick, Hoxie; A. ° 
Cunningham, Humboldt; F. A. Dalrymple, 
Mount Ada; C. J. Neighbors, McPherson; A. 


R. Morcy Scandia. 

N. W. Natl.—A. W. Cunningham, Humboldt. 
Orient--P, T. Ellis, Pittsburg; J. H. Mills, To- 
peka. 

Pa. Fire—Robert Bressem, Sabetha. 

Phoenix, Ct.—W. C. Schumacher, Claflin; J. 
E. Blevins, Linnwood; Paul Peters, Lorraine; 


eho on, Osborne. 

Prov,, Wash.—I. H. Hutton, Abilene. 

Lon. & Lanc.—P. T. Ellis, Pittsburg. 
Northern, Eng.—E. P. Griggs, Garden City. 
Royal Exch.—J. B. Ellis, Coffeyville. 
Caledonian—W. Merriam, Kansas City; F. S. 


Ellis and A. S. Benton, Kansas City. 
OKLAHOMA NOTES 


‘The Oklahoma Inspection Bureau has 
issued a new book for Ravia. 

The agency of Preston & Moore at 
Geary, kla., has been transferred to 
Cc. W. ‘Trippy. 


The agency of J. C. Whitesides 
Foraker, Okla., has 
A. H. Tomlin. 


The ‘irm of Kirkland, Miller & Pickens, 
local agents at Muskogee, has been dis- 
so)}ved, Mr. Miller retiring. 

The companies represented by E. C. 
Waliace at Sapulpa, Okla., have been 
transferrei to George A. Smith. 

The corapanies aos rage | represented by 
A. E, Richey at Caddo, Okla., have been 
transfered to Harry D. Pierson. 


NEBRASKA NOTES 


The Royal has changed agencies at 
Greeicy, Neb., James Barry succeeding 
Timothy Foley. 


The Hawkeye & Des Moines has com- 
pleted arrangements to enter Nebraska. 
The state will be managed direct from 
Des Moines. 


F. M. Pond, secretary of the Nebraska 
State Fire Prevention Association and 
state agent of the Fidelity-Phenix, has 


at 
been transferred to 


returned to his desk after a fortnight’s’ 


layoff with sickness. 


It has been decided by the Royal, in 
keeping with its policy of having sole 
agencies only, to consolidate the agency 
heli at Lincoln, Neb., by W. A. Downey 
with that of the Folsom Bros. Company. 

Lynn W. Young has severed his con- 
nection with the O’Neil Real Estate & 
Insurance Agency at Omaha, and has en- 
tered the local business on his own ac- 
count, being located in the City National 
Bank building. 


Cc. F. Mackenzie, after several years 
with A. G. Beeson in the Omaha head- 
quarters of the Nebraska Fire Inspection 
Bureau, has resigned to go to Chicago to 
engage in the lumber business with his 
brother. His successor is H. R. Williams, 
until recently special agent in Nebraska 
— for the Sioux Fire of Sioux 
Mity. 





GENERAL WESTERN NOTES 


The Commercial Union is planting an 
underwriters ‘agency of the company in 
Colorado. 

The Armour & Taylor Insurance Com- 
pany is a new agency established at Fort 
Smith, Ark., by C. W. L. Armour and T. 
K. Taylor. 





PRNPARE FOR LEGISLATIVE SESSION 
The date of the annual meeting of the 
Tennessee Association of Local Fire In- 
surance Agents has been advanced from 
January to Dec. 10 on account of the 
opening of the Tennessee general assem- 
bly at Nashville in January. The earlier 
meeting is planned in order that the leg- 
islative committee of the association 
may be appointed and get in good work- 
ing order before the members of the 
legislature meet for their biennial grind. 
ossibly the chief fight the association 
will have at the coming session of the 
general assembly will be the one to 
clothe the insurance commissioner with 
more power and give him discretionary 
power to revoke licenses whenever agents 
are found guilty of unlawful acts. The 
question of banks engaging in the in- 
Surance business will also be given con- 
sideration. 

There is no movement at all in Ten- 
nessee this year on the subject of a rat- 
ing bill, but that might come with the 
meeting of the general assembly, though 
as a general thing the business interests 
of the state are working in harmony 
with the well ordered fire insurance in- 
terests. 





Ww. @. —W. J. Haggarty, as- 
sistant manager of the Fire Association 
in the west, who has been absent from 
the office for some months owing to ill- 
ness, is said to be gradually recovering. 
He is able to be out and around but it 
will be several months more before he 
is able to resume his daily work. 





The Minneapolis Fire & Marine has ap- 
inted Newman & McBain as its New 
ork City agents. 





KENTUCKY AND THE SOUTH 


EXPECT RATE MODIFICATION 


Kentu Board to Change Recent 
Gene” on Dwelling Business— 
Farm Commissions up 














Information which has emanated 
from Frankfort, Ky., during the past 
week has been favorable to the belief 
that the state rating board is preparing 
to modify its recent requirements in 
regard to dwelling rates. The board 
has decided not to visit Chicago, but to 
decide its line of action from the evi- 
dence already presented and that which 
is now coming in from the companies. 
It is believed that a modification of the 
reduction will be made and that it will 
be sufficient to induce the companies 
to accept the order without further 
protest. 


There has been some difficulty in fur- 
nishing information asked for by the 
board, as the records of the companies 
have not been kept in such a way as to 
show it. 

However, much of the information thus 
far developed is further proof of the 
contentions of the companies. For in- 
stance, one of the leading companies writ- 
ing in Kentucky had a loss ratio on 
dwellings last year of 47 percent, but in 
Missouri, which has been referred to as 
having conditions similar to Kentucky, 
and which has lower rates than Ken- 
tucky, the ratio of losses to income was 
105 percent. The inference therefore is 
that Kentucky rates have not been too 
high, but that Missouri rates are too low. 

Some of the local agents writing farm 
business have been asking the field rep- 
resentatives of the companies what ef- 
fect, if ony. reduction in rates on that 
class will have on commissions paid for 
the business. It is remembered that un- 
til a few years ago 15 percent was paid 
for farm business, while 25 percent is the 
rule now. Some of the companies at that 
time urged that the rates be reduced in- 
stead of the commissions increased, but 
the plan adopted was in the other direc- 
tion. While the special agents have not 
been able to reply with definiteness as 
to the future policy of the companies, it 
is not believed that the latter will find it 
practicable to change the basis of com- 
pensation at this time. 





Caledonian in the South 

Charles H. Post, United States man- 
ager of the Caledonian, with head- 
quarters in New York, has been mak- 
ing a tour of southern territory in com- 
pany with Norman D. Burke, special 
agent for the company in a number of 
states in that section. It is understood 
that the Caledonian is contemplating 
a marked development of its southern 
business. At present it is planted in 
comparatively few cities, but if the plan 
now in mind is adopted the company 
will enlarge the scope of its business 
in southern territory by adding to its 
field force and locating many more 
agencies than it is now operating. 


Brokerage is Permitted 

After consulting the artorney-gen- 
eral of the state, the Kentucky rating 
board has made it known that it does 
not intend to interfere with the pay- 
ment of brokerage among agents. The 
new rating law forbids giving to the 
assured or his representative any rebate 
or other thing of value, but the board 
dces not intend to interfere with trade 
relations. 

The information was obtained by a 
committee of the Louisville board at 
the instance of the Kentucky board. 
Companies have been handicapped by 
their endeavor to live up to the rules 
of the local boards, which prohibit the 
payment of brokerage. Others have 
felt compelled to write overhead in 
order to get business which was offered 
them. It is believed an effort will now 
be made to change the local rules, 
although a change will be opposed by 
many agents. 


CHANGES IN PLANS 

Owing to the illness of O. B. Ryon, 
manager of the publicity and education 
bureau in Chicago, he will be unable to 
speak at the annual meeting of the Ken- 
tucky board to be held in Louisville 
next Wednesday and Thursday, and C. J. 
Doyle, secretary of state of Illinois, and 
formerly fire marshal of that state, has 
been secu to take his place on the 
program. John Marshall, manager of the 





Fireman’s Fund, who was to have been 
toastmaster at the dinner of the Blue 
Goose to be held at that time, is to make 
a trip to Canada next week, and accord- 
ingly will be unable to attend. Cc. L. 
Hitchcock, general manager of the In- 
surance Field, will preside in his stead. 

The Kentucky Association of Local Fire 
Insurance Agents will be represented at 
the Sg omy a President M. B. Russell 
invited the local agents to have represen- 
tation, and President Thomas C. Timber- 
lake and Secretary Owen R. Mann, both 
of Louisville, will head a delegation of 
the agents. 


AGAIN STRUGGLING WITH ANNEXES 

The Louisville board is again strug- 
gling with the question of annexes. A 
number of agents were suspended some- 
time ago for taking on new underwrit- 
ers agency connections, and the next logi- 
cal step would be their final expulsion. 
This, however, might bring on a serious 
clash, as the companies in the expelled 
agencies would have to give up either 
their board or their nonboard connections. 
The rules committee of the board has 
suggested an amendment which would 
permit the suspended agencies to return 
to the board without giving up their an- 
nexes, but this is opposed by some of 
the members, 





GENERAL SOUTHERN NOTES 


In the annual report of the Texas de- 
partment a law prohibiting rebates on 
fire insurance policies is recommended. 

The city of Louisville is endeavoring 
to tax the Louisville salvage corps on 
the building recently purchased. A 
friendly suit has, however, been agreed 
upon. The tax for this year amounts 
to $389. The corps claims the privileges 
of charitable institution and a Pennsyl- 
vania decision along that line is relied 
upon. 

The Lumbermen’s Club of Memphis rep- 
resenting the members comprising the in- 
dustry that made the city the greatest 
inland hardwood lumber market of the 
world, officially went on protest last Sat- 
urday against what they claim to be 
excessive rates of insurance charged on 
their plants and yards in North and 
South Memphis and threaten dire meas- 
ures against local fire underwriters un- 
less changes are made in the near future. 





Change Interinsurance Law 

Influence is already peing brought to 
bear on the democrats, who have com- 
plete control in Illinois, to amend the 
interinsurance law. Under the present 
statute the department has almost un- 
limited discretion in handling this class 
of insurance organizations. 


RESULTS OF ELECTION 
(CONTINUED FROM PAGE 2) 
that of two years ago, but still is am- 

ply large to be safe. 
New Man in Missouri 

In Missouri Superintendent Frank 
Blake will hold office until March 13, 
1913. It was rumored that J. M. At- 
kinson, assistant attorney - general, 
would be made the head of the insur- 
ance department. Governor-elect Ma- 
jor, who is now attorney-general, is 
going away for about ten days’ rest 
and on his return information will be 
given out regarding his appointments. 

G. T. Taylor, Tennessee state treas- 
urer, who is ex-officio insurance com- 
missioner, will go out of office, but the 
political tangle in the state is in such 
shape that it is impossible to predict 
who his successor will be. Taylor was 
active in the Bull Moose cause. Gov- 
ernor Hooper, Republican, was re- 
elected, while the legislature may be 
Democratic, in which case DeLong 
Rice stands a good chance to land the 
office. 
In Illinois Superintendent Fred W. 
Potter will be succeeded by a Demo- 
crat. 





Will Be Change in Ohio 
The expected change in Ohio was not 
dependent on the election, Mr. Moore 
having several times spoken of his early 
retirement. Since the election, how- 
ever, Mr. Moore has stated that he 
would not resign until spring. The 
new governor is also a Democrat, as is 
Governor Harmon, and since the party 
retains control there is no occasion to 
make the change while Governor Har- 
mon holds the appointing power. It is 
apparently intended that Mr. Moore 
shall remain until Governor Cox is well 
set in the saddle, and possibly also until 

after the legislature adjourns. 
Clement L. Brumbaugh, who resigned 





as assistant superintendent of insurance 
in Ohio to make a campaign for con- 
gress, defeated E. L. Taylor, Jr., in the 
twelfth district by 9,649 votes. 

In Colorado the present commis- 
sioner, W. L. Clayton, will be reap- 
pointed. Auditor Darst of West Vir- 
ginia, who is ex-officio insurance com- 
missioner, was reelected. 

Company President Is Auditor 


William B. Howard has been elected 
the next state auditor of Nebraska by 
nearly 10,000 majority, as the nominee 
on both the republican and progressive 
tickets, which were fused in Nebraska 
on nominees for state offices. The head 
of the ticket, Governor Aldrich, how- 
ever, was defeated by about 10,000, 
though he had the same advantages of 
position as Mr. Howard. The new 
state auditor, who will be ex-officio 
head of the state insurance department, 
is vice-president of the German-Ameri- 
can Life of Omaha, and is a man of 
wide experience in both insurance and 
politics. 

The first change anticipated in his 
office.is that of the insurance deputy, C. 
E. Pierce. Though the two do not 
differ politically, it is known that they 
differ as to the policy of insurance 
control. 

Barton Goes to Congress 


Silas B. Barton, state auditor of Ne- 
braska for four years past, now reads 
his title clear to a seat in congress. 
He was elected from the fifth Ne- 
braska or Grand Island district, as a 
fusion republican and progressive 
nominee. He succeeds George W. 
Norris, the noted insurgent, who was 
particularly strong in that district as 
candidate for United States senator, 
who helped carry Barton with him. In 
addition, Mr. Barton had plenty of 
strength of his own. He was an official 
of the Nebraska jurisdiction of the A. 
O. U. W. before being elected state 
auditor, and has always held a large 
fraternal strength. 





Lewis Wants New Laws 

Proposed legislation for the coming 
session of the state legislature in 
Kansas, which meets Jan. 13, is occupy- 
ing the attention now of Superin- 
tendent Ike S. Lewis of the Kansas 
department. It is believed that radi- 
cal changes in the present laws will be 
made, and several of them are being 
urged strongly by the department. Su- 
perintendent Lewis is now busy plan- 
ning his campaign for legislation pro- 
posed, and working out various changes 
in the present statutes he believes 
should be made. 

Among the important laws to be pro- 
posed is an act making twisting and 
rebating an offense and providing a 
penalty. Another provides for a state 
fire marshal. Still another provides 
for uniform schedules for health and 
accident companies, and an antidiscrim- 
ination act in connection with liability 
insurance of all kinds. 

The superintendent is much in 
earnest about the prospective legisla- 
tion and promises to do his utmost to 
see that several reforms are made. 
In many of his plans he has the back- 
ing of insurance men generally who are 
working with him. 





NOVEL LIGHTNING CLAIM 

A novel lightning claim, made by a 
negro church, has been interesting loss 
adjusters. A number of members as- 
sembling for a Wednesday night prayer 
meeting were indulging in a game of 
craps when a sudden thunderstorm came 
up and the church was struck by light- 
ning. This was regarded as punishment 
for sacrilege and instead of hunting for 
the door the members of the congrega- 
tion went headlong through a stained 
glass window, causing a loss of $200. 
The church has made claim for this 
amount under the lightning clause of its 
policy, the stroke itself having caused 
no damages. The clause covers all di- 
rect loss or damage by lightning, and 
the adjusters agree that this loss should 
not come under that heading.—Record- 
Herald. 





The Eagle Fire of Newark, which is to 
do reinsurance only, is now expecting to 
begin business not later than Jan. 1. 
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FIRE PROTECTION DEPARTMENT 














MARSHALS DRAFT MODEL BILL 


Legislative and Executive Committee 
Agree on Various Mooted Sec- 
tions—Strengthen Measure 








Members of the executive and law 
committees of the Fire Marshals Asso- 
ciation of North America met in Chi- 
cago last weck and drafted a model fire 
marshal bill. It is now in the hands 
of J. E. Florin, attorney for the Wis- 
consin department, who will make the 
final draft. Copies will be placed in 
the hands of all legislators in states 
not having fire marshal departments in 
an effort to extend the work and to get 
new legislation uniform. It will also 
be used in states where there is a 
possibility of getting present measures 
amended. 

The act follows in many respect the 
model bill of the National Board. 
However, under it fires must be re- 
ported within ten days instead of 
thirty. Fire drills are also made com- 
pulsory and placed under the super- 
vision of the fire marshal. The section 
of the Ohio law making it possible 
to raze buildings where property 
owners refuse to comply with orders 
was added. The immunity clause for 
witnesses in investigations was elim- 
inated. Support is to be secured from 
the general fund instead of the insur- 
ance tax fund, relieving the depart- 
ments of the charge of being tools of 
insurance companies. The matter of 
changing the title from marshal to 
commissioner failed of approval and it 
was not considered advisable to make 
too strong a fight on removing the of- 
fice from politics. 

The next annual meeting will either 
be held in Winnipeg, Canada, or 
Tennessee. 





Are Inspecting Duluth 

The Minnesota Fire Prevention As- 
sociation this week is undertaking its 
greatest feat, a four days’ inspection 
of Duluth, the third cfty of the state. 
A large contingent is on hand, headed 
by President R. W. Schimmel, making 
the inspections. Thursday night in the 
auditorium of the Detroit Commercial 
Club a public meeting will be held. 
Carrol L. DeWitt of Chicago was dele- 
gated to go to Duluth, representing 
the committee of publicity and educa- 
tion, and will make an address at the 
public meeting. 





Plans for Electric Pump 


Director of Public Safety Stage and 
City Electrician Maurice Sarbinsky of 
Cleveland, Ohio, have prepared plans 
for electric motors to take the place 
of the steam boilers and engines on 
the fire fighting apparatus at Cleve- 
land. The city is now erecting a large 
municipal electric plant, and the plans 
include the location of electric power 
plugs by the side of all the water 
plugs. These power Plugs would be 
connected with the lighting wires of 
the city electric plant. The motor 
pumps would thus be able to connect 
with the power plant at every water 
plug. 

It is intended that the electric motors 
and pumping machinery shall be mounted 
On automobile trucks and estimates al- 
ready received from manufacturers indi- 
cate that the entire outfit for each pump- 
ing machine would weigh about three 
tons and will cost in the neighborhood of 
$2,000. They will have a capacity of 
about 1,000 gallons per minute each. 
wnt is said that the only other city in 
: . world to adopt this plan is Berlin 
: ~~ data is now being secured from 
an The Cleveland officials feel that 
guaviene connt wu be superior to the 

pumping purposes an 
there need be no delay of — kind in 


getting to work unl 
transmission lines ~~ by Lang siiusanbad 





a re mag ROD RESULTS 
e old time lightning rod agent is in 
no danger of losing his job, according to 





facts and figures submitted by R. A 
Wallace in his talk last week before the 
Fire Insurance Club of Memphis. 

The value of lightning rods as a big 
factor in reducing losses on buildings 
and barns, particularly in the country and 
districts subject to heavy electrical dis- 
Plays, were explained by Mr. Wallace. 

Mr. Wallace said that an Ohio com- 
pany during five or six years had only 
lost $2.50 on business written on rodded 
barns. The address covered the state- 
ment of 64 mutual Pennsylvania com- 
panies which paid only $142 last year 
on 107,000 rodded risks protected in the 
state during 1911. Forty-seven mutual 
Iowa companies in 1897 paid $50,000 on 
structures unequipped with rods and only 
$15 on buildings equipped. 





COMPLAINT IS FILED 


The New York Board of Fire Under- 
writers has withdrawn approval from all 
manual of automatic auxiliary fire alarm 
systems, which do not conform to the 
rules of the National Board, and a com- 
plaint has been filed by one company 
with the New York insurance department. 
A statement issued by the department 
says it is alleged “the present rules of 
the National Board are so drawn as to 
favor some companies to the exclusion of 
other companies whose apparatus is ex- 
tensively installed throughout the cities 
of the United States.” 


WILL INSPECT LANSING 


It has been decided that next Thurs- 
day the Michigan State Fire Prevention 
Association will inspect the mercantile 
districts of Lansing. Forty or fifty men 
are expected to take part in the work. 


WILL SEND REPRESENTATIVE 


The executive committee of the Iowa 
State Fire Prevention Association at its 
weekly meeting Monday decided to send 
a representative to the called meeting of 
the delegates to the National Fire Pre- 
vention Association at Cincinnati 
27. The representative has not been 
chosen as yet. Further arrangements 
were also made for the enlisting of the 
local agents of Iowa in the active work 
of the association. 

The first inspection by the Iowa asso- 
ciation since its annual meeting a fort- 
night ago was made this week. The 
sixth district committee in charge of 
F. E. Hathorne inspected Grinnell and 
Montezuma. The special report for Iowa 
City, a synopsis of which recently ap- 
peared in these columns, is being mailed 
out this week. 


Nov. 





ARKANSAS TOWN IMPROVEMENTS 

The town officials of Stuttgart, Ark., 
report that they now have over 1,000 
feet of fire hose, and that private con- 
cerns in town have about 2,000 feet more. 

The Fort Smith, Ark., fire department 
has decided to postpone the purchase of 
an aerial auto truck until next spring. 
The council will be requested to author- 
ize the expenditure of $12,000 for the 
purpose. 

E. A. Loy has proposed the organization 
of a volunteer fire brigade for Beebe, Ark., 
with 100 buckets and three ladders. 

The Prescott, Ark., council proposes to 
pay the members of the fire department 
$1 per month and the chief $2 per month. 

The Stuttgart, Ark., volunteer fire de- 
partment has been organized with Ira Mc- 
Cleery as chief. There are eighteen mem- 
bers, and considerable new apparatus has 
been purchased. 

The Texarkana department is increas- 
ing the number of fire alarm boxes in 
the factory section. 

Hot Springs, Ark., has received the 
triple-combination automobile firetruck 
purchased at Elmira, N. Y. 

Fire Chief Springer of Texarkana, has 
issued orders to all householders direct- 
ing them to have their flues inspected and 
cleaned. 





PERSISTENT LOSSES AT SIOUX CITY 


Sioux City business men are up in arms 
over the constantly recurring fires which 
visit that city. Within five days last week 
there were four fires and the total loss 
was $60,000. There have been inter- 
mittent blazes for many months and the 
Iowa State Fire Prevention Association, 
forty strong, made a special inspection 
there last summer. Since then there has 
been little decrease in fires. Fire insur- 
ance men attribute much of the loss to 
failure to keep premises clean and gen- 
eral carelessness. Too many fire traps 
are permitted in the business section, in- 
surance men say, and there is a general 
belief that an increase in rates may be 
necessary there. 





CLEAN UP EVERY THREE WEEKES 

Under the joint direction of City Fire 
Marshall Charles Von Elm and the city 
health department, last Saturday was cele- 
brated as a clean-up day in Oklahoma 
City, and it is announced that similar 
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days will be set aside every three weeks 
for some time to come. Permission was 
given for the burning of leaves and other 
trash at any point outside the fire limits, 
provided the fires were not built within 
twenty feet of any building or wooden 
fence, or on sidewalks or pavements. The 
health department hauled away for a 
nominal charge any trash which it was 
not convenient or expedient to burn. 





ANNUAL INSPECTION OF WINONA 

Wise C. Norton, fire marshal of Wi- 
nona, Minn., and heads of the fire de- 
partment at Winona have started their 
annual inspection of manufacturing and 
business institutions. This inspection 
will be carried on, day by day until it is 
completed. It is expected that the task 
will last into December. The big patent 
medicine plant of the J. R. Watkins 
Medical Company, there, was found to 
have been improved somewhat by the ad- 
dition of metal window sash on the ex- 
posed sides of the building, wherever 
they had not already been placed. This 
inspection is found to be effective in 
inducing changes which lessen hazard, 
and it also familiarizes the firemen with 
the downtown structures, so that in the 
event of their being called to fight a 
fire in any of the buildings they will 
be on familiar ground. 





FIRE PROTECTION NOTES 


The city of Pontiac, Mich., laid water 
mains to the new abattoir and to the new 
plant of the Pontiac Motor Castings Com- 
pany. 

Petoskey, Mich., has voted to extend a 
water main to the block factory and will 
install a fire hydrant there for better pro- 
tection of that plant. 

The automobile engine of DeKalb, IIL, 
recently made a speedy cross-country run 
to Malta and extinguished a blaze which 
the Malta force seemed unable to handle. 

Port Huron, Mich., has added to its fire 
fighting equipment a motor driven com- 
bination chemical and hose wagon, which 
will go into commission in about ten 
days. 

A recent fire at Shelbyville, Ill, dis- 
closed a serious lack of water pressure 
and the city council is so worked up it 





has delayed payment of the water com- 
pany’s bill. 


Engineer Flickinger of the Michigan In- 
spection Bureau recommends that ten new 
fire alarm boxes be installed at Flint, 
Mich., as a step towards raising that city 
to second class. 


The work of improving the Muskegon 
& Michigan water system by extending 
the mains and running a belt line around 
the city limits, is being pushed and will 
continue all winter. 


A six automobile combination engine 
and pumper has been received at Mem- 
phis, Tenn. It cost $8,500, and is the 
first motor-driven piece of equipment in- 
stalled in the department. 

The installation of a waterworks sys- 
tem at Hazard, Ky., is being rushed by 
Cc. P. Turner of Louisville, to whom the 
contract was awarded. The plant is be- 
ing built by a private company. 

A new pump has been installed in the 
Oklahoma City waterworks and city pres- 
sure can now be maintained at 75 pounds. 
A plan is under consideration for the 
addition of fifty wells to the water supply. 

Carlisle, Ky., is preparing to improve 
its fire protection system to a marked 
extent. A large reservoir is to be con- 
structed and additional water mains in- 
stalled, while another fire engine is to 
be purchased. 


Owing to a press of field work, C. A. 
Allen, who has served faithfully on the 
executive committee of the Minnesota 
State Fire Prevention Association since 
its organization, has sent in his resigna- 
tion and EB. L. Colburn has been unan- 
imously elected to succeed him. 


The Freeport, Ill., city council has 
passed ordinances for a vote on a bond 
issue of $25,000 for the improvement of 
the fire protection facilities of the city. 
Freeport was severely criticised by the 
National Board engineers and since then 
a committee of insurance men, headed by 
Fred M. Gund of the Williamsburgh City, 
has been working hard for improvements. 

Only half of the Nashville, Tenn., reser- 
voir was put out of commission by the 
recent crumbling of the walls but there 
is no cause for alarm regarding the city’s 
water supply, as the basin has repeatedly 
been empty for several weeks at a time 
for cleaning out. Nashville also has a 
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20,000,000 gallon pump and three 10,000,- 
000 gallon pumps for direct pressure 
should occasion demand. 


The announcement of committees under 
the new president of the Minneapolis 
Civic & Commerce Association shows an 
excellent committee on fire prevention. 
It is composed of Walter C. Leach, chair- 
man; Frank H. Barney, W. C. Burleigh, 
Alex Campbell, John H. Griffin, Fred J. 
Hopkins, Frank J. Morley, Earl Partridge, 
B. L. Powers, Charles W. Sexton, C. 8. 
Splady, Alfred Stinson and A. . Van 

yke. 


Attention has been called to the fact 
hat a fire at Lebanon Junction, Ky., 
which destroyed the Hocker hotel, did not 
originate from an acetylene lighting 
plant, as originally reported, but from 4 
gasolene plant. A good deal of prejudice 
against the use of acetylene has been 
created by careless reports of this kind, 
and those interested in acetylene have 
taken pains to see that the error in this 
case was corrected promptly. 

The board of public safety of Louis- 
ville is considering the purchase of an 
automobile fire truck. A _ horse-drawn 
truck, carrying a water tower, recently 
collided with a street car, the equipment 
being badly damaged, and it is believed 
that the use of motor equipment would 
lessen this danger. The location of fire 
avenues, across which street cars should 
not pass without stopping to see that the 
way is clear, is also ing considered by 
the board. 

Companies are pleased to learn that, in 
response to a letter, sent by the Minne- 
sotea State Fire Prevention Association 
to the city council of Chisholm, calling 
its attention to the fact that the fire de- 
partment was not supplied with an effec- 
tive hook and ladder truck, the following 
communication has been received. ‘“Re- 
plying to your letter, beg to advise that, 
at last night’s council meeting, an order 
was placed with W. 8S. Nott, of your city, 
for a 60-foot extension ladder to cost 
$1,840, delivery to be made within sixty 
ays.’ 


BLAKE REJECTS RATES 


(CONTINUED FROM PAGE 1) 
against loss or damage by fire, lightning, 
hail, windstorm and sprinkler leakage, 
and the rates of premium thereon, and to 
provide penalties for the violation of its 
provisions, with an emergency clause,” 
said general basis schedules so filed be- 
ing numbered and designated as follows, 


to wit: 
List of Schedules 

1. Analytic system for the measure- 
ment of relative fire hazard (mercantile 
classes), 1909 edition; the tables adopted 
for Missouri being the 60 brick, the 95 
frame and the 70 contents. 

2. Supplement to the Analytic system, 
1909 edition, April, 1911. 

8. Analytic system for the measure- 
ment of relative fire hazard (mercantile 
classes), fireproof construction, 1911 edi- 
tion, including table of percentage, credits 
for attachment of reduced rate contribu- 
tion under specific form of policy. (Sup- 
Oe he filed Nov. 20, 1911, and Oct. 15, 

4. Charges and credits, terms, priv- 
lleges, riders and conditions affecting the 
cost of fire, lightning and windstorm in- 
surance in Missouri, April, 1911. (Sup- 
plement No. 1 filed Oct. 15, 1912.) ~ 

56. Abstract of general basis schedules 
for making relative estimates of fire in- 
surance in unprotected towns and local- 
ities where no specific estimates have 
been published in Missouri, April, 1911. 
(Supplements No. 1 and No. 2 filed Oct. 
15, 1912.) 

6. Estimates of the relative fire hazard 
of dwellings, private boarding houses, 
flats, tenements and apartment houses, 
April, 1911. (Amended Oct. 15, 1912.) 

7. Analytic system for the measure- 
ment of relative fire hazard of coal mine 
property, October, 1910. (Amended Oct. 
15, 1912.) 

8. Analytic system for the measure- 
ment of relative fire hazard of lumber 
yards, January, 1909. 

9. Analytic system for the measure- 
ment of relative fire hazard of oil tanks 
and stills (crude petroleum and its prod- 
oe) December, 1909; revised September, 


1910 
Glass Factory Schedule 

10. Analytic system fer the measure- 
ment of relative fire hazard of glass fac- 
tories (including hollow-ware plate and 
window glass), January, 1909. 

11. Standard grain elevator schedule, 
April, 1901; revised June, 1904; revised 
April, 1911. 

12. Schedule for rating fireproof ele- 
vators and grain storage tanks; current 
schedule, July, 1906; revised April, 1911. 

18. Standard terminal elevator sched- 
ule, current schedule, July, 1906; revised 
April, 1911 

14. Iron workers’ and foundry sched- 
ule, April, 1901; revised February, 1902; 
revised June, 1904; revised April, 1911. 
(Amended Oct. 15, 1912.) 

15. Distillery schedule, high-proof 
spirits. current schedule, July, 1906; re- 
vised April, 1911; including addenda for 
denaturing bonded warehouse. (Amended 


Oct. 16, 1912.) 
16 schedule, January, 





> oodworkers’ 
1901; revised February, 1902; revised De- 





cember, 1903; revised March, 1905; revised 
June, 1908; revised April, 1911. (Amend- 
ed Oct. 15, 1912.) 


17. Metal workers’ and machine shop 
schedule, April, 1901; revised February, 
1902; revised June, 1904; revised April, 
(Amended Oct. 15, 1912.) 

18. Combined wood and metal workers’ 
schedule, April, 1901; revised February, 
1902; revised June, 1904; revised April, 
1911. (Amended Oct. 15, 1912.) 

Packing House Schedule 

19. Packing and slaughterhouse sched- 
ule, current schedule, July, 1906; revised 
April, 1911, including revisions dated 
March, 1908, for requirements for stand- 
ard plant and deficiency charges. 

20. Rules for estimating the relative 
fire hazard of coal, water and oil gas 
plants, April, 1910; revised April, 1911. 

21. Standard street car barn and repair 
shop schedule, April, 1902; revised March, 
1904; revised April, 1911. 

22. Electric light, power and trans- 
former stations, February, 1906; revised 
April, 1911. 

23. Sawmill schedule, May, 1902; re- 
vised October, 1902; revised December, 
a tee June, 1908. (Amended Oct. 

24. Flour mill schedule, revised April, 
1911, including revisions dated April, 1911, 
for dryers, feed mill item, cleaning ma- 
chines, etc. (Amended Oct. 15, 1912.) 

25. Lead and zinc mining plant sched- 
ule, April, 1907; revised April, 1911. 
(Amended Oct. 15, 1912.) 

26. Schedule for rating cement, clay 
and stone workers’ risks in Missouri, 
April 1911. (Amended Oct. 15, 1912.) 

27. Rates, rules and forms for cotton 
gins, April, 1911. 

28. Tobacco warehouse,  rehandling 
house and stemmery schedule, January, 
1903; revised March, 1904; revised March, 
1906; revised April, 1911, including re- 
vision dated August, 1908, for class and 
basis rates on storage warehouse and 
prizing and rehandling house. 

Schedule for schools, churches, 
academies, educational institutions, hos- 
pitals, infirmaries, courthouses, reform 
schools and asylums, April, 1911. 

80. Theater schedule. (Amended Oct. 
15, 1912.) 

31. Analytic system for the measure- 
ment of the relative hazard of sprinkler 
TT ye 1911 edition. (Amended May 31, 
1 . 

Complaint Was Investigated 

On May 5, 1911, a complaint was made 
to me as superintendent of insurance 
that the general basis schedules aforesaid 
were unjust, unreasonable and discrim- 
inatory, and would, if applied, result in 
unreasonable, unjust and discriminatory 
insurance rates throughout this state. On 
June 1, 1911, an investigation was begun 
under such complaint, for the purpose of 
determining whether such general basis 
schedules were reasonable, just and non- 
discriminatory; the thirty days’ notice by 
mail, required by the said act, being 
waived by the insurance companies which 
filed said schedules. On said June 1, 1911, 
the sworn testimony of the persons who 
constructed said general basis schedules, 
and who are charged with the duty of 
applying them to the various risks in this 
state, was taken, and other facts were 
brought to my attention having a bearing 
upon this matter. After full considera- 
tion of the testimony of the witnesses 
and the other facts submitted, I find that 
each and every general basis schedule 
hereinbefore specified, together with their 
amendments, is unjust, unreasonable and 
discriminatory, and would, if applied to 
the risks in Missouri, result in unjust, 
unreasonable and discriminatory insur- 
ance rates. 


Rates Are Unreasonable 


I further find that all specific rates 
founded upon or derived from the afore- 
said general basis schedules are unjust, 
unreasonable and discriminatory, and all 
insurance companies affected by this rul- 
ing are hereby prohibited, until further 
notice, from filing with the insurance 
superintendent of this state any specific 
rates provided for or derived from such 
general basis schedules, for any risk or 
class of risks in any city, town or village 
in this state, or any specific rates for any 
special risk or class of risks outside of 
the cities, towns or villages in this state 
which may be provided for or derived 
from said general basis schedules; and 
all such companies are also prohibited 
from charging, demanding or putting in 
force or effect, as mandatory, any specific 
rates founded upon or derived from any 
of the aforesaid general basis schedules. 

Finding Is Interlocutory 

This finding and order is interlocutory 
only, and the investigation heretofore be- 
gun is to be continued with a view of de- 
termining what general basis schedules 
would be reasonable, just and nondiscrim- 
inatory, to the end that a final order may 
be made approving any particular sched- 
ule or schedules, if found to be reason- 
able, or directing the companies affected 
to file new schedules which shall not be 
in excess of schedules which may be 
found to be reasonable, just and nondis- 
criminatory. If facts and statistics are 
found or are submitted by any company 
or companies affected by this ruling, 
showing that any one or more of the 
general basis schedules heretofore filed 
are just, reasonable and nondiscrimina- 
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tory, such schedules will be approved and 
this finding and order will be modified so 
that it will not be applicable to such ap- 
proved schedules. This order and finding 
does not apply to any schedules filed by 
any company covering windstorm and tor- 
nado insurance, because the reasonable- 
ness of such schedules will be passed 
upon by a separate order as soon as the 
investigation which was begun on Sept. 1, 
1912, is finally concluded. 


Mr. Blake’s Statement 


The public statement given out by 
Mr. Blake in connection with the find- 
ing is as follows: 


Under the rating act every company 
was required to file general basis sched- 
ules within thirty days after March 18, 
1911, and to file specific rates for each 
risk in all of the cities of the state within 
ninety days. It was impossible to make 
up the specific rates for the whole state 
in ninety days and I extended the time 
for filing same. The work of construct- 
ing these rates has been going on for over 
a year and has not yet been completed. 
It is being done by the Missouri Actuarial 
Bureau, which has been jointly employed 
by practically all companies to file basis 
schedules and specific rates. The same 
schedules were filed by substantially all 
the fire insurance companies by the rating 
bureau. After specific rates are made up 
and filed in the department all rates are 
to become mandatory under the sect and 
competition would be suppressed. It 
would then be unlawful for any agent or 
company to write at any rate except the 
rate filed in the insurance department. 

Blake Claims an Agreement 

As soon as the bureau began to rerate 
the state under the basis schedules filed 
it asked for permission to publish the 
new rates as advisory rates, each to con- 
tain a statement or condition that they 
were advisory only and not binding upon 
persons or companies. I also secured an 
agreement with the bureau that none of 
these rates should go into force or effect 
and no increases should be made in rates 
until the whole state had been rerated 
and all rates had been approved by me. 
I made this agreement in good faith, but 
the rating bureau and many companies 
have broken it. New rating books have 
been published and placed in the hands of 
agents which did not contain the condi- 
tion agreed upon. In addition to this a 
majority of companies became raembers 
of an organization, trust or pool, the pur- 
pose of which was to maintain and exact 
the new rates made by the actuarial 
bureau before they were filed with or ap- 
proved by the department. Some of the 





leading companies refused to be a party 
to such a conspiracy, and are now giv- 
ing property owners cheaper rates than 
those fixed by the bureau, wherever they 
deem the bureau rates too high. 

Says New Rates are Higher 

I am satisfied that as a whole the new 
rates are higher than the old rates for- 
merly used. Many decreases, I knew, 
have been made, but the increases will 
outnumber the decreases. Another fact 
to be taken into consideration is that the 
old rates were not uniformly exacted by 
the companies. Under the competitive 
conditions formerly existing, reductions 
of 50 percent or even more, were fre- 
quently made in the old estimates. 

The effect of the order issued will be 
to suspend the rating act and continue 
the competitive methods existing before 
it was passed. I am satisfied that the 
act will never work out satisfactorily 
until it is possible to find out what it 
costs to carry insurance on the various 
classifications. Under the present 
methods all rates charged property 
owners are founded upon guesses and con- 
jectures. The experts who construct the 
schedules and who apply them to the 
risks of the state, pay no attention what- 
soever to statistics or experiences of the 
companies. Not only that, but the com- 
panies themselves have no statistics 
which would justify any of the schedules 
they filed and upon which their rates are 
based. This is shown by the testimony 
taken at the hearing referred to in the 
order. 

I will have some suggestions to make 
to the next legislature on our rating act, 
but will talk to my successor before sub- 
mitting anything concrete. I do not want 
to take any action which would em- 
barrass him, but will gladly cooperate with 
him, to the end that insurers in Missouri 
may not be taken advantage of by the 
companies. 


Revives Talk of Retaliation 

New York, Nov. 138—(Special)—The 
action by Superintendent Blake of Mis- 
souri on the rating situation revives talk 
in this city about the address of Com- 
missioner Palmer of Michigan before the 
Kentucky local agents in May when he 
said that high-premium paying states 
like New York, Pennsylvania, Illinois, 
Massachusetts, Ohio and Michigan were 
seriously considering making laws to 
prohibit companies doin business in 
their states who also do business in 
states where rates are made by the state. 
He characterized it as a discrimination 
against the policyholders. Underwriters 
here say there would be no hesitation on 
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the part of the companies if they are 
compelled by law to choose between the 
states mentioned and any state-rate state 
in the country. The result would be dis- 
astrous to the state-rate states, as they 
would be left practically without insur- 
ance. In Massachusetts, Mr. Palmer 
stated in his address, a bill to this ef- 
fect will be introduced at the coming 
session of the legislature. 





News About Companies 





(CONTINUED FROM PAGE 3) 

in the automobile business. These three 
gentlemen have organized the State Sales 
Corporation, with a capital stock of $5,000, 
and a charter obtained under the general 
incorporation act from Secretary of State 
Doyle. Each company is capitalized at 
$1,000,000, divided into shares of $10 each, 
and the stock will be offered at $20 per 
share, of which $10 will be capital and 
the other $10 surplus. 

This seems to be a Springfield venture, 
and the object of the same parties organ- 
izing two companies is to take care of the 
reinsurance business of either concern. 
Under the Illinois act a fire company must 
have all its capital stock named in its 
charter, paid in as a condition precedent 
to commencing to write business, conse- 
quently these concerns, if they reach the 
final stage, will be strong corporations, 
such as are needed to make a success of 
the fire insurance business today. It is 
understood that prominent business men 
in Springfield and central Illinois are be- 
ing enlisted to act as directors for these 
corporations. 5 ie ae 


FORMING A $1,000,000 MERGER 





W. B. Bierce to be Secretary—Western 
Union and North Coast in 
Big Consolidation 


The Western Union Fire has been 
incorporated under the laws of the 
state of Washington with an author- 
ized capital of $1,000,000. The Western 
Union Fire of Canada and the North 
Coast Fire of Seattle will be merged 
to form the nucleus of the new com- 
pany and the organizers expect to have 
the entire capital taken up by other 
mergers before Jan. 1. 

The secretary will be W. B. Bierce, 
now managing director of the Western 
Union of Canada and formerly head 
of the general agency of Bierce & Sage 
of Detroit, Mich. The other officers 
will be: Fresident, J. E. Chilberg, 
president of the Seattle Clearing House 
Association, president of the Alaska- 
Yukon-Pacific exposition and _ vice- 
president Scandinavian-American Bank 
of Seattle; vice-presidents, James W. 
McBurney, president North Coast Fire, 
M. Desbrisay, president Western 
Union Fire of Canada and president 
Gulf of Georgia canneries, and A. A. 
McLean, former attorney-general of 
Canada; treasurer, James F. Land, 
cashier Scandinavian-American Bank 
of Seattle. The organization com- 
mittee of the new company is largely 
composed of Seattle bankers who de- 
sire to have one of the strongest fire 
companies in the business. 

*~ ” ae 


NEW COMPANY ABOUT READY 


Columbian National Fire of Detroit 
is Backed By Prominent 
Catholics of the Country 








_It is understood the Columbian Na- 
tional Fire, which will be owned and 
controlled by representative Catholics 
of the United States, with offices at 
Detroit, will be licensed within a few 
days. The amount of the capital and 
surplus will be $1,000,000 and the or- 
ganizers of the company have at- 
tempted to place the stock among 
Prominent Catholics as widely as pos- 
sible, thus laying the foundation for 
a high gtade preferred business. 
J. B. Shifflett, who has had charge 
of the stock sales, is considered one 
of the best inside or office men at 
this kind of work in the country. He 
has kept the Promotion work in the 
ands of the best class of men ayail- 
able and it is understood that the com- 
missions on stock sales have been very 
moderate. Hon. John G. Ewing, chair- 
man of the organization committee, is 
one of the best known members of 
the legal profession and very promi- 
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nent in Catholic circles. He is a na- 
tive of Ohio and is now in the prime 
of life, being 52 years old. For years 
he was dean of the department of 
political economy of Notre Dame Uni- 
versity and has taken a conspicuous 
part and holds membership in the 
American Academy of Political Sci- 
ence, American Historical Association 
and the American Bar Association. It 
is understood that a great many mem- 
bers of the Knights of Columbus, the 
big Catholic organization, have taken 
stock in this company. 

- mn - 


Sovereign FPire—Action has been begun 
in the New York Supreme Court to com- 
pel the New York Trust Company to re- 
lease a trustee fund of $200,000 held to 
secure the United States policyholders 
and other creditors of the Sovereign Fire 
of Toronto against loss. The Sovereign 
has had an unfortunate loss experience in 
this country and it is said, is impaired as 
to its deposit capital in this country. 

It has made a contract of reinsurance 
with the Globe & Rutgers Fire, but to 
turn over to the reinsuring company the 
reserves on the business, less discount 
allowed the Sovereign as commission, it 
p be necessary to obtain the trustee 
und. 

The wording of the trustee deed is such 
that the trust company will not turn over 
the money without judicial sanction. 

. *. * 

Fidelity Fire, Des Moines—The com- 
pany has sold its building at the north- 
west corner of East Sixth and Walnut 
streets, and is now located in rooms 
No. 701-4, Iowa Loan & Trust building, 
on West Fifth street. 

+ a = 

National General of London—It an- 
nounces that its risks have been greatly 
curtailed and management thoroughly re- 
organized. Sub-Manager James Ewing 
now signs as acting manager. 

* . * 

Anglo-Scottish General Commercial— 
The directors of the Century of Edin- 
burgh have entered into a provisional 
agreement to take over the control of 
the Anglo-Scottish General Commercial 
of London. The Anglo-Scottish was or- 
ganized in 1909 with an authorized capi- 
tal of £500,000, of which £177,068 was 
subscribed and £33,200 paid up. Its shares 
are £1 par with 3s 9d paid up. Arthur O. 
Davies is its manager and secretary, and 
it has been operating as a non-tariff office 
writing fire, accident, liability, burglary, 
plate glass, motor and fidelity risks. 


= s * 

Parmers & Merchants, Neb.—Charles T. 
Knapp, receiver of the Farmers & Mer- 
chants fire of Lincoln, Neb., has asked the 
court to stop his salary of $250 per 
month, because his duties will require but 
a small part of his time hereafter. He 
was appointed one year and eight months 
ago; has passed on 10,000 claims aggre- 
gating nearly $400,000, and has paid 25 
percent on those approved. There remain 
some disputed claims and small affairs for 
final settlement. a th 


New Jersey Fire—A meeting of stock- 
holders will be held Dec. 11 and it is ex- 
pected that at this time the increase in 
capital to $900,000 will be approved, all 
money having been already subscribed. 
The management hopes to make the cap- 
ital an even million by the first of the 
new year. The New York office of the 
company is to be discontinued and W. G. 
Whilden of Whilden & Hancock, general 
managers, is moving to Newark, the home 
of the company. a . 


Bankers & Merchants Fire, Minneapolis 
—This company, which has been in course 
of organization for about a year, expects 
to be ready for business about Jan. 1, 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 


according to an announcement just made. 
The company has officers as follows: 
President, C. A. Christenson, of the Min- 
nesota & Western Grain Company; vice- 
president, R. M. Worley; secretary, H. W. 
Alexander. 





Explosion Clause Dispute 

It is reported that following a visit 
from a committee of field men Super- 
intendent Moore of Ohio has approved 
the natural gas explosion clause, used 
by some companies, that covers dam- 
age from explosion where caused by 
fire whether fire ensues or not. Some 
insurance men hold that such a clause 
is invalid when attached to a standard 
fire policy as the form specifically ex- 
cludes such coverage and unlike some 
exclusions is not subject to waiver by 
endorsement. This phase of the matter 
has been put up to Mr. Moore and thus 





far he has not ruled on the point. He 
holds, however, that where a company 
by its charter is allowed to write ex- 
plosion insurance it may attach explo- 
sion clauses to its policies by reason 
of the amended Ohio statute. Not all 
fire companies have charters permitting 
this class of business, however. 





GETS DELAWARE UNDERWRITERS 

Bertheau, Selbach & Bertheau of San 
Francisco have been given a general 
agency of the Delaware Underwriters, 
guaranteed by the Westchester, for Colo- 
rade, New Mexico, Wyoming, Utah, Idaho, 
~~ gees Arizona, Nevada and Califor- 
nia. 





HZ. W. Murray—Harvey W. Murray, of 
Chicago, western general agent of the 
Aachen & Munich Fire, who was oper- 
ated on last week for appendicitis, is re- 
ported as recovering very satisfactorily. 





Competition or Cooperation? 


By H. L. Ekern, Insurance Commissioner, Wisconsin ; 
Cooperation by fire insurance agencies is today prohibited by anticompact 


and antitrust laws. 


It is absolutely essential to economy and efficiency. 


It is 


unobjectionable if public, open to equal participation, and if acts against the 


public interest are prohibited. 


Fire insurance premiums are a tax which should be distributed without 


discrimination in the rates. 


Blanks and practices should be uniform. 

The ends sought are soundness, equity, efficiency and economy. 

Any plan must encourage reduction of fire losses. 

These purposes can best be accomplished by cooperation. 

Fire prevention must be advanced through improved construction and 


inspections. 


Both require an active interest on the part of the owner. ; 
Inspection is a service to the property owner, but frequently misunder- 


stood and sometimes opposed. 


A policy agreement to inspect periodically would: 
(a) Convince owner that his premiums pay for inspection. 
(b) Make owners insist on the inspection. 
(c) Make inspection more thorough. 
(d) Make recommendations more important to owner. 
(e) Change owners’ attitude from hostility to cooperation. 
(f) Direct attention to fire prevention. 


(g) Promptly reduce fire loss. 


The plan would succeed existing rating methods without disturbance. 
It allows the companies fullest freedom. 
The plan is capable of continued development. 
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Our authorized Capital is $1,000,000.00. We have a multiple charter, which is 
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ilding and are making great progress. We need a few more stock salesmen, and 
applications for agencies are being considered, as we will qualify in a short while. 
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COMMUNITY OF INTEREST 

Tue Standard of Boston expresses 
so concisely and lucidly what we have 
often had in mind that we are pleased 
to give approval of its comment re- 
garding the underlying mutuality of in- 
terest that runs through the various 
classes of indemnifying companies. It 
says: 


One of the noteworthy features of the 
present stage in the evolution of the in- 
surance business is the steadily growing 
recognition by the men engaged in its 
various branches of the extent of their 
common interests. A few years ago the 
fire underwriter, the life underwriter and 
the casualty underwriter might have been 
engaged in utterly dissimilar lines of 
business for all the attention that any 
gave to the interests of the others. Even 
at the present time the majority of the 
rank and fle in the life insurance busi- 
ness pay littie attention to developments 
in the other branches. 

The local fire insurance agent is giv- 
ing considerable attention to the problems 
of workmen’s compensation insurance in 
particular and, to a less extent, those 
of the other branches of the casualty 
business, while it looks as though cas- 
ualty men will soon be taking a live in- 
terest in the problems of schedule rating, 
the application of which in a modified 
form to substandard life business is not 
more improbable than its application to 
the casualty business appeared a few 
months since. Underlying this welding 
together of the various branches of the 
business is the steady endeavor of man- 
aging underwriters to render the public 
the most efficient service possible, an 
endeavor which the menace of state in- 
surance will cause to be pursued with 
still greater determination. 

as the fundamental principles of 
insurance are very much the same in all 
its branches, underwriters in any one 
branch cannot but learn from observa- 
tion of the manner in which those prin- 
ciples are being given practical applica- 
tion in the others, always with the view 
of rendering the most efficient service. 
In this connection, it is interesting to 
note that this vital question of service 
is to be the chief subject for discussion 
at the forthcoming meeting of the As- 
sociation of Life Insurance Presidents. 





EXPRESSION OF CONFIDENCE 

There is an apparent optimistic tone 
in the resolutions adopted by the Cin- 
CINNATI Lire UNDERWRITERS ASSOCIATION, 
in which the position is taken that 
prosperity cannot be side-tracked, or 
will not be, by any change in the Na- 
tional administration. The resolutions 
express confidence in the patriotism 
and motives of President Elect Woop- 
row Witson and his party, and it is 
further declared that insurance men 
should do their part in disabusing the 
public mind of fear of reverse business 
conditions, due to the Democratic ad- 
ministration coming into power, The 
resolutions urged life underwriters as- 
sociations, as well as trade and com- 
mercial bodies, to take some action in 
restoring public confidence, and urg- 
ing men to cease expressing fear as to 





business reversions and panics due to 
a change in the National president. 

This is sensible talk, as every one 
feels that the country is on the eve 
of great prosperity, and that during 
these days there is no great fundamen- 
tal difference between the political par- 
ties. The adherents of these different 
political parties are all loyal and pa- 
triotic Americans who believe in their 
country before everything else. The 
country now needs some strong op- 
timistic talk and confidence in our insti- 
tutions which will no doubt be prop- 
erly safeguarded by the new admin- 
istration. 


A MOVING SLOGAN | 


At the recent meeting of the Insur- 
ANCE BroKERAGE AssocIATION of Chicago, 
Vice-President Tuomas J. Byrne in his 
talk dwelt at some length on the injury 
incompetent and uninformed brokers 
are doing the business. He referred to 
the fact that much of the friction and 
misunderstanding with assured and 
many lawsuits over disputed claims 
can be traced to the ignorance of the 
broker who handled the insurance. 

In Chicago, most unfortunately for 
those brokers who are permanently in 
the business, who are well qualified to 
act as insurance experts, the man who 
is a leech or a mere commission puller, 
receives just as much compensation. 
This is discouraging to the broker who 
renders full service and gives value re- 
ceived. 

In closing his admirable talk, Mr. 
Byrne summed up in a comprehensive 
and happy phrase, a slogan for the In- 
SURANCE BroKERAGE AssociATION, which 
should be shouted from the housetops 
until the incompetents and ignorant 
are driven from the temple. 

It is “The Insurance Business for In- 
surance Men.” And this leads us to 
add that the InsuRANcE BrokerAcE As- 
sociaTION of Chicago is doing a good 
work. Its members are service-men. 
They are conscientious and are keeping 
pace with the procession. They are in- 
forming themselves so that they can 
offer to the assured the best possible 
advice. It is an organization that de- 
serves the hearty encouragement of 
agents and companies. 








Tue Country Gentleman, the farm 
journal of the Curtis Publishing Com- 
pany, is now carrying a series of 
articles on fire waste, prevention and 
protection. The first article rehearses 
many of the points that Franxuin H. 
WentwortH and other speakers have 
been dwelling on and doesn’t over- 
look that old favorite—that street of 
ashes extending from New York to 
Chicago on each quarter mile of 
which is a ruined building where lies 
a dead or maimed human being. One 
subhead in the article says, “We Live 
in the Wooden Age.” Every insurance 


man says ditto to that, and is almost 
willing to stand for the introduction 


of the word, “Headed,” into that 
sentence, right between “Wooden” 
and “Age.” 





Ir defunct statesmen left estates, 
what a fine lot of probate business 
there would be for surety companies in 
the next two months. 





WELL, what a lot of Republicans are 
going into the insurance business! 





Personal Side of the 
Insurance ess 





Governor-Elect Ralston of Indiana is 
primarily a lawyer but also an insur- 
ance man. He is general counsel and 
a director of the Lexington Life of 
Lebanon, Ind., which was organized 
among prominent Lebanon people 
about a year ago by C. F. Neal, former 
head of the insurance department of 
the Knights of Pythias. The company 
will close its first year with about half 
a million in force, all secured in and 
around Lebanon. The organization 
work is being done slowly and thor- 
oughly. Thus far the company has 
planted twenty counties and does not 
expect to go outside of Indiana until 
the state is producing in every quarter. 


Miss Augusta McDonald, rennanes 
daughter of Manager J. J. Donald 
of the Connecticut Fire in the west, 
was married this week at the Virginia 
hotel in Chicago, where her parents 
reside, to Judge Charles N. Goodwin 
of the municipal bench. 


R. C. Clark of Chicago, western spe- 
cial of the Rhode Island Fire and 
other Starkweather & Shepley com- 
panies, has not only accepted a new 
business connection in that he will soon 
become executive special of the York- 
shire in the west, but he has also as- 
sumed new domestic responsibilities. 
Mr. Clark was recently married to 
Miss Nellie Jones « of Anderson, Ind. 


The death of George De F. Dominick 
of Cincinnati, one of the chief exam- 
iners in the western department of the 
Phoenix of Hartford, last week re- 
moved one of the genial and courteous 
employes of the company and a gentle- 
man of the old school. Mr. Dominick 
had been with the Phoenix for about 
35 years and was closely associated 
with the management. For a time he 
acted as state agent in North Dakota, 
but the greater period of his service 
was in the western department office. 
He belonged to one of Cincinnati’s 
older families. The late General H. M 
Magill was buried from Mr. Dominick’s 
residence in Avondale. Mr. Dominick 
also controlled considerable personal 
business in Cincinnati and this will 
probably be carried on by his widow. 


John H. Morehead, the next gover- 
nor of Nebraska, is more familiar than 
the average governor with the insur- 
ance business. Though he is princi- 
pally a banker, being vice-president oi 
the First National Bank of Falls City, 
he is also a member of the insurance 
firm of Morehead & Weaver. He was 
elected state senator as a democrat two 
years ago in an overwhelmingly re- 
publican district; was elected president 
of the senate; became lieutenant-gover- 
nor later by death of the regularly 
elected lieutenant governor, and was 


last week elected governor by 10,000 


majority. 


Benjamin R. Stillman, secretary of 
the National Fire of Hartford, died the 
other day at his home. He was 60 years 
of age. In 1891 he was made assist- 
ant secretary of the company and be- 
came secretary in 1900. For some 
years he was general agent of the 
Springfield at the home office. He was 
prominent in the New England In- 
surance Exchange in his day, and 
served as president. 


J. L. Whitlock, western manager of 
the Glens Falls, is recovering from his 
recent attack of illness, and this week 
was able to take a short ride. Mr. 
Whitlock has seldom lost a day from 
his office, but will now have to take 
life a little more easy. 


F. M. Watkins of Indiana apie. 
special agent of the National-Ben 
ranklin Fire in Illinois and Indiana, 
died the other day at South Haven, 
Mich, He was 50 years of age and 





= been in the field 30 years. His 

W. Watkins, is now in charge 
rg the field. The latter graduated 
from the .western department offices 
his last position being with the 
Niagara. 

The general impression among insur- 
ance men is that Superintendent F. W. 
Potter of the Illinois insurance de- 
partment would have retired from the 
service of the state even had Governor 
Deneen been reelected. It is known 
that Mr. Potter had two or three at- 
tractive offers during the last year or 
so but at the request of Governor 
Deneen he remained in office. Mr. 
Potter’s term expires May 1 next. It 
is thought he will become connected 
in some important capacity with a life 
company as his leanings are in that 
direction. He was a field man for the 
Mutual Benefit Life before he became 
head of the Illinois s department. 


Harry G. Austin, president of the 
Old Colony Life of Chicago, is being 
prominently mentioned as the next in- 
surance superintendent of Illinois under 
the next governor, Edward F. Dunne. 
Insurance men almost to a man would 
be pleased to see an officer of Mr. 
Austin’s experience and ability in the 
prominent post. He is one of the best 
informed life underwriters in the west, 
is a man of energy, fairness and pur- 
pose. Mr. Austin is a Kentuckian, and 
has been in life insurance work almost 
all his life. For a long time he was 
connected with the old Provident Sav- 
ings Life. As a company executive he 
has accomplished much. The_ public 
and the insurance people would get a 
square deal with Mr. Austin as insur- 
ance superintendent. 

Joseph J. Thompson, a lawyer in the 
Gas building, Chicago, who had charge 
of the Insurance Green Bag, is a candi- 
date for the position. 

Mr. Thompson has an _ extended 
acquaintance among insurance men and 
especially in fraternal circles. He is 
editor-in-chief of the Western Review 
of Chicago, the monthly fraternal pa- 
per. Mr. Thompson has given con- 
siderable time to insurance law and is 
well informed. He is a personal friend 
of Governor-elect Dunne and has 
rendered him valuable assistance in his 
campaigns. 

M. J. NMaghten, president of the Chicago 
Board of Fire Underwriters, who is a 
friend of Governor-elect Dunne, has been 
spoken of for the insurance commissioner- 
ship. Mr. Naghten, however, states he 
would not accept the place under any 
condition. 

The Detroit Conference now has be- 
fore it an invitation to hold its next 
meeting in the county jail at Fort 
Wayne, Ind. The organization had 
been promised this proffer of hospital- 
ity provided A. C. Gladieux, secretary 

? the Wayne Health & Accident, was 
elected sheriff. He went in by a 5,000 
plurality at the recent election and it 
is assumed, of course, that he will 
make good on his bluff, as he has a 
habit of making good. He has thus far 
made good both in politics and in the 
industrial accident business. Both he 
and President Ryan are active poli- 
ticians but Mr. Gladieux’ present politi- 
cal activity is principally dodging of- 
fice seekers. He made no preelection 
promises and hope still exists in 
breasts of all the office seekers. In- 
cidentally he isn’t neglecting his in- 
surance business and it is a big one in 
and around the home city. In Fort 
Wayne the company has 2,000 policy- 
holders. Besides being a strong arm 
of the law and an insurance executive 
who is both prominent in the Detroit 
Conference and National Mutual Union, 
he is also a farmer by proxy. He lives 
on a big farm and owns another but 
rents both out. 





Ez. J. Calley—E. J. Calley, who for- 
merly traveled out of Chicago for the 
London Assurance, has returned to the 
city after spending the summer in his 
camp in the northwest woods. Mr. Calley 
is thinking of going to California for 
the summer, where he has some property. 
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LIFE INSURANCE SECTION 








STAPP WITH GEM CITY 


IS CHOSEN GENERAL MANAGER 





Travelers Branch Office Manager At 
Dayton, O., Takes Charge of 
Local Life Company 





H. R. Stapp, manager of the branch 
office of the Travelers at Dayton, Ohio, 
has been elected general manager of 
the Gem City Life of that city. Mr. 
Stapp is in every particular a high 
grade man and had the endorsement of 
Insurance Superintendent E. H. Moore 
of Ohio for the place. 

Mr. Stapp got into the business 
through the fraternal gateway, he _be- 
ing clerk in the grand council offices 
of the Royal Arcanum in Chicago in 
1902. He left that post to become as- 
sistant cashier in the Stock Exchange 
building agency of the New York Life 
in Chicago. He was then sent to Lon- 
don, Eng., to install the company’s 
accounting and cashier system in the 
metropolitan branch offices there. 

Goes with the Travelers 

He remained in London after this 
work was completed acting as agency 
instructor. On his return to this coun- 
try, the New York Life had him slated 
to go to Portland, Ore., but he re- 
ceived an offer from the Travelers 
which he has accepted. He has been 
engaged in various capacities with the 
Travelers. He was special agent in 
Indiana in the life and accident depart- 
ment, and later manager of the liability 
department for that state for three 
years. Since March, 1911, he has been 
manager of the Dayton branch office 
with jurisdiction over southwestern 
Ohio, except Hamilton county which 
contains Cincinnati, handling all of the 
departments, life, accident and liability, 
and the Travelers Indemnity that being 
the only office which the Travelers has 
in the country with all its departments 
consolidated under one head. 

Success of the Dayton Office 

During the last three months of 1911 
the Dayton office won first place in its 
division in the contest for new accident 
business and the district made the larg- 
est percentage of gain as to life in- 
surance of any office in the country. 

Mr. Stapp is leaving the Travelers with 
the expressed good will and regret of 
all of its officers, and only because he 
feels that with the splendid financial 
condition of the Gem City Life and per- 
sonnel of its officers there is an oppor- 
— = building up = institution wit 

e can 

identined expect to be permanently 

S of Nov. 1, the Gem City Life shows 
$100,000 capital, $177,909 ennete and $77,- 
909 net surplus. The company has been 
thoroughly expurgated of its old manage- 
ment. Mr. Stapp has the confidence of 
the directors and stockholders, all of 
whom have promised to lend their co- 
operation in building up the business. 
Mr. Stapp plans to build up the business 
near home at first, working in Dayton 
and vicinity. The company writes non- 
Peat pating life insurance, accident and 
health. It is licensed in Ohio, Michi 
and Indiana, but it will grow gratuaity, 
working out in concentric circles from 
Dayton as it feels strong enough to exert 
an influence. 

New Officers and Directors 

A new board of directors was elected 
Aug. 22, and a few days later officers 
were elected. A. J. Conover was chosen 
President; Dr. G. T. Brown, first vice- 
President; R. P. Burkhardt, Jr., second 
vice-president and Gustav Becker, Jr., 
Secretary and treasurer. 

P r. Conover is president of the Day- 
on Savings & Trust Company, vice- 
President of the Dayton National Bank 
one Secretary of the Gem City Stove 
ene, all of Dayton, Ohio. He is 
pane te - as one of the leading business 
Sante nancial men in his section of the 
Dr. G. T. Brown is a prominent 

physi- 
py Dayton, and the largest indi- 

x Stockholder in the company. 

Burkhardt, Jr., is vice-president 





and general manager of the Stomps- 
Burkhardt Company, chair manufacturers 
of Dayton, one of the leading manufac- 
turing institutions in that section of the 
country. 

Gustav Becker is connected with the 
Mutual Home & Savings Association, 
where his business for years has been 
supervising and approving real estate 
loans. The Mutual Home & Savings As- 
sociation is the largest building and loan 
association in the United States. 

Other Prominent Directors 

The other directors are John E. Viot, 
president of the Mutual Home & Savings 
Association; L. H. Vinson, treasurer of 
the Irvin Jewell & Vinson Company, one 
of the largest paint manufacturies in that 
section of the country; Dr. J. H. Pum- 
phrey, of Salem, Ohio; Dr. J. A. Burnett, 
of Hamilton, Ohio; Dr. I. H. Hawes, of 
Arcanum, Ohio; Elgar Weaver, of Brook- 
ville, Ohio; Judge C. S. Younger, of Ce- 
lina, Ohio; John M. Nutt of Spring Val- 
ley, Ohio; J. L. Longfellow, of Bellefon- 
taine, Ohio; E. S. Conklin, of Lebanon, 
Ohio, and G. W. Whitmer, of Pleasant 
Hill, Ohio, all honorable, successful busi- 
ness men of prominence in their respec- 
tive communities. 





BIG PHILADELPHIA MEETING | 





President Sills and Secretary Sibley of 
the National Life Underwriters’ 
Association Were Present 





Philadelphia, Pa., Nov. 12—(Special) 
—Vice-President George T. Wilson of 
the Equitable; President Neil D. Sills 
and Secretary Bolling Sibley, of the 
National Association of Life Under- 
writers; General Agent E. H. Plum- 
mer, of the Berkshire; W. M. Horner, 
of Minneapolis, and C. V. Dykeman, of 
New York, were the stars in the ora- 
tory at the twenty-fifth anniversary 
dinner of the Philadelphia Association 
of Life Underwriters Monday night. 
More than 300 members and guests 
were at the tables, and the assemblage 
was the largest and most enthusiastic 
in the history of the association. 

Ten of the founders were at the din- 
ner, four of whom were organizers of 
the National association at Boston in 
1888, they being Layton Register, Ever- 
ett H. Plummer, Henry C. Lippincott 
and Joseph Ashbrook, all but the last, 
being former presidents of the Phila- 
delphia association. The spontaneous 
tribute was paid to them of a rising 
toast and the diners burst into cheers 
when Mr. Lippincott stood up. 


President Sills and Secretary Sibley, of 
the National association made a ringing 
appeal for a big attendance at the 1913 
meeting at Atlantic City, Mr. Sills promis- 
ing that the southern states would send 
a strong and enthusiastic representation. 
Both officers of the National association 
paid a tribute to the Philadelphia associa- 
tion for its prompt and commendable pro- 
ceedure in bringing Abstractor J. F. 
Kight of Indianapolis within the swift 
operation of the Pennsylvania law impos- 
ing a fine and imprisonment for the twist- 
ine of insurance contracts. 

President Sills in his address com- 
menting on the fact that the two billions 
of new insurance was written last year 
and that eighteen billions are now in 
force in the 240 legal reserve companies, 
said that life insurance was on a parity 
with the federal government, representing 
all told twenty-eight million policy hold- 
ers. There are now seventy local associa- 
tions of life underwriters in the United 
States and thirty-five in Canada, number- 
ing an aggregate membership of thous- 
ands. “The insurance man,” said Mr. 
Sills, “has grown with the great business 
here represented, for the strongest men 
in active business life today, in each com- 
munity, are to be found among the gen- 
eral agents, managers and agents of the 
life insurance companies. Let your asso- 
ciation help to make you bigger, your in- 
fluence in your community stronger and 
your business tactics above reproach.” 

Frank D. Buser, president of the Phila- 
delphia association, presided at the din- 
ner. Twenty-five new members were 
added to the rolls before the gathering 
ae gy making the total membership 
now > 





“Some agents take things as they come 


; others 
go after them and get profitable exercise.” 





United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - . - - - McCormick Building 











Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 


The Company that Gives Agents Every Consideration 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 
communications to 





ROBERT D. LAY, Secretary. 
Chicago’s Oldest and Strongest Company . 




















2) Hotel Ip Salle 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotes for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 

RATES; 


ONE PERSON 
Room with detached bath - - - - Se 
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per day 
Room with private bath 


to $6 per day 

TWO PERSONS 
Room with detached bath - - - - $3 to 
Rooms with ‘private bath - - - - $5 to 


Connecting rooms and suites as desired 

All rooms at $5 or more are the same price 
for one or two persons. 

Hotel La Salle gives more for the price 

you pay than any other hotel in Chicago 


per day 
per day 
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CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 





$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912. 


GOOD MEN WANTED. 








THE WESTERN UNDERWRITER. 


November 14, 1912. 























A PENSION TO THE BENEFICIARY IN 


Such a contract as the above provides for old age and saves the government uncounted millions and the nation tremendous waste. 
INVESTIGATE THE UNIQUE CONTRACT—NO OTHER COMPANY SELLS IT. 


THE LAFAYETTE LIFE INSURANCE COMPANY 
LA FAYETTE, INDIANA 


OLD AGE PENSIONS 
Instead of the government taking care of worn-out toilers why not make provisions for our own old age in our producing years? 

Monthly Pension Copyrighted Bond is the right way. Old Age Pensions Maintained by the Government is the wrong way. 

A PENSION TO THE INSURED IF HE LIVES. 

A PENSION TO THE INSURED IF TOTALLY DISABLED BY ACCIDENT. 








EVENT OF DEATH. 


BERTRAM DAY, PRESIDENT 











WANT SAFETY PLAN OUT 
OBJECT OF MODERN WOODMEN 





Report That Big Fraternal Order Will 
Seek Legislation to Issue 
Closed Contract 





The management of the Modern 
Woodmen of America, at Rock Island, 
Ill., is out with a statement to the effect 
that it will ask for legislation at the 
coming session of the Illinois legisla- 
ture to permit it to issue a closed con- 
tract. nder the present law assess- 
ment associations and fraternal ben- 
eficiary societies are required to place 
in their certificates of membership a 
clause to the effect that the premium 
rate may be varied according to the 
mortality experience of the company. 

Wants Safety Clause Removed 

The officials of the Rock Island con- 
cern, in common with the officials of 
some of the other strong fraternal so- 
cieties and assessment associations, de- 
sire to issue contracts of insurance 
without the safety clause, for the rea- 
son that it would enable them to com- 
pete more effectually with legal reserve 
insurance. Of course, it would be un- 
derstood that if the legislature would 
give fraternal orders and assesment 
associations such authority they would 
come under practically the same restric- 
tions, both as to valuation and standard 
requirements, including surrender val- 
ues, as would a legal reserve company. 
In fact, they would then practically be 
legal reserve companies, operating on 
the lodge plan or the mutual plan. 
This is the first time such a proposi- 
tion will have been submitted to any 
Illinois legislature, assuming that the 
Woodmen present such plans for the 
consideration of the General Assembly. 

Wo Referendum Vote This Year 


It seems evident that there will be no 
referendum vote on the question of re- 
pealing the proposed Woodmen rates 
before Jan. 1, 1913, at which time all 
the members who have not changed 
will be placed automatically upon the 
new rate basis, with an ordinary life 
certificate of membership. At the pres- 
ent time the management is. offering 
some seven various plans, including 
ordinary life and term plans, in lieu of 
the present ‘plan, but the automatic 
feature on Jan. 1 is the ordinary life 
plan. 

The action of Judge McKinley of the 
superior court of Cook county in enjoining 
the officials from participating in any ref- 
erendum vote has estopped the referen- 
dum board from proceeding in any way 
with the election, because its authority is 
predicated upon the submission of a plan 
by the head officers of the Woodmen. 

It is the intention of some, if not all, 
of the insurgent members, where they are 
in a majority in their local lodges, to 
tender the local clerk of each camp the 
old rate and pay no attention whatever to 
the new rates required by the manage- 
ment. Such a proceeding on their part 
would further complicate the situation, 
which is now badly tangled owing to the 
decision of a lower court of the state of 


STOCK SALESMEN 
at 
The International Security 


y of America 
Forks, N. D. 





Iowa, which held that the management 
had no authority to increase rates. 
Wait for Shirley’s Decision 

Judge Shirley of the circuit court of 
Sangamon county, Illinois, who was asked 
to issue an injunction restraining the 
management from increasing the rates, 
has not yet handed down an opinion on 
the subject. The trial before Judge Shir- 
ley consumed the greater part of two 
weeks, each side being represented by able 
counsel. Upon the judgment of Judge 
Shirley a great deal depends, as the whole 
matter of the increase in rates would be 
held up in case he gives an adverse deci- 
sion, until his opinion can be reviewed by 
the higher court. The holding of the court 
in Iowa can only affect the members of 
the order in that state, while the holding 
of Judge Shirley would affect the entire 
membership, because of the fact that the 
society is domiciled in Illinois. 





CINCINNATI LIFE MEN MEET 


The Cleveland Life Insurance Company 


has quite the best financial and business backing of any of 
the younger companies organized in recent years. AGENTS 
IN SELECTING A COMPANY should carefully study the 
principles back of the management and the character of the 
men who are responsible for its future. 


Write WILLIAM H. HUNT, President 


THE CLEVELAND LIFE INSURANCE CO. 


Cleveland, Ohio 
Life—Health—Accident Insurance 











Resolution Passed Expressing Con- 
fidence in the Incoming Administra- 
tion of the Democratic Party 





The first called meeting of the Cin- 
cinnati Life Underwriters’ Association 
after the summer months was lively and 
interesting. The delegates to the na- 
tional convention showed a firm faith 
in the belief that the 1914 convention 
would be held in Cincinnati, and the 
association began planning to have a 


The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it grants 

the most complete protection to policyholders through combinations of Life In- 

surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 
For agencies address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


Artuur E. Cuitps, President WitraM C. Jounson, Vice President and General Manager 











big attendance at Atlantic City. A 
committee, with R. Ferguson as 
chairman, was appointed to work up 
spirit for the Atlantic City convention, 
and probably some plan of saving ac- 
counts to take care of the expenses of 
the trip will be started. 

Sam L. Lazaron of the Northwestern 
Mutual made the hit of the meeting 
when, in a stirring speech, he asked the 
association to adopt a resolution ex- 
pressing confidence in the incoming 
administration, and the continued pros- 
perity of these United States. A Demo- 
crat, a Republican and a Bull Moose 
were appointed on the committee to 
draft the resolutions, copies of which 
will be distributed generally. 

The program provided for an account 
of the Memphis meeting by the dele- 
gates. J. M. Johnson told of the hos- 
pitable entertainment of the southern 
city, J. S. Drewry advised the members 
to read all the speeches delivered at 
Memphis, and Willard W. Mack told 
something of the workings of the ex- 
ecutive committee. 








Secretary Sage Laid Up 

John D. Sage, secretary of the Union 
Central Life, has been away from his 
office for a couple of weeks past and 
last week underwent an operation at 
Christ Hospital on the mastoid bone. 
He is now doing nicely and is expected 
back at his office within a few days. 











Opportunity for ambitious young men is of- 
fered by this Company in Managing Agents’ 
contracts involving highest commissions and 
renewals, together with salary contingencies. 
_ @ Two new districts to be opened up in Ohio 
in 1913. We invite correspondence from ex- 
perienced personal writers and organizers 
whose record will bear investigation. No 
others need apply. 

@The record made by our present Agency 


Managers speaks for itself. 
DR. W. O. THOMPSON, President. 





BEAT 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 
THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 









Address, B. F. REINMUND, coLumsus, OHIO 
HARD TO 


An old line stock company desires the services of a SPECIAL TRAVELING AGENT 


on salary and commission to appoint agents on all lines in State of Michigan. 


A home for life to the man who loves success and prosperity. Give references, which 


will be held strictly confidential. 


Address 52-D, care The Western Underwriter. 
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ral Life Assurance Company @& Indiana 


SPECIAL OFFER 
We will issue in groups or to individuals, our FIVE HUNDRED DOLLAR SPECIAL 
NON-PARTICIPATING TERM AND LIMITED PAYMENT LIFE POLICY 
RATES AND VALUES COST OF INSURANCE FOR TWENTY YEARS 
| Age 35 $500.00 Insurance Annual Premium, $7.85 Premiums Paid ee we $157.00 
Premium Ceases at age 67 Value at end of Twenty Years - -_ - 53.50 
GUARANTEED VALUES FOR TWENTY YEARS COST FOR PROTECTION IN TWENTY YEARS 103.50 
Cashor LoanValues Paid-upLifePolicy Extended Insurance NET ANNUALCOST - - - - - - 65.18 
Wie Meaieal Seamination, ugom evidence s¢ you now being in good health, in asses of TWENTY-FIVE OF MORE, 


Liberal Contracts and Territory open to Men of Ability. Write at once for further information. 
ARTHUR H. JONES, President LIBERAL LIFE ASSURANCE COMPANY, Anderson, Indiana 


W. H. HINTON, Secretary 





November 14, 1912. 
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' District Favorable attention is essential to a successful canvass. We 
have the Policy Contracts which Secure Attention and Hold the 
Managers prospect and which will Interest him until you get Action. 

and We want a few District Managers; men can who produce and 


Local Agents, 2tzsnize # local agency force. 
600 Stockholders and thousands of good leads through them 


Our system of handling young men who are desirous of engag- 
Inexpe rienced ing in the Life Insurance business is unexcelled. Write for 
Men. information. 








Conservative Life Insurance 
Company, :: of Indiana 


HEAD OFFICES, - SOUTH BEND 


J. W. FITZ GIBBON, J. G. A. BOYD, Supt. of Agents 
Vice-Pres. & General Manager 618 Hume-Mansur me 
SOUTH BEND, INDIANA INDIANAPOLIS, INDIAN. 


























tunities for the younger generation; and 
to act on any plan approved by the execu- 
tive council of this association whether 
in conjunction with such other bodies or 
an independent movement inaugurated by 
this association. 


Opens Up a Great Field 
This opens up a great field of work 


LEADERS IN PITTSBURGH 
PRESIDENT SILLS A SPEAKER 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Insurance in Force (Paid-for Basis)..... Secccvcccccccococooscosccoecs ccccccocccecs ccc s cccccc see aeeeee 
Assets (market yalue December 81, 1911) .......ccecesccececsscsccceees cceeececceeee st 6013, 966.96 
Contingency Reserve (Including Capital Stock $1,000,000) salbontigracsbeteeeteseesbeesonsee une 











Prominent Men in National Life Un- 
derwriters’ Association Discuss 








the Issues of the Day 





At the dinner given by the Pitts- 
burgh Life Underwriters’ Association 
to the new officers and prominent lead- 
ers of the National association, Presi- 
dent Neil D. Sills gave his first of- 
ficial address. He spoke of the exten- 
sion work in contemplation and gave 
special attention to the proposed ad- 
=e and publicity campaign. He 
said: 


It is the constant reading of energetic 
insurance literature and the coming in 
contact with men like are here tonight 
that knowingly or unknowingly help to 
ao y an insurance man’s business char- 
acter. 

Whistler’s renowned picture, “London 
Bridge,” at first glimpse looks like a daub 
of paint on the canvas, but after you look 
at it for awhile you begin to see the 
strong foundation and pillars; then the 
magnificent structure; then the lights; 
then you can almost see the throng of 
people on their journey across. How 
many people at first could not see much 
in the great association of life under- 
writers. After a while they began to re- 
alize the foundation, the object—to aa- 
vance the best interest of the cause of 
true life insurance—and then they began 
to see the structure through the consti- 
tution and by-laws, and in a little while 
their eyes opened to the lights in the 
teachings of the best way and the right 
practices. 

Patronizing the Great Bridge 

Then they noticed that the best men 
in the business were patronizing this 
great bridge—the Association—and were 
finding it a great help in their insurance 
career. There are still cities and states 
that need this great structure—the asso- 
ciation, because the insurance men in 
these places are trying to make the jour- 
ney of their business life in their own 
little individual boat. They find that the 
pulling against the tide is hard and dis- 
couraging, and that there are so many 
rocks and shoals in their course. We 
want to interest more of the fellows in 
places that already have a structure, and 
we desire through publicity, education 
and cooperation to do even greater 
things. 

Need of Extension Work 

We now have 70 associations with a 
membership of 2,549. There are still 
some cities of over 100,000 and a few 
states that have no association. We will 
this year carry on the great extension 
work by forming new associations in the 
cities and states that are ripe for this 
Progressive step, and will endeavor to 
reach the men in the association centers 
that are not now members. For the man’s 
own good and for the good of the profes- 
sion, every eligible man carrying a rate 
book should be a member of his local 
association. We soliciting 
agents as well as the managers and gen- 
eral agents. We are impressed that a 
few of the associations are not doing 
what they should because of the inactiv- 
ities of some of the stronger members. 
We will this year visit these associa- 
tions and counsel with the members with 
the view of stimulating them to greater 
activity. 


Proposed Educational Work 

A very important forward step was 
taken when the National Association of 
life Underwriters in annual convention at 
Memphis Oct. 17, last, passed the reso- 
lution offered by Warren M. Horner, 
authorizing the president of this associa- 
tion to appoint a committee of five with 
power to confer with like committees of 
any other insurance bodies to devise ways 
means for greater publicity in life 
insurance, for some non tisan cam- 
paign of advertising and conservation, 
and for a concerted movement to inaugur- 
ate a campaign of education through lec- 
tures or addresses and through a more 
general adoption of educational oppor- 





and is one of the most important steps 
taken in years. The strong publicity 
committee is already hard at work. I 
am going to do all within my power to 
help this great movement, and I hope 
that a special committee, to be known 
as the publicity and educational com- 
mittee, will be formed in each local as- 
sociation, to aid and to work under the 
direction of the National committee. 


Eve of Bigger Things 

We have unquestionably reached the 
hour for bigger and broader things and 
every live man is hearing the great al- 
truistic call. The insurance commission- 
ers in their National convention a few 
days ago appointed a committee on insur- 
ance education. The chairman of this 
committee wrote me last week that he 
wanted to cooperate with our national 
body. He is preparing a text book on 
insurance to be adapted particularly to 
beginners and to students of high school 
age. The editor of a large daily paper 
also wrote me last week that he hoped 
the time will come when the benefits of 
insurance will be taught in the schools. 
During the last year some of our local 
associations have been instrumental in 
getting colleges to put in insurance, and 
there are other associations that will 
bring the same to pass during this year. 
Some forty of our leading universities 
are now teaching insurance. These straws 
certainly show which way the wind is 
blowing. 

Work Has Already Begun 

The progressive associations are begin- 
ning to advertise very effectively in their 
leading papers by strong insurance ar- 
ticles and by publishing a list of their 
members. This brings good results and 
we commend it to the other associations. 

“You are just as big as the things you 
do,” remarked Woodrow Wilson, “and as 
small as the things you leave undone.” 
Let your association help to make you 
bigger, your influence upon your com- 
munity stronger, and your business tac- 
tics better. 
The man who wins is the average man, 
Not built on any peculiar plan, 
Not blest with any peculiar luck, 
Just steady and earnest and full of 

pluck. 

New Officers Installed 


The appearance of Mr. Sills at Pitts- 
burgh was on the occasion of the in- 
stallation of the new officers of the Na- 
tional Association of Life Underwriters 
by the Pittsburgh association. This 
is the twelfth time the Pittsburgh or- 
ganization has had the honor of per- 
forming this ceremony. Besides the 
officers, a number of other men promi- 
nent in the business, were present and 
four of the members of the newly cre- 
ated committee on publicity and educa- 
tion of the national body. The com- 
mittee met during the day and formu- 


lated a report to the association. A 


plan has been outlined and the com- 
panies will be called upon to lend their 
support, cutting down on their expendi- 
tures for the printing of “literature 
and other ineffective means of adver- 
tising to relieve them of any financial 
burden which the campaign might 
otherwise impose. The report follows: 
Committee Cooperating 

“Your committee recommends a com- 
prehensive, nonpartisan advertising cam- 
paign of education and conservation. 
That the financial and moral cooperation 
of the life insurance companies be se- 
cured. That the companies can assist 
financially in this nonpartisan campaign 
of advertising and add a monumental 
service to the public and the business of 
life insurance without extra expense by 
curtailing some of, their present inef- 
fective advertising and the issue of un- 
necessary printed matter. 

“The committee declares in favor of a 
concerted movement for establishing ed- 





The new endowment policy of the Provident may be converted at maturity into a 
joint monthly income as long as either insured or beneficiary shall live. 


J. Thomas Moore, Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 








THE 


NATIONAL 


PROGRESSIVE 
LIFE 


INSURANCE COMPANY 
ODD FELLOWS TEMPLE 


CINCINNATI, O. 





Has a New and Complete 
“Kit of Tools” for YOU. 


Writes Ordinary and Industrial 


Containing every Up-to-date feature. 
JOHN J. RADEL. JOHN F. RUEHLMANN. 
President Secretary 








The Conservative Life Insurance Company 


Otto Schenk, President 


Wheeling, West Va. 
Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 


you. Ask for details. 





THE WABASH LIFE 


A. L. WARD. Pres. 


DANVILLE, ILL. 


Some of the “Richest” territory in the 


West now opened for contract. 


@ Let us 


have your selection as soon. as possible. 


Address, 


N. H. MACQUEEN, Vice-President and Director of Agencies 


A strong Company, writing the policies agents like to sell. 











Old Colony Life Insurance Co. 
of Chicago, Illinois 


As sound in principles and as honorable in its 
dealings with Agents and Policy Holders as 
were the Colonists who founded this revublic. 


@For choice direct General Agency contracts 
in Illinois, Wisconsin and Michigan, write the 
Company, Old Colony Building, Chicago, III. 








S. W. INNS, Secy. 
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ucational facilities in life insurance in 
the universities, colleges and public 
schools and declares in favor of more 
eneral tye of and judicious advertis- 
ng on the part of the insurance frater- 
nity throughout the country. 

“The comrmittee has made definite 
plans to promote the campaign of non- 
partisan advertising and the establishing 
of life insurance educational facilities 
and for cooperation with similar commit- 
tees from local associations and other in- 
surance bodies.” 

Prominent Men Present 

All of the national officers, four of the 
five members of the publicity committee 
and a number of other prominent men 
were present. They were President Neil 
D. Sills of Richmond, Va.; Vice-Presidents 
my wis of Rochester, N. Y., and 
John A. Tory of Toronto, Can.;Secretary 
Bolling Sibley of Memphis; Correspond- 
ing Secretary Everett M. Ensign of New 
York; Chairman of the Executive Com- 
mittee M. W. Mack of Cincinnati; Mem- 
bers of the Executive Council Henry J. 
Powell of Louisville, Ernest J. Clark of 
Baltimore and Charlies Jerome Edwards 
of New York; Members of the Publicity 
Committee Warren M. Horner of Minne- 
apolis, Jules Girardin of Chicago, L. L. 
Hopkins of New York and Edward A. 
Woods of Pittsburgh; John Dolph of 
Washington, D. C., and W. G. Carroll of 
Philadelphia. Many of these spoke. 

Many New Members 

It was one of the most enthusiastic 
meetings ever held by a local associa- 
tion. Twenty-five new members were 
taken in and applications from sixty-two 
others were received. There was a dis- 
play of good fellowship as well as en- 
thusiasm, which revealed to the visitors 
the reason for the success of the Pitts- 
burgh organization. It has been one of 
the leading associations for many years 
both in point of membership and in suc- 
cess. It has done much for the good of 
the business and is said to be entirely re- 
sponsible for the practical elimination of 
rebating in Pittsburgh. 





Discontinues Second Agency 

The Hartford Life has discontinued 
its agency in the First National Bank 
building at Chicago, which was estab- 
lished some years ago. The agency 
has never proved much of a success. 
H. B. Johnston, the Chicago manager, 
in the Hartford building, has been with 
the company a number of years and has 
built up a good business. The other 
agency was intended to increase the 
company’s business in Chicago. Mr. 
Johnston wi!l take over the renewals of 
the second agency and will enlarge his 
quarters. 





Proceeds Against Americans . 
The Oklahoma insurance department 
has started injunction proceedings 
against the Americans, a fraternal or- 
ganization of Springfield, Ill, to pre- 
vent it doing business further in Okla- 
homa because it refuses the department 
permission to make an examination. 
The order has 1,059 members in Okla- 

homa and $422,000 business in force. 





BRUCE WHITNEY’S TALK 
FEW WORDS ‘TO NEW AGENTS 





Mutual Life’s Manager Tells Men at 
Galesburg Meeting Opportunities 
In Life Insurance 





At a meeting and dinner of the 
agents of the Knox County district 
agency of the Mutual Life held the 
other evening in Galesburg, IIl., Dis- 
trict Manager H. W. Peterson pledged 
in the name of his office $200,000, paid 
business for November and December. 

The agents were the guests of Bruce 
Whitney, manager for central Illinois, 
and among those present were: H. W. 
Peterson, district manager, G. N. Lar- 
son, R. J. Bedford, Guy Moon, J. M. 
Russell, E. W. Thoureen, N. S. Nelson, 
G. W. Bushong, O. E. Leasenby, C. F. 
Peterson, J. A. McLaughlin, C. V. Nel- 
son, D. I. German, superintendent of 
Agents; Dr. J. F. Percy and Dr. J. H. 
Bryant. 

Bruce Whitney’s Address 


_ Manager Whitney spoke on the sub- 
ject of the opportunities in life in- 
surance work, as a number of agents 
were new men at life insurance work. 
The following is the substance of his 
remarks: 


If you have just taken up the work of 
life insurance, or if you have only re- 
cently done so I want to have a little talk 
with you. 

In considering the preferred professions 
in life one naturally thinks of the law, 
medicine and banking, not because we do 
not know of hundreds of men in these 
callings who are not making a living, but 
because there is a certain gentility in 
these walks of life, and because our mind 
lingers fondly upon the recollection of a 
few men who have made wonderful suc- 
cesses in these professions. Let us see 
what these successful men have had to 
go through before reaching the position 
we so much envy. 


Lesson from the Doctor 


I have a friend who is a successful 
physician. -He has a lucrative practice, 
and an income of from $7,500 to $10,000 
a year. I asked him to outline his prog- 
ress in life. He had passed through the 
common schools and high school, and at 
19 had entered Yale college. He was 
graduated when he was 23, and spent four 
years more at Ann Arbor, an expense of 
$1,500 or $2,000. At the age of 27 he was 
for eighteen months interne at Bellville 
hospital, receiving his practical education 
in his chosen profession for which he re- 
ceived nothing. 

At the age of 29 he hung out his sign 
for himself and waited for his patients. 
For five years he struggled on, making 
scarcely a living. Finally he established 
himself and became known as a com- 
petent and thoroughly conscientious phy- 
sician. Before reaching this point he had 
spent $4,800 and ten years of time and 
study, and even now, in the height of his 
success, is at the beck and call of his 
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patients, night and day. Can we not draw 
a lesson from this? 
How the Lawyer Fared 

Another case: A prosperous young 
lawyer now aged thirty-five. He too en- 
joyed the ordinary school education that 
most of us have had. At 20 he entered 
Harvard college. At 24 he graduated and 
entered a law office where he slaved from 
early until late, learning the rudiments 
of law. At the age of 29 he was admitted 
to the bar, and also to the firm, his com- 
pensation consisting of one-tenth of the 
net profits of the firm of three members, 
although he himself probably did one-half 
of the entire work. But his partners had 
the reputation. At 35 he is known as a 
successful lawyer, with an income of 
$5,000 or more. 

Both of these men had devoted at least 
ten years of their life learning their pro- 
fession, during which time they had 
scarcely made a living, and at times 
really had to have assistance to live. 
What is the lesson we draw from these 
two cases? 


Early Career of the Banker 


The third case is my banker friend. He 
did not enjoy a college nor even a full 
high school education, but was obliged 
to take up some work when he was only 
18. His widow mother had a friend who 
had influence in a bank, and he entered 
as messenger. His rise was slow, and it 
was not until he was 25 that he was mak- 
ing enough to support himself unaided. 
After that he gradually advanced until 
now he is cashier, with a salary of $4,000 
a year, but he is now 36. It has taken 
him eighteen years to reach his present 
position, and, as he puts it, it has been 
one constant grind of hard work. 

Now let us see where we stand. We 
have taken three successful examples, and 
eliminated the failures. We find that 
each man has devoted, aside from money, 
some ten to eighteen years to master his 
profession, during which time he has been 
a slave to business, working night and 

y, and he has, on many occasions, felt 
utterly hopeless in his efforts to rise 
above the mediocre. Yet in the end it 
has all been worth while, for each has 
achieved success, and can look back with 
at least complaisance on his struggles. 


What Life Insurance Offers 


Now what does your profession—lifé 
insurance—offer you? Nothing if you are 
not willing to work, study and slave as 
every successful man must,—everything, 
if you are willing to do so; if you are 
willing to take your work seriously. I 
think I can best illustrate its oppor- 
tunities by referring to a case that has 
come under my personal observation. 
This man started with our company eigh- 
teen years ago, and still has our contract, 
consequently I can speak with intimate 
and personal knowledge. He is the son 
of Irish parents and inherited that natural 
gift of quick perception and judgment 
of human nature, together with a pleasant 
manner, and a considerable amount of 
harmless, but effective blarney. He was 
a shoemaker in a little country town 
when life insurance first interested him, 
and I imagine had practically nothing. 

Master of His Own Destiny 

He owes his success entirely to his own 
energy and perseverance, and in the fif- 
teen or eighteen years he has built up 
an estate entirely from his life insurance 
earnings, and is today reported to be 
worth from $75,000 to $100,000, owning 
several houses and having a delightful 
home of his own, beside a country home 
on one of the lakes near his residence. 
He has accomplished this entirely unaided 
by financial assistance, other than his 
own earnings, and at the same time has 
raised a family of five or six children. 
He is now about fifty-two years of age 
and consequently was not an extremely 
young man when he began his insurance 
work, but his success has been due en- 
tirely to his own efforts, and in a prac- 
tical manner illustrates what hard work 
and determination will do in this busi- 
ness. Appreciating the value of one’s 
appearance, he is a faultless dresser ‘and 
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today presents the appearance of a suc- 
cessful banker or business man, and 
stands high in the esteem of his fellow 
townsmen. 

Here is a comparison of four lines of 
work, in which I have in each case illus- 
trated a successful man. 


Future Is Worth While 


We do not ask you to spend a fortune 
on an education; nor to farm yourself out 
for years, but we want your earnest, 
serious work, at all times, early and late; 
we want you to feel that the future is 
worth while, and we want you to become 
identified with your profession, and be- 
come known and honored in it, the same 
as your banker, lawyer and physician, 
and for this work, instead of your put- 
ting up your own money, we propose to 
pay you a commission, even while you are 
learning to walk, and to offer you the 
opportunity to build up, during the ten 
or eighteen years our professional friends 
have taken, a larger income than any of 
them. 

That is what your chosen profession 
offers you. That is what your contract 
means to you. But it is worthless to 
you unless you go at it in the same spirit 
that our young doctor and lawyer and 
banker did. WORK, that is the keynote 
to all success. Your field is before you. 
You have all the time from daylight until 
dark, and after dark if necessary. 

Is it not worth your while? You may 
stumble and fall and bark your shins, but 
you must up and at it again. You may 
need advice. You can have the advice of 
men of such experience that they are 
managing the greatest financial institu- 
tion in the world. These men are ready 
to help you as much as they can. Is it 
not worth while? 





The Life Insurance Law Chart for 
1912-13, published by the Spectator Com- 
pany, New York, has just been issued. 
It is a wall chart arranged in tabular 
form showing the requirements of vari- 
ous states. Peculiarities about the laws 
of various states are given in footnotes. 
It sells for $3 


ACTUARIES 
Hi. utters 








CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


ONALD F. CAMPBELL 


NSULTING 
ReruaRy 


856 Peoples Gas Building 
Telephone Randolph 1530 
CHICAGO, ILL. 


-_ J. HAIGHT 


Consulting 
Actuary 
Hume Bldg. 
INDIANAPOLIS 
J H. NITCHIE 
“i 1219 Association Building 
Telephone 19 S. La Salle St. 
Central 739 CHICAGO 
R. NUESKE 
e CONSULTING 
ACTUARY 


1216 Pirst National Bank Buflétag 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 


oe J. PORTER 
CONSULTING 
ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


2433 Glenwood Avenue 
TOLEDO, OHIO 




















ay ow home office actuary. 
Authoritative Advice on arrangements for 
Home Office Efficiency, on the System of 
Accounts, on Insurance Practicein Gen- 
eral and on the more usual duties of the 
Actuary. Address 8M, care The Western Underwriter 























November 14, 1912. 




















THE WESTERN UNDERWRITER. 23 
* Ewery body Isn’t Doing It” 
the Pranklilin Way 
THE FRANKLIN LIFE HAS MADE PROGRESS IN “ TWENTIETH CENTURY” STYLE, STEADILY ADDING, YEAR BY YEAR, TO ITS STRENGTH. 
These five columns tell the Franklin Story since the beginning of the present century: 
ADMITTED ASSETS LEGAL RESERVE JAN. Ist. CAPITAL, SURPLUS AND SPECIAL FUNDS OUTSTANDING INSURANCE 
$ 812,173.75 $ 586,628.00 1900 $164,862,94 $15,706,191.00 
1,010,244.29 778,967.00 1901 207,736.16 18,088 564.00 
1,256,166.47 .961.00 1902 218,001.14 21,549,750.00 
1,550,786.85 1,236,492.00 1903 276,464.44 24,102,794.00 
1,890,136.42 553,452.00 1904 307,223.19 26,387 ,192.00 
2,287,504.72 1,920,235.00 1905 336 182.29 29,523,386.00 
2,811,177.31 2,348,017.00 1906 410,358.53 32,068,660.00 
3,345,335.95 2,797,417.00 1907 477,626.08 33,465 ,050.00 
3,962,797.60 3,282,767 .00 1908 623,631.03 33,574,330.00 
4,610,730.89 3,750,096.00 1909 706,682.24 35,460,107 .00 
§,064,430.36 4,086,157.00 1910 768,074,19 36,853,610,00 
§,430,804.85 4,312,432.00 1911 876,430.02 40,021,110.00 
§,732,085.84 4,583,720.00 1912 903,906.17 42,410,962.00 
OLDEST AND STRONGEST ° : 
ILLINOIS COMPANY The Franklin Life Insurance Company 
SPRINGFIELD. ILLINOIS 


























GET THE TWISTER KING 
HOW KIGHT GETS HIS LEADS 





Letter Produced at Philadelphia Hear- 
ing Shows Alliance With Agents 
—Anti-Twisting Activities 





J. F. Kight, twister par excellence, 
who was arrested in Philadelphia re- 
cently on a warrant sworn out by the 
Pennsylvania department at the in- 
stance of the Philadelphia Association 
of Life Underwriters, has been given 
a hearing and will be tried for viola- 
tion of the antitwisting statute. He is 
now out of jail, having been allowed to 
sign his own bail bond. Evidence pre- 
sented at the hearing by Frank D. 
Buser, president of the Philadelphia 
association, and Frederick H. Gar- 
rigues, statistician of the Penn Mutual 
Life, made an apparently clear case 
against Kight. It shows Kight charges 
a fee of $250 for abstracting policies 
and gets his leads through agents of 
companies that he recommends. A 
letter produced at the hearing is as 
follows: 

How He Gets Prospects 
The J. F. Kight Audit and Abstract Co. 
PEGE, “Sb ececczcissnee » 1912. 
(Southport P. O.) 


Dear Sir: You no doubt are well aware 
of the nature of our work, that life in- 
surance companies and their agents that 
sell so-called dividend contracts have 
been fighting us so hard for the last 
séven years. Our business is to expose 
and show the insured how to have cor- 
rected any unfair contract, no matter by 
Whom or what company written. 

We find little criticism on policies writ- 
ten by the Prudential, Metropolitan and 
Travelers. My object in writing to you 
as general agent of the ordinary depart- 
Ment of your company is this: When we 
criticise any unfair contract we first 
ask the company that wrote it to cor- 
rect it, as suggested in the abstract, and, 
ef course, if they do not sell nonpartici- 
Pating insurance they cannot do so, but 
that is not our fault. So we tell our 
client to purchase nonparticipating in- 
surance from companies named in the 
abstract, at rates given in same, etc. 

das your company has now reduced 
its rate to that of the Travelers, and 
your policies that we recommend are 
up to date and fair in every particular, 
we do not hesitate to tell our client to 
buy all he wants in your company. You 
or your company cannot pay us one cent 
for this recommendation, as our interest 
is wholly with the insured, but desire 
you to follow recommendations given 
in the abstract when the client calls you, 
which he does from our recommendation. 
The only service required by you is to 
give us the names of your most heavily 
insured men in your territory and we 
will do the rest. The client or no one 
else will know from whom we get his 
name. We do not care for names that 
carry less than $25,000. There are Pru- 
dential agents all over this country mak- 
ing good money in this way, and while 
he is doing good for himself, he is also 
doing our client a kindness. We have 
quit recommending the Metropolitan, as 
that cheap policy of theirs is a bluff. 
Pla d turn down more than they write 
- i.” —y well our client something 

. ou have 
will get busy. a clear field if you 

Let me know whether or not you ac- 
cept our proposition, and if so, it will 
not be necessary for you to even sign 


a letter enclosing the names, as I will 
understand who sent it. 
Yours truly, 
J. F. Kight. 
W. E. Case Is Throttled 
While Kight is in trouble in the 
east woes continue to accumulate about 
the head of one of his former satellites, 
Willis E. Case, who was first driven 
from Omaha by the chamber of com- 
merce there and then from Denver 
by the Colorado department. Now he 
is the subject of an attack from the 
California department. A bulletin has 
been sent to all large insurers in that 
state exposing the flaw in the abstract- 
ing scheme as practiced by Case and 
showing his past history. The depart- 
ment has offered to act as adviser to 
any policyholder who might think an 
audit and abstract of his life insurance 
necessary. 





CLAIMS PIONEER WILL STAY 


General Counsel of Kansas City Com- 
pany Says Executive Offices Are 
Not to Change 





C. H. Wamburn, general counsel of 
the Pioneer Life of Kansas City, Mo., 
writes as follows concerning the notice 
that hereafter its executive office would 
be in Cleveland in connection with 
the Universal Life: 


We notice your article in The Western 
Underwriter of date Nov. 7, 1912, with 
reference to some of the affairs of the 
Pioneer Life of Kansas City, Mo. We 
congratulate you upon the general make- 
up of this article. However, you have 
gotten a wrong impression some way, 
with reference to the executive offices 
being removed to the headquarters of the 
Universal Life in Cleveland. This is en- 
tirely wrong and should be corrected as 
is gives the public, and especially the 
Missouri public, the wrong impression. 
Now, please note the following: 

“The Pioneer Life Insurance Company 
of America will retain its executive of- 
fices and its headquarters independent of 
any other company and will remain in 
Kansas City, Mo., its home.” 

Will you please, in your next issue after 
receipt of this letter, make this correc- 
tion and make it in bold type? 

It seems second nature for insurance 
periodicals to get twisted on some things. 
We do not presume but what you may 
have some idea, from what has _ been 
stated to your representative, that this is 
the case, but you have it from authority 
herewith that it is otherwise. We thank 
you for the fine article as written and 
appreciate your valued paper. 





Mantz Sues Amalgamated 

Isadore F. Mantz, the actuary, has 
brought suit for $4,000 against the 
Amalgamated Insurance Corporations 
and L. H. Oberreich for his services 
as intermédiary in negotiating the deal 
whereby the Amalgamated secured con- 
trol of the Shawnee Life and Home 
Life of Oklahoma, and in the effort to 
secure control of the Mid-Continent 
Life of Muskogee. it 1s said the 
minority stockholders of the Home 
Life are much dissatisfied with the 
acts of the Amalgamated since secur- 
ing control and on this account the 
trade may be upset. Mr. Mantz claims 
the Amalgamated has failed to settle 
with him. It is said also that Com- 
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We have the most liberal policy contracts with every ap- 
proved selling feature, including double indemnity if death 
results from an accident, and total disability clause that is 
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OMAHA :: :: NEBRASKA 
ORGANIZED JANUARY 2, 1902 
Assets, October 1, 1912 ° ° ° ° ° ° $919,054.76 
Reserve Fund, October 1, 1912 ° ‘ ° ° ° 746,616.40 
Securities with State Department, October 1,1912 . ‘ ° 416,787.60 


Rate per thousand, age 35 (other ages in proportion) $8.75 
Mortality Cost per each $1,000 Insurance, mean amount, year 1911, $3.10 
Depository Banks appointed, 1517 


The security for payment of future losses in proportion to total losses sustained since 
organization, is in the ratio of $4.50 to $1.00 


Licensed in California, Iowa, Illinois, Kansas, Indiana, Michigan, Montana, 
Nebraska, North Dakota, Oklahoma, Oregon, South Dakota, Idaho, Wash- 
ington, Texas and Wyoming, and preparing to enter Missouri. 
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missioner Ballard of Oklahoma is much 
dissatisfied with the absorption of these 
companies by the Amalgamated, but 
the transaction is not under his juris- 
diction. 





REPORT ON CENTRAL LIFE 


Illinois Company Is Increasing Its 
Capital to $2,000,000 and Will 
Add to Surplus 








The Illinois department has just com- 
pleted an examination of the affairs of 
the Central Life of Ottawa, IIL, cover- 


ing the period from Sept. 30, 1909, to 
Sept. 30, 1912. 

The financial statement shows: 
Admitted asséts ............. 519,493. 
With total liabilities of ihe® ws 

same amount, which include 

paid-up capital stock of..... 
And a net surplus of.......... . 


The authorized capital stock of the 
company is $200,000, and it is under- 
stood all the remainder of the stock 
will be sold before the end of the cur- 
rent year. In fact, most of it has been 
sold, and that the surplus arising from 
its sale will give the company a very 
strong surplus over all liabilities at the 
end of the current year. 

The company has an unusually large 
number of stockholders holding stock 
for small amounts, and it is understood 
that most of the increased capital stock 
has been offered to, and taken by, the 
old stockholders. The company has 
been able to show a small surplus each 
year, and paid a dividend of 5 percent 
during the years 1909, 1910, 1911 and 
1912 to stockholders. 


Recently suitable ground in Ottawa has 
been purchased by the company, and it is 
the intention to erect a home office build- 
ing on the site in the near future, the 
ground floor of which will be occupied by 
the company. 

Of the company’s assets $379,000 is in- 
vested in mortgage loans on improved real 
estate, most of which is in Illinois, which 
nets a good rate of interest. There are 
small loans amounting in the aggregate 
to less than $50,000 in North Dakota, 
South Dakota, Texas, Kansas and Iowa. 

On Sept. 30 the company had in force 
business amounting to $7,840,000, and at 
this time this has been increased to over 
$8,000,000, the figures which the manage- 
ment expected to reach at the end of the 
current year. 

About 80 percent of the business of the 
company is on a participating basis, all 
being annual dividend policies, excepting 
about $23,000 on the deferred dividend 
plan. The remaining 20 percent of the 
business is nonparticipating. The com- 
pany is licensed in Illinois, Iowa and 
South Dakota. 

The progress of this company, which 
Was organized only five years ago, shows 
that it has been possible, with such a con- 
scientious, conservative management as 
the company has, to make a success of a 
life insurance corporation in _ Illinois. 
While some other corporations organized 
about the same time have been reinsured, 
or gone into the hands of a receiver, the 
Ottawa company has made progress each 
year, largely because of the character of 
the business it has written, and strict 
economy in management. 


131,920.00 
480.68 





Western Life Companies 





Report of Their Activities and 
Progress 














Wabash Life, Danville, 1ll.—The success 
of the Wabash Life is going to be cele- 
brated by a big get-to-gether meeting 
Nov. 18, when about fifty of the com- 
pany’s active producers will come to Dan- 
ville to banquet with the officers and di- 
rectors. The Wabash Life started to write 
business June 22d and has already writ- 
ten $750,000. The million mark will surely 
be reached by the first of January. 

To date the company has not suffered. 
a death loss. The company is well man- 
aged, is confining its operations in Illi- 
nois and developing that state thoroughly 
but will shortly enter adjoining states. 


Toledo Travelers Life—Manager Gage 
states the company is progressing finely. 
Money is coming in much more rapidly 
than might have been expected and from 
present indications it is probable that the 
plan of the promoters to start out do- 
ing a regular business the first of the 
year will be fulfilled. No agencies have 
as yet been appointed and the promo- 
tors are going on the theory that it is 
best to make haste slowly feeling that 
a good solid foundation is worth as 
much to a life insurance company as to 
any other structure. | 


Federal Life & Casualty, Nashville, 
Tenn.—The company has a _ subscribed 
capital and surplus of $140,000, and ex- 
pects to qualify for business shortly. The 
offices are on the ground floor of the 
Stahlman building. John T. Landis is 
president, E. M. Kelly and S. S. Lord, 
vice-presidents, and B. B. Coffey, secre- 
tary-treasurer. 

* + * 

Central Life of Iowa—lIt is out to break 
all previous records. The company issued 
over a million of business during October 
and has now passed the eight million 
mark for the year. Ten millions for 1912 
is the goal, which will apparently be 
realized. 

* * * 

American National, St. Louis—Nov. 23 
has been set as the date for the organiza- 
tion meeting of this company. It has 
been promoted among osteopathic phy- 
sicians and will accept their examinations 
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COMMON SENSE 





EYE ON HIM! 


The agent who is making good money, is grow- 
ing in business and in favor with his people 
and the G. N. L. I. Co., has planted himself 
upon the solid rock of success KEEP YOUR 
WATCH HIM GROW! 
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JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 
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of risks. 
+ * . 


People’s Life, Frankfort, Ind.—Politics 
did not affect the October production of 
this company, new business to the amount 
of $200,000 having been secured during 
the month. The company expects to close 
the year with five million in force, show- 
ing a gain of a million and a half for 
1912. Most of the business is in amounts 
of $1,000 and $2,000 with but very few 
policies of $2,500. The company has re- 
fused to enter states other than Indiana 
until it has its home organization thor- 
oughly perfected. 


Aberdeen Company Pushing 
Walter M. Frederick, former secre- 
tary of the Western Mutual Life of 
Council Bluffs, Ia., has been made man- 
ager of the Western Mutual of Aber- 
deen, S. Dak. He will look after the 

building up of the agency force. 
This company was organized in 1905 
and has been managed at low expense, 
all of the directors serving with- 
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Aegis Life Insurance Company 
DENVER, COLO. 
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Wake Up to the 
SELL LIFE INSURANCE for a Company 





Adadress H. l.. SEARS, Gronmcecral Manager 





Western Life Indemnity Company “Gia” 
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out salary. It has now sufficient busi- 
ness to warrant making a more strenu- 
ous campaign and as soon as the home| ® 


Experience is a Good Teacher 

The history of the life insurance business proves that the permanently successful agencies have NOT 
state is planted adjacent territory will been built up on large first year aetions with ies and advances against renewals, 
be entered. The officers and directors ° THEY HAVE BEEN BUILT ON 


are prominent Aberdeen business and Continuous and Non Forfeitable Renewals 


professional men and take h prid 

in the company. ee eee We are anxious to talk with men who already have records for successful work. To such we will give 
an + ee Coe aay ——, that is a .- gg oe we cannot 

itrarily. First look up the record e co . en if you think the New York Insurance Press was right 

WOMEN RISKS INSTRUCTIONS —_ it yaa “The Lincoln Life is in the hands of men who know how,” write (confidentially if you desire) for our proposition. 
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New Rules Governing This Class Are 
Promulgated by the Phoenix 
Mutual Life 


_ The Phoenix Mutual has issued new 
instructions regarding women risks. 
Insurance on women will be considered 
on equal terms with men as to age and 
kind of policy, except that no term 
insurance will be written and no 
amount in excess of $10,000. The 
company says as to class of acceptable 
female risks: 


1. Single women earning or in receipt 
of an income from which the premiums 
are to be paid, naming the estate or 
some dependent relative as beneficiary. 
Right of revocation will be granted if 
desired. 

2. Married women having an income 
either from earnings or from their own 
property from which the premium is to 
be paid, naming children, parents or 
other dependent relatives as beneficiaries. 
Policies will not contain right of revo- 
cation. 

(Keeping house in the home of a hus- 
band or savings from an allowance by 
husband does not come within the mean- 
ing of “earnings.”) 

It is possible that there may be cases 
not included in the above two classes 
which would be acceptable to the com- 
pany, but every case not falling clearly 
within one of such classes should be 
submitted to the home office with full 
description of the conditions surround- 
ing the applicant before an examination 
is made. 

Female risks not accepted by the com- 
pany are: 

8. Married women having children, who 
desire the insurance payable to such 
children, or to their estate, husband or 
other parties, with right of revocation. 

4. Married women having no children, 
desiring insurance which is to be paid 
for by the husband. 

5. In general, any woman who does 
not come under the classification de- 
scribed under Classes 1 and 2. 

6. The right of revocation will not be 
granted in any policy issued on the life 
of a married woman. 

7. Women who have not attained the 
actual age of 15, or who have passed 
their sixty-fifth birthday. 

No term insurance will be written 





on a woman, nor any amount in excess 
of $10,000 on any plan. 

9. Women will not be considered for 
insurance during pregnancy, nor for three 
months succeeding the birth of a child. 

10. Women unable to read or write or 
who have undergone an operation must 
not be examined until the home office 
has been consulted. 

11. The fact that the husband of an 
applicant has insurance or is applying 
for insurance in this company or else- 
where will not in any way influence the 
judgment of the company on the risk. 

12. No joint-life policy will be written 
on the lives of man and wife. 





Goes to Farmers National 

J. M. Ashby, formerly an examiner 
in the Indiana department, has gone 
with the Farmers National Life, now 
being organized in Chicago. He will 
do the actuarial work for the company 
and is now drafting policies and figur- 
ing rates. The company is making good 
progress in placing its stock. 


Changes in Guarantee Fund 

J. W. Hughes has been elected treas- 
urer of the Guarantee Fund Life of 
Omaha. He has heretofore held a re- 
sponsible position with the Omaha Na- 
tional bank. The president of the com- 
pany, Francis McGiverin of Fremont, 
Neb., has resigned the presidency of 
his bank there that he may move to 
Omaha and devote his whole time to 
his financial interests there. 


' A. C. Wegner Wins a Point 

A decision contrary to that of Judge 
Blake was made by Judge Martin at 
Chicago on a point involved in the re- 
bate suits brought by A. C. Wegner. 
Judge Blake dismised a number of 
suits on the ground that the informa- 
tion had not been signed by the states 
attorney. In Judge Martin’s court the 
Des Moines Life made a motion to dis- 
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1st Vice-Pres. and Gen. Mgr. 
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UNIQUE AGENTS’ CONTRACTS 

BRIEF, EXPLICIT, SAFE, LIBERAL, VESTED RENEWALS 

YOU NEVER SAW ONE LIKE IT 

Our plan is a boon to the General Agents 

THE SMALL PRODUCER gets the only square deal ever offered him 

Ohio, Michigan, West Virginia and Kentucky Agents who are alive to op- 
portunities will write for a sample copy 


The Columbus Mutual 


Writes—Life, Health, Accident 





Life Insurance Company 


Entering New States 
after 
Five Years’ 
Successful Operation 
in Ohio 





COLUMBUS, O. 


























miss on the same ground, but the judge 
overruled the motion. A written mo- 
tion signed by States Attorney Way- 
man himself was then offered and a 
time was set for Mr. Wayman to argue 
it personally. He failed to appear, 
however, and the attorneys for the 
company withdrew the motion. 

An appeal has been taken in all the 
cases dismissed by Judge Blake. Mo- 
tions to dismiss a number of cases be- 
fore Judge Fry on the same ground 
are set for argument Nov. 16. 





Change of Beneficiary Decision 


In a case in which the Indiana Na- 
tional Life was a party the Indiana 
appellate court has just rendered a de- 
cision. Insured applied for insurance 
and made false answers in his appli- 
cation. 


The policy and application provided 
the answers were warranted to be true. 
The policy was incontestible after a year. 
The insured had the right to change the 
beneficiary. About the end of the second 
year the company sent notice for the 
second premium and then discovered the 
falsity of the answers. It tendered back 
the first premium with interest and h 
signed a receipt and release. The court 
decides that where a limit of incontesti- 
bility of a policy is fixed, the insurer at 
his own risk must discover the defenses 
before the lapse of time or stand pre- 
pared to pay the policy. Fraud in an 
application which is made a warranty is 
reason for the rescission of a policy be- 
fore it becomes incontestible. Where the 
insured reserves the right to change the 
beneficiary, the beneficiary named has no 
such vested interest in the policy as pre- 
vents the insured and company from re- 
scinding it. After the agreement be- 
tween the insurer and insured rescinding 
the policy, the beneficiary had no rights 
whatever in the policy and the insurance 
company on death of insured more than 
@ year after issuance of policy, could 
set up the canceling of policy. It was 
not necessary to bring suit against the 
beneficiary to foreclose her rights. The 
judgment in the lower court was re- 
versed. 


® 





Carried Heavy Insurance 

Another case where death followed 
quickly the taking or a targe line of 
insurance is reported from Pittsburgh, 
Pa. Cornelius Brierly, a young busi- 
ness man of Homestead, Pa., was killed 
by a train at Claysville, Pa., last week. 
He carried insurance amounting to 
$192,000, ‘all but $2,000 of which was 
taken out a month or two prier to his 
death. Of the new insurance $130,000 
was life and the rest accident. Brierly 
was only 27 years old. 





Colonel A. A. Green Gets the Ax 


Colonel A. A. Green of Houston, 
Tex., general agent of the Manhattan 
Life for the state, and one of the most 
prominent men in the company’s serv- 
ice, has been served with notice of 
cancellation of his contract. Colonel 
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4s INSURANCE COMPANY twa 


This is an old line legal reserve company organized under 
the mapenes Iowa deposit law. It has just gotten outa set 

ern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 
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Illinois Bankers Life Association 


Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, 
1911, over 25 Per Cent. 


q Can use a few good men in Chicago 
648 Insurance Exchange 





Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 





We are ready to receive applications for agencies 





Address, Agency Department 


Odd Fellows Bldg. 


- Indianapolis, Ind. 





LIVE PRODUCERS 


will do well to investigate our 


ECONOMIC POLICY 


a new form now being printed 
GOOD OPENINGS 


Address ARTHUR O. MAIN, General Manager of Agencies 
THE COMMERCIAL LIFE INSURANCE CO. 





Indianapolis, Indiana 
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Green figured conspicuously in the re- 
cent reports concerning the alleged 
change in control of the company, he 
being mentioned as the new president 
under the supposed new owners. 


WYNANT AND LUKE RESIGNED 


Two Leading Officials of the Toledo 
Life Will Retire—Attacks Made 
by W. H. Hunt 


President Wilbur Wynant and Vice- 
President William R. va of the To- 
ledo Life have resigned. Joseph L. Till- 
man, vice-president, has been elected 
acting president until the company can 
be reorganized. Dr. Barber, another 
vice-president, has been placed in tem- 
porary charge of the agency depart- 
ment. 

Attention has been directed to the 
company by the serious charges made 
against the two retiring officials by 
President ‘William H. Hunt of the 
Cleveland Life. He was very virulent 
in his attacks, which were distributed 
broadcast in printed form. This natur- 
ally upset the agency force and busi- 
ness let up. Messrs. Wynant and Luke 
say, however, that they are not leaving 
on account of the broadsides of Presi- 
dent Hunt, but they feel that the best 
interests of the stockholders can be 
served by a new administration. 

Mr. Wynant was the chief organizer 








of the Cleveland Life and Mr. Luke 
later on was its superintendent of 
agents. Mr. Luke was for many years 


general agent of the Equitable in Ten- 
nessee and both men have been suc- 
cessful in the field. 

Wilbur Wynant made the following 
statement to THe WeEsTERN UNDER- 
WRITER: 

The malicious and scurrilous attacks by 

. H. Hunt, president of the Cleveland 
Life made on the officers and the board 
of directors of the Toledo Life and his 
threats of a continuation of these attacks, 
caused serious differences of opinion as to 
methods to be used in meeting and an- 
swering same and divided our board, 
which threatened to disrupt the company 
it continued. 

Mr. Luke and myself, for the best in- 
terests of the stockholders and ourselves, 
have resigned and will devote our time to 
the Underwriters Securities Corporation. 

The Toledo Life is trying to procure a 
strOng local business man as president, 
and will probably procure a high grade 
insurance man to continue the good work 
in the field. I hope a criminal libel law 
will be vassed by the next legislature to 
stop the methods used by W. H. Hunt. 


Mutual Life Loses Suit 


The Mutual Life has lost the suit in 
the Cincinnati common pleas court, 
brought under a partnership policy by 
R. L. Dollings, partner of the late L. 
K. Emerson, agency manager of the 
Ohio National Life, the jury returning 
a verdict for $2,176. The case will be 
appealed, as on it -hinges nearly 
$100,000 of annuity insurance, taken 
out just before Mr. Emerson died, in 
favor of his three children. The com- 
pany’s defense is that the assured did 
not disclose all the diseases he had 
been subjected to in the application, 
——s appendicitis, from which he 
died. 








President Sills Banqueted 
Members of the Life Underwriters’ 
Association of Virginia banqueted 
their fellow member, Neil D. Sills, 
who was recently elected president of 
the National association. The dinner 
was served in the Jefferson hotel at 
Richmond. W. B. Allen, president of 
the local organization, acted as toast- 
master and speakers, other than the 
guest of honor, were Mayor George 
Ainslie, W. P. Dodson of the Norfolk 
association, W. B. Freeman and S. B. 
Love of Richmond. Mr. Sills is gen- 
eral agent at Richmond for the Sun 





Life of Canada, and among those pres- 
ent were a number of Montreal insur- 
ance men, S. K. McKee, Austin 
Brockenbrough, Dr. W. A. Shepherd, 
Dr. George C. Hall, G. W. Diggs and 
James R. Wright. 


Business Booming in Kansas 


Life insurance men agree that there 
never has been a time in the history of 
Kansas when business was so good as 
it is this year. The harvest, they say, 
is ripe, and the only trouble is in find- 
ing really good agents who will go out 
and gather in the grain. 

A bumper crop in Kansas and con- 
sequent prosperity is regarded as one 
of the reasons for the big increase in 
business. A feeling of uncertainty re- 
garding several of the big fraternal or- 
ganizations is said to be another factor, 
and the awakening of multitudes to a 
real need for life insurance completes 
the reasons. 

It is believed likely that the annual 
reports of the companies doing busi- 
ness in Kansas will show an immense 
gain this year over any former year, 
and a much lower percent of lapses. 
Lapses are few and far between, while 
new business is keeping most of the 
general agencies on the jump the 
greater part of the time. At least the 
insurance men say so. 








Want Livest One in West 

The proposed special meeting of the 
Kansas Association of Life Under- 
writers, scheduled for last Monday, 
has been postponed until the time for 
the regular November meeting of the 
association on Nov. 18. 

The meeting promises to be a record 
breaker in point of interest and attend- 
ance. There will be reports to be heard 
from delegates who attended the Na- 
tional convention at Memphis, and a 
report of the special committee ap- 
pointed to investigate charges of re- 
bating and twisting against a Kansas 
general agent is announced ready to 
be presented. 

Plans for an increase in the mem- 
bership of the association also will be 
discussed, it being the hope of some of 
the members to make the association 
the livest in the west. It is announced 
that a general invitation to life insur- 
ance men in good standing to become 
members of the association, will be 
issued. However, the association will 
examine carefully the credentials of 
applicants, and will be careful who are 
admitted to membership. 





Date of Meeting Changed 
Secretary T. W. Blackburn of the 
American Life Convention announces 
that the date of the coming meeting of 
the executive committee has been 
changed from Nov. 30 to Dec. 3. The 
place is the new offices of the Federal 
Life in Chicago. 





White Goes With Aetna 
Frederic E. White, formerly with 
the Columbian National Life as man- 
ager in Chicago, and eastern cities, has 
become connected with the Aetna Life 
general agency at Chicago in charge 
of Manager F. A. Lorenz. 





Two Applications Received 

The Wisconsin department has re- 
ceived over 700 applications for infor- 
mation about the state life fund, and 
in reply is sending literature descrip- 
tive of the new plan. Two applica- 
tions for policies have been received. 
None will be issued until a sufficient 
number have been approved. 


Equitable Men Gather 
Seventy Chicago and Illinois agents 
of the Equitable of New York met in 
Chicago Wednesday to become ac- 
quainted with William E. Taylor, newly 
appointed superintendent of agents for 
the middle west. Second Vice-Presi- 
dent George T. Wilson came on from 
the home office to attend the gathering. 
Luncheon was served at the Congress 








Professional on same plan 

as Travelin a en 

tions. a year. 

R. Sec’y, CENTRAL = write i. 
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eg Arcade Bidg., Dayton, Ohio. 


ing from a trip over his new territory, 
having taken the so-called southern 
route through St. Louis and Denver on 
to San Francisco and returning via the 
northern route. He came to Chicago 
from St. Paul. 





Chicago Life Men to Meet 
The Chicago Life Underwriters As- 
sociation will hold its November dinner 
at the Hamilton Club, the 2ist. The 
speakers will be Rev. Charles Bayard 
Mitchell of St. James M. E. Church on 
“If I were a Life Insurance Agent,” 
and Darby A. Day, manager of the 
Mutual Life. 
President H. C. Castor has appointed 
the following nominating committee to 
recommend officers for the ensuing 
year: 
Fred B. Mason, Aetna Life; F. H. 
Merrill, Mutual Life; Isaac M. Offner, 
Mutual Benefit; George M. Glaser, 
Northwestern Mutual; Silas M. Barr, 
Equitable of New York. 





Dr. McLaughlin to Talk 

It is announced that Dr. Allan J. 
McLaughlin, of Washington, D. C., 
federal government expert on preven- 
tion of typhoid fever, will deliver an 
address at the sixth annual meeting of 
the Association of Life Insurance Presi- 
dents, Dec. 5-6. His subject will be 
“The Effect of Safe Water Supplies on 
the Prevalence of Typhoid Fever.” He 
will give the results of his recent ex- 
haustive investigation of sewage pollu- 
tion of interstate and international wa- 
ters, which has been under way since 
December, 1910. He made a sanitary 
survey of entire Great Lakes urban 
population on the American side from 
Duluth to Ogdensburg, and also of 
lower Missouri river from Sioux City 
to its mouth. 

In 1908 he suppressed a cholera epi- 
demic in fifteen days in Manila which 
reached sixty deaths a day, and in San 
Francisco, in 1910, he established the 
celebrated “Squirrel Free” zone around 
the city so as to prevent the infection 
of the rats of the city by the plague 
infected ground squirrels. 





GOLD SEEKING OPTIONS 

P. D. Gold, Jr., who was president of 
the American Life Convention last year, 
is seeking options on the stock of the Jef- 
ferson Standard Life of Raleigh, N. C., 
from which he recently retired as presi- 
dent and manager. When the company 
was merged with the Security Life & An- 





withdrew in favor of George A. Grimsley 
and the latter is now circularizing stock- 
holders warning them against giving op- 
tions on stock, which he says is very valu- 
able now. 





Secretary Vineberg Resigns 
Harris E. Vineberg, secretary and 
actuary of the American Bankers of 
Chicago, has resigned. Mr. Vineberg 
was formerly actuary of the Security 

Life & Annuity of North Carolina. 


GOOD WORK BEING DONE 

E. R. Ferguson, manager at Cincin- 
nati of the Mutual Life, is setting a few 
records, and to do it his men have to 
br some records themselves. Clar- 
ence N. Greer, agent at Hamilton, began 
as a life insurance man last June 14. 
By Sept. 27 he had written twenty-one 
applications, and twenty-one policies were 
issued. . H. Cord of the Cincinnati 
agency wrote forty-two applications from 
June 19 to Dec. 31, 1911, and up to Sept. 
25 of the current year had written fifty- 
one. Seventy policies were issued on 
these applications, and every one of the 
seventy policies was delivered and paid 
or. 





LOUISVILLE MEN TO MEET 

The November meeting of the Louis- 
ville Association of Life Underwriters 
was held the other day, with W. H. Harri- 
son, of the Fidelity Mutual, presiding. The 
victory of the association at the national 
convention in Memphis, when the cup of- 
fered by Charles Jerome Edwards, of 
Brooklyn, was won, was a prime topic, 
and plans for holding it were discussed at 
length. Chapman Young, of the North- 
western Mutual, read a paper on “Sales- 
manship,” written by one of the leading 
field men of the Northwestern. President 
Harrison appointed Kilbourne Dennis, of 
the Mutual Benefit, chairman of a com- 
mittee to arrange the program of enter- 
tainment for the next meeting, which wilt 
be held Dec. 9. 


LIFE APPOINTMENTS 
Tilinois 


Aetna—N. E. Beare, Chester; J. F. Comstock, 
Petersburg; C. G. McPherson, Canton; C. H. 
Reeves, Aurora; R. A. Reeves, Brookport; A. E. 
Richardson, Edinburg. : . 

Columb. Natl.—Morris Polin, Chicago. | 

Conn. Mutual—Henry Van Baalen, Chicago. 

Equitable, Ia.—E. P. Parrish, Seaton. 

Equitable, N. Y.—B. A. Henderson, Harvard; 
I. R. Seltzer, Max Schiller, A. L. Pearse, Han- 
nah A. Hoff and W. D. Williams, Chicago; J. 
D. Safford, Rockford; A. D. Melin, Joliet. 

Guar. Fund—R. S. Deenen, Chicago. 

Hartford—V. M. Loyet, East St. Louis; L. O. 
Snoddy, Golden Gate. 

Mass. Mutual—J. H. Meyer and J. E. Cooper, 
Chicago. 

Mich. Mut.—B. F. Stanger, Ellsworth. 

Mut. Benefit—A. J. Birdseye, Hartford, Conn. 





Mutual, N. Y.— Johnson, S. Fore- 
man, H 2 —~ | and J. M. Padgett, Chicago. 

Mo. State—P. R. Warren, Chicago. 

Berkshire—F. J. White, Sidney Rosenthal, 





nuity and the Greensboro Life, Mr. Gold 


Charles Westring, William Bartholomay, Sidney 








ance office as cashier. 





WANTED—A man of extraordinary ability as bookkeeper, 
familiar with life insurance, to take position in a general life insur- 
Must be commanding in appearance, sober, 
neat dresser and an impressive personality. State age, experience as 
bookkeeper and insurance, by mail to THE WeEsTERN UNDERWRITER 
Co., Johnston Bldg., Cincinnati, O. 














FREDRIC W. JENKINS, Pres. 





Life Underwriters of experience 

having a good record can secure 

first class territory, with liberal 
contract, by addressing 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N.Y. 














hotel at noon. Mr. Taylor is return- 
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Million Dollar Illinois Company 


Business Men and Bankers Endorsement 
High Grade Producers—territory ready 
The most attractive proposition today 
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‘W. Volbert, Harry J. Snell and Julius H. 
Mayer, Chicago; D. E. Ralston, Rockford. 
nion Cent.—J. B. Fi rald, Chicago. 
National, Vt.—Hugh > Metropolis. 
Reliance—R. G. Moore, Springfield. 


Michigan 

Aetna—Ira Blossom, Grand Rapids; C. M. 
Sloat, Manchester. 

Conn. Mutual—Helen Beach, Detroit; Frank 
Buckley, Big Rapids. 

Cont. Assur.—J. S. Wright, Detroit. 

Detroit—George Dicker and H. K. Hagerty, 
Jackson; H. J. Middleton, C. G. Carveth an 
Frank Spriggs, Grand Rapids; Davis Snuggs, 
Jackson; G. E. Wilson, Detroit. 

Federal—Fred Wildi, Detroit. 

Illinois—F. C. Huller, Three Rivers. 

Lincoln Natl.—J. V. Porter, Shelby. 

Manufacturers—W. H. Draker, Hillman, 

Mass. Mutual—E. C. Webb, Detroit. 

Mich. State—H. T. Redding, Bloomingdale; 
Frederic Groombridge, Jackson; C., C. Andress, 
Grand Rapids; C. Reul, Grand Rapids; 
Charles Guernsey, Traverse City. 

Mutual, N. Y.—Lyman C. Austin, Manistee. 

Mut. Benefit—R. S. Willett, Mecosta; W. F. 
Kagel, Detroit; G. D. Kilmartin, Kalamazoo; G. 
J. Oakes, Bergland. 

North Amer.—P. W. Elliott, Hillsdale. 

Northern Assur.—George Brown, Detroit. 

N. W. Mutual—T. H. Bennett, Detroit. 

Old Line—Thomas Pascoe, Negaunee; W. J 
Reece, L’Anse. 

Peninsular—Theresa Heutter, Anthony Gleuck- 
lich and Mrs. C. D. Stanton, Detroit. 

Phoenix Mut.—N. S. Mosher, Detroit; Will- 
iam Sayles, Yale. 

Preferred—Laverne Pegg, Hopkins; G. S. 
Blount, Plainwell; W. S. Fortheringham, Pin- 
conning; John Anderson, Crump; W. H. Hos- 
bein, Benton Harbor; O. C. Johnson, Cross 
Village. 

Reliance—W. A. Rishell, Genesee. 

Security Mut.—Ernest Cooper, Mayville; L. 
M. Grimes, Durand; W. H. Elliott, Brown City. 

Travelers—C. P. Miller, Detroit. 

U. S. Ann. & Life—H. P. Lynch, Flint. 

Wisc. Natl.—J. P. Bowen, Saginaw; J. A. 
Greene, Kalamazoo; W. T. Bolger, Hudson. 

Wisconsin 

Central, Ia—C. H. Schmidt, Bloomer; R. E. 
Mater, Madison. 

Guardian—S. L. Krauth, River Falls; H. C. 
Pott, Emeraiu; Mildred W. Case, La Crosse; H. 
A. Welch, Cameron. 

New Engl. Mut.—O. F. Brandt, Oshkosh. 

N. W. Mutual—L. M. Kelley, Milwaukee; M. 
E. Cartier, Madison; J. T. Slephany, Port Wash- 
ington; H. A. Francis, Eau Claire; Thomas 
Sherman, Madison. 

Old Colony—A. E. Sinnett, New London; W. 
C. Holbek, La Crosse. 

Old Line—Mathew Marbes, Marinette; C. R. 
Scheldrup, Stoughton. 

Travelers—O. P. Klein, West Bend; G. J. 
Moses, Eland; W. E. Cowin, Ladysmith; E. J. 
Sisley, New York (for Wisconsin). 

Wisc. Natl—O. H. Raasch, Caroline; Clarence 
Dunbar, Appleton; J. L. Rollman, Cecil; Adela 
Trilling, Madison; W. J. Nast, Eden; A. E. 
Graef, Hortonville. 

Kansas 

Aetna—L. F. Piper, Topeka; O. T. Cropper 
and P. T. Ellis, Pittsburg. 

Anchor—R. E. Lynds, White Cloud; C. A. 
Yoemans, Osage City; W. E. Stice, White City. 

Bankers, Neb.—R. A. Lower, Narka. 

Bankers Res.—H. B. Siemon, Mankato. 

Bank Sav. Natl—Con Smith, Coldwater; E. 
T. Stalcup, Scandia; F. W. Cross, Ellis. 

Capital, Colo.—R. C. Fowler, Lucas; J. E. 
Whittecar, Salina; J. N. Scott, Scandia. 

Columb. Natl.—C. D. Wilson, Columbus. 

Guar. Fund—W. E. Hillstead, Hoxie. 

Home, N. Y.—Mortimer Preston, Wichita. 

Inter Ocean L. & Cas.—J. W. Embree, Man- 
hattan; P. J. Gilstrap, Perry. 

International—G. Perdew, Hutchinson; E. 
F. Parker; Paola; H. R. Trechsel, Idana; L. L. 
Coulter, Geneseo. 

Kansas City—W. E. Mader, Mapleton; J. T. 
Boatwright, Norwich. 

Merchants, Ia.—C. T. Bratton, Hutchinson. 

Mo. State—S. P. Halliway, Carthage, Mo. 

Mut. Benefit—E. E. Lake, Medicine Lodge. 

Mutual, N. Y.—H. L. Myers, Wilson; E. N. 


Nelson, Keets. 
S. A.—W. H. Anderson, Lin- 


National, U. 

coln. 
Occidental—L. E. Morris, Valley Center. 
Republic, Mo.—C. A. Coons, Independence. | 
Security Mut., N. Y.—V. A. Simons, Atchi- 


son. 

Travelers—R. G. Tonkin, Jr., Abilene. 

Union Cent.—E. A. Nossaman, Cheney. 

Ill, Bankers—J M Code, Welda. 

Farmers & Bankers—W. R. Parker, Rosedale; 
H. C. Sweet, Stockton; Evelyn B. Ashley, Sa- 
lina; Isabell Hawkins, Wichita; ij D. Ryan, 
Salina; W. F. Volkland, Burton; H. J. and A. 
J. Ross, Lawrence; T. E. Moon, Great Bend. 

Indiana 


Aetna—W. S. Oskins, Tennyson. ee 
Commonwealth—J. L. Thomson, Crawfords- 


ville. 
Fund—Lillian E. Saunders, Fort 


Guar. 
Wayne. 

Lincoln Natl.—L. A. Todd, Fort Wayne. 

Pacific Mut.—L. D. Bryant, Peru. 
Philadelphia—Vernon Hinkle, Indianapolis. 
New York—A. H. Peglon, Laporte. 
Travelers—A. F. McCormick, Eseme; W. A. 
Smith, Kendallville. 

Ohio 





L. J. 


oe 2 en, Washington, C. H. 
Mutual, N. Y.—D. D. Upfold, Dayton. 
Mich. State—B. F. Lease, Toledo. 
Metrop., N. Y.—Joseph Tabor, Cleveland; J. 





F. Segerson, Columbus; Solomon Blumenthal, 
Cincinnati; W. M. Anderson, Cincinnati. 

National, U. S. A—F. J. Coe and G. an. 
Bond, Cleveland; W. E. Gethin, Lorain; E. G. 
Frizzell, Piedmont. 

. North Amer., Ill—C. O. Brelsford, Colum- 
us. 

Pacific Mut.—E. I. Bennett, H. A. Beckman 
and Frank Tranter, Cincinnati; Mona Geary and 
D. K, Applegate, Toledo. 

Pitts. L. & T.—Israel Segal, Cleveland; N. L. 
on Perrysburg; F. E. Sampson, Mt. Blan- 
chard. 

Reliance—G. H. Turner, Columbus. 

Reserve Loan—Jacob Kohn, Cleveland. 

Royal Union—J. E. Julien, Cincinnati. 

State, Ind.—J. A. Haller, Mansfield. 

Travelers—W. C. Partridge, Bridgeport. 


Minnesota 


Union Cent.—Axel Anderson, Faribault. 

New Engl. Mut.—Theresa E. Horan, St. Paul. 

National, U. S. A.—J. N. Loye, Red Wing. 

Central, Ia.—Emil Pederson, Jasper. 

New York—G. H. Ely, St. Paul. 

State Mut., Mass.—C. A. Callan, Brainerd. 

Pacific Mut.—K. G. Marsh, Stillwater. 

National, Vt.—J. M. Woodward, Minneapolis. 

Cont. Assur.—Mrs. M. F. Hufty, Minneapolis. 

N. W. Mutual—H. D. Tompkins, Le Roy. 

Phoenix Mut.—C. M. Nystrom, St. Paul; Al- 
bert Durbahn, Sleepy Eye. 

Travelers—J. H. Spencer and H. W. Baker, 
Mankato; C. L. Brown, Northfield; H. C. Doess, 
Jr., Two Harbors. 





LIFE NOTES 


Geo. Pick’s general agency of the Mu- 
tual Benefit in Chicago will produce over 
$8,000,000 this year. 

J. F. Davis, general agent of the Union 
Central for central Pennsylvania, at Wil- 
liamsport since 1890, died Sunday. 


The first annual meeting and banquet 
of agents of the Illinois Life in the north- 
western part of Illinois was held at Rock 
Island Nov. 9 


The insurance departments of Tennes- 
see, Mississippi and Arkansas are en- 
gaged in making an examination of the 
Tennessee Life. 

W. D. Scruggs, former state manager in 
Tennessee for the Citizens’ National Life, 
has been appointed field superintendent 
for the Reliance Life in Tennessee. 

The Chicago general agency of the 
Connecticut Mutual Life has completed 
its allotment for 1912. The agency is 
growing rapidly, having nearly double the 
number of producers it had a year ago. 

W. C. Lyne, general agent of the Union 
Central at Pittsburgh, has taken in as 
partner S. Jarvis Adams, a prominent 
young man of the city, who was formerly 
with the Mutual Life. The firm name is 
Lyne & Adams. 


A state conference of the insurgent 
members of the Modern Woodmen will 
be held at Grand Rapids, Mich., next 
Tuesday to take steps for organized op- 
position to the advance in rates ordered 
by the head camp last spring. 

H. C. Moore of Argenta, Ark., has been 
appointed general agent of the Security 
Life of Chicago for ten counties in Mis- 
souri, with headquarters at Sedalia. Mr. 
Moore belongs to a family of bankers, 
and is himself a man of successful bank- 
ing experience. 

Sam Bush, of Elizabethtown, Ky., has 
been appointed state agent for Kentucky 
of the Reserve Loan Life. The appoint- 
ment has already taken effect. Mr. Bush 
will locate headquarters in Elizabeth- 
town or Louisville. He has been in the 
business for twelve years. 

The razing of the old Equitable build- 
ing has been practically completed. The 
workmen are now removing the iron 
arches supporting the famous entrance 
and lobby. In a few days the last of the 
rubbish will be removed and the most 
valuable plot of ground in the world will 
be bare for the first time in nearly half 
a century and for the last time in cen- 
turies to come, perhaps. 

Dr. C. H. Philpott, formerly of the 
Des Moines Life, is critically ill at his 
home in Des Moines. He is suffering 
with Bright’s disease and physicans hold 
out no hopes for his recovery. This illness 
probably marks the end of the attempt to 
organize a new life insurance company 
in Des Moines. Dr. Philpott had this work 
well in hand but since Aug. 15 his health 
has been such that nothing has been 
done. 

The Indiana appellate court in a case 
in which the Catholic Order of Foresters 
was a party, decides that where the ap- 
plication for insurance and the policy 
make the answers in the application war- 
ranties, the courts must treat them as 
such. Where the uncontradicted evidence 
showed the answers in the application 
were false and defendant tendered back 
all payments, the lower court should have 
sustained a motion for a new trial. 

Charles Silverson, president of the 
Roller Mills Company at New Ulm, Minn., 
who died recently, carried $345,000 of life 
insurance, of which $200,000 was taken 
out in October and November, 1910, and 
$100,000 in January, 1911. All this $3200,- 
000 en out recently was business in- 
surance, Po to the corporation. In 
addition Silverson carried $45,000 of per- 
he Connecticut Mu- 


and Northwest- 
ern Mutual carried $50,000 each. 





Columbia Casualty Co. 
LA FAYETTE, IND. 








D. W. SIMMS 
President 


M. G. TRAUGH 
Secretary & Treasurer 








A GOOD PROPOSITION FOR TWO STOCK 
SALESMEN WHOSE RECORDS 
ARE CLEAN 


Good territory open for live local agents in parts of Kentucky, Indiana and 
Alabama. Good Commissions; Correspondence Solicited. Health and Accident insurance. 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 
E. N. CANADA, Gen’! Supt. 612 Paul Jones Bldg. 
Net Surplus and Capital, $509,061.57 
Income 1910, - + = 1,151,826.28 


Will Aid Good Men in Establishing Agencies 


Best Policies—Largest Commissions 
or Profit Sharing Contract. 


A. E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 








LOUISVILLE, KY. 





NORTH 
AMERICAN 
ACCIDEN'! 





INSURANCE CO 
CHICAGO 
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va goer a q A home Company in two states; chartered 


of Indiana. in Indiana, executive offices in Ohio. 
Growing every month. Successful agency 
plant established. Immediate settlement of 
claims. The popular Indiana and Ohio 
Company. 
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HEALTH 
and Second Nat’! Bank Bidg., CINCINNATI 
ACCIDENT W. R. SANDERS, Secretary-Gen. Mgr. 
Strong 
in Finances; 
: Strong There are two kinds of strength, 
in Directorate one indicated by the figures behind 


the dollar mark, the other found in 
the character of the men who direct the institu- 
tion. The Title Guaranty and Surety has both. 


The Title, with its Million Dollar Capital and 
ample surplus, is one of the recognized strong in- 
stitutions of the country. Its bonds are accept- 
able anywhere. 

Its stockholders are men of wealth and high 
business standing. 

The agent of the Title Guaranty and Surety has 
a company that will help him, not one he has to 
carry and apologize for. He is free to go after 
business with conditions as favor- 
able as they can be made. The Title 


Work fora Strong Company. Guaranty & Surety 
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SOME ENGLISH RESULTS 
UNDERWRITING LOSS SHOWN 


On Earned Liability Premiums of 
Fourteen Million Dollars Com- 
panies Lose Half a Million 





Results on liability underwriting in 
England for 1911 have been published 
in tabular form in the Post Magazine 
and reprinted in the Journal of Com- 
merce. This compilation shows an 
underwriting loss of 3.54 percent of the 
earned premiums for the year. Trans- 
lating pounds sterling into dollars at 
the rate of $5 to 1£, some of the. re- 
sults were as follows: The total 
earned premiums for the year were 
$13,777,740. Of this amount $11,230,885 
represents the earned premiums of 
thirty-seven tariff companies, and 
$2,546,855 those of eighteen nontariff 
companies. 

Results by Classes 

The tariff companies paid claims of 
$7,427,365, or 66.12 percent of earned 
premiums; commissions of $1,561,510, 
or 13.91 percent; management expenses 
of $2,417,670, or 21.53 percent. The 
total expenditures amounted to $175,- 
660 more than the earned premiums, 
showing an underwriting loss of 1.56 
percent. 

Against the $2,546,855 earned pre- 
miums the nontariff companies paid 
claims of $1,910,310, or 75.01 percent; 
commissions of '$362, 185, or 14.22 per- 
cent; management expenses, $587,510, 
or 23.06 percent. The total of these 
expenditures amounted to $313,150 
more than the earned premiums, show- 
ing an underwriting loss of 12.30 per- 
cent. 

For all companies together the claim 
ratio was 67.77 percent; commissions, 
13.96; management expense, 23.06; un- 
derwriting loss 3.54 percent of earned 
premiums. 

Commercial Union’s Big Business 

The following are the records of a 
few of the companies which are known 
best in this country either as fire or 
casualty companies: 

The Commercial Union, with the Ocean 
and other subsidiary companies, did over 
a fifth of the entire liability business, 
$2,806,380 earned premiums. Its claim 
ratio was 63.17 percent. Its total busi- 
ness showed an underwriting profit of 
3.88 percent. The Ocean alone, with 
$1,636,915 earned premiums, had a claim 
ratio of 63.82 percent and suffered an 
underwriting loss of .45 percent. 

The oe — with $483,810 
earned premiums, 99.52 percent 
claim ratio and an aahroring loss of 
29.64 percent. 

The Liverpool & London & Globe had 
$351,475 earned premiums, 62.03 claim 
ratio and an underwriting loss of 56.85 
percent. 

The London & Lancashire Fire, with 
$1,200,995 earned premiums, had a claim 
ratio of 64.92 percent and made .32 per- 
cent profit on its underwriting. 

Other Companies’ Records 

The London Guarantee & Accident, with 
$155,315 earned premiums, had a claim 
ratio of 77.79 percent, suffered 13.07 per- 
cent underwriting loss. The Norwich 
Union is one of the big liability com- 
panies in England, with $827,895 earned 
premiums. Its claim ratio was 11.85 
and its loss on underwriting 6.14 per- 
cent, The Royal's earned premiums were 
$785,395; claim ratio, 63.83; underwrit- 
ing profit, 3.86 percent. 

The General Accident is the leading 
nontariff company, doing about a third 
of the entire liability business done by 
the nontariff class. Its earned premiums 
were $895,275; claim ratio, 82.47 percent; 
underwriting loss, 20.77 percent. 





Will Retain Great Eastern 

Childs, Young & Wood, who have 
taken the Prudential Casualty for all 
lines in.Cook County, Illinois, will not 
give up the Great Eastern Casualty, 
which they have had for some time. 
Both companies write accident, health, 
plate glass and burglary, and business 
of this kind will hereafter be divided 
between the two companies. 





PROGRESS AS TO “FRILLS” 
Many Companies Want Preesat Ac- 
cumulation Features—Reported 
Some Will Not Agree 








At a meeting of the “frills” com- 
mittee in New York last week replies 
of the accident companies to the com- 
mittee’s recommendations were can- 
vassed and it was found that so many 
companies desire to continue their 
present policy as to accumulations 
that it appears likely that this feature 
will be left to the judgment of each 
company. 

Representatives of some accident 
companies in Chicago have been receiv- 
ing instructions to hurry up and close 
all possible prospects before the new 
rules become effective, and the present 
liberal policies are withdrawn. This 
looks like the “get busy” talk of super- 
intendents of agents. They naturally 
would take advantage of such a situa- 
tion to crowd business on the books 
at the end of the year, notwithstanding 
that it is claimed that there is no 
profit in the present liberal policies. 

It comes on pretty good authority 
that ten prominent companies have 
agreed to carry out the recommenda- 
tions of the “frills” committee, except 
the — -fixing agreement, regardless 
of what other companies do. Of course, 
there is nothing to prevent each of 
these companies adhering to the usual 
rate individually. 

It is a noticeable fact that within 
the past few weeks, since the “frills” 
committee reported, there have been 
put upon the market by leading com- 
panies several very liberal policies 
containing features opposed by the 
committee. If these companies ex- 
pected that the report would be gen- 
erally agreed to and become effective 
Jan. 1, it appears peculiar that they 
would get out policies and literature 
for use for only two or three months. 
Apparently they are satisfied that the 
recommendations will not become 
effective at that time. Furthermore 
their action casts doubt on the talk of 
the unprofitableness of liberal policies. 

Several general agents in Chicago have 
expressed themselves emphatically in fa- 
vor of the elimination of frills, but with- 
out exception these same general agents 
are just as much in favor of a reduc- 
tion in commissions. One of them says 
the public will be “easy” if it stands for 
the elimination of benefits from policies 
while the companies are paying general 
agents on an average 40 percent new and 
renewal commissions. He is in favor 
of eliminating the frills, but at the same 
time he would cut the rate of the usual 
$5,000-$10,000 policy from $25 to $20 and 
cut the commission to 20 percent gross. 
Such a change would give the company 
$16 net out of the $20 premium instead 
of $15 net out of the present $25 premium. 





NETTLESHIP RESIGNS 
G. Montagu Nettleship has resigned as 
United States manager of the industrial 
department of the Great Eastern Cas- 
ualty. He will return to the life in- 
surance business, in which he formerly 
was engaged. 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, Gen. Agts. for Illinois, 1915-17 Insurance Exchange, Chicago 
CHRIS. SCHROEDER & SON, Gen. Agts. Wisconsin, 83-85 Michign Street, Milwaukee 
E. J. SCOONOVER, Gen. Agt for Indiana - - - 509 Law Building, Indianapolis 
F. A. BUCHANAN, Jr., Gen. Agt. Southern O. & No. Ky., 312 Johnston Bldg., Cincinnati 
THE PHYPERS BROS. CO., Gen. Agts. Northern Ohio, Park Bidg., Cleveland, Ohio 


SALESMEN WANTED 


Good Agency Openings In Central States Policies comply with Standard Provisices Law 


$5,000 Policy $9.00 A Year 


6 Weekly for 200 Weeks 


Health Polic $10.00 A Year. 


Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’ 's Accident Association 


DES MOINES, 33 1OWA 


STOCK SALESMEN 


The Only Million Dollar Casualty Company in Ohio 











Officers and Directors are Prominent State Officials, Bankers and Business Men. 
7, rel Contre letters of introduction and leads furnished salesmen. 
ract and Territory ready for five high grade producers. 


siov0000 THE REPUBLIC CASUALTY COMPANY sxx 
1507-1511 Rockefeller Bldg., Cleveland, Ohio 


The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





London Guarantee & Accident ‘Company, Ltd. 
Head Office, Chicago 


F. W. LAWSON, General Manager 


CONKLING PRICE & WEBB, G Agts. Illinoi Mo., Ind. 2608 Insurenee Exc e, Chi 
FRED L. GRAY COMPANY ™ se Northwestern anagers, Minneapolle 


RAYMOND & RAYMOND-~ .« e e ° General Agen 

ALFRED PAULL & SON - ‘ 4 General pont eat seal bea Wheeling 

Cc K & SPRAG E . . . a General 

SPRAGUE & DI ‘ . General Agents, } By ‘Ohio Cinei Chclenadl 
Ce cCUNE & McKENZI Agents, N. W. Ohio, Lima 


: DODGE & JACKSON CO. ” . Gen, Agts., Lucas County, Toledo, Ohio 











BOSTON, MASS. 





INSURANCE THAT MEANS CERTAINTY 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE. 


IS WHAT MAKES 





T. J. FALVEY, President 
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NEWS OF COMPENSATION 
ARBITRATION BOARD’S AWARD 





Holds That Illinois Law Does Not 
Provide Pay for “Disfigurement” 
Where Compensation Can Be 
Computed 





What is said to have been the first 
case arbitrated under the “disfigure- 
ment” clause of the Illinois workmen’s 
compensation act has been decided ad- 
versely to the injured employe. 

Everett Kessler, 23 years old, worked 
for the W. F. Hall Printing Company 
of Chicago as an assistant press hand, 
his wages being $12 a week. On May 
28, 1912, the index finger of his right 
hand was crushed in a printing press 
so that it had to be amputated near 
the second joint. Beginning on the 
eighth day after the accident, Kessler 
was paid $6 a week compensation for 
eight weeks, when he declined to ac- 
cept further payments. He then peti- 
tioned the county court for appoint- 
ment of an arbitration board to decide 
what was due him, and a board was 
made up consisting of Ross C. Hall, 
Charles E. Loy and Charles L. Phillips. 

One of the questions presented to 
the arbitration board was whether 
Kessler was entitled to any amount for 
disfigurement in addition to the weekly 
compensation. On this the report of 
the board says in part: 


“Paragraph C of section 5 of the com- 
pensation act provides ‘if an employe, by 
reason of any accident arising out of and 
in the course of his employment, receives 
any serious and permanent disfigurement 
to the hands or face, but which injury 
does not actually incapacitate the em- 
ploye from pursuing his usual or cus- 
tomary employment so that it is possible 
to measure compensation in accordance 
with the scale of compensation and the 
methods of computing the same herein 
provided, such employe shall have the 
right to resort to the arbitration provi- 
sions of this act for the purpose of de- 
termining a reasonable amount of com- 
pensation to be paid to such employe but 
not to exceed one-quarter of the amount 
of his compensation in case of death.’ 

“Tt seems to the board that this sec- 
tion contemplates the payment of dam- 
ages for disfigurement only in those cases 
where the employe is not disabled or in- 
capacitated for a period that would make 
it impossible to compute compensation in 
accordance with any provisions of the 
act. In this case there is no question but 
that the employe was disabled for more 
than eight days and it is therefore pos- 
sible to compute compensation in ac- 
cordance with paragraph B of section 5. 
In other words, the board believes that 
these provisions are not to be taken 
together and that wherever it is possible 
to compute weekly indemnity in accord- 
ance with any of the provisions of the 
act, the employe is precluded from re- 
covering damages for disfigurement. 

“The theory of damages for disfigure- 
ment in addition to compensation pay- 
ments is repugnant to the apparent pur- 
pose of this law, which seems to have 
been intended purely as a compensatory 
statute and not punitive. 

“After carefully considering all of the 
issues presented to the board, we find the 
employe entitled to $6 per week, begin- 
ning on the eighth day of disability and 
continuing thereafter for such a period 
as he is totally disabled on account of 
the injury, provided, any compensation 
payments heretofore made are to be taken 
into consideration and the employer is to 
be given credit for such payments.” 


TO CONSIDER EYE INJURIES 

Madison, Wis., Nov. 13.—(Special.)— 
To arrive at a basis for the settlement of 
claims for eye injuries, the Wisconsin 
industrial commission has called a con- 
ference to be held in Milwaukee on Fri- 
day of this week. The commission has 
made a prolonged study of the English 
and German acts and decisions on this 
matter. It now has under consideration 
three cases of eye injury. The coming 
conference is expected to result in a be- 
ginning of a definite aes. It is possi- 
ble, also, that it will result in recom- 
mendations to the next legislature for an 
amendment to the workmen’s compensa- 
tion act providing specific sums for spe- 
cific injuries to the eyes. 

In its announcement of the conference, 
the commission says that the hearing will 
be held on the question of the applica- 
tion of the compensation act to the fol- 
lowing cases: 

“When the employe is injured in such 
manner as to make him a less desirable 
employe, as in the case of the loss of an 
eye, or the maiming of a hand, and the 
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employe still has physical ability to earn 
the same wage and the area of his em- 
ployment ro 4 be circumscribed, is com- 
pensation to be awarded? 

“Where there is the loss of sight only 
and the injury is not apparent? 

“Where there is the loss of an eye and 
the injury is apparent? 

“Where an artificial eye may be sub- 
stituted and the injury is not so appar- 
ent? 

“Where an employe receives injury to 
the hand, for instance the case of one 
or more fingers, or the stiffening of one 
or more fingers, what compensation shall 
be awarded?” 


DRAKE FINDS A FLAW 

Detroit, Mich., Nov. 13.—(Special.)— 
Richard L. Drake, secretary of the in- 
dustrial accident board, has found a flaw 
in the compensation law provision that 
if a workman, when he returns to work, 
is unable because of the injuries received 
to earn as much wages as he did prior 
to his injury, he is entitled to continue 
receiving disability benefits to the extent 
of half the difference between his former 
wage and the lower one at which he re- 
turns to work. Thus, if he formerly re- 
ceived $16 a week and returned to work 
at $12, he would receive a disability al- 
lowance of $2, bringing his pay up to 
$14. Mr. Drake points out that the manu- 
facturer could set the wages down as low 
as $8, in which case the disability allow- 
ance would bring the pay up to only $12, 
the amount he actually wished to pay. 

The Michigan Workmen’s Compensation 
Mutual has had its first large loss. An 
employe of thea Hayes Manufacturing 
Company, was instantly killed by the ex- 
plosion of an acetylene gas tank last 
Saturday. Charles Schilke, the victim, 
was an expert in handling the tanks. The 
mutual will have to pay his widow $3,000, 
the limit under the law. 

The Furniture Manufacturers Mutual of 
Grand Rapids has had one $600 loss. The 
injury consisted in the loss of an eye. 

The fact that the city of Detroit in- 
tends to quibble over the liability cases 
to which it is rendered subject by the law 
was evidenced by the case of John Sur- 
line, injured -while at work for the city. 
The corporation counsel’s office does not 
dispute the responsibility of the city in 
the case but holds that the man is not 
entitled tc compensation for his disability 
because he received full pay during the 
time he was laid up. 

On account of complaints, the industrial 
commission has made it plain to em- 
ployers that they must furnish injured 
employes medical attendance ,including 
surgical and hospital treatment if neces- 
sary, for not over three weeks and must 
pay compensation without being specifi- 
cally ordered to do so by the commission. 


STRUGGLE LIKELY In OHIO 

There is likely to be a bitter fight on 
the floor of the Ohio legislature during 
the coming session over workmen’s com- 
pensation matters. Organized labor, it is 
said, wants occupational diseases cov- 
ered. It will be remembered that Atitor- 
ney-General Hogan of Ohio has ruled that 
occupational diseases were not injuries, 
hence a workman becoming ill with an 
occupational disease could not recover 
state insurance under the employers lia- 
bility law. 

The liability companies are said to be 
carefully working out a campaign that 
will seek to abolish state insurance, but 
at the same time make insurance by em- 
ployers compulsory. Some of the manu- 





facturers will fight any kind of a com- 
pulsory insurance. 


IOWA MEASURE OPPOSED 

State Senator John T. Clarkson, chair- 
man of the Iowa employers liability com- 
mission, had a narrow escape from de- 
feat at the recent election. He won over 
his opponent, Welch, by less than 140 
votes, which is a tremendous falling off. 
Welch based his opposition to Senator 
Clarkson upon the latter’s proposed em- 
ployers’ liability bill, which is the same 
as that recommended by the majority of 
the commission. It is argued that in the 
mining district, in which Clarkson lives, 
the heavy vote for Welch is an indica- 
tion of the antagonism which is felt in 
ae of the state to the bill as pro- 
posed. 


HEARING IN MINNESOTA 

At a hearing a few days ago in Sf 
Paul before the senate committee which 
is to draft a compensation measure, rep- 
resentatives of the Minnesota Employers’ 
Association and the Minnesota Federa- 
tion of Labor were heard. Among ques- 
tions discussed were the proposal to in- 
crease the minimum weekly compensation 
from $5 to $7; payment of 25 percent of 
compensation to dependents living in for- 
eign countries; cooperative insurance to 
be paid for by employes as well as em- 
ployers; definition of limitations of third 
party liability; liability of subcontractors; 
willful negligence clause. The commit- 
tee will meet again Dec. 2 


REHEARING IN NEW JERSEY 

The court of errors and appeals of New 
Jersey has ordered a further argument 
of a case designed to test the constitu- 
tionality of the law of workmen’s com- 
pensation in that state. The suit in- 
volves a fatal accident to a lineman em- 
ployed by the electric light and power 
company of Newark. The law went into 
effect at noon on July 4, 1911, and the 
lineman was killed about 5 o’clock that 
afternoon. The court desires to hear more 
on whether or not the law affected con- 
tracts, between employer and employe 
made prior to the date when the law 
went into effect, and whether the em- 
ployer in this case was given sufficient 
time between the time the law went into 
effect and the accident to file a statement 
electing not to come under the compensa- 
tion provisions. 

Casualty men, hope the law will be sus- 
tained as it is working quite satisfac- 
torily to all classes. 





American Mutual Licensed 


The Illinois department has licensed 
the American Mutual Liability of Bos- 
ton to do both the business of mutual 
employers’ liability insurance and the 


WANTED SPECIAL AGENT 


for Casualty” Lines” in 
Illinois territory. Must be experienced. 
Apply by letter giving details “as to age, 
references, and general qualifications. 

H. H. HERPST, Resident Supt. 
Insurance Exchange Bldg., Chicago, Ill. 











business of accident insurance on the 
assessment or mutual plan. The com- 
pany has been refused admission by 
Superintendent Potter to do an em- 


| ployers’ liability business only, on the 


ground that its charter was too broad, 
but the management concluded to com- 
ply under the provisions of both acts, 
and the insurance superintendent was 
of the opinion that the law permitted 
this, and licensed the concern to do 
business. 





IT’S PRESIDENT TAYLOR NOW 


General Manager of Missouri Fidelity 
& Casualty is Elected Head of 
the Company 








W. L. Taylor has been elected presi- 
dent of the Misouri Fidelity & Casual- 
ty, succeeding Dr. J. R. Boyd, who re- 
signed because of pressure of other 
work. “Uncle Bill,” as he is known 
to the men in the company, was one of 
the organizers of the Missouri Fidelity 
& Casualty and has been its second 
vice-president and general manager 
since it commenced business. W. L. 
Garrett, the first president, remains 
chairman of the executive board. Mr. 
Taylor is succeeded as second vice- 
president by J. P. McCammon, general 
counsel of the company. Being the 
insurance man among the officers Mr. 
Taylor has represented the company in 
all its relations to other companies and 
has a great many friends among the 
casualty and surety men of the coun- 
try. Regarding the company’s progress 
Mr. Taylor said recently. 


“The Missouri Fidelity & Casualty will 
Place on its books in 1912 in gross pre- 
miums $375,000 and with the exception of 
about $1,000 per month which we get 
from our Springfield business, this 
amount comes from outside territory. 
There is not a mail comes to our office 
that we do not receive checks from one 
of the twelve states in which we are op- 
erating. 

“When I came with the company to 
assist in its organization, there were two 
employes in the home office besides my- 
self. The company at that time had less 
than $50,000 in its treasury. Today we 
have sixty-six people, including our trav- 
eling representatives, on our payroll and 
have assets of approximately $450,000. 

“In addition to the business we have 
written for policyholders direct, this 
company is enjoying a large reinsurance 
business from our competing companies. 
Nothing speaks stronger for our solidity 
than to have our competitors accept from 
us our indemnity by reinsuring them on 
risks that they carry themselves.” 

Mr. Taylor’s hobby, if it may be called 
a hobby, is inspections. He is a strong 
believer in accident prevention rather 
than indemnification, and has organized a 
strong inspection department, through 
whose activity he has been able to keep 
many liability risks, in classes usually 
garded as undesirable, in such condi- 
tion that the company has written them 
to its satisfaction, 





J. R. Adams’ New Connection 
J. R. Adams, who for some time has 
been superintendent of the fraternal 
bond department of the Illinois Surety, 
became field superintendent of the fra- 
ternal department of the United States 
Fidelity & Guaranty on Nov. 1. He 
makes his headquarters in the com- 
pany’s Chicago branch office, but will 
spend much of his time on the road. 
Mr. Adams is a prominent fraternalist 
and has made a fine record in the 
surety business. Last week he secured 
the bonds of eight societies. The 
United States Fidelity & Guaranty al- 
ready is one of the leaders in fraternal 
business, but it is putting forth extra 

efforts to get this class of bonds. 





Globe’s $5 Policy 

The Globe Indemnity has just issued 
a $5 accident policy. One of the fea- 
tures new to the business is providing 
indemnity for injury or death due to 
being struck or run down by a public 
or private conveyance on any right of 
way. The principal sum is $5,000, with 
the usual fractions thereof, for partial 
dismemberment or loss of an eye. For 
total disability weekly indemnity of 
$15 will be paid for ten weeks and for 
hospital confinement $30 for five weeks. 
It covers for death or injuries sus- 
tained on any public conveyance, ele- 
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vator, private conveyance (except 
bicycle, horse or motorcycle) burning 
or collapsing building, tornado, cyclone, 
earthquake, lightning, explosion of 
steam boiler and for injury on or while 
crossing a right of way. 





ENTERING RAILWAY BUSINESS 


American Casualty of Tacoma Puts on 
New Line and Will Extend 
Its Field Eastward 








The American Casualty of Tacoma, 
Wash., will enter the railway accident 
field the first of next month and the 
commercial accident and health at the 
beginning of the new year. R. Bedolpe, 
who has been with the railway depart- 
ment of the Continental Casualty on 
the coast for ten years, will be superin- 
tendent of the railway department. 


Franchises have been secured on the 
Northern Pacific and Chicago, Milwaukee 
& Puget Sound, and to handle this busi- 
ness the company will extend its terri- 
tory eastward along those lines. It is 
now licensed in Washington, Oregon, Cali- 
fornia, Arizona, Utah, Colorado and Brit- 
ish Columbia. The company is now seek- 
ink a commercial accident man and will 
put out a complete line of policies in this 
department. Thus far the company has 
confined itself to industrial disability and 
last year wrote $70,000 in premiums. It 
is now going at the rate of $120,000 a 
year on this line. 

The company was organized six years 
ago among wealthy Tacoma people at a 
high expense ratio. It has recovered con- 
siderably from the effects of promotion 
and shows capital of $204,000 and surplus 
of $7,000. James Blake, an experi- 
enced insurance man, is manager. 





GIVE SAME RATES FOR WOMEN 


Connecticut General Life Will not Dis- 
criminate Against Female Risks 
Who Are Self-Supporting 








President Huntington of the Con- 
necticut General Life announces to 
agents that the company will make no 
discriminaton in rates for accident and 
health insurance to self-supporting 
women. He says: 


Heretofore it has been the general prac- 
tice of companies to discriminate against 
women in the issuance of accident and 
health insurance. This company has de- 
termined to abolish this discrimination 
and is now prepared to offer to women 
engaged in gainful occupations and de- 
pendent for support on the income there- 
from accident and health insurance on 
equal terms with men. The policies will 
not, however, cover disability from dis- 
ease or of operations on the organs pecul- 
iar to women. We will also issue to 
women not engaged in business policies 
providing insurance for loss of life, limb 
or sight but will not sell to this class of 
women insurance carrying any weekly 
indemnity. 

The same age limits will apply as in 
the case of men, to-wit: Accident, 18 to 
65; disability and general health, 18 to 
60; limited health, 18 to 55. 

The rates and classifications of occu- 
pation will also be the same as for men. 
For $1,000 principal sum and $5 weekly 
indemnity, select and preferred, $5; extra 
preferred, $6; ordinary, $8.50; disability 
policies, $12, $13 and $15.50 respectively 
under the age of 51 and an advance of 
$2 for each classification over age 51; gen- 
eral health policies, $7 for each $5 weekly 
indemnity for ages 18 to 51, and $9 for 
each $5 weekly indemnity for ages over 
51; limited health policies, occupation 
classed select, preferred, extra preferred 
or ordinary, $2 for each $5 weekly in- 
demnity; occupations classed medium to 
extra perilous, $3 for each $5 weekly in- 
demnity. 

The company will also issue to women 
its accumulative indemnity polic for 
$1,500 principal sum and $5 weekly in- 
demnity at the following rates: select and 


DULUTH IS YOUR 
OPPORTUNITY 


The man we int manager for Duluth is 
going to have a big thing. Our plan of accident 
and health insurance, on the plan of the Travel- 
ing Men's Associations, appeals to business and 
rofessional men. Do you want to know what you 
there? Salary and commission for the nght 
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UNITED BUSINESS MEN'S ACCIDENT 
ASSOCIATION 


803 Plymouth Bidg., MINNEAPOLIS MINN. 





preferred, 
dinary, $1 > 

Policies will not be issued carrying a 
greater weekly indemnity than 80 percent 
of the applicant’s weekly income. 

With the change of conditions in the 
modern business world, there is a large 
and steadily increasing number of women 
who are self supporting and who need 
this kind of protection as much as men do. 
This field has scarcely been touched as 
hitherto policies sold to women contained 
many restrictions as well as higher pre- 
miums than were charged to men, and 
were not attractive. We believe that this 
departure of ours will be appreciated. 


REPORT ON NEW AMSTERDAM 


$6; extra preferred, $7.25; or- 
0.25 





New York Examination Shows In- 
crease in All Reserves and Heavy 
Drop in Surplus 





The result of the examination of the 
New Amsterdam Casualty by the New 
York department as of Sept. 30, has 
been published in part in the east. The 
report shows total admitted assets of 
$1,139,138, a reduction of about $2,500 
since Jan, 1. Increases in nearly all 
reserves, however, reduce the net sur- 
plus to $10,077. This represents a loss 
in surplus since Jan. 1, of $64,406, for 
which the examiners account as fol- 
lows: Underwriting loss on accident 
and health, $11,815; on plate glass, 
$1,719; on liability, $61,199; total, $74,- 
732. Against this loss item is set un- 
derwriting gains of $2,483 on burglary 
insurance; $831 on workmen’s collec- 
tive, and $7,013 net investment profits. 


The reserve for unpaid losses, except 
liability, amounts to $43,885, an increase 
of $8,000 since Jan. 1; reserve for liabil- 
ity losses, $211,440, an increase of $41,000; 
reserve for unearned premiums, $497,157, 
increase, $17,000. 

Computation of the liability loss re- 
serve requiring an experience, year by 
year, for ten years, the examiners adopted 
a plan by which they secured this ex- 
perience for ten years, each running from 
Oct. 1 of one year to Sept. 30 of the next. 

The unearned premium reserve was 
computed on the monthly basis, which in- 
creased this item $8,863 over what it 
would have been if computed on the 50 
percent basis. On the subject of claim 
payments the examiners say: 

“A thorough investigation was made 
of the claim settlements in the burglary, 
accident and health, plate glass and 
workmen’s collective lines. The claim 
files do not show that the policyholders 
are being unfairly treated. While the 
company makes a thorough investigation 
of the facts concerning each claim, it 
has not been the company’s practice to 
take advantage of technicalities, unless 
the rights of the company have been 
prejudiced.” 





COMPLETES ORGANIZATION 

Organization of the Furniture Manufac- 
turers’ Mutual of Grand Rapids, Mich., 
was completed last week. The officers of 
the company are: President, Charles R. 
Sligh; vice-president, F. Stuart Foote; 
treasurer, John Hoult; secretary and at- 
torney, Francis D, Campau; directors, the 
officers and Elmer L. Maddox, E. H. Foote, 
Bert A. Hathaway, O. B. Wilmarth, Wil- 
liam H. Gay, Robert W. Irwin, D 
Young, D. H. Brown, O. H. L. Wernicke, 
E. W. Irwin, John Waddell and Roy S&S. 
Barnhart. Under its preliminary organiza- 
tion the company has been doing business 
since the law went into effect and now 
with the completion of the organization 
regular policies will be issued in the form 
sanctioned by the insurance department. 





ROOSEVELT POLICY ILLEGAL 

Insurance men were surprised by the 
press dispatches of last week stating that 
Theodore Roosevelt had declined to ac- 
cept indemnity under one accident policy 
taken out on him by the Outlook Com- 
pany. The contract was with the Cas- 
ualty Company of America and carried a 
principal sum of $35,000. When informed 
that such a policy existed and that his 
attempted assassination at Milwaukee 
had created a claim he declined to accept 
any payment. The policy has been re- 
turned and the premium refynded on the 
ground that an employer cannot insure 
his employe without the latter’s consent, 
except under a compensation or liability 
insurance plan. Numerous other attempts 
to insure Roosevelt have been made in the 
last year. One speculator secured a $50,- 
000 policy, but was compelled to return 
it when the facts concerning the deal 
were learned. 





NATIONAL SURETY CHANGES 

Joel Rathbone, for some time a vice- 
president of the National Surety, has been 
elected second vice-president and gen- 
eral manager, the position having been 


created recently to relieve President 
Joyce of detail work and give him more 
company’s business 
Carson and Super- 


time to = the 
generally. Actuary 
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District Agency Managers Wanted 


for Illinois and Missouri 


Money yielding territory open in both states 


Our class “‘A’’ policy for working men is the most equitable 
plan of Health and Accident Insurance. You can write this 
policy if you never wrote insurance before. 


Clover Leaf Casualty Company 
Write now, to C. Y. ROWE, Secretary 


























“KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
‘ils c, . Teams, Elevator and General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
fers_attractive contracts for territory in Missouri, Arkansas, Kansas, 
Nise fon Wolegic nicht” 
ADDRESS AGENCY DEPARTMENT, Kansas City. 
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KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 
A Middle West Com: iting Fidelity, S x . i 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insaranoe, 

BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $372,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY . 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 
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intendent of Agencies William H. Drap- 
ier, Jr., have been appointed assistant 
general managers. Charles R. Frost, sec- 
retary of the Minnesota Bankers’ Asso- 
ciation, has been elected treasurer. 


NEW POLICY OF CONTINENTAL 


New Features in Commercial Accident 
Contracts Introduced in “1913 


Special,” Selling at $30 


A “1913 Special” accident policy, con- 
taining practically all of the new liberal 
features and some new ones in addi- 
tion, has been put out by the Conti- 
nental Casualty. The premium is $30. 
The benefits are large and the new fea- 
tures are valuable. The principal sum 
is $7,500, with double indemnities 
throughout. The weekly indemnity of 
$25 becomes $30 the second year of the 
policy and $35 in all subsequent years. 
The partial disability indemnities like- 
wise accumulate at the rate of 20 per- 
cent of the original amount for two 
years. The total disability indemnity 
is payable for life and the partial for 
fifty-two weeks. Specific benefits are 
payable in addition to the weekly in- 
demnities, where loss is sustained with- 
in the period of five years total dis- 
ability and within a period of 100 days 
where no immediate total disability 
exists. Weekly indemnities increase 
50 percent during a period of hospital 
confinement not exceeding ten weeks. 
sunstroke, hydrophobia, voluntary and 
unconscious inhalation of gas or other 
poisonous vapors are covered; there 
are operation, optional and quarantine 
indemnities and _ registration and 
identification provisions; the bene- 
ficiary is also covered for the usual 
travel accidents. 

The Continental is pushing its com- 
mercial accident business vigorously 
and before the first of the new year will 
move its Chicago city office from 1763 
Insurance Exchange to larger quarters 
at room 1930 in the same building. City 
Manager Thomas W. Thackery is 
building up a good brokerage business. 














Equitable Surety at Kansas City 

Following the absorption of the 
Globe Surety by the Equitable Surety, 
the Equitable has opened a branch of- 
fice in Kansas City under the manage- 
ment of Vice-President James Van- 
Buren. He was formerly vice-president 
and general manager of the Globe. 
Tom M. Murphy, formerly assistant 
secretary of the Globe, takes a similar 
position with the Equitable in its Kan- 
sas City office. The Equitable has or- 
ganized a local advisory board at Kan- 
sas City, consisting of E. F. Swinney, 
William T. Kemper, W. S. Dickey, 
Thomas M. Walker, J. A. Edson, Alex- 
ander Rothalberg, William Hutting, W. 
A. Pickering and John Kelly. 





Denies Reports About Condition 

The Commonwealth Bonding & Cas- 
ualty of Fort Worth emphatically de- 
nies a published report concerning its 
financial condition. Some time ago 
the company reinsured its liability 
business in the Western Casualty & 
Guaranty, but with the exception of 
liability it is writing all the lines per- 
mitted by its charter. Active Vice- 
President Harkrider says: 

“Our company is in good financial 
condition, having $300,000 capital and 
a like amount of surplus and showing 
a net profit of $30,000 June 30 of this 
year, same being our first year in busi- 
ness.” 

The company is endeavoring to learn 
the origin of the reports published. 


Meetings of Publicity Bureaus 

Several of the casualty companies 
which withdrew from the Bureau of 
Publicity of the casualty companies 
have signed the constitution of a new 
bureau which they have organized. 
The executive committee of the new 
bureau consists of the Fidelity & Cas- 
ualty, Royal Indemnity and Maryland 
Casualty. These companies and the 
following are among the signers of 
the constitution: United States Cas- 





ualty, Frankfort General, Employers 
Liability and Ocean Accident & Guar- 
antee. 

At a meeting of the governors of the 
old Bureau of Publicity in New York 
a few days ago, it was decided that it 
should continue its legislative service 
the coming winter. Among those pres- 
ent when this action was decided upon 
were William Bro. Smith, Travelers; 
Walter C. Faxon, Aetna Life; William 
F. Moore, New Amsterdam Casualty; 
William G. Curtis, National Casualty, 
and R. R. Koch, American Assurance. 


NEW SURETY COMPANY READY 
Chicago Bonding & Surety Has 
$250, 


000 Capital and $50,000 
Surplus Paid In 











The Chicago Bonding & Surety Com- 
pany, which has been organized by 
Charles Stafford of the law firm of 
Sabath, Levinson & Stafford, is about 
ready for business. The capital of 
$250,000 and surplus of $50,000 has been 
paid in the company is now waiting 
for the Illinois department to examine 
its books and securities preparatory to 
securing a license. A. H. Werth, for- 
merly bookkeeper and cashier for the 
insurance agency of John Naghten & 
Co., Chicago, has been made assistant 
secretary and is now opening the books 
for the concern. He will handle the 
office work for the company. Offices 
have been opened at 1004 National Life 
building, adjoining the offices of Sabath, 
Levinson & Stafford. Through its con- 
nections the company expects to secure 
a good volume of judicial business from 





the very start and will give its first at- 
tention to developing Chicago business. 
Mr. Stafford looks upon the present 
capital and surplus as merely the start 
and hopes to have this materially in- 
creased and place the company in the 
casualty as well as the surety field. 





Tower Good Advertisement 
The Maryland Casualty is finding its 
new tower, the highest point in the 
city of Baltimore, a good advertise- 
ment. It has become one of the 
“sights” in the city, and visitors are 
numerous. The tower has an observa- 
tory and writing room and souvenir 
post cards and stationery are furnished 
te guests. Thousands of cards have 
been sent to all parts of the world, 
each one advertising the company. 
The register, where visitors may enter 
their names if they wish, shows that in 
the past three weeks representatives of 
twenty-five states and seven foreign 

countries have visited the tower. 





What Will it Do? 

While one of the purposes of the 
casualty and fire companies that Wil- 
liam B. Joyce, president of the National 
Surety, is organizing, is to reduce the 
cost of automobile insurance, it is not 
likely that they will disturb rates in 
the other branches of casualty insur- 
ance, especially employers’ liability and 
compensation. William H. Hotchkiss, 
former superintendent of the New 
York department, is to be president of 
the companies, and his several public 
statements regarding the necessity of 
larger reserves on this class of busi- 
ness practically place the National 





Motor Indemnity in the class of com- 
panies that get full rates on liability 
and compensation business. 


NATIONAL SURETY WINS CASE 





Higher Court Reverses Trial Court 
Which Gave City of St. Louis Judg- 
ment for $200,000 





The United States circuit court of 
appeals has reversed the decision of 
the lower court which gave the city of 
St. Louis judgment for $200,000 against 
the National Surety under its bond 
guaranteed the contract of the Kern 
Incandescent Light Company to light 
the streets of St. Louis for ten years. 
The upper court holds that while the 
contract provided for its cancellation 
by the board of public improvements 
of St. Louis the lower court erred in 
holding that this provision could not 
be inquired into and in refusing to 
permit the lighting company to show 
that the board acted arbitrarily and 
unreasonably in cancelling the contract. 

When this contract was entered into 
the National Surety executed a bond of 
$200,000, guaranteeing its performance. 
The lighting company and four other 
parties gave the National indemnifying 
bonds. After the contract was can- 
celled, the city of St. Louis sued the 
National under the bond. On the de- 
mand of its indemnitors that it pro- 
tect them, the National Surety was 
compelled to set up in defense that 
the bond was “ultra vires,” being in 
excess of 10 percent of the company’s 
capital and surplus at the time it was 
executed, this being the limit the com- 














C. S. COBB, President 


Capital, $750,000 


ST. LOUIS 








LEMCKE ANNEX, 


E. G. DAVIS, Sec’y and Treas. 


SOUTHERN SURETY COMPANY 


Surplus, $215,240.16 





he M. Abbott io General Agents 


Liberal Contracts to Agents 


INDIANAPOLIS 


























Equitable Surety Company 


ST. LOUIS, MISSOURI 








Capital 


$1,000,000.0 0 


Surplus $250,000.00 








N. A. McMILLAN, Vice-President 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


J. L. HUMPHREY, Vice-President and General Manager 
JOHN S. BATES, Treasurer 


WALTER H. WEST, Secretary 














The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


Middle West. 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 
Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 
































32 


THE WESTERN 





UNDERWRITER. 











November 14, 1912. 











pany could write on one bond under 
the laws of New York. 

Unless the court of appeals grants 
a rehearing it is likely the case will 
go to the United States supreme court. 


ROASTS PERSONAL SURETIES 
Federal Judge Landis Finds Rotten 


Condition and Holds One Profes- 
sional Bondsman for Contempt 











For the past few days the public of 
Chicago has been having a demonstra- 
tion of some of the beauties of personal 
suretyship. “Jack” Johnson, pugilist, 
etc., having been arrested for alleged 
violation of the Mann act prohibiting 
traffic in women, sought to give bond in 
order to avoid going to jail. Among 
the sureties he offered was one Jones, 
who claimed to be the owner of a 
brick building worth $35,000. Examina- 
tion disclosed the fact that Jones is on 
bonds in the state courts for $13,000, 
also that he had recently deeded his 
real estate to his wife. Judge Landis 
in federal court held him in $10,000 
bonds to answer this week to a charge 
of contempt of court, the judge claim- 
ing that an attempt had been made to 
“put one over” on him. 

Further examination disclosed that 
Sol. Lewinsohn, or his secretary, 
Henry W. Watkins, had been instru- 

mental in securing Jones as one of 
Johnson’s sureties, and the court re- 
buked Lewinsohn for his part in the 
transaction. Lewinsohn and Watkins 
are the leading factors in the organ- 
ization of the Commonwealth Surety of 
Chicago, now under way. 





D., W. Benjamin’s Connection 

D. W. Benjamin, until recently man- 
ager of the life and accident depart- 
ments of the Travelers at Cincinnati, 
has become manager of the commercial 
accident and health department of the 
Massachusetts Bonding with office in 
the First National Bank building at 
Cincinnati. Mr. Benjamin was with 
the Travelers for nine years, as man- 
ager at Williamsport, Pa., special agent 
at Albany, N. Y., and also special 
agent at the home office. 





NEW OPENING FOR AGENTS 
“Hey, waiter, I want to order a steak. 
There’s none on the bill of fare.” ‘We are 
not serving steak today, sir. You see, we 
have a new cook, and he has not as yet 
arranged for his bond. "Louisville Cour- 
jer-Journal. 


In “MOVIE” Tz” BUSINESS 

B. V. Hubbard, who was head of the 
Tllinois insurance department when it was 
still in the auditor’s office, is no longer 
connected with the Amicable Accident in 
Chicago and his plans of organizing a 
mutual compensation company are now 
temporarily dormant. He is giving some 
of his attention for the time being to a 
moving picture enterprise on the west 
side in Chicago. 





COMPANY INCORPORATED 

The Badgerow Company of Chicago has 
been incorporated under the laws of IIli- 
nois to do a general insurance and bro- 
kerage business. The capital is $40,000, 
fully paid up. The main factor is Harve 
G. Badgerow, western manager of the 
Tithe Guaranty & Surety. Charles Y. 
Freeman and Louis L. Dent of the law 
firm which drew the articles of incorpora- 
tion are also nominal incorporators. Mr. 
Badgerow states that the company will 
not begin business before the end of 
the year. 





GIVING-OF-NOTICE CLAUSE 

An interesting case has been decided 
by the Kentucky court of appeals involv- 
ing the giving-of-notice clause of an ac- 
cident policy. The case was that of the 
Continental Casualty vs. Charles W. Mat- 
this of Louisville. Matthis scratched his 
thumb with a tack, blood poisoning result- 
ing. He failed to give notice within the 
fifteen days prescribed by the policy, the 
defense being that Matthis was delirious 
and consequently unable to notify the 
comuene, he lower court entered a judg- 
ment of $40 a week, the amount claimed 
under the policy, and this the court of 
appeals affirms. 





SUES AGENTS FOR DAMAGES 


An interesting case has developed at 
Paris, Ky., in which James D. McClintock 
agent for the American Bonding Com- 
pany, is involved. The company canceled 
the bond of James McClure, cashier of 
the First National Bank, and he sued for 








damages, naming as defendants Thomas 
T. Satterwhite and Tracy Underhill of 
Louisville, state agents for the bonding 
company, as well as McClintock, charg- 
ing that the bond was canceled as the 
result of an untruthful and malicious re- 
port sent in to the agency by McClintock. 
The reason given for this by McClure 
was that he was starting a rival insur- 
ance agency to that of McClintock. The 
lower court found in favor of the de- 
fendants, but the court of appeals has 
just ordered a new trial, on the ground 
that McClintock’s failure to produce a 
letter written by him to Satterwhite & 
Underhill raised the presumption that 
“it contained false and damaging state- 
ments to the detriment of the appellant,” 
and the case as to McClintock should 
have been submitted to the jury under 
proper instructions. 


NEW NATIONAL LIFE POLICIES 


Combination Life and Accident and $5 
Travel Contracts Issued by Com- 
mercial Accident Department 








Two new policies have been issued 
by the commercial accident department 
of the National Life, U. S. A. One is 
a $10 combination accident and life 
policy and the other a $5 travel policy. 

The combination is offered to male 
risks between the ages of 18 and 55, 
and extra premiums are charged for 
class 2 plus and 3 risks. The life benefit 
is $250 and is payable in addition to 
any accidental death benefit. No medi- 
cal examination is required. The acci- 
dent insurance is in the amount of 
$1,000 and accumulates to a total of 
$1,500. The weekly indemnity is $5 
for total disability and $2.50 for partial. 
For travel accidents double indemnity 
is paid. 

The travel policy covers for railway 
passenger conveyances, passenger ele- 
vators, excepting mine elevators, light- 
ning, burning buildings, collapse of 
outer walls, explosion of steam boiler 
and cyclone or tornado. The benefits 
are $5,000 for loss of life, both hands, 
both feet, one hand and one foot, 
sight of both eyes, one hand and one 
eye, one foot and one eye, $2,500 for 
one hand, one foot or one eye, and 
$1,000 for thumb and index finger of 
either hand. Total disability indemnity 
of $25 is payable for 200 weeks and 
partial of $12.50 for thirty weeks. The 
policy accumulates 10 percent for five 
years, surgeons’ fees are paid in addi- 
tion to weekly indemnities, optional in- 
demnities are provided, medical fees are 
given for nondisabling injuries, and 
there is an identification certificate and 
indemnity. 





Adopt Contract Bond Form 

At the November meeting of the 
Kentucky Surety Underwriters’ Asso- 
ciation, held at Louisville, a uniform 
contract bond, drawn up by the Louis- 
ville chapter of the American Insti- 
tute of Architects, was given approval, 
and will be passed up to the com- 
panies for their o. k. before being put 
into effect. It is believed that it will 
also meet with the approval of the 
companies, and that it will possibly be 
adopted by the American Institute of 
Architects for general use. One of the 
features of prime interest to the com- 
panies is that it provides that no lia- 
bility on the part of the contractor 
shall be waived, as has someitmes been 
done in the bonds offered by archi- 
tects; but the owner shall remain in a 
position to subrogate his rights in the 
matter to the surety company in case 
it should become necessary. 

The association decided to become 
affiliated with the National Federation 
of Surety Associations, which was 
organized some time ago at Cleve- 
land. 


DIFFERENCES COMPROMISED 

The differences between the Washington 
insurance department and the Maryland 
Casualty over the efforts of the depart- 
ment to make the company cease writing 
boiler and sprinkler leakage insurance in 
the state have been adjusted. The law 
apparently prohibits general casualty 
companies from writing these lines. The 
Maryland Casualty claims the law is not 
clear and that the apparent prohibition 
was inserted unintentionally. An effort 
will be made to have the law amended 





this winter. The basis of the adjustment is 


that all policies in these lines written by 
the company up to and including April 1, 
1912, shall remain in force until expira- 
tion: those written since April 1 to be 
cancelled pro rata on Nov. 1, and the 
company to cease writing these lines in 
re state until it is authorized to write 
em. 





CILLEY IS BACK AGAIN 
A. B. Cilley of Boston, formerly United 
States manager of the Norwich & London 
Accident, has become general agent of 
the World Casualty, which has entered 
Massachusetts. The company is owned 
by the National Life, U. S. A., people. 





BYENE GETS BIG BOND 

The $1,000,000 bond of the state treas- 
urer of Nebraska will be executed by the 
Lion Bonding & Surety for the coming 
two years, at $5,000 premium. For the 
fourth consecutive time this bond was 
secured by Harry S. Byrne, general agent 
at Omaha for the Equitable Surety of St. 
Louis. Walter A. George, the present 
state treasurer, was reelected. Two years 
ago when he gave the bond to Mr. Byrne, 





it was placed with the National Fidelity 
& Casualty of Omaha, Mr. Byrne at that 
time being the manager of the bonding 
department of that company. 

John M,. Gilchrist is now making an 
audit of the state treasurer’s accounts in 
behalf of the interested bonding com- 
panies, preparatory to the change of 
bonds Jan. 1. This is the fourth audit of 
the kind during the past two years. 





STARTS CANADIAN SURETY 


President Lafrentz of the American 
Surety announces the organization of the 
Canadian Surety Company, in which the 
American will have a controlling interest 
and to which it will transfer its Canadian 
business. The home office of the Canadian 
Surety Company will be at Toronto. Its 
operations will be conducted under the 
general managership of W. H. Hall, who 
has been the manager of the American 
Surety’s branch office at Toronto for many 
years. The secretary of the new company 
will be W. H. Burgess, who until recently 
was manager of the Albany, N. Y., branch 
office of the American Surety. 

The company will have local stock- 
holders of influence at all important 





AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Decide to have these advantages « Writeus sow 


American Casualty Co. 


READING, PENN. 


Accident Health Plate Glass Burglary 





Wanted for our life department, 
District Manager for Illinois 
territory. Exceptional oppor- 
tunity for the right man. 


ADDRESS 
W. A. NORTHCOTT, President, 


INTER OCEAN 
Life and Casualty Co. 


SPRINGFIELD, | ILLINOIS 





National Accident Insurance Company 
of Lincoln, Nebraska 


Does a larger casualty business in Nebraska than any other company. 
DESIRABLE CONNECTIONS FOR GOOD MEN 





Industrial Sick and Accident Company of Indiana 
TERRE HAUTE, INDIANA 


é 


Liberal Policies, Liberal Rates, Liberal Contracts for Agents. 


Live 


A GOOD COMPANY TO TIE TO 


‘ 


“A Square Deal to All” is our motto. 


ts wanted for Indiana Territories. Policies issued on either monthly or weekly payment plan. 


If you're a “live” man, we want you. Write today for particulars. 





WANTED ‘Quatirien™ 


FIDELITY MAN 


To take general charge of home office department in new 
company. Give references and salary expected. Address 
95-U, care The Western Underwriter. 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies. 


UNITED STATES ASSETS, $5,688,404 SURPLUS, $2,094,862 
GENERAL ACENTS 

THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., wy Tenn., 518 Walnut St., Cin- 
cinnati; WM. O. BRUN. $37 Superior Ave., N. Cleveland; THE FRANK 
TALLMADGE COMPANY, Cent. Ohio, New Hayden B Bidg., Colum IE ZENER & 
STONE, Indiana and Kentucky, Talbott O. 0A. GHBERT, IL, 
Iowa, Neb., S. Dak. and N. Dak., 930 Ins. Exchange, e, Chicago; CHA AREISON 
Mich. Majestic Bl - Detroit; LOYAL DURAND, Wi scontia Mitchell B Bide Milwau- 
kee; F, D. HIRSC & COMPANY, Merchants Bachenoe: St. Louis. 





INCOME 


& tow gost 


O98 Woctty tneome for 
Accident 





CHAS. A. WHITE, 


Accident-Health ; Policy 


MIDLAND CASUALTY COMPANY, NY, Chicago, Il. 
Cash Capital $150,000 


compa gay 


occupations euee 16 to 70, at the same low cost per year. 
required. Commissions and Renewal Contract. 
for sample policy and full particulars. We are now appoin 


. Registration Dept., Ins. Exchange, Chicago 





1 INSURANCE 


issued by 


ienanent Weeki income for 
$2000 Death by Accident 


appointing agents. 
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cities. The board of directors will con- 
tain a number of strong Canadian capi- 
talists. The American Surety has recent- 
ly taken over several very large lines of 
suretyship in the Dominion which will be 
transferred to the new company. The 
transfer takes place at the end of the 
year. There will be a close working ar- 
rangement between the two companies. 


CASUALTY APPOINTMENTS 


N. J. F. & Pl. Gl.—P. - gy Lindstrom. 
Standard Acci.—S. J. Morrow, St. Paul. 
Maryland Spreiter, Warroad. 
— Live “St. —Fred Jesmer, New Brigh- 


of Tidland Cas.—Elmer Anderson, Wadena. 
Prud. Cas.—E. C, a Graceville. 
Cas. Co. of aa —J. C. Barrett, Faribault. 
Natl. Sur.—J. W. Pike, Marshall; S. B. Erick- 
son, Minneota. 
ee M. Lane and C. M. Lane, Minne- 


oe “East. & Cas.—J. T. Hazard, Minneapolis; 
C. M. Leibrock, G, A. Morton and Fitzhugh 
Burns, St. Paul. 

Lon. & Lan. Guar. & Acci.—F. T. Bohen, P. 
H. Ware and W. B. Boardman, Minneapolis. 

Trav. Indem.—H. W. Baker and J. H. Spen- 
cer, Mankato. 

Cont. Cas.—E. H. Powell, Cons H. F. Sei- 
ter, tae gle E. Glass, Le Sueur; G E. Sherwood, 


St. Pau 
Ohio 

Brotherhood Acci.—C. C. Adams, Wooster. 

Equit. Sur.—C. B. Weymouth, Bellefontaine. 

Frankfort—M. H. Ailes, Anna. 

Gen. Acci.—L. B. Goldsmith, Columbus; Con- 
rad Wein, Murray. 

Globe Indem.—Jacob Hunter, Painesville; I. 
B. Heitt Co. and G. R. Bonner, Toledo. 

Gt. East. Cas.—H. E. Manning, Cleveland; 
Morris Eile, Columbus; J. J. Klipec, Cleveland; 
. A. Hover, Lima. 

Loyal Prot.—Frank Brunner, Wellston. 

Mass. Bond.—S. L. Arnold, Ashland; J. 
— Bucyrus; E. J. jSchoenlaub, Marion; 3 

Walter, Mansfield; V. Mitchell, Canton; 

Ciurietion Schott, Massillon, D. W. Benjamin, 
Cincinnati. 

Natl. Cas.—G. Landick, Delphos. 

Natl. Live STP. A. Horswell and J. F. Mur- 
ray, Cleveland. 

Natl. Sur.—Harry Levison, Toledo. 

N. A. Acci.—J. W. Ness, Crestline. 

Pac. Coast. Cas.—F. E. Richardson, Hamilton. 

Prud. Cas.—E. M. Brown, Swanton; H. W. 
Hoseenar, Elyria; G. H. Russ and A, C, Tyler, 
‘ol 

South. Sur.—S. A. Ritcaey and A. J. Wor- 
then, Cleveland; Louis “a, Akron; Miss 
he t . White, Springfield; . C. Ransdell, Cleve- 
an 


Standard Live St.—August Hesson, Yorkshire. 
Trav. Incem.—L. B. Ackerman, Fredericktown. 
Union Cas.—L. B. Goldsmith, Columbus. 

U. S. Cas.—W. i Beebe, Ravenna. 


Indiana 


Heller, Decatur; Hageman & Waltz, “Edinbur nar 


Natl. ca a Sa Ensley, South Whitley; 
Traut, Logansport. 
Workingmen’s “Mut. Prot. i. E. Hutchens, 
Hammond. 
Trav. Indem.—L. E. Barter, Mt. Vernon. 
Mi 


chigan 
Columbia Cas.—G. G. H. Reade, Brighton. 
ome Cas.—A. D. Dewitt, Detroit. 

Ill. Bankers—F. J. Hodges and M. Hickey, 
Detroit; A. E. Brigstock, Battle Creek. 

Masonic Mut. Acci.—H. H. and J. M. Blake- 
ley, Detroit. 

Mich. Cas.—F. A. Masker, Saginaw. 

Minn. Scan. Rel.—J. G. Kern and Adolf 
Hornsten, Grand Rapids. 

Peoples H. & Acci.—J. 
Steve Cummins, Pellston; 
E. B. Torrey, Allegan; 
wood, 

Amer. Fidel.—W. J. Eble, Grand Rapids. 

Cont. Cas.—W. W. Smith, Bay City; L. E. 
Wright, Lansing. 


Federal Cas.—Charles Burkhart, Mt. Clemens. 
Frankfort—C. R. Wallace, Jackson. 
. London Guar.—H. S. Whitney, Benton Har- 
or. 
Mas. Prot.—T. H. Buckingham, Stockbridge. 
Mass. Bond.—C. R. Wolford, Owosso. 
Natl. Cas.—S. R. Van Dusen, Flint; Joseph 
Hansen, Detroit. 

Natl. Sur.—C. O. Hetchler, Flint. 
N. A. Acci.—P. J. Rukshta and M. Stone, 
Detroit. 

Ocean =a g F, Littlefield, Saginaw. 
Prud. Cas.—J. E. Reau, Escanaba. 

Ridgley Prot. am J. McFarland, Alma; B. R. 
Lane, St. Louis, Mich. 

Gt. East. Cas.—E. L. Baker, Adrian; A. a 3 
le, 4 OO Frank Miller, Belleville; c. 
ard mton Harbor; Glenn Carus, Marshall; 
Michigan Real Estate Co., Ltd., Jesse Arthur 


N. Ritten, Lawton; 
. M. Rumsey, Corey; 
eter Mukavetz, Iron- 


and O. B. Hawkins, Battle Creek; Cecil J. Bar- 


num, Beaverton; J. K. Gettlemen, Wyandotte; 





&: . C. Bernardi, Detroit; Ribble & Murphy, Bay 
ity. 

rav. Indem.—J. H. Hopkins, Ypsilanti; F. 
D. Vedder, St. Charles. 

Union Cas.—Otto Schultz, Detroit. 

U. S. Fid. & Guar.—J. E. Harder & Co., 
Niles; W. H. Acker, Richmond; J. P. Wait, 
oturgis. 

U. S. H. & Acci—I. L. Algaze, Detroit; T. 
A. Griffin, Escanaba. 


‘Wisconsin 


Aetna Life—J. P. O’Malley, Bayfield. 
Amer. Bond.—Julius po hippewa Falls. 
Amer. Sur.—Peter Holst, Vig =~ 
Cont. Cas.—Irwin Silvernail, dson. 
Equit. Sur.—Frank Pieper, ‘Menomonee. 
Ill, Sur.—J. P. Ford, Wausau 
Loyal In iem.—Joseph Koffend and Joseph 
Koffend, i. be Fa 

Lloyds Pl. Gl.—J. F. Gile, Richmond Center; 
Michael & Joseph Howe, Superior; E. H. Pal- 
mer, Antigo. 
Mass. Bond.—G. H. Porter, Wheeler. 
Maryland Cas.—J. Monat, Janesville. 
Natl. Sur.—S. J. Conway, Crandon; Herbert 
Crook, Kenosha. 
N. "A. Acci.—E. S. Moran, Portage; B. W. 
Hinmann, Waupaca; James Drankus, Sheboygan; 
Louis Dietz, Honcon; W. M. Pleiss, Milwaukee. 
Ocean—C. H. Hathaway and W. J. Juneau, 
West Allis. 
Old Line Life—C. W. Imholz, Milwaukee; C. 
x. Hinmann, Fond du Lac; Albert Minch, Tony. 
Time—A. W. Bickel, Fennimore; W. J. Hen- 
ning, Milwaukee; John Hake, Stevens Point; C. 
L. awa, Cuba City. 


Kansas 


Bus. Men’s Acci.—W. T. Carpenter, Lawrence. 
Equit. Sur.—F. © Werner, Pittsburg. 
Genl. Acci.—M. Moore, capers 
° ~ eee Bus. Men's Acci.—G. T. Richards, 


mo land Cas.—J. L. Dusern, Garden City; 

WH Hayward and C. E. Hayhurst, Altoona. 
bs Fid. & so O’Donnell, Bancroft. 
Natl. Cas.—O. tx lary, Paris. 
N. A. Acci. Ww. . Sullivan, Wellington; S. 
B. Vaughn, Newto 

South. Sur.—E. oN. Bortz, Great Bend; B. O. 
bed a i Norton. 

. S. H. & Acci.—C. E. Wehe, Topeka; A. G. 

ms. e and A. L. Thayer, Wichita. 

acific Coast Cas.—G. S. Richards, Ellis; O. 
E. Rucker, Moline. 

Natl. Sur.—D. P. Sims. Hill City. 





KINGSBURY IS PROMOTED 


The Globe Indemnity has promoted 
Frank H. Kingsbury to be general super- 
intendent in charge of the liability and 
agency departments and particularly to as- 
sist Manager Reid in executive matters. 


CASUALTY NOTES 


The field men of the Massachusetts 
Accident will hold a convention at the 
home office Dec. 5-6. 


James Fitzgerald of Omaha has been 
appointed general agent for Nebraska for 
the Southern Surety of St. Louis. 


The United States Fidelity & Guaranty 
has signed a contract for bonding the 
officers of the Knights of Pythias in 
Missouri. 

Charles C. Frederick of Lima, Ohio, who 
has been special agent of the American 
Casualty in Ohio for the past two years, 
has resigned. 

The Globe Indemnity will write about 
$40,000 in burglary premiums in Chicago 
and Cook county this year, which will 
put it in the lead as to that class. 

The Chicago liability claim men who 
were to have met Tuesday of this week 
to form an organization have postponed 
their meeting until next Tuesday. 


The Equitable Surety last week re- 
newed the bonding schedule of the Illi- 
nois Traction system The schedule 
amounts to $600,000 and covers the entire 
system. 

Branch office managers of the Conti- 
nental Casualty of Chicago are at the 
home office this week. Two conferences 
with executives of the company are be- 
ing held daily. 

At Oklahoma City, B. 8S. Utterbach, gen- 
eral — of the Equitable Surety, and 
L. N. Beadles, former general agent of 
the Globe Surety, have formed a part- 
nership and will represent the Equitable 
for western Oklahoma. 


A special committee of the American 
Society of Mechanical Engineers, which 
includes W. H. Boehm, superintendent of 
steam boiler construction, is now nearly 
ready to report. If its recommendations 
are adopted, as they probably will be, the 
effect on steam boiler insurance will be 
considerable, as explosions of boilers will 
be greatly reduced, due to improved con- 
struction. 


M. E. McCallum was arrested at Sioux 
Falls, S. D., last week by a representa- 











FEDERAL 


Income over 


$400,000.00 


0,000 





italandSurplusover Liberal 
$350,000.00 
DETROIT, MICH. 


Live men will be helped in establish- 
ing permanent incomes 


CASUALTY 2 rreittnaring 


Contracts 


COMPANY 


Policies 


BANKERS ACCIDENT ASSOCIATION 
Home Office, East St. Louis, Illinois 
Writes Approved Forms of Health and Accident Insurance. 


The Illinois I Department in its report of examination of this company in June last gave the 
following le endorsement of ap pp om ply FH claims: -_ - 
“An examination of a wide selection of claims paid shows that the Bankers Accident Association has 


always been uniformly fair and pt in settlement. There were yay as to the amount paid, 
It is the custom to send a draft in settlemen settlement on the day final proofs are received 


Agency Openings for Reliable Men. 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 





PLATE GLASS EUGENE H. WINSLOW, President 
Saas” POLICES Secs" 
the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 





RELIABLE AND ENERGETIC AGENTS WANTED 
oo 4 i 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 

the most liberal policy contracts, both commercial and industrial, 

backed by a deposit of over $100,000 with the Illinois Department 

and capital and surplus of over $200,000. 

lope Tens, Colorado, Washington, Fecavssee, Callefai, New Jersey, Missote and South Dako 
The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 


COMMISSARY INSURANCE 
ABSOLUTELY NEW 
Appeals to merchants and should be sold by every general Insurance Agency 


ROYAL CASUALTY COMPANY 


Insurance Exchange Building, Chicago 

NOTICE—“ four years of very suc- 
cessful operation we are 

changing to Stock Basis. Excellent proposition 


to Stock Salesmen. R. B. Beson, President, * 
622 Metropolitan Bidg., Minnea 













































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


EE. M. TREAT, President 
Insures manufactur against Annual through 
a5 Locust St., ST. LOUIS, MO. 302 Broadway JNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 


























Salary and utua Experienced 
Commission Mutual Insurance for Indiana Siamenemnent 
fiesg years’ experience in Indiana Gopetepess the necessary “know-how’’ 


the managers of this compan: receive intelligent help 
po TT me dd," ves 


Indiana Casualty Company 
WM. A. KEHOE, Scey-Treas. 








South Bend 


SECURITY CASUALTY co. 
. INDIANAPOLIS 
W. Morton Harriott PRESIDENT E. E. GairFith MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and | policyholder. 











CAPITAL 
$125,000 








INSURANCE 


UNION CASUALTY (Conpany 


Home Office—S. W. Cor. Third and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 


IN EVERY CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN 


For Southern Ohio and Kentucky apply com "s offices, 314-315 M til 
Library Building, Cincinnati, Ohio. " wire ‘te pO 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 














Mercantile ee sco Elevator Insurance 
Residence Burglary Ss U a C Teams Liability 
Safe Burglary I Ls | A i] E Automobile Liability 
Plate Glass Liability Accident, Health 
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tive of the state insurance department on 
the charge of writing business for the 
Merchants Life & Casualty of Minne- 
apolis without a license. 


In a case tried at Moberly, Mo., in 
which H. H. Furham of Huntsville, Mo., 
sought $10,000 damages against the 
American Surety for alleged malicious 
arrest and false imprisonment, a jury 
gave a verdict in favor of the defendant. 

The Eastern Ice Association, which in- 
cludes manufacturers of artificial ice 
from the states east of the Mississippi 
river, has before it a plan proposed by 
Bruce Dodson for workmen’s compensa- 
tion insurance on the interinsurance plan. 


The New York department is endeavor- 
ing to learn whether there is any viola- 
tion of law by the Casualty Reciprocal 
Exchange of Kansas City, Mo., in writing 
the liability insurance of brewers in 
western New York on the interinsurance 
plan. 

The Equitable Surety last week wrote 
the $6,000,000 bond of the Southern Trac- 
tion Company of Texas, which is build- 
ing an interurban between Dallas and 
Waco, Texas. The bond runs to the St. 
Louis syndicate which is financing the 
construction. 


The two bonding companies that stood 
as surety for Irvin R. Rex, accused of 
misappropriating $5,946 while acting as 
chief clerk of the Ohio penitentiary, have 
made good the losses to the state. The 
Fidelity & Deposit pays $4,238 and the 
American Surety of New York the bal- 
ance, 

Examination of the Protection Life of 
Buffalo by the New York department has 
brought out criticism. This is an assess- 
ment company which does an industrial 
health and accident business. The com- 
pany has between five and six thousand 
policies in force representing $3,500,000 
insurance, but has no unearned premium 
reserve. 

A. Van R. Schermerhorn, who recently 
severed his connection with the United 
States Fidelity & Guaranty as manager 
of the St. Louis office has entered the irm 
of Sawtelle & Serven of that city, 
which will hereafter be known as Saw- 
telle, Serven & Schermerhorn. They are 
general agents for the Massachusetts 
Bonding. 

The supreme court of Michigan has 
sustained the verdict of the Saginaw cir- 
cuit court awarding George Sonsmith of 
Saginaw a Pere Marquette switchman, 
damages of $12,958 against the railroad 
for the loss of a leg crushed in coupling 
cars. Judge William R. Kendrick of the 
lower court instructed the jury that if 
they found that Sonsmith’s train was prop- 
erly protected with lights, as the com- 
plainant asserted, and that the crew of 
the other engine disregarded the warn- 
ings, the jury must award damages to 
the plaintiff. This charge is held correct 
by the higher court. 


Pacific Mutual Life—The company re- 
ports $231,000 accident premiums written 
during October and $1,915,000 accident 
premiums written during the year to Oct. 
31. The October increase is 25 percent 
or $44,000, and the year’s increase is 15 
percent or $255,000. 





MOTOR INSURANCE NEWS 
GOOD WORK BY THEFT BUREAU 
Has Recovered Nine Stolen Cars, Con- 


victed One Man of Theft and 
Spent But $125 





Since its formation two and a half 
months ago the Automobile Protective 
and Information Bureau of Chicago has 
done some good work. It has thus far 
recovered nine stolen cars valued at 
more than $10,000, and convicted one 
man of theft, sending him to the peni- 
tentiary for a term of from one to seven 
years. This and the necessary expense 
of laying the lines for the work has 
all been done on an expenditure of 
less than $125. 

How Bureau Started 

Before the bureau was established 
each company did the best it could in 
recovering lost cars. It was an ex- 
pensive method with but few results. 
Some three months ago the London & 
Lancashire and Boston had each suf- 
fered a loss on Kerrit cars. Assistant 
Manager Meinel of the former, and 
Cook County Special Sauter of the 
former, sent out a joint notice of loss 
to garages and police departments. 
This suggested further cooperation and 
all companies writing theft insurance 
on automobiles were invited to send 
representatives to a meeting to orga- 
nize. This was done and Mr. Meinel 
was elected president and Fred Sauter 
secretary. 

Police Department Cooperates 

Mr. Sauter has handled all of the 
bulletins and much of the work done in 
connection with the Chicago city de- 
tective bureau. Four bulletins have 
thus far been sent out. The last has 
not yet reached all of the garages and 
police departments. The third listed 
eight stolen cars and since then five of 
these have resultantly been recovered. 

The Chicago police department is do- 
ing some effective work in cooperation 
with the bureau. Two men from the 
detective bureau have been detailed on 
automobile thefts, and besides the cars 
recovered several thousand dollars 
worth of accessories and supplies have 
been returned to owners. Patrolmen 
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now make regular calls at all garages to 
inquire what cars have been left by 
strangers and not called for again. 

Working on Important Cases 
One car recovered through the bu- 
reau was stolen over a year ago. It had 
had several owners since originally 
lost. The Commercial Union paid a 
total loss of $2,200 on the machine and 
through its recovery has been able to 
get back $1,200 in salvage. Some of 
the suspected gangs are being run 
down and a number of “fences” for 
stolen accessories have been uncovered. 
Cases are being worked up against a 
number of men and some convictions 
are anticipated. 

Salaried Manager Possible 

Twenty-one companies are in the bu- 
reau and the work being done is so 
rapidly assuming proportions that it is 
likely that a salaried manager will have 
to be employed. It is rumored that 
the success of this bureau has been so 
great that the Automobile Underwrit- 
ers’ Conference is considering the or- 
ganization of a bureau of national 
scope. Members of the Chicago bureau 
would be willing to have their organi- 
zation absorbed by a larger bureau, but 
they would insist on better service in 
the line than they are now getting out 
of the conference on a number of other 
matters. 

MOTOR CYCLES 

Question—Will you kindly advise 
me what companies are writing motor 
cycles? 

Answer—The Royal is granting a 
complete coverage policy on motor 
cycles. 

HOTCHEISS FOR PRESIDENT 


William H. Hotchkiss, formerly super- 
intendent of insurance in New York and 
one of the best known insurance officials 
in the country, is to be president of both 
the National Motor Insurance and the Na- 
tional Motor Indemnity, the fire and cas- 
ualty companies being organized among 
automobile men by William B. Joyce, 
president of the National Surety. As the 
avowed purpose of the two companies is 
to reduce the cost of automobile insur- 
ance special interest attaches to the an- 
nouncement of their future executive. Mr. 
Hotchkiss stands for reducing the ex- 
penses of conducting the business and the 
insurance world will watch closely the 
company’s success toward such an end 
by handling motor car insurance through 
automobile dealers. 


NEW AUTOMOBILE YEAR 


Nov. 1 marked the beginning of a new 
year in the automobile insurance busi- 
ness. That is, all 1912 model machines 
went into the class of last year’s models 
as far as ratings go and all 1913 models 
became this year’s models. 


PROPOSED OHIO STATUTES 

The automobile club people of Ohio have 
drafted two bills that will be introduced 
into the Ohio legislature. One seeks to 
have the theft of an auto made a peni- 
tentiary offense with a penalty of from 
one to seven years, and the other requires 
every vehicle, horse drawn as well as 
motor driven, to display front and rear 
lights, while operating after dark. 


PLAN OF MOTOR COMPANIES 

Ernest Y. Greenwood, who is promot- 
ing the National Motor Insurance and Na- 
tional Motor Indemnity, will be first vice- 
president. Charters of the companies 
have been approved by the New York de- 
partment. Simultaneous entry in all 
states is planned. 





Act On Annexes 

Louisville, Ky., Nov. 13—(Special)— 
The Louisville board today defeated an 
amendment to the rules recommended 
by a committee involving the extension 
of the use of underwriters agencies. The 
rule was intended to make it possible 
to remove the suspension of three local 
agencies. It provided that every com- 
pany be allowed two agencies, those 
not having a direct agency in addition 
to the first agency being permitted to 
secure representation through under- 
writers agencies. The question has been 
debated for weeks and went to a vote 
today, being defeated by a close mar- 
gin. No official report of the decision 
was given out. Had the report been 
adopted the suspended members would 





have been put in line for return to ac- 


tivity in the board, and several addi- 
tional underwriters agencies would 
doubtless have been established. 





PLANS FOR WORLD’S CONGRESS 


Chairman Hathaway at San Francisco 
Tells of the Scope of the Great 
Enterprise 


The following summing up is the 
basis of the argument recently present- 
ed by Commissioner Hathaway of the 
World’s Insurance Congress to the for- 
eign consuls of the various nations rep- 
resented at San Francisco: 


The World’s Insurance Congress, to be 
held in San Francisco in 1915, becomes a 
matter of broadest international impor- 
tance and deserves special mention in 
your reports, for the following reasons: 

1. This will be the first great World’s 
Insurance Congress ever held. 

2. Insurance in its various forms, as 
represented by many of the big com- 
panies of the world, regardless of the 
country by which they are chartered, has 
become more truly international in its 
scope of operation than any other sub- 
ject of commerce. 

3. Many of these companies, through 
this extension of their activities, have 
become real world powers in the domain 
of finance, and have a deep interest in 
the economic problems that confront all 
people. 

4. The nature of their business comes 
nearer combining the altruistic and com- 
mercial instincts of man than any other 
extensive activities. 

5. It is estimated that approximately 
1 percent of the total population of the 
countries of leading commercial activi- 
ties derive their livelihood from the com- 
merce of insurance and its allied profes- 
sions, and as this 1 percent is wholly of 
the more representative class, their ac- 
tual percent of influence to the total 
population becomes very large, and might 
safely be represented at 10 percent of 
the total. 

6. Insurance has assumed a very large 
percent of its present financial and eco- 
nomic importance during the lifetime of 
many of the men now at the head of the 
various institutions, and the importance 
of a congress in which these minds will 
all have representation during their activ- 
ity assumes a tremendous economic im- 
portance. 

7. As war is the destroyer of every 
form of insurance risks, this congress 
will be the greatest international peace 
— that the world has ever wit- 
nessed. 





BOSTON BOARD ELECTS 

The annual meeting of the Boston 
Board of Fire Underwriters was held 
Tuesday. The address of President Au- 
gustus A. Lovett pointed out the board’s 
survival of attacks of enemies and in- 
creasing recognition of work being ac- 
complished by it. Its relations with the 
New England Insurance Exchange were 
never more friendly than now. Legisla- 
tion affecting insurance brokers has de- 
veloped satisfactorily and prospects of a 
settlement of commission and agency 
questions are now very favorable. The 
rating department report showed 12,597 
cards issued during the year. The in- 
spection department reported 15,443 in- 
spections, resulting in 3,360 corrections. 
New officers elected are as follows: 

President—A. S. Lovett; vice-prisedent, 
Edward F. Woods; secretary, F. Elliott 
Cabot; treasurer, A. Jarrett Lewis. 





FELLINGER WAS REELECTED 


Herman Fellinger, general agent of the 
Pacific Mutual Life at Cleveland, was 
reelected to a seat in the Ohio house of 
representatives by a _ large majority, 
something like 32,000. Because of the op- 
portunities opened up by the amendments 
to the constitution of the state, recently 
adopted, Mr. Fellinger anticipates a great 
deal of attempted legislation that will be 
detrimental not only to the companies 
and agents, but the people who buy in- 
surance as well. Because of this he feels 
that it is just as important to defeat bad 
measures as to. secure the enactment of 
good ones, possibly more so. When he re- 
turns to that body, it will be with the in- 
tention of keeping a critical eye upon 
the ~ ed bills that are likely to be pre- 
sented. 





MISCELLANEOUS 


The Continental has appointed Arthur 
E. White as special agent for Colorado, 
Wyoming and New Mexico. Paul Steb- 
bins succeeds him in the Cheyenne office 
of the Rocky Mountain Board. 

Henry B. Faber of John A. Eckert & 
Co. has been engaged by artificial ice 
makers of all states east of the Missis- 
sippi to endeavor to secure lower fire in- 
surance rates. They claim they are dis- 
criminated against as compared with cold 
storage plants and other similar indus- 
tries. Manufacturers will submit statis- 
tics of their values and experience dur- 
ing the past ten years as a basis for @ 
new schedule. 
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BIG DELEGATION AT DULUTH 


Minnesota State Fire Prevention Asso- 
ciation Stirring up Interest in the 
Northern City 








Duluth, Minn., Nov. 13.—(Special)— 
The entire mercantile and special haz- 
ard business exclusive of sprinklered 
risks and elevators of Duluth is being 
inspected by the Minnesota State Fire 
Prevention Association, forty-six mem- 
bers being present. A mass meeting 
of Duluth business men will be held 
tomorrow evening. The speakers at 
the meeting will be J. A. O. Preus, 
insurance commissioner of Minnesota; 
H. W. Parker, secretary Northwestern 
Credit Men’s Association of St. Paul; 
Carroll L. DeWitt of Chicago, R. W. 
Schimmel, president Minnesota Fire 
Prevention Association, Minneapolis. 
The school children will be addressed 
by W. O. Chamberlin. 

The firemen of the Duluth depart- 
ment are assisting on inspections by 
order of Chief Randall. Duluth is the 
largest meeting ever undertaken by 
the Minnesota association. Duluth 
should have a high pressure system of 
waterworks in the business district 
along Superior street, First street and 
Michigan street. The city should own 








Onsurance Attorneys 





Frederick A. Brown 
5 N. La Salle Street, 
Chicago 


AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE Law 


Henry W. Bullock 


ATTORNEY-AT-LAW 
Suites 415-416 Law Bldg., Indianapolis, Ind. 
Seat dreary Sas ir Be 


References—Fidelity Trust Co. 
W. H. O’Brien, Auditor of State, Indianapolis. 


NORRIS & McPHERSON 
Attorneys and Counsellors 
721-729 Mich Trust Bldg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 














FRED W. KELSEY 


Attorney and otjere for Prudential 
Company in Joplin Mining District 
JOPLIN, aren COUNTY, MO. 





BURKETT, WILSON & BROWN 
Lawyers 
602 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 








Insurance Atty. for Best’s Ins. 
Losses Reporting Agency 
NEW YORK 
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and operate a fire tug for protection of 
millions of dollars worth of dock prop- 
erty. Invitations to the meeting have 
been etxended to the Duluth Credit 
Men’s Association, Gitchi Gamme Club, 
Duluth Business Men’s Club and one 
thousand members of the Duluth Com- 
mercial Club. ; 

The hearty cooperation and publicity 
is given to the meeting by the Duluth 
News, Tribune, and Herald, Major H. 
V. Eva, secretary of the Duluth Com- 
mercial Club; R. E. Denfeld, superin- 
tendent of schools; Leonard Young, 
principal Central high school; Fire 
Chief Randall, Assistant Chief Wilson 
and J. B. MacLeran, inspector. 

Duluth’s fire record for ten years 
past shows premiums, $6,100,00; losses, 
$4,012,000. On basis of 38 percent ex- 
pense, it shows a loss to companies of 
about $226,000. The city fire marshal 
of Duluth is enforcing corrections of 
dangerous conditions, reporting to Fire 
Chief Randall. 


The Central Traction Bureau held its 
anual meeting at the Waldorf-Astoria on 
Monday and reelected the following offi- 
cers: President, E. G. Richards; vice- 
president, W. H. Sage; secretary-treas- 
urer, C. G, Smith, acting secretary, Wm. 
A. Stoney. Allen M. Schoen, manager of 
the electrical inspection department of 





the Southeastern Underwriters’ Associa- 
tion, was elected a member of the execu- 
tive committee of the bureau to succeed 
the late A. B. Andrews. 


POINTERS wt 


FOR LOCAL AGENTS. 














“Pointers for Local Agents”’ is a book of 256 pages, 
containing all the data that has appeared in — 
column for more than six years, thoroughly c 
fied and indexed for quick reference. Itis supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwniter. 





Question—We note you have been 
running considerable comment of late 
relative to forms of railway waiver 
clauses, desirable and undesirable, 
notably the latter. Stress has been 
laid on the use of any form of clause 
which went further than to give notice 
of the waiving by the assured of right 
of recovery and equal stress has been 
laid on the undesirability of a clause 
which waived the right of recovery by 
the insurance company as well as the 
assured. We are led to inquire what 
difference there is between the two. 

If the assured has bartered away his 
right he obviously has nothing to sub- 
rogate to the insurance company. 
What we wish to know is this, is the 
insurance company entirely dependent 
on the subrogated right of recovery of 
the assured for its avenue of redress 
or, irrespective of the assured’s right, 
can the insurance company in its own 
right and independent of the rights of 
other parties maintain a claim against 
the railroad? This is, of course, as- 
suming that the insurance company 
has paid the loss to the assured and 
that locomotives of the railroad com- 
pany are the undisputed cause of the 
loss. If the insurance company can 
not maintain an action on its own right 
but only on its subrogated right from 
the assured we do not see what dif- 





ference it makes whether the waiver 
clause used does or does not bind the 
insurance company as well as the as- 
sured. 

Answer—While there have been sev- 
eral decisions holding that the waiver 
of claim exacted by railroads where 
sidetracks are put in or property is lo- 
cated on ground leased from the rail- 
road are sufficient to bar claims of in- 
surance companies under the subroga- 
tion clause of the policy, the matter is 
by no means settled on all points. 
There are various classes of torts and 
on some classes a claim can not be 
waived in advance. (An action against 
a railroad under the subrogation clause 
is of course an action in tort.) A pos- 
sible example is the failure of the rail- 
road company to observe some safety 
rule required by law, such as the at- 
tachment of spark arresters to loco- 
motives. Until it is conclusively estab- 
lished that the release exacted by the 
railroad is an absolute bar to all 
claims, it would be unwise for the in- 
surance companies needlessly to give 
up a right that might prove valuable. 
Furthermore, there is no reason why 
the assured should ask the company 
to do more than accept notice. It 
might be argued that if the waiver of 
the assured is void in certain cases that 
of the insurance company would be 
also, but that is not true. The com- 
pany’s right is entirely contractual and 
is derived from the policy, while that 
of the assured lies in tort. 


Question—Will you kindly give an 
opinion on the following: Can a com- 
pany which we have been representing 
transfer its agency in the same town 
and solicit the expirations which we 
have placed in this company? 

I have just recently had one of my 
leading companies taken from me by 
misrepresentation on the part of one 
of my solicitors who started an inde- 
pendent agency, and it has been my 
opinion and have also heard from 
others that a company cannot in case 
of withdrawal from an agency, solicit 
the expirations of the former agent. I 
also believe that there have been some 
supreme court decisions in regard to 
this, and any information that you can 
give me will be greatly appreciated. 

Answer—We doubt if there is any 
way to prevent your former solicitor 
and the company he took out of your 
office from soliciting your business. If 
it was a question of the solicitor alone 
you might prevent him from making 
use of information regarding expira- 
tions obtained from your records while 
he held a position of trust in your of- 
fice, but you can not, we believe, pre- 
vent the company from supplying him 
information from its own records, nor 
can you prevent him from using in- 
formation supplied by the company, or 
obtained from his own records of his 
own business. 

In the famous Sullard case (National 
Ins. Co. vs. Sullard) decided in New 
York, it was held practically that the 
business belongs to anyone who can 
get it. The ordinary rule of equity 
courts in regard to information ob- 
tained from records belonging to a 
principal or employer was applied and 
the agent was allowed to use the ex- 








piration register that belonged to him, 
but was enjoined from using informa- 
tion obtained exclusively from the 
duplicate daily reports and other rec- 
ords belonging to the company. The 
company was denied an injunction re- 
straining him from soliciting business 
written for it by him. 

If you are a member of the Iowa As- 
sociation of Local Fire Insurance 
Agents, it might be well to report the 
matter to the grievance committee of 
the association. 


Question—Will you kindly give me 
a list of farm companies that are writ- 
ing silos combined insurance fire and 
tornado, also rates? 

Answer—While almost any farm 
company will take the fire risk, yet 
they all hesitate at the tornado risk on 
silos, unless one is built very close to 
the barn, where it is to some extent 
protected. 

We do not believe there is a single 
company that will write a silo unless 
it has to. It may do this to accommo- 
date some agent who gives it a profit- 
able business. A silo will not be writ- 
ten by itself under any condition, but 
a small line may be taken on it if 
the rest is properly distributed on other 
property. The rate on a silo would 
be about 5 percent for five years. You 
of course understand that when the 
ensilage is taken from the silo it is 
much like a dry rain barrel and very 
easily damaged by storm. 


Question—Can you furnish me with 
the “Dean Schedule” for fire insurance 
ratings and if so, please send me the 
same with bill and I shall remit. 

Answer—You can purchase copies of 
the “Dean Schedule” from the West- 
ern Actuarial Bureau, American Trust 
building, Chicago. 
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The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
; | Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at full tariff rates entertained on the heavy value risks 
after the capacity of the local agents is exhausted.—Your business protected.—Strong 
Companies.—Standard form policies issued without a Warranty Company. Losses 
adjusted and paid h this office 

Prompt attention. Applications in Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Bivd., Chicago 


Keep this *Ad"—You may Need our Facilities. 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


MICHIGAN 
JOHN ROWSON 
401 Ashton Bldg., Grand 
Long Dist. Phones: Bell 110; 1279 
ADJUSTER OF FIRE LOssEs 


MICHIGAN 
WRIGHT 


ww. s. 
10 Harlow Block, -- mee 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
FRED. B. SPEAR 
Bay Ci 
Phones: Office 112, House 499 
ADJUSTER OF FIRE LOSSES 
NEBRASKA 


M. FF. PUNKHOUSER 
1611 Dodge Street, Omaha 
ADJUSTER OF FIRE LOSSES 
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GREATEST 
COMPANY 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 


FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 

ISAAC MILLER HAMILTON, President 


CHICAGO 














The Western and Southern 
Life Bnsurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 











Year Assets Insurance in Force Income 
1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,051,558 


1905 1,824,206 31,739,266 6,245,918 
1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
—_—_——————AGENTS WANTED 





SEE WHAT 5 DOLLARS WILL BUY 


“International Limited” Accident axa Health Policy 


The Most Liberal on the Market 
Issued by 





The General Accident Fire and Life — — 


Deposited with Insurance Departments 1500. 000 


Peve 0.0 pee | ie ee MAIDEN TAL DEATH and $15! ae ois toed for a or Sickness. There 
msurance in t! icy for a premium other. 

Sold to MEN and WOMEN, } mew coounptinen. NO MEDICAL EK AMINATION REQUIRED. 

Sample policy and particulars to inquiring agents. Liberal commission. 


SOLD EXCLUSIVELY THROUGH 


Thos. L. Pillings & Co., 1011 Chestnut Street, Philadelphia 


















ARE YOU IN the RIGHT PLACE? 


Men of ability, who are ambitious to 
succeed, will find an opportunity 
with us. Results will be recognized. 


PITTSBURGH LIFE & TRUST CO. 


Home Office: PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD S. SUTPHEN, Director of Agencies 


SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay? Choose a C good th for you to stay WITH, 
and strong enough to stay with YOU, during your whe career; 


The oldest Company in America, which began business seventy years bag, is bigger, better 
and on now than ever before, and will be still bigger, better stronger seventy 
years hence; 


Not the company which YOU must introduce, but the Company which introduces YOU 
wherever you go; 


The Company whose better selling policies earn most for you in the way of commissions; 
The ComMany which furnishes the insured the largest protection for his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 
34 Nassau Street - - New York, N. Y. 

















THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Notthe Largest : Just the Best 
NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR_COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. ovides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 










Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can “Do Things”’ 1231 State Life Building 
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A New Feature of Prudential Ordinary Policies 


The Disability Clause 


Upon the payment ofa small extra premium 
new insurants in the Ordinary Department 
Sait” may have included in their policy a disa- 
morris bility clause, providing for the cessation of 
premiums in case of permanent disability 
before age 60. 


Agents Wanted 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Founded by JOHN F. DR¥ DEN, Pioneer of Industrial Insurance in America 
FORREST F. DRYDEN, President. Home Office, Newark, N. 3. 


Incorporated as a Stock Company by the State of New Jersey. 














YAN = ~~ C1 ©) V) of - 1°17 | oe et = 1), 


LIFE.HEALTH. ACCIDENT **° MONTHLY INCOME INSURANCE. 
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be said for the younger and 

smaller life insurance companies 
upon the stock or nonparticipating 
plan. This paper is a firm believer 
in the advantages of the mutual plan 
of life insurance when applied to large 
and well established companies. It be- 
lieves that small companies established 
on the stock principle should recognize 
the security and service given to the 
policyholders in the early years by al- 
lowing them a substantial profit upon 
their investment, should the change 
from the stock to the mutual basis 
be made. It also believes that there 
is a certain legitimate demand for stock 
insurance among the larger companies, 
such as is being furnished by the Trav- 
elers, Prudential and Metropolitan, for 
instance. But as a general thing it be. 
lieves in mutuality as the foundation 
principle for the life insurance system. 
Small companies upon the stock plan, 
especially where they are more or less 
representative of a city or a section, 
should, however, be encouraged. 

There is no paper which has seen 
more clearly the disadvantages to the 
life insurance system of the profes- 
sional stock promotions of life com- 
panies, with their attendant misrep- 
resentation and frequently an expense 
which has been little short of down- 
right robbery of the contributing 
stockholders; but when all is said and 
done these companies with their influ- 
ential and widely distributed stock- 
holders, when once established, ought 
to furnish the best form of nonpar- 
ticipating organizations. The difficulty 
of securing and manipulating stock con- 
trol is so great that the security offered 
is nearly equal to that of the regular 
mutual company. Not a few of these 
companies have gone through such har- 
rowing experiences that had the con- 
trol been in the hands of a few men 
they would undoubtedly have been re- 
tired. A life insurance company 
merely by “sticking it out” gains cer- 
tain accretions which are often invalu- 
able. 

We may well imagine what would 
have happened had all the new com- 
panies of the west and south been 
organized, many of them by irrespon- 
sible and incompetent promoters, upon 
the mutual plan. Here and there, of 
course, in such cases as Manly of the 
Indianapolis Life, Grimsley of the Se- 
curity Life of North Carolina and a 
number of others that might be men- 
tioned where the right man has met 
the right opportunity, mutual compa- 
nies have been established in a cred- 
itable manner, usually as the work of 
a single creator. But the task for 
men of ordinary ability and ideals of 
establishing a mutual company is al- 
together too great. A life insurance 
institution must first be made a busi- 
ness proposition in some way to meet 
the ordinary conditions. 

We take our hats off to men who 
have organized mutual companies with- 
out special perquisites and who have 
maintained them as such. It is a trib- 
ute to the benevolent and altruistic 
phases of life insurance that there 
should have been even occasional in- 
stances of the establishment of mutual 
companies by men who were fired with 
the zeal and enthusiasm which cannot 
always be accounted for by a purely 
commercial interpretation. Just as 
there have been a few of these com- 
panies so there have been many zealous 
agents in the field to whom the sus- 


T tes is certainly a whole lot to 





taining thought came largely from the 
consciousness of the fundamental idea 
and purpose of life insurance. This 
paper believes in the future of the 
younger companies of the west and 
south, whether on the stock or mutual 
plan. 





The field of special policies in life 
insurance, that is policies issued for a 
specific purpose other than straight 
life insurance, paid at death for the 
benefit of a family or estate, is almost 
inexhaustible. Looked at in this way 
the life insurance business is only in 
its infancy as yet. The writer of this 
article has had the pleasure and satis- 
faction of suggesting to a company 
an idea for a new kind of policy, which 
has been acted upon and has himself 





how many actually achieve it? Unless 
the idea is started early and carried on 
for a period of years money that might 
have been accumulated for this purpose 
without a very specific intention is 
pretty apt to be used for something 
else. A family will make sacrifices, the 
child for whom the policy is taken will 
look forward and shape his or her 
whole trend of thought towards a col- 
lege education if he knows that his 
parents have had the idea definitely in 
mind from the beginning. 

The policy under consideration is is- 
sued in the name of the child. It is 
the first document or title of possession 
in which its name appears. As the 
child reaches the age of 10 or 12 years 
he or she will fasten upon and accept 
the notion that a college education is 
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taken policy No. 1 of the series. This 
is an “educational endowment” policy 
issued at birth or shortly arter and pay- 
able in four annual installments com- 
mencing from ages 17 to 21, for the 
purpose of providing funds and insur- 
ing a college education. It is pointed 
out by some agents who have dis- 
cussed the policy that an ordinary in- 
come or child’s endowment policy can 
be made to serve the purpose just as 
well, but that is not the point. 

Just as life insurance funds are con- 
sidered sacred and to be used for a 
certain purpose, so there is a certain 
psychology which is all-important in 
other policies issued for a certain pur- 
pose. The whole point in the solicita- 
tion is lost if the application of the 
idea is made too general. Consider 
this college education endowment 
policy, for instance. Nearly everyone 
these days has the ambition at least to 





give his child a college education, but 





definitely on the program for the 
future. Suppose the age of 14 or 15 
is reached and the father is for some 
reason unable to continue the payment. 
The boy or girl is almost certain to 
work out some plan of his own for 
completing the few remaining pay- 
ments. Some relative may undertake 
the responsibility, either by furnishing 
the money outright or making an easy 
loan. A boy may find some way to 
earn the money during vacations. It 
is like starting a child off with the 


savings idea by opening a savings 
bank account with a small sum. 
What finer inspiration to give a 


child than this of providing a future 
training and education; what a steady- 
ing influence in the early years! 
Consider the ease with which such 
policies can be sold. A company need 
but notify its agent in each town to 
watch the birth record. What an op- 
portune time to approach the parents 


and take part in the plans for the fu- 
ture just opening up by offering a good 
and helpful suggestion. Is not this form 
of solicitation, the plan of adapting the 
policy to the multiform conditions and 
needs of life, the highest form of life 
insurance salesmanship? Doubtless 
there are many other needs and con- 
tingencies which could be met with a 
special policy in the same way. The 
field is certainly a fascinating one. 





Why are there not more direct gen- 
eral agencies of the standard companies 
outside of the few large cities and 
state centers, throughout the country? 
Those that have been established by 
good men in the smaller cities have 
found themselves working at a decided 
advantage. It does not seem to oc- 
cur to the successful district manager, 
when he wishes to branch out as a 
regular general agent, to remain in the 
city in which he is located and handle 
the entire state or a certain part of it 
under a direct home office contract. 

The facts are that most companies 
are working only in the larger cities 
and it has been left to a few of the 
smaller and newer companies to plant 
their general agencies wherever they 
may find a good man, and preferably 
away from the big cities. Some of the 
most successful of the younger and 
smaller companies are located in com- 
paratively small centers and they have 
found it a decided advantage in the 
matter of expense as well as in secur- 
ing home influence and local strength. 

A few of the larger companies, such 
as the Northwestern Mutual, have not 
hesitated to establish important general 
agencies in cities of the second and 
third class, and these agencies have 
invariably flourished. Many smaller 
cities are more centrally located and 
better adapted as headquarters for a 
state than the larger cities. Take such 
states as Ohio, Kentucky, Illinois and 
Michigan, whose principal cities are 
located far from the geographical cen- 
ters. General agencies could be lo- 
cated at the smaller points in all of 
these states, which would have a much 
richer and less worked home field than 
if they were in the cities where every 
company has a more or less ex- 
tensive general agency and organiza- 
tion. The younger companies which 
have had to meet the competition of 
the older established ones have seen 
this and have thereby given a new les- 
son in life insurance experience. 

Perhaps in half the territory of the 
United States old line legal reserve life 
insurance is comparately unknown to 
a majority of the inhabitants. The de- 
velopment of life insurance should be 
away from the big cities. It is possibly 
true that it is more expensive to de- 
velop a general agency where more 
territory must be covered to reach the 
same number of people, but for this 
very reason the full general agency 
commissions should be allowed the 
general agent in the country. 





If I wanted to become a tramp, I 
would seek information and advice from 
the most successful tramp I could find. 
If I wanted to become a failure, I 
would seek advice from men who have 
never succeeded. If I wanted to suc- 
ceed in all things, I would look about 
me for those who were succeeding and 
get into their surroundings.—Joseph 





Marshall Wade. 
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AETNA’S NEW CONTRACT 


20 PAY PROGRESSIVE POLICY 
ISSUED 





Insurance is Nonparticipating But 
Premiums Will Either Be Re- 
duced or Additions Made 





The new “Progressive Life Policy” 
of the Aetna is either a premium reduc- 
tion or annual addition contract that 
may be changed on any anniversary 
date from the addition form to the re- 
duction form. It is a 20-payment life 
policy, nonparticipating and it contains 
a provision for increasing the sum in- 
sured annually during the premium 
paying period. This annual increase 
is $20 per thousand of insurance; thus 
under a $10,000 policy the total insur- 
ance the second year will be $10,200, 
and at the end of the twentieth year 
the policy becomes full paid for $14,000. 

May Discontinue Additions 


Upon any anniversary of the policy 
after the first year, if the insured 
wishes to reduce his insurance to the 
original amount without the right to 
further additions, he may do so by re- 
turning his policy to the company for 
endorsement to that effect, and there- 
after a reduced premium as shown in 
the policy will be payable. In the case 
of such a change, if there is no in- 
debtedness against the policy, the com- 
pany will pay in cash the excess cash 
value of the progressive policy over 
that of the policy after the additions 
have been surrendered. The policy 
contains tables of values so that the 
insured can ascertain just what this 
cash value will be, should he desire to 
make the change. 

Some Principal Features 

The contract is free from conditions as 
to residence, occupation, travel or place 
of death. 

Grace of thirty-one days, during which 
time the contract will remain in full 
force, will be allowed in the payment of 
all premiums except the first. 

The policy is incontestable after one 
year from date of issue, except for non- 
payment of premium. 

Reinstatement is allowed at any time 
within five years if the extension period 
has not expired and if the policy has not 
been surrendered, upon evidence of in- 
surability satisfactory to the company 
and the payment of overdue premiums 
with interest. 

Premium loans are automatic. 

Total Disability Clause 

In event of permanent total disability, 
twelve months after proof of such dis- 
ability the company will if desired, com- 
mence to pay the total sum then insured 
in twenty equal annual installments, or 
will pay an annuity for ten years certain 
and as long thereafter as the insured may 
live; and after the company has com- 
menced to pay these installments or the 
life annuity, no further payments of pre- 
mium will be required under the policy. 

This provision will not be included in 
policies issued on the lives of women, nor 
on the lives of men above the age of 
sixty, nor on railroad men or certain other 
risks which involve extra hazards. 

When tbe sum insured becomes a claim 
it may be paid in one sum; or, it may be 
left with the company, and interest paid 
on it annually while the principal is pay- 
able at a later time; or, it may be paid in 
equal annual installments for a limited 
number of years for amounts aggregating 
much more than the sum insured; or, it 
may be paid in equal annual installments 
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for a fixed period of twenty-five years 
and thereafter during the entire life of 
the payee; or, it may be paid in annual 
installments as long as the payee shall 
live and no longer. 
Dlustrations and Rates 

Below are given illustrations and rates. 
The first table shows the results where 
the full premium is paid annually and the 
additions are made; the second where the 
reduced premium is paid and the addi- 
tions are surrendered and the third shows 
the rates for the two forms: 


AGE 25, PREMIUM, $37.90 








Cash or 
Total Ext. Ins. Paid-up Loan 
Tone pase. Years Days Policy Value 
err 1,020 ie eee vee 
Bisesss 1,040 8 10 $ 179 $ 70 
GS. devus 1,060 11 129 254 102 
Pas weee 1,080 14 #117 329 135 
ee 1,100 16 8302 403 169 
Vetetves ,120 18 334 476 204 
SAS 1,140 20 8 232 550 240 
Se ,160 22 25 623 278 
. ae 1,180 23 99 695 317 
| ae 1,200 24 110 768 358 
See 1,220 25 74 839 400 
13...... 1,240 26 13 911 443 
Bile d o:0.04 1,260 26 305 982 488 
| re 1,280 28 86 1,070 544 
ee 1,300 29 24 1,137 591 
— 1,320 30 19 1,203 639 
rer 1,340 31 148 =1,269 688 
eee 1,360 33 276 1,334 740 
| Pees 1,380 Full Paid For 1,400 793 
Per 1,400 é% a ese 878 
_. rr. 1,400 ae am ose 964 
REDUCED PREMIUM, $28.35 
Cash or 
Total Ext. Ins. Paid-up Loan 
ry Years Days Policy Value 
1,000 5 3 $ 110 $ 43 
,000 7 12 164 66 
,000 10 45 217 89 
1,000 12 176 270 113 
1,000 14 218 323 138 
1,000 16, 165 375 164 
1,000 18 24 428 191 
1,000 19 170 480 219 
,000 20 255 533 248 
1,000 21 290 585 279 
1,000 22 295 637 310 
1,000 238 486276 689 343 
. eee 1,000 25 72 755 384 
Bhi vccce 1,000 26 56 804 418 
| aa 1,000 27 99 853 453 
ee 1,00 28 248 902 489 
eee 1,000 30 287 951 527 
. ee 1,000 Full Paid For 1,000 566 
. eee 1,000 es ji is 627 
er 1,000 is ae ee 688 
PREMIUM FOR $1,000 
With Add. With Add. 
Age Add. Sur. Age Add Sur. 
16....$27.04 20.35 39....$41.40 $31.00 
5 ee 20.65 40.... 42.86 31.75 
18.. 27.86 20.95 41. 43.388 32.55 
19.. 28.29 21.26 42.. 44.45 33.41 
20.. 28.75 21.68 43.. 45.57 34.30 
2... 29.21 21.93 44.. 46.74 35.25 
22.. 29.70 22.27 46.... 47.97 36.25 
23.. 30.20 22.64 46.. 49.26 37.30 
24.. 30.72 238.02 47.. 50.62 38.44 
25.. $1.26 23.42 48.... 52.06 39.65 
26.. 31.82 23.83 49.. 53.60 40.96 
32.40 24.24 60.. 55.24 42.34 
28.. 33.01 24.69 651.. 57.01 43.86 
_ 33.63 26.15 52.. 58.92 45.52 
30.. 34.28 25.63 53.. 60.98 47.31 
$1.. 34.96 26.13 54.. 63.21 49.28 
32. 35.66 26.65 65.. 65.61 51.40 
$3.. 36.389 27.18 56.. 68.17 63.70 
34.. $7.14 27.76 657.. 70.92 656.16 
35.. 37.90 28.35 58.. 73.86 58.83 
36.. 38.74 28.98 59.. 77.02 61.70 
St o-« 39.59 29.61 60.. 80.41 64.83 
38.. 40.48 30.29 





Believes in Salesman 
Nine out of every ten sales made are 
accomplished, not because the buyer 
understands or believes all the sales- 
man says, but because he believes that 
the salesman believes what he says.— 
George Matthew Adams. 





“No matter what truth costs, it is 
always a bargain.” 





Seventeenth Year Claims Paid “On Sight.” 
Oldest Illinois Life institution Writing 
Industrial Insurance 
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COMMENT ON PROSPECTS 


HOW TO MAKE APPLICANTS 
OUT OF ONE’S CASES 





Advice Given By a Successful Field 
Worker on a Feature of Life 
Agent’s Work 





(An address by Judd Lowrey at the 
meeting of the $100,000 Ciub of the 
American Cen 


tral Life on “ 

His Ideas of Life Insurance 
Make an Applicant of Him.”) 
Taking the subject in the regular 
order and talking of the prospect, we 
find that there are all degrees of pros- 


pects. One successful agent that I 
heard define a prospect, said: “All 
men ought to have insurance. Those 


who have some insurance now ought 
to have more.” This would make the 
whole insurable population prospects. 
While in a way this is more or less 
true, at the same time, I feel certain 
that if we attempt to cover it in this 
wholesale manner, we shall soon be 
wasting a great deal of time on people 
for whom we have little chance to 
write an application and I believe that 
row safer definition of a prospect would 
e: 

First—An insurable person. 
Second—One who can pay premiums 
on insurance, and 

Third—One to whom we have either 
talked insurance for himself or - of 
whom we have some information which 
leads us to believe he can be written. 

His Ideas of Insurance 

Generally speaking, your prospect 
will have few correct ideas of insur- 
ance and what few he has are based 
on the theory that it is something 
which you want him to buy and that 
it is something he does not want. If 
he is a real live prospect and has been 
interviewed several times, you will find 
that he has been devoting his time in 
the interval to the formulating of ex- 
cuses as to why he should not take 
insurance now. He may even be quite 
enthusiastic about his friends and 
neighbors taking insurance, may even 
go so far as to help you in securing 
their applications, but for himself, that 
is quite a different matter and he will 
explain to you that his people all lived 
to be very old; that his health is good; 
that he never was sick a day in his 
life; that he cannot afford it; and, be- 
sides he needs all the money he can 
get to keep his family or to make pay- 
ments on some property that he is 
buying. Every one of these excuses 
is for the purpose of avoiding the ac- 
tual signing of an application. 

There are three emotions which in- 
duce men to buy life insurance, and 
one of these three must be touched be- 
fore an application can be secured: The 
desire of possession; the pride of rep- 
utation, and the love of family. 

Desire of Possession ‘ 

The desire of possession is that feel- 
ing which impels men to work, to save 
and to endure business hardships for 
the sake of the increase in their tan- 
gible possessions. This in some degree 
is present in all mankind and is espe- 
cially strong in the self-made wealthy 
man. This man buys insurance for its 
absolute safety and for the security 
that is thrown around the investment 
of his premiums and in the hope of liv- 
ing to the maturity of his policy and 
securing the benefits for himself. 

Pride of Reputation 

Pride of reputation is that desire 
to stand well before the world and 
especially before friends and acquain- 
tances. It is the feeling that causes 
men to dress neatly and to live clean 
lives, to keep their property in good 
condition and appearance, regardless 
of profit, and to so live that when 
they are spoken of, the speaker can 
say nothing but the kindest things. 
The man possessing the pride of repu- 
tation will buy insurance for the pro- 


tection of his family to the end that 
they may keep up appearances and the 
reputation of himself as a good citizen 
extends beyond his life. Thus he builds 
his own monument in well preserved 
property and in the untarnished repu- 
tation which he is anxious that all 
should see and know about. 
Love of Family 
Love is the greatest of human emo- 
tions. It makes the ill-favored beauti- 
ful, the dull-witted a genius, the cow- 
ard a hero and the lazy man under its 
inspiring influence becomes the most 
energetic of men. All the world is in 
love. The helpless babe; the bright- 
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eyed girl; the mothers of our families; 
and the sweet-faced white haired 
woman on the brink of eternal life be- 
yond the grave are the sweethearts of 
young manhood and old age and it is 
to this universal love and to protect 
the object of this love that we appeal 
in the strongest possible way to the 
hearts of men. Through this love and 
as a result of it, is made possible, life 
insurance. 

Life insurance makes possible the 
best practical application of love. 
Through its beneficent plans, the father 
protects his family, the wife her chil- 
dren and the son his helpless aged 
parents and we need not be timid in 
bringing this ever present and never 
old subject to our prospect in a way 
that he can and will understand. It is 
our duty, it ought to be and it will 
be our greatest pleasure if we are real 
life insurance men. 

Making Prospects Applicants 

There is no certain plan that I can 
give you for the writing of an appli- 
cation, since almost every application 
is written under different circumstances 
from any other one. There are approx- 
imately 100,000,000 people in the United 
States and with rare exceptions they 
differ enough as to face, figure and 
general appearance to be easily dis- 
tinguished one from the other; and, 
this being true of their outward ap- 
pearance, the same is true of their 
minds and mental makeup. What 
would appeal in the strongest possible 
way to one man, might not be the 
proper thing for his neighbor at all. 
Their hopes, their ambitions, their 
fears and their love are of different 
degrees and we must fit our argu- 
ments and our conversation to meet 
this mental attitude. 

One thing that I wish to emphasize 
here is the necessity of using lan- 
guage that the prospect can under- 
stand and appreciate, and by this I 
mean that many applications are lost 
by the free use of technical language 
on the part of the agent, which while 
perfectly plain and understandable to 
the agent with his education, is as 
“Greek” to the applicant and _ the 
thought is often lost in the brilliant 
display of words. 

“ Use Simple and Clear Terms 

Let us use language that we are 
sure the applicant can understand and 
then talk straight to him and at him, 
for his exclusive use and benefit, keep- 
ing in mind always that we are deal- 
ing with one of the most sacred sub- 
jects that can come into the life of a 
man. Let us be earnest and impress 
our prospect with our earnestness. 

We agents have a duty to perform 
of a higher and more serious nature 
than the mere earning of money and 
accumulating of property for ourselves. 

€ as missionaries of the truth and 
guardians of the future welfare and 
happiness of our friends and neighbors 
and all who live in our territory, are 
bound, if we do our duty, to place this 
matter of insurance protection before 
them with all its possibilities and to 
so urge it that there shall not be even 
one among them who does not see 
and realize his responsibility to those 
he loves. And we ought to work un- 
ceasingly with this end in view and 
if we do this I am sure our consciences 
will acquit us of responsibility for the 
miseries of any families left helpless 
and unprovided for. 





Reliance Life Plan 

The Reliance Life does not charge 
an extra premium for its total disabil- 
ity clause, in a sense, but it deducts 
50 cents per $1,000 from its regular 
tates if the assured does not desire 
the clause. Almost all the assured ac- 
cept the policy at the regular rates, 
including the total disability clause. 

The Reliance, at the total disability 
period, waives future premiums, and 
begins paying 1 per cent of the face 
of the policy annually until it is ex- 
hausted. 





UES TIONS 
AND ANSWERS 














Question—Can a life insurance pol- 
icy be held as security for a loan 
without an assignment or knowledge 
being sent to the company and be 
brought as a claim against the policy 
in event of the death of the assured? 

Answer—Yes, in event of death, un- 
less specifically prohibited by the pol- 
icy, provided notice is given to the 
company before settlement with the 
beneficiary. 


Question—On the death of the as- 
sured the policy was held as security 
for a loan, no assignment or knowl- 
edge having been made to the com- 
pany. The policy was secured trom 
the holder by the beneficiary agreeing 
to pay the note upon receipt of pay-~ 
ment of policy by the company. ‘The 
policy and proof were forwarded to the 
company by the agent, who knew of 
conditions, no mention being made in 
the proof and beneficiary declaring in 
the proof that there was no claim 
against the policy. The claim was paid 
and now the beneficiary refuses to pay 
the note. Can the holder of note re- 


‘cover from the company, claiming that 


the agent’s knowledge of conditions 
mentioned at the time the proof was 
made was sufficient to make the com- 
pany liable? 

Answer—No. 

In connection with these questions 
and answers we might say that a life 
insurance agent has no authority from 
the company to change any provisions 
of the policy nor make any settlements 
with beneficiaries and what he may 
say or do does not affect the company. 
In the fire insurance business where 
the agent issues policies and draws 
up forms for contracts his actions often 
bind the companies. 

We might further say that when the 
holder of the policy, that is, not the 
insured but the asignee in fact, turned 
over the policy to the beneficiary he 
waived his right of recovery from the 
company and the only recourse he has 
is to sue the beneficiary. We call 
the creditor in this case the assignee 
in fact, because the turning over of 
the policy by the insured to him was 
in reality a verbal assignment, which 
would probably stand in court, and 
if he can prove the circumstances he 
can no doubt collect from the bene- 
ficiary. 





Wisconsin Life Fund 

The Wisconsin department has is- 
sued a booklet giving an explanation 
in full of the state life fund including 
rates, the law creating and governing 
the fund, and illustrations for each age 
on each kind of policy, giving the gross 
premium, expense charge, net premium, 
cost of insurance at end of each year, 
interest, and reserve for each year. 





Phoenix Mutual 1913 Dividends 


_ The Phoenix Mutual Life will con- 
tinue its present scale of dividends for 
the year 1913. 





Union Central 1913 Dividends 

The Union Central Life will pay the 
same dividends in 1913 as in 1912, re- 
adopting the scale issued a year ago. 
The only exception to the method now 
in vogue will be the payment of divi- 
dends to.beneficiaries on money left 
on deposit with the company. 





REBATING 

Did it ever occur to you that in sell- 
ing a policy by means of a rebate you 
were just plain dishonest; that you 
were obtaining money under false pre- 
tences? Of course you knew that re- 
bating was discrimination, and that the 
state antirebating law said you 
shouldn’t do it on that account. But 
did you ever think that in rebating you 


THE AGENCY OF THE 


RELIANCE LIFPRE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 


properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 


PITTSBURGH, PA. 
WANTED FOR ILLINOIS 





General ts of good character to sell our stipulated premium original low cost life 
policies. ual premium after the first year, $1000.00 policy: 
BD. . cccccvccccccsccsosecccoccesooscsccscooece $10.70 Send for booklet — 
“,ekattonnnesinemames sromeamcearraren it gives inside facts 
© Uiiacicoscapsncesceneersniatasaitinianaliaat 20.00 on life insurance 


MERCHANTS RESERVE LIFE COMPANY 
NDRICKS, President 


c.L. HE 
9 8S. LA SALLE STREET CHICAGO, ILL. 


Come South and Presper—Act While Opportunity Calls—Join Forces with a Successful Company 


An agency connection with the largest and most progressive Southern Life Company 


The State Mutual Life x Georgia 


assures success to the agent who will work, because he has behind him a company of stability, he has before 
him the most fertile insurance field today, and he is armed with the most modern and attractive policy 
contracts on the market, including Monthly Income, Guaranteed Premium Reduction, etc., carrying new 
features such as Total Disability and Double Indemnity. The rates are lower and the contracts more 
liberal than those heretofore issued by the company. 

Our agency contracts are an innovation in life insurance. The commission basis is scientifically calcu- 
ated so as to give the agent all the business will stand. 


FINANCIAL STANDING JANUARY 1, 1912 
Taken from report of examination made by the Georgia Insurance Department 
during April and May, 1912 
Admitted Assets, $3,629,594.00 Legal Reserve, $3,280,021.06 
Net Surplus, $204,085.98 


State Mutual Life Insurance Company 


JOHN W. MADDOX, President J. C. O’DELL, General Manager of Agen 


Head Office: ROME, GEORGIA 


The Guaranty Life Insurance Co. 


DAVENPORT, IOWA 


Special Coupon—20-payment and 
Life, Health, Accident 20-year End. policies. 
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Indianapolis Life Insurance Company 
INDIANAPOLIS, INDIANA 





Growing Steadily This progress has been made without 

Insurance in Force | %Y hot-house methods. From its inception, 

1905 $ 325,000.00 the Company has adhered to sound principles. 

la 1,281,909.00 It has not entered any race for size. “Service 

ae etsae 2'158 316. to Policyholders” is its watchword. The 

oo 2. 344, 449.00 Company gives to its patrons the best service. 

— 3.037, 136.00 Actual results compared with other good 

a 3,760,535.00 | Companies show how well it is eqenteliag, 

See tpi 4,450,000.00 Low Premiums and Dividends give to 

t. 1 1912 Vine aciiaas 5 400 000.00 Policyholders INS CE at the IW. 
Sept. 1, 1912......... »400,000.00 | EST NET COST. 








EXCLUSIVE TERRITORY IN INDIANA AND ILLINOIS 
Write to 
FRANK P. MANLY, Vice-President 


























were practically stealing from the com- 
pany? Any insurance man knows that 
a rebated policy doesn’t stick, in the 
large majority of cases. A policy costs 
the company more than the first year’s 
premium, to put it on the books. If 





Good Places forMen Who Work 








— who produce applications and deliver policies 


it lapses, the company has lost money. —wap tirele ponies wt 
You weren’t entitled to the small por- Ser Geaasn chaste. 
tion of the premium which you did rates ty of productive ternitory. 


keep. The company paid for that, and 
didn’t -receive anything in return. 
Wasn’t that rebate just plain, every- 
day crookedness? 


UNION MUTUAL LIFE INSURANCE CO, 
PORTLAND, MAINE 
FRED E. RICHARDS, President 


Address ALBERT E. AWDE, Superintendent 
396 Congress Street, Portland, Me. 





The biggest life insurance paper in 
the world—Tue Western UNDERWRITER. 
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WHY SO MANY FAILURES 


GREAT WASTE IN GETTING 
AGENTS ESTABLISHED 





Leading Men Tell the Cause in Their 
Opinion and Give Some 
Remedies 





THE WESTERN UNDERWRITER addressed 
a number of general agents and com- 
pany officers calling attention to the 
big waste in the educating of agents. 
Many are employed but out of the 
melting pot but few emerge. Why is 
it? What can be done to improve this 
department of the business? 

Some of the answers follow: 

GEORGE T. DEXTER 

George T. Dexter, second vice-presi- 
dent of the Mutual Life, says: 

_ Speaking of the great waste in ilfe 
insurance in the employment of agents, 
you ask why so many “fail to make 
good.” An obvious answer is that too 
many are lacking in natural adaptation 
to the business. Life insurance solicit- 
ing is an occupation in which the un- 
employed of good character can always 
get a job, hence the business becomes 
often an experiment which seems to 
offer a reasonable prospect of a living. 
Is it any wonder that so many fail? 

Many Use Deliberation 

True, this is not so generally the case 
now as formerly. A goodly proportion 
of present-day agents have chosen the 
business as their life work deliberately, 
after a more or less careful study of the 
work and comparison with other callings.” 
Nevertheless, as you state, “many are 
called but few are chosen,” in the sense 
that few are permanently successful. 
Perhaps the chief reason for the failure 
of so many is the fact that a large pro- 

ortion of those taking up the work 
ack the one essential of initiative. Any 
man can keep books, but only the man 
who can originate, plan and execute, 
can build up and maintain a great busi- 
ness of his own. Initiative is essential 
to the architect who designs and con- 
structs great buildings; bur it is not 
necessary to the draughtsman in his 
office. Without this quality, the latter 
will always remain a draughtsman. The 
power of initiative accounts for the dif- 
ference in wealth and influence between 
the great “captains of industry” and 
their employes. 

Life Agent Is Business Man 

The life insurance agent is essential- 
ly'a business man. He is a proprietor 
—conducts a business of his own in his 
own way. His work is not laid out for 
him in advance as is that of the ordinary 
employe in other lines. He must make 
his own plans and carrv them to execu- 
tion by his own ability. His customers 
do not come to him—he must employ 
expedients of his own for finding them. 
Many an agent fails who would succeed 
if he had some one to plan for him; 
some one to supply him with the names 
of men who are ready to insure; some 
one to tell him beforehand how best to 
approach each particular prospect; some 
one to instruct him as to the line of ar- 





gument most likely to prevail in each 
individual case. The agent who can not 
do these things for himself is not adapt- 
ed to the business. 

Training of Agents 

“Do we give new men sufficient train- 
ing?” In most cases, probably not. The 
agent who can work efficiently only 
when every step is directed by some one 
else will not succeed; but intelligent 
training can accomplish much in help- 
me. the capable beginner to find him- 
self. 

Education can not give a man brains, 
but it can train him to use what he has. 
The efficient manager or general agent 
will not send a new man into the field 
with a rate book and an injunction to 
get busy, and nothing more. On the 
contrary, he will from the first see that 
the beginner is gradually, but as rapidly 
as feasible, grounded in the elementary 
principles of life insurance; will instruct 
him in methods of soliciting; and, es- 
pecially, will look after his practical 
training by counseling, advising and di- 
rectly assisting him in the cafivass of his 
early cases. 

The manager who personally looks 
after the training and instruction of 
his men will build up an efficient agen- 
cy force and prove his own efficiency. 





WILLIAM H. HUNT 

William H. Hunt, president of the 
Cleveland Life, says: 

“Briefly, I should say that particu- 
larly is it required of a young com- 
pany that the new agent, whether of 
more or less experience or none at all, 
needs a period of personal cooperation 
upon the part of some one represent- 
ing directly the home office manage- 
ment. 

“First, the new agent must have a 
firm conviction that he is hitched up 
with the right crowd. He must have 
perfect faith in the integrity and the 
ability of ‘the men behind’ his com- 
pany. The financial standing of his 
company, as indicated by the com- 
pany’s statements, should inspire confi- 
dence as to the company’s stability, and 
yet beyond this there is the important 
question of the resourcefulness or the 
vitality of ‘the men behind’ the com- 
pany which insures meeting success- 
fully every possible emergency. At- 
tractive yet adequate rates, liberal yet 
conservative policy provisions, gener- 
ous yet safe commission allowances, ab- 
solutely square treatment of the agent, 
are guaranteed if ‘the men behind’ the 
company represent high personal integ- 
rity, knowledge of the business and 
glory in creditable achievement. 





VITALIZE PROSPECT LIST 

There are lots of ways of getting 
prospects. Every man you meet is a 
prospect. There are many ways of 
getting lists of exceptionally good pros- 
pects, but the best method ever de- 
vised for getting up a prospect list 
does not get the business. It is hard 
and persistent work that does that. 
The prospect list is important, but the 
prospects must be canvassed thorough- 
ly and intelligently, to make the list 
really worth while. 





INCORPORATED 1844 


State Mutual Life Assurance Company 


of Worcester, 


Massachusetts 


BURTON H. WRIGHT, President 
PROGRESSIVELY SUCCESSFUL 
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Why? Satisfied Policyholders—Happy and Contented Salesmen. 
We are often able to make room for a producer or organizer who can 
measure up to the State Mutual Standard. Address 


Edgar C. Fowler, Superintendent of Agencies. 











American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 


For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 











FOUR STATES LIFE 








THE QUESTION OF THE DAY 





CONDITIONS. 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 


WE HAVE THEM ALL, 





TEXARKANA, - 


IN NEED OF EFFICIENT FIELD MEN. 


ADDRESS HOME OFFICE. 
ARK. 





Are you a winner? 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 
THE PROGRESSIVE LIFE COMPANY OP THE WEST 


If you can and will make good, we can place you in productive territory. 


Address the Home Office. 





Mid-Continent ~~" 


Life Insurance Company 


MUSKOGEE 
OKLAHOMA 








F AN active Life Insurance Agent, your efforts should be associated 
with this Company. If not an active Agent, become one and see how 
easy it is to write business for the MID-CONTINENT. The MID- 

CONTINENT is licensed in Kansas, Arkansas and Oklahoma. The 
MID-CONTINENT wrote more business in its own State (Oklahoma) 
during 1911 than any other company. WRITE FOR AGENCY. 











This Company places TOTAL ABSTAINERS in a class by them- 
selves—a company of its own, as it were—and 
derived from the lower mortality in that class. 
for the insured and an advantage to the agent which can not be met in 
competition. Agents get the best business in the community easily. 


Good Contracts to Agents 
The Peoria Life Insurance Company 


Peoria, Illinois 


ives them the benefit 
K splendid proposition 














3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. —.. J. A. ag 














Pension Mutual Life Insurance Co. 
Pension Life Bidg, 
PITTSBURGH, PA. 


1901 Fifth Ave. 
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DIVIDENDS EXPLAINED 


MUTUAL LIFE SHOWS HOW 
PUBLIC IS MISLED : 





Unfortunate Use of the Name Causes 
Confusion as to Function of 
the Refund 





The Mutual Life has gotten out a 
very lucid and comprehensive explana- 
tion of life insurance dividends. Agents 
in talking to policyholders of mutual 
companies will do well to cover the 
points brought _ in this presentation. 
The company say 

“Many a Rome i PO have but a 
vague idea of the source and real mean- 
ing of so-called ‘dividends’ in life-in- 
surance. Too generally they regard 
them as profits similar to the divi- 
dends on bank stock or to interest 
on money loaned. For example; a 
policyholder pays a premium of $28.11 
on a policy of $1,000 and at the end 
of the year receives a dividend of, say, 
$5.57. That is nearly 20 per cent of 
the premium paid, and he is pleased, 
perhaps amazed; for his investment of 
$28.11 seems to have earned a great 
return. If he remains under the de- 
lusion that the dividend is interest 
upon the amount of his ‘investment,’ 
he will naturally expect a dividend 
twice as large at the end of the second 
year when he has a total of $56.22 
‘invested.’ Instead he receives a divi- 
dend of, probably $5.75. 

Not a Beturn on Investment 

“The notion that a so-called dividend 
in life insurance is a return on an in- 
vestment is wholly a misconception. 
The policyholder loses sight entirely 
of the purpose of life insurance, which 
is not investment but protection or in- 
demnity. The insured takes a policy 
tc the end that his family or de- 
pendents may be provided for in the 
event of his own untimely death. The 
company must necessarily collect a 
premium which will certainly be suf- 
ficient to cover the present and future 
cost of the insurance. When the 
policyholder pays the premium, there- 
ore, he is not investing $28.11 at in- 
terest, but is paying for the indemnity 
furnished against his death, just as 
when he takes a fire insurance policy 
he is paying for indemnity against fire. 
The difference is that the life insur- 
ance policy usually covers the whole 
period of life without an increase of 
premium, or at least a long period. 
The fire insurance policy is written 
for but a brief period and may be can- 
celled at any time if the character of 
the risk changes. It is necessary, therefore, 
for the life insurance company to col- 
lect a premium large enough in the 
first place to cover the increased risk 
that comes with the advancing age of 
the insured. 

The Premium in Theory 
_Theoretically, the life insurance pre- 
mium is just large enough to meet the 
present and ultimate cost of the insur- 
ance. In computing the premium, how- 
ever, the actuary assumes that a cer- 
tain proportion of policyholders will 
die in each year, that the funds in the 
hands of the company will earn a cer- 
tain rate of interest annually, and that 
expenses and other contingencies will 
call for a certain amount yearly. If 
these assumptions should prove to be 
correct—if the number of deaths and 
the rate of interest earned and the 
amount required for expenses should 
correspond exactly with what was as- 
sumed in computing the premium, then 
the latter would furnish exactly money 
enough to pay for the insurance, and 
there could be no dividend at all. 
How Savings Are Made 

“In any well-managed company, 
however, it usually turns out that there 
are fewer deaths than were counted 
upon, that expenses are less than were 
anticipated, and that more interest is 
earned than was assumed. The result 
is that the income of the company 
from year to year is larger than is 
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needed to cover the cost of the insur- 
ance; it is impossible to know certainly 
what the exact future cost will be, but 
when this is ascertained at the end of 
each year, the excess is returned to 
the policyholder in the form of a so- 
called dividend. 
“Refund” Is Better Word 

“A much better term than ‘dividend’ 
would be ‘refund,’ since that is just 
what takes place. At the end of each 
calendar year it is ascertained how 
much has been saved in the way of 
mortality or expense and how much 
has been gained from excess interest, 
and this is equitably apportioned 
among the various policyholders, to be 
refunded to them in the form of divi- 
dends in the succeeding twelve months, 
on the anniversaries of their several 
policies. In the case of ‘deferred distri- 
bution’ policies, the amount thus ap- 
portioned each year is accumulated at 
the net rate of interest employed by 
the company in the computation of all 
dividends, and is ultimately paid, with 
gains accruing from terminations of 
similar policies, to such deferred dis- 
tribution policies as complete their 
dividend periods. 

Return of an Overcharge 

“Thus it will be seen that the life 
insurance dividend is not a profit on 
investment, but simply the return of a 
necessary overcharge in the premium. 
It represents just so much saved or 
gained by reason of an economical 
and efficient management, whereby the 
anticipated cost of life insurance as 
represented in the annual premium is 
reduced to a basis of actual cost. It 
will be seen then that the dividend 
from year to year will not increase in 
proportion to the accumulated amount 
of premiums paid, for in each instance 
it is merely the return at the end of the 
year of the amount that has been saved 
by the company out of the premium 
paid at the beginning of the year. 





FIRST YEAR DIVIDENDS 

Are first year dividends a good talk- 
ing point for agents, was asked a man- 
ager. 

“Yes,” he replied, “any prospect is 
impressed by the argument that a divi- 
dend is paid with the second premium. 
In our case, take the life of the policy 
as a whole and you would find that 
our total net cost was as low as any. 
But we could not show it the first 
few years in competition with the first 
year dividend companies. The first 
year dividend acts as a sort of equalizer 
and spreads the dividends over a little 
longer period. It enables us now to 
show as low a net cost right off the 
bat and that seems to count with ap- 
plicants.” 





IT’S YOU! 


You say th’ world looks gloomy, 
Th’ skies are grim an’ gray; 
The night has lost its 
You fear th’ coming day. 

Th’ world is what you make it, 
The sky is gray or blue 

Just as your soul may paint it; 
It ain’t the world— it’s you! 


Clear up th’ clouded vision, 
Clean out th’ foggy mind; 

Th’ clouds are always passing, 
An’ each is silver-lined. 

Th’ world is what we make it— 
Then make it bright an’ true, 

An’ when you say it’s gloomy, 
It ain’t the world—it’s you! 





Manager Wanted 


For the Eastern half of the State of Ne- 
braska. A splendid opening for the right 
man. Our manager’s contract is a winner. 


THE MINNESOTA MUTUAL LIFE INS. CO. 
E. S. ALBRITTON, Supt. of Agencies. St. Paul, Minn. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


THE SAME BRIGHT STORY! 


UR new business for the first ten months of 1912 was far 
larger than for the same months of 1911. Each month 
wasagainmonth. Reasons: Unexcelled policy contracts, 

satisfying dividends, low net cost, agents that stick, Massa- 
chusetts prestige, and a nation-wide reputation for proper 
treatment of policyholders. 


We occasionally have a general agency opening. 
Good opportunities for district agents. 


Massachusetts Mutual Life Insurance CO., sexivcrisiosssshouoserrs 


INCORPORATED 1851 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Compan remium-paying business in force in the United States 
than any other , on te oath 2 e last sixteen years has had more new 
than aay ther Company. and for cach of the lst snten yea 


THE DAILY AVERAGE BUSINESS DURING 1911 
of Claims Paid. 6,432 {per day in Number of Policies issued 
do fa Nant of Cine Fal, es ae” ‘a 


or obs in New Insurance vege Ae pet doy te payments to Bellag» 
my ses addition to Reserve. $128,468,73 per day in Increase of Assets. 


AGENT-BOOSTERS are 


BUSINESS PRODUCERS 


200 BOOSTING STOCKHOLDERS 
SENDING IN PROSPECTS Come In 
HAMMOND, INDIANA 


YOU MAY BE 


EMPLOYEES LIFE & CASUALTY COMPANY 
Satisfied to go on where Bs are, but that is because 
h with 

















CAPITAL, $100,000.00 
ou are not in touc blic Savings pro . Your 


uture will begin when you write for information. —- 


PUBLIC SAVINCS INSURANCE CO., OF AMERICA 
HOME Indianapolis, Ind. 


H. THOS. HEAD, Pres. OFFICE: 
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DAY’S SECOND LECTURE 


ADDRESS ON LIFE INSURANCE 
TO FIRE MEN 








Various Kinds of Companies, With 
Forms of Insurance Sold, and 
Different Kinds of Policies 





In his second lecture before the Fire 
Insurance Club of Chicago Darby A. 
Day, manager of the ten million dollar 
agency of the Mutual Life at Chicago, 
explained the difference between the 
various kinds of companies writing life 
insurance, the different plans on which 
they write and the different forms of 
policies written by legal reserve com- 
panies. He touched briefly on the his- 
tory of life insurance, in so far as it 
explained the reason for the existence 
of some forms of companies. He went 
a little further in the matter of com- 
puting rates, which was taken up in his 
first lecture, and also showed how divi- 


dends are apportioned. In part Mr. 
Day said: 
“Pass-the-Hat” Insurance 


Under the head of fraternal and as- 
sessment insurance, I shall include stip- 
ulated premium companies (assessment), 
of which there are 13; regular assessment 
companies, 132 in number, and 396 frater- 
nal societies, all rapidly decreasing in 
number. 

Legal reserve life insurance is com- 
paratively modern. The oldest of the le- 
gal reserve companies began business in 
1843. Several other successful legal re- 
serve companies of the present day be- 
gan business shortly after 1843 and in 
the course of time each company had sev- 
eral million dollars in the reserve. The 
accumulation of millions of dollars by a 
life insurance company being entirely 
new to the public, and to the average 
mind absolutely unnecessary, the organi- 
zation of fraternal and assessment asso- 
ciations began as a natural consequence, 
the popular notion being that cheaper and 
better insurance could be had under a 
system whereby assessments on the mem- 
bers would be called only as needed to 
pay current losses and in equal amounts 
from each member, regardless of age or 
occupation—sort of a “pass-the-hat” ar- 
rangement. 


Growth of Fraternals 


The failure of several legal reserve 
stock life insurance companies in the 
early seventies operated to still further 
convince the layman that the assessment 
scheme of life insurance was the best 
and safest. 

As showing the crudeness of the frater- 
nal assessment plans, the insurance de- 
partment of one of the older societies is 
typical. The insurance branch of this 
order was established in 1877 and the 
plan was to levy assessments on the 
membership at the rate of $1.10 for each 
$1,000 of protection, regardless of age or 
occupation, and members were admitted 
at ages 21 to 70. 

By reference to the mortality table, it 
will be seen that while the old man of 
70 paid the same rate for his insurance 
as the young man of 21, the cost to the 
society of carrying his risk was eight 
times that of the young man. 

The first successful fraternal insurance 
society to be started in America was the 
Ancient Order of United Workmen, organ- 
ized by Father pchurch in 1868. 

Some Will Weather Storm 

There are today 396 fraternal insur- 
ance societies in the United States with 
10,122,169 members, assets aggregating 
$148,148,864, and insurance in force to 
the amount of $9,389,902,282. Two hun- 
dred and fifty of the above societies are 
local organizations and do not extend be- 
yond the community in which they were 
organized. Of the 140 or more promi- 
nent societies doing a general business, 
quite a large number show a net loss in 
membership, during recent years, owing 
to the dissatisfaction brought about 
through readjustment of rates. That this 
condition, however, will be overcome and 
that those societies honestly trying to get 
right, will ere long have weathered the 
storm and be able to show gains numeri- 
cally, as well as financially, there is lit- 
tle doubt. 

The wish of every honest representative 
of the old line system surely is that these 
societies, every one of them, may sur- 
vive the trying period of readjustment, 
establish and maintain the reserve neces- 
sary, and continue their good work for 
humanity throughout the years to come. 

Three Kinds of Companies 

Under the head of old line companies 
are included mutual companies, stock 
companies and mixed companies. The 


combined assets of the legal reserve com- 
panies of America exceed the total money 
circulation of the United States by nearly 
one billien dollars. 

I mean by “mutual com a 
pany owned and controlled 


my com- 
y the policy- 








holders, to whom all the profits revert; 
by “stock company,” a company having 
a certain capital, that sells only non- 
participating insurance, and such profits 
as accrue belong to the stockholder. By 
“mixed company,” I refer to a company 
owned and controlled by stockholders but 
which sells participating insurance and 
awards dividends. 

The stock company, dealing only in 
nonparticipating insurance, aims to load 
the net premium only with a sufficient 
loading to pay the expenses of the com- 
pany and pay a reasonable dividend to 
stockholders, usually limited by the state 
in which the company is domiciled, and I 
believe always by the charter of the 
companies themselves. 

May Sell Both Forms 

The mixed company usually sells both 
participating and oo ee ny poli- 
cies, but not necessarily so, there being 
several notable exceptions. In these ex- 
ceptions the companies selling only par- 
ticipating policies and awarding or set- 
ting aside dividends for policyholders, yet 
they are stock companies owned and con- 


‘trolled by stockholders. 


The mutual company may or may not 
sell nonparticipating insurance, but if 
they do and any profits accrue there- 
from, they belong to the participating 
policyholder. The great majority of mu- 
tual companies, though, sell only par- 
ticipating insurance, and this brings us 
down to the discussion of dividends. Be- 
fore taking up this important question, I 
am going to briefly outline the several 
forms of policy most dealt in today. 

Various Policy Forms 

They are the term policy, the ordinary 
life, the limited payment life and the en- 
dowment. A term policy is one designed 
to give temporary protection and expires 
at a given number of years, the protec- 
tion ceasing at the time when most 
needed. The term policy varies in form 
and is written for one, five, ten, fifteen 
or twenty-year periods and is also writ- 
ten upon the renewable plan, yearly or at 
end of the designated periods, renewing 
at rates for the attained age. he or- 
dinary life policy is one that requires 
payment of premiums throughout life 
and which is payable at death. The lim- 
ited payment life policy matures at death, 
but completes the payment of premiums 
in a limited number of years. The re- 
serve of a limited payment policy at the 
end of the premium paying period must 
equal the net single premium of the at- 
tained age. You will notice that such is 
the case with each of the limited payment 
policies. After the payments have been 
completed, they are identical with a sin- 
gle premium policy at the attained age 
and at the same assumption of interest 
and mortality will bring us to the same 
end at age 96. The endowment policy is 
usually the combination of a term policy 
and a pure endowment policy and agrees 
to endow the policyholder with its face 
amount at the end of a certain period. 

Computation of Rates 

Heretofore we have dealt only with 
the net premiums, using it to demonstrate 
the methods of determining and setting 
up the reserve. I also referred only to 
the ordinary life, carrying the illustration 
to the end of life, 96 years. I have al- 
ready shown that the way to determine 
the premium for any age on an ordinary 
life was to ascertain the net present 
value of $1 per annum for life and divide 
that into the net premium of that age. 
In our former calculation we ascertained 
that value to be $13.06 at age 56. Di- 
vided into the single premium of $621.18 
we find $47.76 to be the net premium on 
ordinary life plan at age 56. Now, for 
the sake of diversification, let us take 
age 35 and determine the rate for a 10- 
payment policy by this process. We must 
now determine the value of an annuity 
for ten years, terminating by death if it 
occurs earlier, and divide that into the 
net single premium of the age we de- 
sire to get the premium for. Thus we 
ascertain the net premium at age 35 for 
the 10-payment, 15-payment, 20-payment, 
25-payment and 30-payment policies. 

What the “Loading” Is 

The present value of $1 per annum by 
our figures we find to be $8.44. Divide 
this into the single net premium at age 35 
and we find $49.73, the net annual pre- 
mium. By the same process we deter- 
mine the net annual premiums for the 
other limited forms. 

Thus far we have dealt with the net 
premiums only. Now let us take up the 
“loading” and pass it by with the brief 
explanation that it is the difference be- 
tween the net premium and the gross pre- 
mium which is found in your rate books 
and is meant to cover three important 
items—expense, excess mortality and de- 
crease in assumed tabular interest. It 
is as necessary as the reserve and varies 
somewhat with different companies, not 
only in amount, but in methods of de- 
termining. 

You ask how can all of these various 
items be arbitrarily fixed and charged for 
in advance. They cannot, and it is from 
this source that a good portion of our 
dividends in life insurance come. 

Dividends Are Unused Loading 

Dividends consist of unused loading, 
gain over tabular rate of interest, mor- 
tality saving in actual to expected, prof- 
its from sales of securities, etc. In 
some companies these dividends are very 
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For one of the best Old Line Companies in America 


69S, 


Care The Western 
Underwriter 


























No long sermon 
is needed 


More than two million of them 





ness day. 


to prove the stability of our Policies. INSURANCE 


force—hundreds more written every busi- 











@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


g Operating in Wisconsin only. 


nsurance 
Home Office, Madison, Wis. 


WILL BUY: 


U.S. Annuity & Life 

Am. Bankers Ins. Co. 

Am. Life of Illinois 

Central Life of Illinois 
National Fidelity & Casualty 


WILL SELL: 


Federal Life 
German Nat'l Life 
Midland Casualty 
Midland Operating 
Prudential Casualty 
Badger Casualty 
Cloverleaf Casualty 
No. Amer. Life 
Union Securities 
Michigan Com’! Ins. Co. 
Detroit Nat’l Fire 
Central Nat’l Fire 


DUDLEY A. TYNG & CO. 
Ground Floor, 29 S. La Salle Street 
CHICAGO 
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NEW POLICIES 


NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


SCRANTON, PENNA. 


Insurance Co. 











CHARTERED 1848 


Correspondence solicited. 





National Life Insurance Company 
MONTPELIER, VERMONT 


PURELY MUTUAL 


JOSEPH A. DE BOER, President 
OSMAN D. CLARK, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsur- 
passed policy contracts and having the record of advancing 
dividend scales four times in the last four years, offers to the 
agent who knows and will act peculiar opportunities in field work. 


If interested, send for Company’s sixty-second annual report. 


EDWARD D. FIELD, 
Superintendent of Agencies. 
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high and bring the insurance down to a 
very low net cost. In the case of non- 
Participating policies there are no divi- 
dends to the policyholder, although there 
is the same possibility of profit from 
mortality, sales, and possibly a smaller, 
but nevertheless a profit, from the load- 
ing. This all goes to the stockholder, or 
rather belongs to him, as he is the sole 
owner of the company. I do not say this 
in disparagement of stock companies, for 
I am not here either to promote any one 
system or attack the other, but to give 
you as much information as I can. 


Dividend Apportionment 


The methods of apportioning dividends 
vary greatly. I think the plan most in 
use is the “contribution plan,” devised by 
Shepard Homans and David Parks Fack- 
ler in 1863, and consisted in its original 
form of crediting the policy with the re- 
serve at the end of the preceding year, 
adding the premium for the current year 
less expenses, to which was added the 
interest rate earned. Against the total 
of these was charged the cost of insur- 
ance for the year (either tabular or 
actual), plus the reserve required at the 
end of year, the balance being the pol- 
icy’s dividend. Most companies that use 
this plan have modified it in various 
ways. Others use a given percentage of 
the premium for dividends. Some com- 
panies return a certain percentage of the 
gross nm plus a definite sum as the 
unused loading, and give an excess in- 
terest on the mean reserve of the year 
before. For example: 11 percent of gross 
premium plus 40 cents equals the return 
of loading, plus 1 percent on mean re- 
serve previous year equals the dividend 
paid.: Another company pays four-tenths 
of 1 percent of the mean reserve plus 
52% percent of the loading. Another com- 
pany refunds to the insured that part 
of the loading of the previous year not 
used and the excess interest earned on 
the initial reserve. 


First Year Dividends 


Some companies pay dividends the first 
year, others claim that there can be no 
dividend earned, therefore none is paid. 
With this belief I take issue, maintaining 
that the cost of new business is a charge 
against the entire administration of the 
company, that it is equally essential to 
the old policyholder as to the new; that 
the new policyholder fresh from the 
hands of the doctor—in the pink of con- 
dition—certainly should not be expected 
to pay a bonus for his first year of insur- 
ance, and that is what he does if he does 
not get a dividend. Other companies 
make the payment of dividends contin- 
gent upon the renewal premium for the 
ensuing year being paid. 

Dividends are not always paid in cash; 
in fact, some companies award them in 
insurance additions, giving to the addi- 
tional insurance a cash value and to the 
policyholder the option of either. Nearly, 
f not all, companies will allow dividend 
additions to accrue on the policy with- 
out medical examination. To better illus- 
trate this method of selling insurance, I 
have taken the factors and dividends used 
by one of the prominent companies and 
show herein how a 20-payment life policy 
may be illustrated in this manner to 
equal a 15-payment nonparticipating life 
contract, a 20-payment contract for $1,500, 
or a 25-year endowment for $1,000, its 
face. Bear in mind I am using the 1912 
scale of a policy from one to twenty years 


Jom the Agency 


you have made good, 


DETROIT 


q Although less than two years old, the business written by the DETROIT LIFE will exceed 
Five Millions before January 1, 1913. 4 If you can write life insurance, and can 
we can offer you an unsu 
the best territory in Michigan. This contract will include liberal first year and renewal commis- 
sions, together with office and traveling expenses. 


A POINTER—Only about 10% of the insurable population of Michigan carry Old Line Insurance. Write to me. 

















Force of the Detroit Life at Once 


show us that 
eral Agency contract covering some of 


If you are ambitious, here is the place for you. 


Correspondence held strictly confidential. 


LIFE INSURANCE COMPANY 


M. E. O'BRIEN, President 











REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 

three farmers in Ohio, the most prosperous State in the Union. 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 
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Direct leads 











old, and the following figures show re- 
sults only for five-year periods: ; 





$1,000 20-PAYMENT LIFE AGE 35 
_ Divid Ac — 
Cash Div. 

Orig. for Yr. Pdup. 
Attain’d Cash Div. Shownon Addns. 
Ageof Yrs.in for Yr. Pdup. for Yr. 
Insured Force Shown Addns. Shown 

1 -00 Os.8. $16.00 

40 5 8.08 -43 19.00 

45 10 9.19 1.14 20.00 

50 15 9.97 2.07 22.00 

55 20 11.61 3.28 24.00 

60 25 13.66 20.00 


*Excess interest only. 





MEET EVERY ARGUMENT 


When a man argues life insurance 
with you, you have him. He can’t 
bring up a point which you should not 
be able to answer and turn to the ad- 
vantage of your own argument. 





Lesson for Agents 

Two little girls were hurrying to 
school in Parsons, Kan., fearful lest 
they would not arrive there until the 
last bell had rung for the morning ses- 
sion. One said: 

“Let’s kneel right down and pray 
that we won’t be tardy. 

“Oh, no,” said the other, “let’s hike 
on to school and pray while we’re 
hikin’.” 





Do you get the advantage of the 
new dividends and new rates published 
in THe WestTeRN UNDERWRITER aS soon 
as they are promulgated by the com- 
panies? 





PASSING PROSPERITY AROUND 





Cincinnati Life Underwriters’ Associa- 
tion Expresses Its Confidence in 
Incoming Democratic Party 


The work which life underwriters and 
other insurance associations can do in 
helping along general prosperity and 
confidence is considerable. At Cincin- 
nati last week the Cincinnati Life 
Underwriters’ Association passed a 
resolution expressing confidence in the 
incoming national administration and 
calling on other life underwriters’ as- 
sociations and commercial bodies to 
help along the spirit of patriotism and 
prosperity by passing similar resolu- 
tions. Chairman Mack of the executive 
committee took a copy of the Cincin- 
nati resolutions with him to Pittsburgh 
with a view to having some action 
taken at the big Pittsburgh banquet. 





Insurance 

Cash Val. -If Prem.Dise’d._._ in Force if 

of Pdup. Total Total Premiums 

Addns. Cash Val. Pdup.Ins. Continued 
$7.00 $7.00 $16.00 $1,016.00 


40.00 147.00 321.00 1,087.00 
93.00 384.00 690.00 1,184.00 
163.00 581.00 1,047.00 1,294.00 
250.00 859.00 1,410.00 1,410.00 
337.00 1,004.00 1,507.00 1,507.00 





The following is the report of the 
committee at Cincinnati, of which S. L. 
Lazaron of the Northwestern Mutual 
was chairman: 


The committee to whom was referred 
the drafting of resolutions extending a 
vote of confidence to the incoming ad- 
ministration and the awakening of a new 
spirit of confidence and renewed prosper- 
ity, beg to submit the following report: 

Whereas, For the past twelve months, 
owing to a great extent to the political 
agitation, there has been a mental de- 
pression existing everywhere that has re- 
tarded business and affected not only the 
life insurance men but every interest as 
well; so long as this condition exists and 
there prevails among some a spirit of 
doubt and unfavorable prophesying of 
hard times, this condition will continue; 
it, therefore, behooves every good citizen 
to promote business prosperity by re- 
versing the attitude and by encouraging 
the incoming administration by an ex- 
pression of confidence. 

Therefore, Be It Resolved, That regard- 
less of varied political views of its indi- 
vidual members, this association has 
every confidence in the patriotism and in- 
telligence of the incoming administra- 
tion and its purpose to subserve the high- 
est and best interests of the nation; and 





There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 
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S AltIN T Lo vil s 


27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 

















YOU Mr. life insurance Man— 


eas 
Are looking for better things, for op- 
portunities to increase your income. 
There is a demand for Moderate Priced 
Protection on the Reserve Fund Plan of 
the Merchant’s Life Association of Burlington, Ia. Hence: 
Many Prospects, Good Income. Good Contracts for 
Producers. Drop us a line. Let’s talk it over. 
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THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 


Liberal contracts to the right men. Address 127=Q, 








care THE WESTERN UNDERWRITER. 
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this association heartily and loyally 
pledges to the administration its undi- 
vid moral support and appeals to all 
good citizens to do likewise. 

Resolved Further, That life underwrit- 
ers’ associations everywhere and com- 
mercial and trade jes are urged to 
similar action and endeavor, thus helping 
to restore public confidence and bring 
about renewed enterprise and prosperity. 


Mr. Lazaron made a stirring talk 
before the members on the necessity of 
insurance men helping to dissipate any 
doubt or pessimism that may exist, and 
the resolutions were the outcome of his 
speech. 





PREPAYMENT RECEIPT FACTS 


Some of the Benefits on the Applicant, 
——— Salesman and 
e Public 








The Mutual Benefit asked a number 
of agents to give their reasons for be- 
lieving that the prepayment receipt was 
a beneficial feature for all concerned. 
The premium is paid on application. 
From these letters the company has 
given a composite of the views as fol- 
lows: 

I. Effect upon the applicant. 

1. Hastens the medical examina- 
tion. 

2. Has no opportunity to feel un- 
kindly toward the agent or 
himself. 

3. Appreciates this as a business 
transaction of the highest 


order. 

4. Is less likely to lapse his pol- 
icy, having a higher regard 
for it. 

5. Is impressed with the serious 
nature of life insurance. 

6. Is impressed with the idea 
that the agent desires to 
give real service. 

II. Effect upon the company 

1. Enlarges its usefulness by in- 
creasing the business. 

2. Decreases expense and thus 
increases the service ren- 
dered. 

3. Changes “new” business rap- 
idly into “old.” 

4. Improves the selection of busi- 
ness. 

5. Cuts down cancellations. 

III. Effect upon the salesman 

1. Increases his self-confidence 

and helps to drive away the 
“devil of fear.” 

. Decreases his worry. 

. Saves his time. 

. Makes amendments for 
creased lines easier. 

. Prevents possible switching of 
business by other agents. 

. Increases his business and 
friends. 

7. Saves the reselling of policies. 

IV. Effect upon the public 

1. Establishes a reputation for 
the agent in the community 
which causes favorable com- 
ment to be passed upon his 


in- 


a ao ™ wo oo 


work. 
2. Prepaid business influences 
other immediate business 


through the personal checks 
of prominent men. 

8. Makes enthusiastic policyhold- 
ers who readily endorse the 
agent and the company 
among their friends. 





GIVES RECIPE FOR SUCCESS 

H. G. Austin, president of the Old 
Colony Life, gives the following recipe 
for success in the field: 

“In the life insurance business the 
measure of a man’s success is the 
amount of insurance which he places 
honestly! You—a life insurance man— 
want to make a success of your life! 
As a life insurance man your only 
source of income is the commission on 
the policies you place. 

‘You can’t write life insurance unless 
ag first convince your prospect that 

e needs the protection. You've got 
to convince him. The only way that 
you can secure prospects for life in- 
surance is through personal interviews, 








and the only way that you can secure 
personal interviews is by going to see 
péople—by making calls. 

“The more calls you make the more 
interviews you'll have, the more busi- 
ness you'll write, the more money you'll 
make and the greater success you'll 
make of your life. Go after the busi- 
ness then, the woods are full of pros- 
pects. If you believe in yourself, in 
life insurance and in your company, 
you’re sure to get results. 

“The only question that has to be 
answered is just this: ‘How can I con- 
vince my prospects? and I’ll answer 
that question for you. Sincerity, earn- 
estness, frankness and _ simplicity, 
coupled with a knowledge of your busi- 
ness and a belief in the importance of 
your work, will convince your pros- 
pect—will bring you success.” 





REDUCING THE LAPSE RATIO 


Manager J. W. Jackson of Pacific Mu- 
tual Life at Chicago Gives 
ethod He Employs 


Manager J. W. Jackson of the Pacific 
Mutual at Chicago, in answer to an in- 
quiry as to his plans for keeping lapses 
down, says: 

“In reply to your question as to what 
methods were adopted to attain those 
results, would.say that my experience 
has been that constant attention to the 
renewals is the keynote to it. If a 
premium due on a given date is not 
paid, whenever possible the next morn- 
ing we call the party on the phone, ad- 
vising him that his premium was due 
the preceding day and not paid, and we 
assume it was on account of an over- 
sight on his part. If the party cannot 
be reached by phone then it is our cus- 
tom to write him a letter at once, stat- 
ing the substance as above. In most 
cases the reply is that it was an over- 
sight, and remittance speedily follows. 

“If no reply is received in ten days 
then the personal element comes in. 
His policy is looked up carefully and 
someone who understands it is sent to 
him to explain the contract and set 
him straight, if he is in any way dissat- 
isfied, or to suggest some way to help 
him if he is temporarily pressed for 
money—either to get him an extension 
or change the mode of premium pay- 
ments to the semi-annual or quarterly 
basis. If the settlement is not made 
at that interview, then about ten days 
before the expiration of the grace 
period we send him a final reminder 
and inclose a return envelope stamped. 

“We do that in all final notices. If 
the grace allowed has expired we send 
a man to him again the next day with 
a health warranty, whenever it is prac- 
ticable to send a man, and if not we 
write a letter stating that his policy has 
lapsed and can only be restored by 
signing the health warranty and remit- 
ting immediately. This brings the 
matter to him sharply, and the result 
has been happy. 

“There is nothing new about our 
system. The personal equation is the 
greatest factor in keeping business in 
force, together with courteous treat- 
ment of the insured by letter or when 
they might call at the office. Last, but 
not least, is the manner of answering 
telephone calls. Conversation over the 
phone frequently calls for unlimited pa- 
tience and always unfailing courtesy.” 


LITTLE JACK HORNER 


Little Jack Horner 

Stood on the corner, 

Watching the Prospects go by; 
He canvassed eight men, 

And wrote each one for ten— 
Now who can beat this for a lie? 


THE MAN WHO DOES THINGS 
Here’s to the man who plans things— 
Builds things—makes things— 

° poses not of wonders of old, 
Nor gloats upon ancestral gold, 

But takes op his coat, and takes a hold, 
And does things. 

















“Nothing succeeds like excess” 


seems to be a new motto in the insur- 
ance business. 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock $326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U.S, A. 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 





Union Life Insurance Co. 
OF CHICAGO 


HOME OFFICE 


1220 Stock Exchange Building 


o\ S. W. Corner La Salle and Washington Streets 


; Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION!! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional o - 
tunities to taal managers and general agents. _ 


SPEND A POSTAGE STAMP 


We have something interesting to tell about one of the best life insurance prop- 
ositions on the market. 7 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, 83 s3 KANSAS CITY, MO. 
Can You Write Life Insurance— 
Can You Write Accident and Health Insurance— 
Can You Write Monthly Life, Accident and Health Insurance— 


if the forms of contract are up-to-date and issued by a progressive 
Company with the Management behind the Agent? 


\ 
2 











If so, write the PHILADELPHIA LIFE, North American Bldg., today. 


Midland Insurance Company 
Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President EndicottBidg. St. Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
rate of income from investments, the security behind the policy contracts is given increased and unusual 


stability. 
CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer! ! 
We Can Appreciate You! ! 











We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 

















